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A CORDIAL INVITATION. 


When in Chicago, visit at the modern, 
newly equipped-Leader plant at 3500 N. 
Kedzie Ave, Wel be happy to see you. 





America’s Finest Fluorescent Fixtures 


@ Leader fluorescent fixtures are designed to sélhand built to stay sold. And 
you'll alwaysifind the Leader line complete, yittrhewly styled, high efficiency 


commercial and industrial, fmeet_any lighting need. 





find.leader always alert to help you in any way possible in making 
sales. Leader ighing engineers; in.the laboratories and in thé field, 





are ever re ©- give you the aid you need to~“‘close that sale.’’ For 
i A 
a fluor it fixtures that really lead, for factory and field help without 
ca equal... “Look to Leader!” : # 
we 


Only better electrical wholesalers and contractors 
distribute and install Leader fixtures. 


~LEADER ELECTRIC COMPANY 


3500 N. KEDZIE AVE. «© CHICAGO 18, ILLINOIS 


WEST COAST FACTORY * 2040 LIVINGSTON ST., OCAKLAND 6, CALIF 


























ELECTRICAL WHOLESALERS: The Trouble-Free Performance and 
Greater Protection of ECONOMY “DE-LAY“ Renewable Fuses are 
featured every month in ads like these, to men who buy and specify 
fuses. Are you ready with a complete stock? 









Due to exclusive design and construction (Patent 
applied for), accurate alignment of knife blades 
is maintained automatically in the new 
Economy “DE-LAY” Renewable Fuses.* 





Unlike other Fuses, the Economy knife-blade assembly 





seats only at the lower end (A) which enters the cartridge tube last. 


The upper end (B) is a threaded plug member which acts like 
es a Float—compensating for any dimensional changes and 
preventing any pressure developing on the knife blades—thus 


eliminating the chief cause of knife-blade misalignment. 


That is why Knife Blades in Economy 





“DE-LAY” Fuses are in perfect alignment. 





Specify Economy “DE-LAY” Fuses to eliminate the major cause of 


poor contact, and insure long life to the fuse cartridge. 


Your Electrical Wholesaler has the new Economy 
“DE-LAY” Fuses and Renewal Links in Stock. 









*Give maximum protection in 
the 135 to 200% overload ranges 
where most “blows” occur. 





~ 
« 
ARNEWABLE CARTRIDg se 


* 





You are invited to write for the New Economy Catalog ici 


ECONOMY FUSE AND MEG. GO., 2717 ereenvicw ave, cHicago 14, 1uiNois sersseeursrist 
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HAZARD FIREKROME BUILDING WIRES 


Available with Four Grades of Rubber Insulation 





HAZACODE—TYPE R — Performance Grade Rubber Insula- 
tion meeting the requirements of the 1947 National Electrical 
Code. 

Advantages: The Performance Grade Rubber Insulation now 
required by the N.E.C. contains a higher percentage of rubber 
than the old Code Grade, is therefore more resilient and elastic; 
has higher electrical characteristics, and also has greater carrying 
capacity because the temperature limit has been raised from 50° 
to 60° C. 

Voltage and Operating Temperature Limits: 5,000 volts, 60° C. 
Protective Coverings: As required, pages 2 and 3. 
Recommended for: General interior building wiring. 

Range of Design: In all sizes, and required number of conductors. 
Large color range. 


--—-RU--—600V- 


PERFORMITE—TYPE RH — A super-aging, heat-resistant rub- 

ber insulation. 

Advantages: Heat-resistant — greater current carrying capacity 
meets ASTM accelerated aging tests with large margin of 

safety — free stripping — easy to install. 

Voltage and Operating Temperature Limits: 8,000 volts, 75° C. 

Protective Coverings: All types depending on conditions — see 

pages 2 and 3. 

Recommended for: Municipal, fire and police alarm — in build- 

ings for branch feeders and general light and interior wiring, hot 

locations. 


Range of Sizes: All sizes and required number of conductors. 
Meets requirements of ASTM Specifications. 


—-HAZARD 





WATERTITE—TYPE RW — Type RW rubber insulation espe- 
cially designed to meet mechanical and specific inductive ca- 
pacity requirements for moisture-resistance. 

Advantages: N.E.C. approved for use without lead in damp 
location — light weight and greater convenience in handling — 
free stripping — long aging — tough and elastic — high dielectric 
strength. 

Voltage and Operating Temperature Limits: 5,000 volts, 60° C. 
Protective Coverings: All kinds, depending on conditions. See 
pages 2 and 3. 

Recommended for: Wet locations where lead is undesirable, 
either indoors or outdoors — bore-hole and shaft cables — power 
cables in coal and metal mines — submarine cables. 

Range of Design: All sizes and number of conductors — large 
color range. Bulletin 168A. 


PERMEX (Latex) — TYPE RU — Low voltage rubber Latex 


insulated, small diameter building wire. 


Advantages: Exceptional mechanical strength and elasticity - 
high dielectric strength and insulation resistance — weatherproof, 
flame-resistant — smooth lubricated finish. Full approval under 
1947 National Electrical Code. 


Voltage and Operating Temperature Limits: 600 volts, 60° C. 
Protective Covering: Dilec fibrous sheath. 


Recommended for: General light and power wiring—low voltage 
circuits — crowded conduit and small space — new and rewiring. 


Range of Design: Size Nos. 14 to 6. Standard building wire 
colors. 


HAZAKROME THERMOPLASTIC WIRES 


HAZAKROME—TYPES T AND TW ~— Low voltage Types 
T and TW small diameter thermoplastic building wire for new 
wiring, maintenance and for rewiring and increasing capacity of 
existing conduit in both dry and wet locations. 

Advantages: No braids required — resists moisture, heat, oils, 
sunlight, chemicals and flame. 


Voltage and Operating Temperature Limits: 600 volts, 60° C. 
Protective Covering: No covering required. 

Recommended for: New and rewiring — general light and power 
in building—low voltage circuits—thin-wall—to get more power 
through existing raceways. 

Range of Design: The only type small diameter wire available 
in all sizes — wide color range. Bulletin H-406. 
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HAZARD SERVICE ENTRANCE AND DROP CABLES 





HAZARD ARMORED BUILDING WIRES 






Size 12 and 14 Awg contain this new 
bonding wire which assures permanently 
low armor resistance. 
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HAZARD METALLIC ARMORED CABLE — for interior wir- 
ing. 

Advantages: Light and easy to handle; sturdy, simple con- 
struction, no conduit required; may be insulated with superag- 
ing Performite. 

Voltage and Operating Temperature Limits: 600 volts, 60° C. 
if insulated with Hazacode Performance Insulation, 75° C. if 
insulated with Performite. 

Protective Coverings: Interlocked galvanized steel tape armor. 
Recommended for: All purposes where Armored Cable may be 
used. 

Range of Sizes: Sizes 18 to 1, single and multi-conductor. 
Bulletin 189. 


HAZARDEX NON-METALLIC SHEATHED CABLE — for in- 
terior wiring. 

Advantages: Light, easy to handle and install, offers economy 
and simplicity, has high insulation value, employs standard fix- 
tures and accessories; may be insulated with super-aging Per- 
formite. May be insulated with Hazacode Performance com- 
pound or Super-Aging Performite, or Thermoplastic. 

Voltage and Operating Temperature Limits: 600 volts; 60° C. 
if insulated with Hazacode Performance; 75° C. if insulated with 
Performite; 60° C. if insulated with Thermoplastic. 
Protective Coverings: Paper cushion on each conductor with 
paper wrap and heavy cotton braid over all; hard, clean, flame- 
resisting weatherproof finish. 

Recommended for: House wiring, both new and extensions to 
existing systems, rural buildings, garages, shops and small stores, 
circuits for refrigerators, radios, etc., electric range power 
circuits. 

Range of Sizes: Sizes 14 to 4, two and three conductors, 
Bulletin H-402. 


STYLE ABN (Type SE) — Armored Bare Neutral. For low 
cost service entrances this Hazard Cable is ideal because it re- 
quires no conduit . .. may be strapped to the house which 
means a fast, easy installation job. Galvanized steel armor tape 
between the concentric neutral conductor and the outer cover- 
ings provides plenty of protection against injury and current 
diversion. 

STYLE UBN (Type SE) — Unarmored Bare Neutral. Light in 
weight and low in cost, this cable will carry a circuit in an un- 
broken line from pole to meter or entrance switch without using 
conduit. Instead of steel armor, a heavy double tape cushion 
provides protection against injury and moisture. A large num- 
ber of wires in the concentric bare neutral make the cable diver- 
sion proof. Because of its light weight and low cost Style UBN 
can be used as both a Drop and Service Cable. 

TYPE USE — Armortite Underground Service Cable. For un- 
derground services to buildings and between buildings. It’s a 
low cost non-metallic protected cable that’s unaffected by mois- 
ture, acids, etc. when buried directly in the ground without con- 
duit. Having neither lead sheath nor steel armor, Hazard 
Armorite is light in weight and easy to install. 








CONSIDER THE ADVANTAGES OF ALUMINUM CONDUCTORS 


With few exceptions, all Hazard Insulated Wires and Cables are now available 
with time-proved and N.E.C. approved aluminum conductors that bring you 
cost savings up to 40%... weight savings up to 60%...faster and easier 
handling and pulling operations. Ask your Hazard representative or write 
for Bulletin H-407-AL which gives all the facts. 


HAZARD INSULATED WIRE WORKS, DIVISION OF THE OKONITE COMPANY, WILKES-BARRE, PENNA. 
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e This new NMO “‘Plug-in’”’ Panelboard greatly improves the 
utilization of space on walls and columns because of its minimum 
overall size. Yet it has more gutter space (5%"’ gutters in 15” 
wide panelboard) due to the small size of MO4 Multi-breaker 
units. The narrow, column type has twice the usual number of 
circuits ever before available in cabinets of similar height. 

The high-speed, coilless magnetic and thermal trip of the 
MO4 breaker unit used in the NMO Panelboard, gives adequate 
time lag for starting motors and tungsten lamp inrush currents. 
It trips as fast as one-hundredth of a second at current values 
slightly above operating range. 


and consider these PLUS FEATURES 
at no additional cost to you... 





@ Low heating, which permits small 
size, is achieved by exceptionally high 
silver content in the contacts, and the 
elimination of bolted current-carrying 
connections at the silver-surfaced buss 
bars through the use of the effective 
Square Dpositive-pressurecontactjaws. 
@ The “Plug-in” feature permits easy 
removal and insertion of units for 





future changes in circuit ratings or 
additional circuits if space is originally 
provided. 

@ The breaker units regularly provide 
four single poles which can be readily 
converted into two double poles by 
the insertion of handle ties, either in 
the field or at the factory, if specified 
when panelboard is ordered. 


NMO Panelboards are furnished in 100 and 200 ampere mains 








CIRCUITS ratings, 120/240 volt A. C. with 15, 20 and 30 ampere branch 
EASILY circuits. 

INSTALLED A BULLETIN giving complete information on the NMO "Plug-in" Panelboard 
OR CHANGED. is being sent to everyone on the Square D mailing list. WATCH FOR IT! ... 


If you do not receive your copy write Square D Company, 6060 Rivard 


Street, Detroit 11, Michigan. 





v 


_ SWING OUT.... 





SQUARE 


DETROIT 


D 


MILWAUKEE 





- “PLUG-IN” 


COMPANY 


LOS ANGELES 





SQUARE D CANADA, LTD., TORONTO, ONTARIO © SQUARE D de MEXICO, S.A., MEXICO CITY, D.F. 
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-. Another powerful promotio 
more sales for G-E Lam 





n to create 
P Dealers... 


REACHES HUGE AUDIENCE OVER 166 ABC STATIONS 


Heard the latest in radio? General Electric now spon- 
sors “The Tales of Willie Piper” 


ning at 9 o’clock over a coast-to-coast American Broad- 


every Thursday eve- 


casting Co. network of 166 radio stations—bringing 
G-E Lamp advertising messages to millions of families. 


It’s the newest voice of the best-known name in lamps. 


THIS FRIENDLY COMEDY MAKES FRIENDS FOR YOU 


“The Tales of Willie Piper” is a happy half-hour drama 
that’s heart warming, human and filled with chuckles. 
Each Thursday evening show tells the story of exciting, 


typically American events in the lives of young Willie 


ANOTHER REASON WHY 
IT PAYS TO SELL G-E LAMPS 


Now G-E lamps are pre-sold every week to your dealers’ 
customers by the powerful combination of radio and 
magazine advertising. It builds preference that puts 
profits in your pocket. So, have dealers remind cus- 
tomers to tune in the Willie Piper show every Thursday 
night. The more people that listen to the new G-E 
Lamp program, the more G-E lamps you'll sell! 
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G-E LAMPS 


GENERAL €@ ELECTRIC 
Dart miacthe aur 6-F Lamys daplany 


Piper, his wife Martha, his meddlesome father-in-law 
Mr. Gillespie, and other small town folk who make 
up the cast. It’s the kind of family entertainment that 
makes friends for G-E Lamps—and friends for you! 





=the mast Page. > 








Li onnck wbrewtthe maw G-E Lamy radio show ¢ 
t—— wwe bach. a pAge- oo, 
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GE WHIZ! 





IT’S A WHIZ FOR EXTRA LIGHT BULB SALES! 
IT’S A WHIZ FOR BIGGER PROFITS! 


the new GE Lainp display / 


AS A FALL SALES-MAKER, the 
new General Electric lamp display 
is a whiz all right—and it’s as timely 
as a harvest moon on a hayride! 
Right now most people are in the 
mood for buying lamps. Mothers 
want their youngsters to have plenty 
of light for homework. And with 
those long winter evenings not 
so far away, everyone needs G-E 














See how effectively 
the display ties in 






with the big full-color 
G-E Lamp ad which 
recently appeared 

in the POST 
and LIFE. 






lamps to make home bright and cozy. 


Your dealers will get a flock of 
profitable G-E lamp sales, simply 
by making it easy for customers to 
remember they need to stock up. 
This new eye-catching display does 
the trick! And it packs a lot of extra 
sales appeal because it ties in with 
the big full-color G-E Lamp ad that 


millions have seen in recent issues 








G-E LAMPS 


GENERAL @ ELECTRIC 
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of THE SATURDAY EVENING 
POST and LIFE. 


Make sure your dealers spot this 
new G-E Lamp display where it'll 
make customers stop and buy a 
fresh supply of the bulbs that are 
being constantly improved by G-E 
Lamp research to Stay Brighter 
Longer! 








The new, improved GUTH Futurliter * distributes 
illumination scientifically throughout an entire area. 
A soft, pleasing ceiling light relieves contrasts and 
harsh shadows, and makes for easy, over-all, restful 
seeing. And then, powerful, controlled down-light 
provides seeing acuity through shielded, diffusing 
high intensities. GUTH Futurliters are smartly styled 








THE RIGHT LIGHT CURVES IN THE RIGHT PLACES! 


The GUTH Futurliter is designed to dis- 
tribute 20% of its illumination output 
upword...80% downward... for best 
workmanship and seeing efficiency. This 
balance of lighting has been found 
highly successful and satisfactory in use. 





THE EDWIN F. GUTH CO. e 2615 WASHINGTON AVE ¢ ST. LOUIS 3, MO. 


Write today for full details about The GUTH Futurliter 


_— 

—6r#R ORG, 
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and harmonize with most interiors. They can be 
mounted directly to the ceiling, or they are suitable 
for suspended mounting. They can be arranged in 
continuous rows or as individual units. The stan- 
dard Futurliter is made with “300° White” Enamel 
Reflectors. However, it is also available with Alzak 
Aluminum Reflectors and Side Baffles. The fixture 
may be used with or without GUTH Eggcrate Louvres. 


EYE-TO-THE-FUTURE ADAPTABILITY 


GUTH Futurliters have flexible foot candle capacity. 
At the outset, two 40W tubes may be used in each 
luminaire. Later the simple addition of sockets and 
ballasts will accommodate a third lamp; increasing 
the light output by as much as 45%. 


"Trade Mark Registered — Patents Pending 
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Leaders UIP YTING 


SINCE 1902 
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That’s Security Friction Tape! 





Security’s high tensile strength comes in handy on the 
tougher jobs. This electrical and general purpose tape has 
no pin holes—does not ravel when unwound from the roll 
—tears straight. Highly di-electric, Security Friction Tape has 
a strong, rubbery adhesive that sticks and holds. In factory, 


office or home, Security can help you in dozens of ways. 


Play Safe-Use Security 


UNITED STATES RUBBER COMPANY 


1230 Avenue of the Americas, New York 20, N. Y. 
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———— New York City. 


L-I-N-O-L-I-T-E fluorescent fixtures in Studio 
No. 2, Radio Corporation of America, 


— tH | --» YOUR GUARANTEE 





OF TOP QUALITY LIGHTING 


i, this name—FRINK—on your fluorescent 
lighting plan assures you of the highest quality flu- 
orescent installations. For each Frink L-1-N-O-L-I-T-E 
fixture is carefully and expertly made in every 
detail. Every fluorescent layout planned by Frink 
is guaranteed to give you maximum lighting efh- 
ciency and complete operating satisfaction, if our 
specifications are followed. More than go years of 
experience have made Frink the dependable guide 


to good lighting. 


CLIP THIS TO YOUR LETTERHEAD AND MAIL TODAY 


The Frink Corporation, Dept. W 
27-01 Bridge Plaza North, Long Island City 1, N. Y | 
Please send the new Frink catalogue of L-I-N-O-L-I-T-I | 
fluorescent equipment, complete with lighting data and 
installation photos, | 

| 


Att. of 


THE FRINK CORPORATION 27-01 BRIDGE PLAZA NORTH, LONG ISLAND CITY 1, : 


12 


| 


L-1-N-O-L-1-T-E 
Series 8... @ 
completely enclosed unit 
with hinged curved glass 
diffuser panels . . . custom-built 
quality, ceiling mounting. 

A typical installation is shown above, 








ideal for 


DON’T MISS THE FRINK EXHIBIT—Space 75 & 76, 2nd 
International Lighting Exposition, Chicago, November 3-7, 
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install RoMarine - RoPreneé cable 


FOR ENTRANCE AND POWER 
DISTRIBUTION IN INDUSTRIAL 


PLANTS 


Ease of handling cuts installation 
costs. RoMarine- RoPrene, compared to lead 

sheathed cable, is light and consequently easier 
to handle. When installed in conduit, its smooth, 
low-friction, RoPrene (Neoprene) sheath pulls easily 
... with no braid to bind or stick. Its simple construc- 
tion makes RoMarine-RoPrene easier to splice and 
terminate. It strips quickly and cleanly for positive 
connection. 


Immunity toelements facilitates multi-purpose 
installation. Because its RoPrene (Neoprene) sheath 
resists flame, acids, alkalies, oil, heat, sunlight and 
abrasives, RoMarine-RoPrene is good for equally 
long service life, underground or in open air. Here, 
then, is a single cable for both service entrance and 
distribution circuits. The economy of open rack instal- 
lation, or direct earth burial, without need for conduits 
or ducts, represents savings for you. Further, open 


* Approved as Type USE (Style RR) _ 
by Underwriters’ Laboratories for 
Underground Service Entrances. 








rack installation permits easy tap-offs when it comes 
to rearranging circuits or increasing power outlets. 


Quality construction means longer life. RoMarine- 
RoPrene is designed for extra long service at 600 
volts. The RoMarine insulation is a long aging com- 
pound with excellent electrical stability in water. The 
tough RoPrene sheath of Neoprene compound is 
equal in thickness to IPCEA requirements for lead 
. . . providing extra protection against mechanical 
injury ... to say nothing of the well recognized resist- 
ance of Neoprene to industrial contamination such 
as moisture, acid and oil laden vapors and liquids. 
* w * 
SIZES AVAILABLE —Single conductor in sizes 14 through 4/0 
AWG; multiple conductor in sizes 14 through 2 AWG. Savings can 
often result through use of the required number of single conductors 


as against multiple conductor construction. The original cost is less 
and they are easier to splice and terminate 
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From coast to coast electrical jobbers agree that Conduit pipe 
products are first choice with their electrical customers. And why 
is Conduit the fastest moving line? Simply because every Conduit 
pipe product is properly gauged, carefully chamfered, perfectly 
reamed, and rigidly inspected to insure faster, trouble-free start- 
ing and satisfactory performance on every job. 






REPRESENTATIVES IN PRINCIPAL CITIES 


PIPE PRODUCTS CO. 


COLUMBUS, OHIO 


PIPE couskines PIPE NIPPLES GD ELBOWS, 90° AND 45°c=> 


RUNNING THREAD PIPE gg GOOSENECKS <A>) WALLPLATES 
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‘SMOOTH, EVEN LIGHT 
_-—s«éDISTRIBUTION 


_ This is one unit sure to please the contractor . . . be- 

“cause of ease of installation either as single units or 

continuous lines . . . the architect .°. . because it harmon- 

izes with practically any decorative motif... and above i : Se 

‘all, the customer . . . because this four lamp fixture de- a : Se nna 
“livers smooth even light distribution, which will produce al 

“comfortable seeing conditions. 


> ‘The completely open top provides indirect illumina- 
“tion. A 40% downward component is effectively lou- 
vered 30° lengthwise and crosswise. All steel construction 
Vis attractively finished in White Fluracite on the louvers 
and Satin Gray on the body. Lamps may be replaced 
above or from below by opening the winged lou- 

er. Write today for complete data. -~ 











BE SURE TO VISIT BOOTHS NOS. 39-40-41 
Jk INTERNATIONAL LIGHTING EXPOSITION AT THE 


STEVENS HOTEL, CHICAGO, NOV. 3 TO 7, 1947 SV i 


CURTIS fighling.n. 


CHICAGO 38, ILLINOIS 








\ 


6135 WEST 65TH STREET, 
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JACKSON 
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YARDLIGHTS 


No. 8972 has 12” porcelain enameled reflector 
No. 8974 has 14” porcelain enameled reflector 
No. 8976 has 16” porcelain enameled reflector 
Completely assembled and wired 

For REA installations 


VAPORPROOF 








j . + 
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2800-2804 2802 2801 


@ Now made in aluminum 


@ No. 2800 has a cast aluminum hood tapped for 
V2" pipe—60-100 watt lamp used 


@ No. 2804 is for 150-200 watt lamp 


@ No. 2802 is an outlet box type and can be 


mounted on either a 3%” or 4” box—60-100 
watt lamp used 


@ No. 280! wire guard made especially to fit No. 
2800-2802 


WEATHERPROOF 
; SOCKETS 


@ Now made in 







aluminum 


Pa @ Tapped for '/2” 
conduit. Will fit 

. any fixture with " 
5200 214,” holder 5201 


*& JACKSON Lighting Equipment sold exclusively thru 
Electrical Whoesalers 


*® Manufacturers of Industrial Lighting Equipment 


JACKSON ELECTRICAL COMPANY 


900-910 W. VAN BUREN STREET 
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CHICAGO 7, ILLINOIS 
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with “SNAP-ON” ENCLOSURE 


Q@uICcCK INSTALLATION 
QUICK MAINTENANCE 








The enclosure snaps into place with two strong 








spring clips. When lowered, it is held by chains. 
So simple!...it takes only a few seconds. 


Day-Brite Lighting, Inc.,5405 Bulwer Ave., St. Louis 7, Mo. 
Nationally distributed through leading electrical supply 
houses. 


In Canoda: address all inquiries to Amalgamoted Electric 
Corp., Ltd., Toronto 6, Ont. 
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The N\Z-AID 


For ceiling of suspension 

mounting—unit or contin- 

vous installation. Designed 

for two 40- or two 100-watt 

lamps. U. S. Patent Nos. 

D-138990, D-143641 and 2411952. 

May we send you Bulletin 10-B-1 with 
complete details? 


a. 
DAY-BRITE 
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Remington Rand Inc 
Adding-Bookkeeping-Calculating Machines Div. 
Dept EW, 315 Fourth Ave, New York 10, N Y 


Yes! Id like to know bow Remington Rand Book 


keeping Machines increase accounting efficiency 
Send me “Toast of the Business World 


Se wieinen 
ADDRESS 


Git enteiucneneneces STATI 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
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whatever your accounting requirements... 


Remington Rand 
BOOKKEEPING MACHINES 


Management efficiency implies effective savings in your accounting 
department, too. Whether your bottleneck is accounts receivable, 
accounts payable, payrolls, or any other important administrative 
application, Remington Rand bookkeeping machines will simplify the 


operation and save you time and money. 


Here are a few reasons why. They’re fast! Automatic balances, 
computed and printed, interchangeable registers, complete electrifica- 
tion and simplicity of operation mean quick results with lower admin- 
istrative costs. These bookkeeping machines prepare two, three or 
more related forms in one operation. For smaller companies, one 
machine can produce accounts receivable, and in a moment or two 


be changed to accounts payable, payrolls, or any other record. 


Ask your local Remington Rand representative to show you how 
these machines will materially increase your accounting efficiency. 


Or write for free booklet “Toast of the Business World”. 





MACHINES FOR MANAGEMENT 
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ALWAYS 
COOL AND 















HINJON JR. 


TEE PARALLEL TAP* 





Here is one vibration-proof connector that you never need to Easily installed in cramped quarters 
follow up on later with a wrench to take up the slack. with screw driver. No wrenching ever 
Once installed, your main and branch are independently sur- needed. 

rounded by tremendous locked-in pressures, and retain their Sold only through T&B Electrical Whole- 
original shapes with no damage to individual strands. salers, who reduce the manufacturer's 


selling costs, thereby reducing costs to 


the consumer. 
*Patented 


You see, there is no vacant space for your conductors to creep, 

relax or flow. They stay connected for keeps. The connector 

consistently runs cooler than the cables themselves. No lost sail 

energy. No red ink on that account! 

The Thomas & Betts Co. 
INCORPORATED 


Manufacturers of Electrical Fittings Since 1898 


— ELIZABETH 1, NEW JERSEY 
Get the Full Story. Write for Pressure Connecter Bull. 64. te Canadas Wied & Galea tad, Wesiieedt 


Hinjon Jv. Taps take a wide range of mains and branches. Fully 
approved by Underwriters’ Laboratories in ALL sizes. 
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For manufacturing, domestic, 


industrial and utilities 


wiring + mig 


Specify wire and cable insulation 
made from GEON Plastics 


8 REASONS WHY... 


Excellent electrical properties 
Thin coating of insulation 

More conductors in a given space 
Ease of handling 

Easy stripping 

Light weight 


+ + + + + HF F 


Resistance to ozone, wear. sunlight, 
water. chemicals. and most other 
normally destructive factors 


* 14 colors including NEMA standards 


Be sure to specify wire or cable insulated with GEON in 
order to get a// these advantages. Or, for information 
regarding special applications please write Department 
K-10, B. F. Goodrich Chemical Company, Rose Build- 
ing, Cleveland 15, Ohio. In Canada: Kitchener, Ontario. 





. & 
ooaric emica ompan ‘GOODRICH Cl 
a +. Pp V THE B. F. GOODRICH COMPANY 


GEON polyvinyl materials * HYCAR American rubber * KRISTON thermosetting resins * GOOD-RITE chemicals 


20 ELECTRICAL WHOLESALING—October, 1947 








New And Effective Selling Tool 

To Help You Make The Most Of The 
PLANNED 
LIGHTING 


The CHAMPION Light Rule 


This new Champion Light Rule helps you sell more 
lamps and build goodwill. It’s the only lighting cal- 
culator to use for any type of lamp and any type or 
make of fixture without reference to catalog numbers. 
Everyone interested in planned lighting, better lighting 
needs this simpler and better lighting calculator. 

Champion Fluorescent and Incandescent Lamps fit 
into the great Planned Lighting Program in a way 


that brings you maximum benefit. They have the 
quality and performance that brings in the repeat 
business and streamlined, no-red-tape distribution 
means more money in them for you. 

Use the Champion Light Rule to solve lighting 
problems with or for your customers. Use Champion 
Lamps to get and hold business. Together they 


mean more business and more profits for you. 


If you have not as yet received your Champion Light Rule, one will 
be mailed to you with our compliments if you will address 
Department J on your company letterhead. 


CHAMPION LAMP WORKS 


A 


October, 


Mas 


CONSOLIDATEDO 


ALE 


OIVISION OF 
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ALL-STEEL PRODUCTS 
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RACO COB'2 BOX 
Double ears. Full plaster 
keys. Long nailing prongs. 
Bracket projection-welded 
for extra strength. 


RACO Switch and Outlet Boxes 


Here’s Why You Can Always Rely on Raco: There’s more than 35 
years’ experience behind every Raco product—experience that has 
established the most exacting production standards—and every 
box is multiple-inspected to be sure it meets these standards. No 
wonder this PROFIT LINE is preferred the country over by whole- 
salers and salesmen, electrical contractors, builders and architects. 
Furthermore, there’s a STURDY Raco box for every need. See the 
complete line. Send for catalog. 


* * * 


A-S-E STEEL PRODUCTS FOR MANY USES 
STEEL OFFICE FURNITURE - WARDROBE, STORAGE, AND COMBINATION 
CABINETS - CLOTHING LOCKERS - INDUSTRIAL EQUIPMENT FOR FASTER 
MATERIALS HANDLING - FROZ-N-FOOD LOCKERS - ELECTRICAL OUTLET 
AND SWITCH BOXES. 


You cau always rely ou Kaco 


ALL-STEEL EQUIPMENT INC., 300 Kensington Avenue, Aurora, Illinois 
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Whenever an electric range is installed, in new 
homes or old, Bryant Range Connectors should 
be specified. Installation will be greatly simplified 
and the user will be assured of safety and lifetime 


convenience. 


The Bryant 3846 polarized Range Connector, 


illustrated above in exposed view, shows the 





especially designed solderless terminals for secure 
attachment of the conductors and the rugged 
Bakelite receptacle. Rated 50 amperes 250 volts’ 
and supplied with a brush brass plate for flush 


mounting. 


Thousands of these connectors have been in- 


stalled and are giving perfect service everywhere. 








Designed for surface mounting in home 
modernization, the Bryant 3826 Range 
Connector is equipped with the same 
especially designed solderless terminals 
as the 3846 and a strong Bakelite hous- 
ing. Rated 50 amps. 250 volts. This de- 
vice also has a wide application in 
commercial installations requiring heavy 
duty connectors. 








For connecting the range to the line use Bryant 3-wire range cord 
sets equipped with welded contacts and a heavy, non-separable 
head. No. 3898 for 35 amp. and No. 3899 for 50 amp. circuits 
both at 250 volts. 


THE BRYANT 
ELECTRIC COMPANY 


BRIDGEPORT 2, CONNECTICUT 
LOS ANGELES 


OAM 


SUPERIOR 
WIRINC DEVICES 


NEW YORK - CHICAGO .- 





J -99807 
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THE CLEVELAND HEATER CO. 


2304 SUPERIOR AVE. CLEVELAND 14, OHIO 
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HEATERS 





have all these 
QUALITIES 


@ Rex engineers backed by 40 years of water 
heater experience have developed a better, 
enlarged line of electric water heaters. 


Safety, so essential to automatic equipment 
in the modern home today, is a feature of the 
Rex unit. A Patrol temperature and pressure 
relief valve is standard equipment with each 
Rex Electric Water Heater and provides 
water relief from the tank to a drain in the 
event of an excessive temperature or pressure 
condition. 


The important background of scientific re- 
search, practical design, and accurate work- 
manship is reflected in its appearance and is 
your customer’s assurance of care-free, eff- 
cient hot water service for years to come. 


Write for full descriptive literature. 


. ‘* \ : 
2 ; 
° y 


HOT WATER } 
4 SERVICE 














‘Elno 7 


PROTECTOR 


A simple electro-chemical protector, for galvanized 
steel tanks, prevents rust in new tanks and effectively 
halts this destructive process where corrosion has been 
moderate. Elno eliminates the need for expensive non- 
ferrous or specially processed tanks even where water 


is so corrosive that such tanks are considered essen- 
tial. Write for details. 


PATENTS APPLIED FOR 





REX ELECTRICAL DIVISION 
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THE MODERN WAY 
IS THE ELECTRUNITE WAY 





This knurled inside surface is an 
exclusive feature of the popular sizes 


of ELECTRUNITE E.M.T. Actual tests, 


have proved that this feature makes 
wire pulling up to 30% EASIER—one 
more reason why ELECTRUNITE 
E. M. T. still is the world’s easiest-to- 
install rigid steel raceway. 





A TIMELY REMINDER... 


You've heard it before, but we want 
to point out once again that you 
the ELECTRUNITE Distributor 
are the only sales outlet for modern 
ELECTRUNITE E.M.T None is 
sold direct to the user .. . and we 
are doing our utmost to supply your 

current requirements. 











TIME-PROVED ELECTRUNITE 
COMBINES E. M.T. CONVENIENCE 
WITH POSITIVE DEPENDABILITY 


Talk with contractors who have used ELECTRU- 
NITE E.M.T.—the original lightweight rigid steel 
raceway. Let them tell you about its convenience, ease 
of handling and trouble-free, economical installation. 
Then consider these facts: 


1. ELECTRUNITE E.M.T. is made of tough, strong 
open-hearth steel that withstands abuse. 


2. Because its protective zinc coating is unbroken 
by threads, ELECTRUNITE E.M.T. provides 
continuous, unbroken corrosion-resistance 
—throughout the installation. 


3. ELECTRUNITE E.M.T. meets Underwriters’ 

Laboratories requirements for adequate mechan- 

ical and electrical protection ... and is approved by the National 

Electrical Code for use in exposed, concealed and concrete 
slab construction. 


All are good reasons why more and more architects and contractors are 
insisting upon ELECTRUNITE E.M.T. Like more information? Write to: 


REPUBLIC STEEL CORPORATION 
STEEL AND TUBES DIVISION e CLEVELAND 8, OHIO 
Export Department: Chrysler Building, New York 17, New York 








LIGHTWEIGHT THREAODLES 5S RiGiobD STEEL RACEWAY 
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420—Noma Bubbie- 
Lite Candles with 
metal clips — Can 
be purchased 
separately for 


BUBBLE-LITES) 


guett® 
we” 









509—Noma Bubble-Lite Set—Nine glass 


ion. Completely wired. Special clips held .) 










Tl0—8-Light Series Type Outfit 
Tri- connection with open 
outlet attaching additional 
sets. 


m: a Season... as every season:.. 


NOMA tops the decorative lighting field. 
This Christmas, millions of NOMA color 


lights... more millions than ever before... 
will glisten from Yule-tide trees indoors 
and out. Expertly styled NOMA decorations 
will brighten walls and windows in homes 
from coast-to-coast. 


This year too . : s NOMA Bubble-Lites, 
alive and sparkling with colorful bubbling 
action ;.. will set a new trend in Christmas 
lighting ...a new highin profits for NOMA 
dealers everywhere. 

Currently, NOMA is engaged in the great- 
est advertising and promotion campaign 
in NOMA history ... a campaign timed 
and designed to make NOMA your best- 
seller... this year and every year! 


NOMA 


ELECTRIC CORPORATION 


55 WEST 13TH ST. © NEW YORK 11, NEW YORK 
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A QUICK SALE WITH AUTOMATIC REPEAT SALES 
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CONNECTOR KIT (No. 10) 


MR. WHOLESALER: Not only an easy, quick seller, but every Hylug 
Connector Kit sold brings automatic repeat sales of Hylugs and 
Hylinks. The kit contains an assortment of 325 connectors for wire 
sizes #20 through #10, in durable plastic containers, together with an 
installation HYTOOL. To supplement this, the complete line of Burndy 
solderless, pure copper connectors is now conveniently packaged as 
refills in easy-to-stock boxes. This means big returns from all your 
customers who make small wire connections. See your Burndy man or 
write for details. 


NEW YORK 54,N. Y. 


Western Branch: Vernon 11, Calif.; © Foreign: Philips Export Corporation, 
New York 17, N. Y.; Canada: Canadian Line Materials, Ltd., Toronto 13 
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JA WHY YOU'LL LIKE 


SHUTLBRAK scrvy-rve 


AFETY-TYPE 


SWITCHES 


There are many reasons for the mounting 
popularity of (A Shutlbrak Switches. Some 
say, for instance, they like its easier, split- 
second speed of operation ... its new 
shuttle mechanism feature that gives quick 
make and break connections. Others say 
it is the simplicity of design that appeals 
to them ... ample knockouts and wiring 
space at top, bottom and back. Still others 


Say it is its trouble-free service and 
many practical safety features .. . its 
long lasting economical operation. 
















@® Shutlbrak 
Switches are 
available in a 
full range of ca- 
pacities...from 
30 to 1200 amps., 
for 250 volts AC 
or DC and 575 
volts AC in 2, 3 
and 4 poles. 


Attractive pearl gray finish enclosures 
for flush or surface mounting, ® 
Shutlbrak Switches can be used as sin- 
gle operating switches or assembled 
into panelboards and switchboards. 
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Whatever the reason, the fact remains that 
@ Shutlbrak Switches embody the latest 
in design and construction, making them 
the popular choice for high quality, heavy 
duty switching. So the next time you need 
a good operating switch, ask your dealer 
to show you an Shutlbrak or send for 
our 20-page Bulletin No. 70. 
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A new, different and vastly better cord set. Flex it, 
twist it, use it, abuse it. It won't crack, fray or rot... 
isn't harmed by oils, greases, acids or most other 
chemicals .. . doesn't deteriorate with age. 


We make them by the thousands for the country’s 
top appliance manufacturers and leading electrical 
distributors—all types of flexible cords— parallel, 
light, medium and heavy-duty jacketed types — with 
standard or special plugs, receptacles or grommets 
molded on. Chances are there's one in your own 
office or home. Look for the letters PWC on the 
plug like that in the illustration. Note the cord’'s 
high luster, smooth, abrasion-resistant, easily cleaned 


«, gemelik 
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Take a tip from a PWC Cord Set 


PLASTIC WIRE & CABLE CORP. 


World's leading exclusive manufacturer of plastic insulated wire and cable 
406 East Main Street, Jewett City, Conn. 


e colors: 


finish ...its attractive, permanent color and 
relatively small diameter, its flexibility. 


Tailor-made, for every application, special electrical, 
chemical and physical characteristics are engineered 
into all PWC products .. . flexible cords, multiple 
conductors, telephone wires, radio wires, power 
cable, building wire, apparatus and machine tool 
wire, coaxial cable, shielded cables, special purpose 
wire and cable. 


Send us your requirements and let us show you the 
gains from using PWC-engineered products. Our 
production facilities are geared to meet your needs. 


= POWER CABLES 


HEAVY DUTY FLEXIBLE CORDS 















PARALLEL LAMP CORDS 
SESE SS 


— TELEPHONE WIRE 


THERMOSTAT WIRE 






WELDING CABLE 
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- - - the new Benjamin 





LUMINOUS LOUVER CEILING SYSTEM 


ll is the answer to the Lighting Plan that calls for inconspicuous 


Lighting with low brightness... 


More Beauty with greater seeing 


comfort! Designed expressly for offices, stores, show windows and other 


commercial locations, the new 
Benjamin development features... 


NEW LUMINOUS VINYLITE LOUVERS 


This new system of translucent louvers does 
more than reflect light... it actually glows 
with light to form a luminous ceiling of 
unique beauty and atmosphere. This new 


STANDARDIZED .STOCK SECTIONS OF 
LOUVERS, CHANNELS and FITTINGS 
simplify the layout and installation of 
the new Benjamin Sky-Glo System. The 
four sizes of louver sections and the 
various channel lengths make possible 
geometric arrangements which provide 
wide flexibility of design for various 
ceilings. Louvers are made of Vinylite, a 
product of The Bakelite Corporation, 
which has a light transmission factor 
of approximately 60%. These sections 
are easily removed for lamp and fixture 
maintenance and for easy cleaning. 


Benjamin Sky-Glo System is the latest de- 
velopment in “louverall” lighting. With this 
system it becomes practical to provide... 


100 TO 175 FOOTCANDLES 
of uniform, diffused and comfortable light- 
ing. Crosswise and lengthwise shielding 
of 45° eliminates glare and uncomfortable 
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| BEN7ZAMIN 
Lighting EG 


Distributed Exclusively through Electrical Wholesalers 


brightness. The Sky-Glo System conceals 
pipes, ducts and fixtures and substitutes at 
reasonable cost a... 


MODERN STREAMLINED CEILING 


of low brightness with pleasing architec- 
tural and decorative patterns. 


Write now for complete data on this new 
Benjamin development. These will be sent 
you in November. 


BENJAMIN ELECTRIC MFG. CO. 


DEPT. GG, DES PLAINES 12, ILLINOIS 
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..ts like 
pw EXTRA 
HELPER! 


This is one of a series of SPANG ads which are 

appearing regularly in: Electrical Construction 

and Maintenance; Electrical Equipment; Electrical 
West and Electrical World. 














save 
time . - 
1 save YOU 
Conduit w" 
d Steel 


d add to your 






Central Rig! profit 


joney on 









d tight, sate joints. 


fiers a chore of 





oke-vp om 


| Conduit 









Centr al Rigid See 








yirements. 


C-CHALFANT 


P 
fulfill your Fe9 


SPAN 









we nun ace like Uaus ? 


Due to many factors over which 





journals. These ads are sowing the 


neither you or we have control, it's 
not always possible to supply all of 
the Central Rigid Steel Conduit your 
customers demand. 


seed for your future Central Conduit 
sales. 


It is a basic part of Spang’s policy to 


protect present and future markets 
for Central Rigid Steel Conduit 
distributors — and to do everything 
possible to help them meet their 
customers’ present demands. 


SPANG-CHALFANT 


Division of The National Supply Company 
General Sales Office: Grant Bldg., Pittsburgh 30, Pa. 


District Offices and Sales Representatives in Principal Cities 


But those conditions are bound to 
change! 

That's why Spang advertising con- 
tinues to appear in leading trade 
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and again 


and again 


and again ©. 


The switch mechanism in the new ler- 
Hammer line of safety switches is designed 
to withstand safely any degree of heat that 
can be expected from correctly selected fuses. 

Because of this advantage and because of 


the greater ease of installation and conven- 


F ience of operation, because of proved per- 


formance and attractive appearance, Cutler- 
Hammer wholesalers and more and more 
alert contractors from coast to coast feature 


and recommend these outstanding switches. 
...CUTLER-HAMMER, Inc., 1327 St. Paul 
Avenue, Milwaukee 1, Wisconsin. 
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IF YOU SELL FLUORESCENT LAMPS 







SELL ACME © 
FLUORESCENT 


BALLASTS. 





vou SHOULD ' 





SPECIFY AND INSIST ON 
ACME ELECTRIC BALLASTS 


for: 


‘a Standard Hot Cathode 
Lamps for single, dual, triple 
and four lamp fixtures. 


O Instant Start dual forty 
Lamps. 


[Thin Design hot cathode 
Lamps 4216, 6416, 7278, 
96T8. 


[] Cold Cathode Lamps, 93” 


and 72" dual installations. 











ANS 
an 


| = famp Ballast, for 


y= fing of fluorescent 
, = 





No starter required. 
f be used only with 


-_ Quick-Start lamps. 


phen 


Selling Acme Electric ballasts goes 
hand in hand with the selling of 
fluorescent lamps. Just as fluores- 
cent lamps wear out and must be 
replaced — so too, the ballast in 
some fixtures need replacement to 
provide the kind of quiet, brilliant 
performance and economy inherent 
in properly engineered fluorescent lighting. 


Acme Electric go many of the important engineer- 
ing features that helped make fluorescent lighting practical and 
“foie in factories, stores, offices. Balanced secondaries provide 
or synchronized lighting of multiple lamp fixtures. Vacuum impreg- 
nated cores and coils, and compound filled cases minimize magnetic 
hum. Acme Electric ballasts control the line voltage to provide 
greater lamp brilliance, long life, better efficiency andl puteamasen. 


FOR COLD CATHODE LIGHTING 


ACME BALLASTS PROVIDE BET- 
TER PERFORMANCE — LONGER LIFE 


Standard performance proved designs 
for 25mm and 22mm 96“ long tubes of 
brilliant light. Get full information about 
Cold Cathode lighting by writing for 
Bulletins 162 and 165. 





ACM E ELE CTR iC coe PO RATION Acme Electric Manufactures Luminous Tube Transformers—Fluorescent 


67 Water St. 
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Lamp Ballasts—Cold Cathode Lighting Transformers and Ballasts— 
Cuba, N. Y. Mercury Vapor Lighting Transformers—Radio and Television Trans- 
formers—Electronic Transformers—Door Bell, Chime, and Signalling 
Transformers—Safety Transformers—Voltage Regulating Transformers— 
Step Down Transformers—Control Transformers—Warp-Stop Transform- 
ers—Capacitor Transformers for Power Factor Correction—Air Cooled 
Power Transformers—Rectifiers. 


IN CANADA, ACME ELECTRIC (CANADA) LTD. 
824 Notre Dame W., Montreal 25, Que. 
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Takes 
Standar 43" lamps 


40-W atts 





Fluorescent Lighting Fixtures in the NEW 


CROUSE-HINDS 


line .... designed to meet your 
requirements 


EASY INSTALLATION 


Crouse-Hinds Explosion-Proof Fluorescent Lighting Fixture CONDULET® 
has a novel hinge connection between the lamp receptacle housing and 
the ballast housing that makes it unnecessary to raise and attach both 
ends of the fixture at the same time. With the tubes hanging straight 
down, the ballast end is connected to the supporting CONDULET. Then 
the relamping end is raised and attached, bringing the tubes to a 
horizontal position. 


EASY MAINTENANCE 


Relamping is a quick and easy one-man job. No special tools are 
required. Moving a link in the supporting stem assembly permits one 
end of the fixture to be lowered so that the lamp can be withdrawn. After 
relamping, simply lifting the lowered end automatically locks the fixture 
in its normal position. Saves time and money on maintenance. 


QUALITY CONSTRUCTION 


The ballast and lamp receptacle housings are of cast aluminum with 
unobstructed threaded covers to allow easy access to the interior. Each 
lamp is housed in an individual heat-resisting glass tube. The bollast 
housing is entirely exposed, resulting in a low operating temperature. 
The durable white enameled sheet steel reflectors are securely attached 
by spring clips. No tools are required to put them on or take them off 
after the fixture has been hung. 








Write for full details on this modern Explosion-Proof Fluorescent 
Lighting Fixture CONDULET. 


CROUSE-HINDS COMPANY 
Syracuse 1, N. Y. 


Otlices: Birminghem — Boston — Bulfalo — Chicago — Cincinnati — Cleveland - Dallas — Denver — Detroit — Houston = Indianapolis 
Kansos City~Los Angeles — Milwaukee — Minneapolis - New York — Philadelphia — Pittsburgh — Portland. Ore.— San Francisco 

Seatile—St. Louis— Washington. Resident Representatives: Albany — Atlanta — Charlotte - New Orleans — Richmond, Va 
CROUSE-HINDS COMPANY OF CANADA, LTD., Main Ottice and Plant: TORONTO, ONT 
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Type EVF Explosion-Proof Two-Lamp 
Fiuorescent Lighting Fixture CONDULETS* 
Instalied in Line Close Together 





End of One Fixture Lowered for 
Relamping. One Cover Removed 
and Lamp Partly Withdrawn 










A 
Nationwide 








*CONDULET is acoined word 
registered in the U. S. Patent 
Office. It designates a product 
made only by the Crouse-Hinds 
Company. 
















CONDULETS 
FLOODLIGHTS 
TRAFFIC SIGNALS 
AIRPORT LIGHTING 
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IN THE FOLLOWING PUBLICATIONS 
READ BY ELECTRICAL WORKERS... 


@ Electrical Buyer's Reference 


Electrical Contracting 


Electrical Equipment 


Electrical Digest 
Electrical World 
Factory 


Nateltrsigtel Maateliticutelie: 


Industrial Equipment News 
MacRae’s Blue Book 
Mill Supplies 


Plant Purchasing Directory 


Thomas’ Register 





owe B 
a pays for itself o 





Read what GREENLEE Bender owners across the nation have to @ GREENLEE Bender advertisments 
say about this equipment: “Quickly pays for itself in savings on labor, in the publications shown above, 
materials, time’ . . . “Saves 75% on man hours’’ . . . “Cuts material spoilage with a combined circulation of 
25%” ... ‘Saves greatly on fittings and manufactured bends.”’ o . well over a quarter-million, regu- 

Here are powerful sales statements for you...the specific kind of hale Undies the attina’s wide 
examples that really mean something to your prospects ...mean more : 


: field of tool-buying electrical 
sales for you. sia, 

on ven - ; workers and their companies. Thus, 
Tell contractors and electrical workers all about the efficient, timesaving 


GREENLEE Hydraulic Bender. It is one-man-operated, compact, portable, easy . oo — Bender market iS 
to set up and operate right on the job. being built for you...a market 

In but a few minutes, even a beginner makes smooth, precise bends in pipe holding great opportunity for 
up to 4%", rigid and thin-wall conduit, tubing, bus-bars. For complete sales profits. Take full advantage of 
facts, write Greenlee Tool Co., Division of Greenlee Bros. & Co., it—with GREENLEE 


1850 Columbia Avenue, Rockford, Illinois. Hydraulic Benders. 





TOOLS FOR CRAFTSMEN 


GREENLEE 


YOUR SALES OPPORTUNITIES WITH THE GREENLEE LINE Hydraulic Conduit and Pipe Benders ¢ Steel and Copper 
Tube Benders * Hydraulic Pipe Pushers * Cable Pullers * Knockout Punches and Cutters ¢ Joist Borers * Spiral Screw 
Drivers * Automatic Push Drills ¢ Electricians’ Bits ¢ Bit Extensions * Auger Bits © Chisels and Gouges * And Many More. 
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Borderline Vision 


may be robbing 
your customers 


@ BORDERLINE VISION —lighting just 4 shade = 

too dim— can steal your clients’ profits with- *Just a shade too dark 
out their seeing it. Just the hairline of dif- slows down predates 
ference between good lighting and not quite “i 
good enough makes a difference that shows 
sn red and black on the balance sheet. 

The best lighting today pays manufactur- 
ers big dividends in increased, better work— 
higher employee morale— and decreased 
costs. Wheeler Skilled Lighting has been 
paying these dividends ever since 1881. 


Wheeler Reflectors give maximum illumina: 


Tit MOMMIES onthe right sibeut Wie 





tion from standard lamps. More important, we = 
Wheeler Reflectors control light — provide ae) 
an even, glare-free, shadow-free distribution ’ 
right on the work. 
The next time you find Borderline Vision 
in one of your clients’ plants, recommend 
Wheeler Skilled Lighting. Wheeler 
Reflector Co., 275 Congress St-, Boston 
10, Mass. Other offices in New York and 


principal cities. 


Distributed Exclusively Through 
Electrical Wholesalers 






ae 
—_ All-Steel Fluorescent Unit ie 
or 3 40-watt, or 2 100-watt lamps 


Availa i 

_ pond open or closed end porce 

pales — Pmssei sag Broad wiring 

seni sae A cessible enclosed 
individual or continuous — 


Just ri 
ght means 
and better work. pgs 


R 
LM Solid Neck Incandescent Reflector 


Maximum lighti 
f ! ghti j- 
—7 eg a = 9 
txpertly design d. 
Ruggedly built Vitre. 
g . Vitre- 
a ca REFLECTORS 
75 to 1500 watts, 







SKILLED LIGHTING 


MADE BY s 
PECIALI 
STS IN LIGHTING EQUIPMENT 
SINCE 18 
81 
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FAMOUS 


LABELS 
THAT 


MEAN 
Ay 


PROFITS 


ee Quam ¥ REEZERS 


HESE are the labels that identify America’s favorite 
ice cream freezers ... . made by the 79-year-old J. E. 








Heavy current demand for our Porter Corporation .... They’re first choice for attractive 
products prevents usfromassuring . : ° 

immediate delivery of all types o styling, easy operation, and popular price .... Yes, the 
Porterfreezers. Meanwhile, we'll . A A 

be glad to send specifications and Porter line is the line of extra profits. 


prices on the complete line, with 
a promise to fill your orders as 
fast as conditions permit. 


See ww & CORPORATION 
OTTAWA, ILLINOIS 


MANUFACTURERS OF AMERICA’S FAVORITE ICE CREAM FREEZERS 
Export Sales Department - 201 North Wells Street - Chicago 6, Illinois - Cable Address: CHASIHO 
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FOR STURDY FOOT-OPERATED PILOT CIRCUIT DEVICES 


USE CLARK BULLETIN 101 FOOT SWITCHES 





These rugged foot switches permit 
the operator to use his hands for other 
operations. In a heavy cast case, with 
malleable iron operating pedal, the 
heavy duty Bakelite cams and sturdy 
moving contact fingers provide long 
life with minimum maintenance. Each 
pole is easily changed from N. O. 
to N. C. and vice versa without 


disassembly. 


The foot pedal is only 1%” off the 


floor—the operator does not have 





to rock back on his heels to reach 
it. The pedal has a roller which, by 
its sliding, rotating motion, greatly 
reduces operator fatigue. Pedal can 
be changed to right or left on the one- 
and-two pole types, using only a 
screwdriver. 


The same moving finger mechanism 
fits all types of these Foot Switches, 
and is interchangeable in Clark Bul- 
letin 101 Master Switches, Bulletin 
102 Cam Limit Switches, Hatchway 
and Track Type Limit Switches. 





This Foot Switch has wide application in all types of machinery operation. 
It can be portable, mounted on a floor plate, or permanently mounted in 
horizontal or vertical position. 


Clark is the Ideal Line for Distributors 





THE CLARK CONTROLLER CO. 





< ee 
®YTHING UNDER CONTROL 1146 EAST 152nd STREET, CLEVELAND 10, OHIO 
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NOW YOU CAN SELL 
The Radically New, 100% Improved 


HF-100 FLUORESCENT FIXTURE 
FOR INDUSTRY! 









LOOK AT THESE EXCLUSIVE 
NEW PLUS FEATURES! 


| There’s not a single welded spot — no weak points 


that may pull apart or rust. 


2 Turned down lip on reflector eliminates possible 
dirt catcher — provides greater rigidity ... easier 
to maintain. 


3 Truly a one-piece design chassis —no need for 


nuts, bolts, screws or welds to hold chassis 


The exclusive hard baked white Miracoat finish together. 

assures unequalled reflection factors—not less than 

86% ! The two-lamp reflector has a pair of knockouts A. No welded internal cross bracing—no sharp edges 
which are removable to provide for a third lamp if in wiring channel to cause short circuits. 


desired. 


7 7 5 No hanging “ears” — smooth top easier than ever 
Eascest va Install: Hook slots in sides of top- to clean. 

housing for chain hanging make the HF-100 a cinch to install. 
Practically full-length channeling along both sides of top- 

housing for mounting with Slide-Grip Hangers. Eight knock- 6 
outs make it easy for stem mounting. 


Easctest fo VWAaintain! ek weshenane ea 7 Wide web adds greater strength to already rugged 


remove a single nut or screw to change starters or lamps! “truss” construction, 
Reflector demountable by a twist of the wrist! That’s the 
kind of industrial fluorescent fixture you want to handle. 
Complete with two 40-watt Sylvania Fluorescent Lamps. 
Act now! 


SYLVAN IAW ELECTRIC 


MAKERS OF FLUORESCENT LAMPS, FIXTURES, WIRING DEVICES; ELECTRIC LIGHT BULBS; RADIO TUBES; CATHODE RAY TUBES; ELECTRONIC DEVICES 


Wire hook supplied with each chassis attaches 


directly to chain —“S” hook no longer required. 


Sylvania Electric Products Inc., 
500 Fifth Ave., New York 18, N. Y. 
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PORTABI ‘ 
< \ FRICTION TAPE) © 
\ ELECTRICIANS TOOLS 


DRIVERS 
STRAP NGERS- 
OS FITURE FITTINGS 


CUBE TAPS 
“lhe MU. 6. bustin Company 


NORTHBROOK, ILLINOIS 


WE SELL EXCLUSIVELY | 
THROUGH WHOLESALERS 
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RLM STANDARD DOME 


Separable socket type. 
Also made in formed 
neck, threaded neck, 
easy detachable, heel 
neck and Duo- Move 
types. 








GLASS STEEL DIFFUSER 
Threaded neck. All white 


enamel. Also available in 
formed neck, separable 
socket and Duo- Move 
types. 








SHALLOW DOME 
Shade holder type illus- 
trated. Same reflector 
shape supplied with other 
standard necks and holders. 

















DEEP BOWL 


Formed neck. Correctly de- 
signed for auxilliary light- 
ing where greater concen- 
tration is required. All 
standard types of attach- 
ment available. 


Visit our booth for the latest information on porcelain 
enameled reflectors and floodlights. ABolite has been rec- 
ognized for many years as the standard of performance and 


durability. 





You'll be pleased with the new and better porcelain finish 
which gives ABolite highest reflectivity. Investigate this and 
many other ABolite features which make it a fast selling, 
profitable line. New, modern enameling equipment includ- 





ing a new continuous furnace recently installed in our en- * 
larged plant, insures an increased supply of these quality SIGN REFLECTORS 
reflectors. ‘ Elliptical angle type shown. Also 


come in rectangular and sym- 
metrical angle types. Easy de- 
tachable socket holders. 


DUO-MOVE SYSTEM 
OF MAINTENANCE 
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This system is designed to facili- 
tate maintenance and servicing of 
ABolite reflector units. It consists 
of a DUO-MOVE hood with sep- 
arable socket which permits reflec- 
tor and lamp to be taken down 
as a unit. The special DUO-MOVE 
changer eliminates the use of a 
ladder and saves many hours in 
servicing large installations. It is 
available in all standard types of 
reflectors. 





OPEN TYPE 
FLOODLIGHTS 


For outdoor lighting. In 
sizes for 300 to 1500 watt 
lamps. Adjustable brackets 
for open or concealed wir- 
ing and for mounting on 
pipe, pole, crossarm or flat 
surface. 











The RLM label on an ABolite reflector signifies 
that it conforms to the rigid specifications set 
by RLM Standards Institute of which Jones 
Metal is a member. 


STATION ISLAND 
LIGHTS 


For service station island 
and pump lighting, railroad 
platforms, etc. Also dual 
type with monitor window 
for lighting adjacent sign 
or building front. 








SOLD ONLY THROUGH WHOLESALERS 
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aging your Customers S0ld 





conduit 
products 





With advertisements like these, we’re 


keeping your customers informed 





that General Electric conduit prod- 
ucts are their best buy. Because speed 
is essential to present-day construc- 
tion—we’'ve been telling contractors 
how and why work gets done faster 
when it’s done with G-E conduit 
products. And, to help you further, 
we're going to keep on telling them. 
We’re going to keep business moving 
your way, by telling them the fea- 
tures of General Electric conduit 
products that mean more speed, less 
work, and extra dependability on 
any job, large or small. 

Monthafter month your customers 
see these advertisements in the pub- 
lications they read. Month after 
month they’re told the down-to- 
earth story of G-E conduit products 
—facts about the speed and reliabil- 


ity possible with this complete line. 





Yes, sir, we’re backing you up all the way 
— —helping you keep your customers sold 
on General Electric conduit products. 


GENERAL @ ELECTRIC 


147 October, 1947—ELECTRICAL WHOLESALING 43 














B TER RECE 


KIRLIN No. 1218 
Square Model — 500 
watt Mogul base 


KIRLIN No. 1207 — 
100 W., or No. 1208 
— 150 W., or Ne. 
1212 — 300 W. for 
wide distribution of 
light. 


| — 
KIRLIN No. 414 - re | a | 
rectangular box 141%” | 
x 334" x 4” deep, for | ' 
co ssa 
Oe as 


40 W. tubular T8 
lamp. 





KIRLIN No. 4506 — 
6” flush recessed exit. 
No-Guard type has 
shock-proof glass, No. 
4516. 


KIRLIN fluorescent 
Disc-Louver — reduces 
glare, improves all 
bare lamps. Shown in 
troffer. 


KIRLIN fluorescent 
for wide distribution 
of light. Hinged door 
type or open troffer 
type. 


KIRLIN No. 508 
100° W. Box 82” x 


ql4 ~ A daen 


LIGHTING 
with 


ALZAK 
GLASS SURFACED 
ALUMINUM 
REFLECTORS 


. 
Hinged Doors 
* 


Frames die-cast 
% 


Non-ferrous fronts 
* 


Neat, nothing hanging 
Wide light spread 
* 
Unit packing 
» 


U. L. and |. B. E. W. labels 
* 


Easily installed 
7 


Light properly controlled 
* 


Easily maintained 
a 


Put the KIRLIN line to 
work— it will do the fin- 
est kind of sales and 
profit job for you. Here 
is a recessed lighting 
line that was designed 
for modern American 
homes and __ business 
buildings. It gives your 
customers every benefit 
in lighting, in appear- 
ance, and in long-time 
economy. 


Your immediate good 
business move would be 
that of investigation. See 
why the KIRLIN line is 
the best buy for your 
customers—why it is the 
full and complete an- 
swer to today’s lighting 
requirements. 


J 
Write for catalog. 
Only thru wholesalers. 


3435 EAST JEFFERSON Alt 
Detroit 7, Michigan 








ED 


els 





e to 
fin- 
and 
lere 
ting 
ined 
ican 
ness 
your 
nefit 
ear- 
time 


s00d 
d be 
See 
ne is 
your 
s the 

an- 
iting 


IN AVE 


igan 








HI-LAG FERRULE 
FUSE CONSTRUCTION 


Our ferrule type 
fuse has a heavy brass bar, which locks 
into open end ferrule, bridging fuse case. This 
bridge locks link to prevent twisting and cap 
tightens on new center contact. No sagging 
washers or twisted links to cause overheating. 













HI-LAG. “” 


FUSES 


Double Fibre Bridge Assembly 
Increases Strength 10 Times 


WARE HI-LAG Fuses have the strongest, most rigid knife blade 
assembly ever designed in fuses. The two heavy fibre bridges are 
supported by sturdy brass brackets which add greatly to the 
strength of the assembly. These bridge supporting brackets are 
attached to the copper knife blades and contact the entire end of 
links so that current flows through the brackets as well as the 
blades over a large area. Another reason for WARE HI-LAG 
Fuse’s cool operation. 


Perfect alignment is always maintained in this knife blade assem- 
bly with links centered in casing. The links are quickly and easily 
replaced or removed by loosening the nuts and slipping in or out. 

Start selling WARE HI-LAG Fuses today! Give your customers 
more satisfaction—greater economy with less fuse worries. 


Write for Brochure giving details of all the COOL FACTS, sizes and prices 


APPROVED BY UNDERWRITERS LABORATORIES 
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You will find all these qualities in 
ACCURATE tapes. ACCURATE 
tapes—friction and rubber—are made 
in the modern ACCURATE plant 
devoted eaclusively to the manufac- 
ture of fine electrical tapes. Although 
ACCURATE tapes are produced to 
Pa tas el-meie-belet-taelMetele(mbat-slemeltt-TbanY 
eroselaue) Me-tele MB eueseeMmas(-Mbeteliamest-lesel-tly 
obtainable, they cost no more. 


eo. a 
ra 


Here’s the tape electricians use and 
buy by brand name — ACCURATE! 
Keep both friction and rubber types 
in stock. ACCURATE tapes sell! 
They’re consistently advertised to the 
trade in magazines with nation-wide 
coverage — powerful merchandising 
messages that mean profits for you! 





ACCURATE 
MFG.COMPANY 


General ‘Offices & Plant: Garfield, New Jersey 
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PARAFLEX is a non-metallic sheathed cable. That's elementary. But to get 
the real facts about PARAFLEX let’s break it down into its components: 


NON-METALLIC SHEATHED CABLE 





PARAFLEX 





OUTER BRAID 


RiP CORD 


Plus Paranite developed moisture resisting, 
flame retarding saturant. 


Plus its careful selection for size to properly 
fill interstices between conductors...and for 
adequate strength to shear the outer sheath. 





PAPER WRAPPER 


CONDUCTOR BRAID 





Plus careful selection of the quality of the 
paper, which is scientifically treated to 
resist moisture...wrapped at a carefully 
controlled tension. 


Plus the correct tension at all times, insuring 
adherence between insulation and braid. 





RUBBER INSULATION 


COPPER CONDUCTORS 














Plus continuous laboratory tests of the 
compound. 


Plus constant analysis of the quality of the 
copper...constant check on gauge. 








pnd IT LAYS FLAT...WON'T SQUIRM OR TWIST...IT'S CLEAN TO 
HANDLE...IT'S PLAINLY MARKED...IT'S PARAFLEXI 


THROUGH 


swe PARANITE WIRE AND CABLE 4) 


ioe: fenton Division of ESSEX WIRE CORPORATION AS 
FORT WAYNE 6, INDIANA dna 





~ 


ELECTRICAL WIRES AND CABLES “BETTER THAN CODE REQUIRES” 
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AND YOU CAN HAVE 


ANY TYPE OF OUTLET 


with KILLARK ELECTROLETS 


There’s smooth going and safety on the job with all Killark 
cast conduit bodies—no drag as you draw the wires and 
there’s no danger of stripping insulation because there are 
no burrs or sharp edges. The bevelled conduit stop in the 
hub permits easy passage of wire and protects it from 
contact with conduit edge. 


The exacting electrician appreciates the advantages of 
precision made cast fittings on the job. Oval and rectang- 
ular types for threaded and threadless conduit. For all 
standard receptacle and switch covers. 


Offices and Warehouses: Atlanta, Baltimore, Boston, Chicago, 
Denver, Los Angeles, Pittsburgh, San Francisco, Seattle and Syracuse. 
am . tn .t 2. = a dP? tn. ata Mmathee Findon nts V awcae ota. 


Vandeventer & Easton Ave. 
CAINT IMC 12 MO 


Do you have the 
entire Killark cata- 
log of the complete 
Killark Line? If not, 
send for it. 








UNITED STATES RUBBER 


SERVING VYHROUGH SCIENCE 





COMPANY 





They said 
it couldn’t be done! 


Quite a few people didn’t believe a natural rubber-covered building 
wire could have the smallest diameter in the business and at the same 
time have no equal in physical and electrical properties. 

But that was before U. S. Rubber Company scientists produced 
Laytex (Type RU). Today, Laytex is the wire man’s delight. Its small 
diameter permits more circuits per conduit. By means of a special dip 
process, Laytex is insulated with 90% unmilled grainless natural rub- 
ber. The conductors are perfectly centered in this insulation, thereby 
avoiding any chance of thin spots. 

Laytex (Type RU) is lighter in weight, easier to install. The saturated 
cotton fibrous cover is flame-retardant and moisture-resistant. 


UNITED STATES RUBBER COMPANY 
1230 Avenue of the Americas Rockefeller Center + New York 20, N. Y. 


oo 


A 


ELECTRICAL WIRES AND CABLES 
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SAFETY FACTORS THAT PUT 


(R 00 WT IN FRONT 





* Reg. U.S. Pat. Off. 


BULL'S 
EYE 


The conductor is 
on dead center 
throughout every 
inch of the wire. 


ELEPHANT 
INSULATION 


Laminated walls of 
tough natural 
rubber insulation 
mean Laytex is 
safe. 


SMALLER O.D. 


Allows more cir- 
cuits per conduit 
than in ordinary 
wire. Lighter 


weight. 








4.-STAR Performance 





pee as Soe. Me a es tae oS! 


Benefit by getting dealers to promote these popular Paragon 
Telechron Motored Time Switches. Build satisfied customers 
and repeat business with the help of Paragon Prestige.....gained 
by 42 years of manufacturing quality electrical equipment. 











% Popular. Accurate...Long Lasting... Automatic Time %& 7-Day Calendar Dial Time Switches. Individual set- 


Switch. Controls Signs, Commercial Lights, Stokers, Oil ting for each day in the week. Most popular for control 
Burners, Blowers, Pumps) Has many other uses of Automatic Heating, Ventilating and Air Conditioning 
LIST FROM $11.75 LIST FROM $24.50 








¥%& Leading Poultry Time Switch for permanent installa- %& New... Most popular with Poultry Raisers who make 
tions. Morning and evening light with a dimming period their own installation. Just “plug-in” as you would a 
For greater egg production when prices are highest table lamp. Provides for bright and dimmer circuits 

LIST $13.50 Write for complete Merchandising Story LIST $14.95 


y he) a, ASS 
Paragon ELECTRIC COMPANY wisconsin 
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Advertised 
in 
Fortune 
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of 
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LITECONTROL 


FLUORESCENT LIGHTING FIXTURES 


KEEP UPKEEP DOWN 
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CURVELITE 





FLUSHLITE 





Sky-tex glass as shown or 
supplied with louvers 
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Complete technical data on Federal Standard Cold Cathode lighting 
fixtures and lamps is now available to engineers, architects, designers—every - 
one planning improved lighting. 

Federal Electric Company is the first in the industry to provide com- 
plete factual data for installation and performance of Standard Cold Cathode 
lighting units. This data has been published in convenient folder form to 
assist you in computing lighting installations. The data covers Federal’s 
complete fixture line. 


OTHER FEDERAL FIRSTS 


FIRST to design completely modern functional fixture units 
25 types available). 


FIRST to develop automatic lamp processing equipment for 
, manufacture of reliable Cold Cathode lamps. 


FIRST to standardize the trouble-free positive contact pin 
base for Cold Cathod lamps, obsoleting the ferrule-type 
carried over from the neon sign type of lighting. 


FIRST to provide a safe socket —approved by Underwriters 
for residential use. 


FIRST to provide complete engineering service. 





STRIPLITE 





STREAMLITE 
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FEDERAL ELECTRIC COMPANY. 


8700 SOUTH STATE STREET -: 


has been reserved— write today for 
Federal Cold Cathode Fluorescent 
Lighting Technical Bulletin 134. 


tiie 
CHICAGO 19, ILLINOIS 
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COMMUTE ELIE 
Sangamo ZjweAA Time Switches! 


Six levers provide 
for either one, two 
or three complete 
“on” and “off” 
periods each day. 







Manual reset 
staff facilitates accurate 
and convenient setting 
of time. 


; Convenient, safe 
tripping by hand at 

any time, to either 
“‘on" or “‘off" position, with- 
. out interfering with 
“is subsequent operations. 


Sturdy silver 
contacts assure 
exceptionally long 
contact life. 


A low speed, 
high torque, self- 
starting motor assures 
long trouble-free life. 


Shipment of these quality time switches can be made 
immediately. Tie up your selling effort with the 
Sangamo Advertising Campaign—Send us your order 
... stock up and advise your sign trade that you can 
supply Sangamo Type KA Time Switches RIGHT NOW 


ST476B 
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G-E CIRCLINE BALLASTS 


Prices on General Electric’s famous Circline ballasts have been 
reduced as much as 20 per cent. The table below shows where 
these reductions have been made and their extent. Stepped up pro- 
duction and more efficient manufacturing tools have made these 
reductions possible. 

Ballasts are available for both the 12-inch, 32-watt and the 814- 
inch, 22-watt Circline lamps. They are designed in uncorrected or: 
high-power-factor ratings for single lamps, and for high-power- 
factor Tulamp operation. Ballasts are made in rectangular design, 
and in the disk-shape design which lends itself to mounting in 
the base of a lamp or to concealment in shallow wall or ceiling 
fixtures. Bulletin GEA-3293 gives full details, wiring diagrams 


and dimensions. Apparatus Department, General Electric Company, 


Schenectady 5, N. Y. TWO NEW 






































\ CIRCLINE BALLASTS, TOO 
New list prices on single-lamp and Tulamp ballasts for Circline lamps. 
60 10-125 volts ; 
cyclen, General Electric announces two new 
he Boll Approx OLD oy _ P 
Lomp Lomp | Ballast Type Power | List Price | tis? Price Tulamp ballasts for Circline lamps. 
Diameter atts at. No, Fector Sach Each ; ' 
me Both are of conventional design and 
12” 32 59G440 | Single-lamp rectangular case 50 $2.75 F 
12” 32 59G420 | Single-lamp circular case 50 3.25 2.50 will find the greatest use in ceiling 
12” 32 59G425 Single-lamp circular case 90 6.00 pats fixtures and other general lighting ap- 
12°-12" 32-32 59G442 | Tulamp rectangular case 95 * . . 
- C 3 
129-12" | 32-32 | 59G424| Tulemp circular cose 95 7.50 6.00 plications. Catalog No. 59G442 oper 
12° 8%"| 32-22 | 596443| Tulomp rectanguler case 95 * 6.00 ates two 12-inch, 32-watt Circline 
127- 84%" | 32-22 | 59G429| Tulamp circular case 95 7.00 6.00 lamps; Catalog No. 59G443 operates 
sy” 22 59G419 | Single-lamp rectangular case 50 .90 -90 l/: 
one 81!4-inch, 22-watt lamp an n 
aK’ 22 59G428 | Single-lamp rectangulor cose} 90 3.50 3.50 ‘ . . .* d one 
12-inch, 32-watt lamp. 


* These ore new designs, not previously listed. 


GENERAL 
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POP-OPEN CRUMB TRAY! 
Push the button... tray 
Yeu 2 2 ( pops open for easy clean- 


EASY-LIFT HANDLES! 


SUPERFLEX TOASTIMER! 


ing. A fingernail-saver if 
Automatically compen- 


you ever saw one! 


sates for voltage varia- — rs fit your —— 
tions, gives you the exact tips. Sa ae A 
color of toast you want... ways cool fo your fou 


every time! 


Zhe New \OASTMASTER ZZE- 
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Again Circline is FIRST! New No. 37 
Recessed Circline Ceiling Fixture! 


Yes, here it is! The first recessed fixture, featuring 
circline fluorescent lamps. While using only 3314% 
of comparative incandecent wattage, yet this unit 
offers a greater amount of concentrated distribution 
of light. Easier and less expensive to install because 
of less depth of the fixture Hinged louvers for 
easier lamp accessibility Especially designed for 
offices, hotels, clubs, schools, stores and institutions. 
Sturdy steel construction, white baked enamel 
finished. Plaster rings furnished at slight additional 
cost on request. E.T.L. and U.L. approved com- 
ponent parts used throughout, G.E. 12 in. 32 W 
lamps. Available with or without lamps. Individu- 
ally packed, shipping weight 12 pounds Overall 
size 17” diameter x 414” depth 


*Pat. Pending 


Our Exclusive Creation No. 64! 
Two-lite Circline Ceiling Fixture! 


Modern! Distinctive! It’s different than any 
Circline fixture featured to date Architects and 
interior decorators acclaim it as the fixture of 
tomorrow. For plenty of soft, cool light this 
unit is a standout. Sturdy steel construction, 
white baked enamel, smartly trimmed with . 
chrome strips. Can be used as surface mount or Tops in quality! si 
drop using stems and canopies E.T.L. and . — 
U.L. approved component parts used through- Tops in service: 
out, G.E. lamps. Fixture and lamp units in- - 
dividually packed. Overall size 28Y%" long, Tops in turnover! 
1214” wide. Weight 15 pounds. 
Available with or without lamps. 
*Pat. Pending 





Now! At a New Low Price! 
No. 36 Circline Ceiling Fixture 





For quality-value-price-fast turnover—this unit 
has been the top selling fixture of the year! 
Ideal for commercial, industrial and residential 
use. Also adaptable for side walls. Easy to in- 
stall and maintain. High gloss enamel surface 
on fine quality steel, mount-chrome lower 
plate, which conceals starter and mounting 
screws. 2 pc. unit supplied with straphanger 
assembly for close surface mount. E.T.L. and 

U.L. approved component ~~? used through- Send for our 1948 
out, G.E. lamps. Fixture and lamp units in- j 
dividually packed. Overall size 147%”, diam- Catalogue showing 
eter 414” depth. Weight 10 pounds. complete line. 

Available with or without lamps. 








"Pat. Pending 


Sold exclusively through recognized wholesale electrical jobbers and 
distributors. Prices F.O B. factory. 









You are cordially invited to make our suite of rooms 
at the Stevens Hotel your headquarters during your 
visit to the Second International Lighting Exhibition, 
Chicago, November 3rd to the 7th. - 


GEORGE GOMBERG 












118 , feiiTabaela. St. Chicago 6, il. Formerly Circle Lighting 


Industries Co. 
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CLIFTON 


MANUFACTURING CO., Inc. 
BOSTON 26, MASS. 
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TAP : 
‘s fn all four of these major properties, PANTHER 


4 > and DRAGON Rubber Tapes pass A.S.T.M. and 
4 other government specification tests with generous 

? margins of safety. And they produce the kind of splices 

a that are expected of such high-rated tapes. 

O PANTHER and DRAGON Rubber Tapes assure safe 

© electrical splices. Successive layers of tape readily fuse 

“ into one. Their tensile strength and “‘stretch-ability” 











nes make them unfailingly easy to work with. 
= Manufactured by a company that has specialized . 
in electrical insulation for nearly 70 years, 

PANTHER and DRAGON Friction and 
Rubber Tapes are sold only through ( 


recognized independent wholesalers. Hazard 
Insulated Wire Works, Division of | 
The Okonite Company, Wilkes-Barre, Pa. 
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WHILE WE DELAY— 


Russia Drives for the Atlantic 


west of the Iron Curtain it is later than 

you think. Unless the United States quickly 
mobilizes its own and other nations’ resources, 
World War II will be lost as World War I was 
lost — by no economic follow-through. 


I THE STRUGGLE to keep western Europe 


Millions of people in western Europe, living in 
cold homes or no homes at all, face another winter 
of near starvation. Some countries are absolutely 
without dollars to buy abroad the food and fuel 
they need for survival. Others slide toward that 
desperate state. 

In this welter of misery Russia grasps for do- 
minion over all Europe. Everywhere, as cold and 
hunger deepen and as men begin to doubt Amer- 
ica’s determination to help, Russia turns on the 
pressure. In France the Communists drive to over- 
throw the Government. In Italy they do likewise. 
In Greece Russia kills the United Nations investi- 
gating commission. In Trieste Tito elbows us out 
of the way. In Germany and Austria the Soviet 
commanders alternately stymie and flout the Allied 
governments. 


FACED WITH this bloodless attack, the leaders 
of western Europe and of the United States 
have not covered themselves with glory. 


Look, for example, at what the sixteen Euro- 
pean countries participating in the Paris meetings 
on the Marshall “plan” first proposed to the 
United States as a catalog of their needs. In the 
main it was simply an adding up—to $30 billion 

-of what the various countries thought they 
needed to keep going in the same old way at the 
same old stands. There was no real start on plans 
for the mutual aid by European states which is 
the essence of a successful recovery program... 
no real start on plans to knock down the barriers 
which divide European trade into hopelessly in- 
adequate littie pockets...no real plans to clean 
up currencies which deteriorate so fast nobody 
wants to work for them. In fact no plans to make 
people want to work. 

Meanwhile, what have our leaders offered? Not 
much more than one fine commencement speech by 
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General Marshall, outlining a good idea, and a couple 
of carloads of statistics, with more to come. 

Not even a beginning has been made on the 
most crucial part of any European aid program- 
that of explaining to the American people what 
their part must be and why. It is true that not all 
the reports of all the statistical committees have 
been completed. They never will be. But it is also 
true that the broad outlines of what the United 
States must do to save Europe are already clear. 
And it is not simply to provide more dollars, al- 
though $12 to $16 billion more —the cost of 6 or 8 
weeks fighting in World War II— may be required. 

A far more basic requirement is leadership which 
will lift Europe out of the slough of despair and get 
recovery rolling. Without that leadership more 
billions for Europe will buy us nothing but more 
bitterness and remorse on both sides of the Atlantic. 


WHAT ARE the ingredients of that leadership? 
Here are a few: 


1. A bi-partisan program for European 
recovery. 


It should be so thoroughly understood and 
so overwhelmingly supported by both parties 
that playing politics with it will be like selling 
military secrets to the enemy. 

Truman and Vandenberg have failed mis- 
erably to develop and explain a complete pro- 
gram— one in which Europe and America can 
have full confidence. Nor have Taft and Dewey 
and other candidates for high office pledged 
that politics will stop at our shoreline. These 
men must speak out. To date Herbert Hoover 
alone has had the courage and vision to state 
a program. 


2. A mobilization of American food supplies. 


We must assure people at home and abroad 
that our crops, cut down by drought and 
heat, will be stretched to cover minimum 
European needs (with whatever help we can 
muster from other nations) without forcing 
still higher food prices here. 

Some food experts are comfortably con- 
fident that the stretching can be done. But 
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PITTSBURGH PERMAFLECTOR Fluorescent and Incandescent Equipment represents a 
great advance in the science of planned lighting. 
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Designed and engineered to meet the requirements of all types of installations— 
commercial, industrial, institutional—this ‘ready-made’ equipment gives ‘‘custom- 
made’ illuminating results. 





Permafiector 








A call to our representatives or home offices will bring details on how you too can 
get more efficient illumination for every application by the use of Pittsburgh 


Permaflector Lighting Equipment. 
THE THREE SISTERS oO 
St. Paul, Minnesota 


Architect: |. M,. Cohn 


Thies 


a | 


A a op te 


“A Permaflector Portrait "’ 
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Pittspurcd Rertector ComPANy 


OLIVER BUILDING - PITTSBURGH 22, PENNSYLVANIA 
Lighting Engineers in All Principal Cities 





PITTSBURGH PERMAFLECTORS ARE DISTRIBUTED BY BETTER ELECTRICAL WHOLESALERS EVERYWHERE 





meatless and wheatless days, higher extrac- 
tion of flour from wheat and similar volun- 
tary conservation moves would make it surer. 
And they would demonstrate that a free 
country can mobilize itself to meet a very 
serious crisis. 


3. An understanding that relief is one problem 
and recovery another. 


Both problems must be solved. Relief emer- 
gencies must be met, some of them at once. 
But they must not black out the longer task 
of recovery. Italy illustrates the point. Italy, 
particularly the south, is flat broke. Help is 
needed right now to keep people from dying 
in the streets. But we must eventually do 
more than keep the Italian people alive. We 
must help them get back to useful work so 
that they can stand on their own feet. 


4. A steady insistence on results— which means 
that Europe must find a way to make its people 
want to work. 


In the U.S.S.R. they have a way to get 
things done. It is to liquidate those who do 
not work. In the U.S.A. we have a way to 
get things done. It is to create incentives to 
make people want to work. Western Europe, 
notably France and Britain, has fallen be- 
tween two stools. It has socialized away the 
incentives, and it does not yet, thank heaven, 
enslave the laggards. We should make it crys- 
tal clear that we have no designs on the na- 
tional “sovereignty” of others. But we should 
make it equally clear that we insist that those 
countries which receive our aid work hard 
enough to get results. To this end continued 
aid should be on an installment plan, each 
installment conditional on getting results. 
Otherwise more billions can easily disappear 
down the drain 


5. Insistence on all-out self-aid by European 
countries. 


That is the constructive core of the Mar- 
shall idea—to help Europe to help itself. In 
his brilliant “Report on Germany” and how 
to get it “off the backs of the American tax- 
payer,” Lewis H. Brown, Johns-Manville 
Chairman, shows how the export of only 10 
million tons of coal a year from Britain to 
western Europe would speed industrial re- 
covery of the Ruhr immeasurably. There are 
countless other cases where effort in one 
European country--or a group of countries 
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will break a big industrial bottleneck in 
another. We should insist that everything pos- 
sible be done to see they are broken. 


6. An agreement with Britain and France giv- 
ing us authority in western Germany equal to 
our responsibility. 


Britain is shifting to us most of the financial 
burden she has been carrying in the German 
occupation. Less directly we shall also be car- 
rying much of the French occupation load too. 
We must have authority in the economic field 
commensurate with our responsibilities. Other- 
wise the management of western Germany 
can poison Anglo-American and Anglo-French 
relations in addition to wasting resources 
we could use to promote general European 
recovery. 


It is truly said in the scriptures that the Lord 
loveth a cheerful giver. But it is not recorded any- 
where that anyone, including the recipient, loves 
a soft-headed giver. Hence as a capstone any pro- 
gram of aid for Europe should have machinery 
assuring that only what is needed is sent; that 
what is sent does the job for which it is sent; and 
that arrangements are made for the recipients to 
pay back whatever they can. 


THE AMERICAN PEOPLE should be told 
clearly by their leaders that there is no assur- 
ance that the best possible program of eco- 
nomic aid for Europe will do the job. The time 
is very late. 


In France and Italy, as our help falters, the Com- 
munists right now are provoking strikes which will 
make the people’s suffering more acute. They hope, 
of course, to overthrow the governments in both 
those countries and to seize control. If Communist 
dictatorships are clamped on France and Italy this 
fall, Russia and her satellites will have advanced 
to the Atlantic. The Iron Curtain will have moved 
500 miles west — toward us. 

Americans should be clearly told, therefore, that 
not to undertake an immediate program for the 
recovery of Europe is to bring closer the greatest 
possible national disaster—- World War III. 


President, McGraw-Hill Publishing Company, Inc. 
THIS IS THE 61st OF A SERIES 
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= 
Make the most of the profit opportunity in Electro STAR-GLO, the E L E I R 0 "in woe 
fluorescent bed lamp that smashed sales records at $8.80, and is 
now only $5.95! This year it is promoted by a great advertising M “ N U FA C T U R | N G 
campaign in SEVEN leading national magazines. It will be a t 0) R p 0) R AT | 0 N 


bigger money-maker than ever for alert, sales-minded dealers— 
who tie in with this advertising by displaying Electro STAR-GLO 
prominently with a re-print of the national ad, which we will 2000 W. FULTON STREET 
furnish. Order Electro STAR-GLO now—before the Christmas rush! CHICAGO 12, ILLINOIS 
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NO DETAILS FORGOTTEN 


'f you are considering the electrical system for a new plant— 
or the re-wiring of an existing building—study the advantages 
of the present practice of simplifying electrical distribution. 

The high quality, uniformity of characteristics and long-life 
performance of Jefferson Electric Power Circuit Transformers 


have been a factor in the great increase in the use of present- 


Make One Service Do For Two 
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This diagram shows fwo service en- The same requirements are met by the 
trances—one 460 volts and the other more economical wiring plan through the 
115 volts—requiring two entirely sep- use of Jefferson Power Circuit Transform- 
arate wiring systems. ers. There is only one service entrance. 
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day single service high-voltage plant 
distribution systems. 

These Transformers provide the 115 
or 230-volt service wherever desired but 
only the higher voltage, lower-cost cir- 
cuit need be installed throughout the 
plant. 

No details are forgotten in the design 
or construction. Convenient knock-outs, 
easily accessible roomy wiring compart- 
ment, and sturdy mounting brackets save 
installation time. Air-cooled they require 
no special vaults or enclosures. 

Write for Bul. 461-PCT. JEFFERSON 
ELECTRIC COMPANY, Bellwood, 
(Chicago Suburb) Illinois. In Canada: 
Canadian Jefferson Electric Co., Ltd., 
384 Pape Ave., Toronto, Ont. 

Listed and Approved by Underwrit- 


ers’ Laboratories, Inc. 
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| JEFFERSO 
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POWER CIRCUIT—Dry Type 55°C 
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Bureau of 


Business Index 
For the Month of July 1947 


SALES 1. 


reporting to the 


July panel of electrical voods Wholesalers 


Bureau of the Census included 370 


full-line wholesalers, 145 wiring supplies-construction 
and = 97 
612 
Sales as reported by the 
slightly trom June 
1946— slightly 


()thice of 


materials distributors appliances-specialties 
totaling 


complet 


wholesalers—a_ total of firms with = sales 


$104.146.000 


changed only 


panel 


and were up 59 pet 


cent over July less than the 66 percent 


as estimated by the Business cononnues for 


all electrical goods wholesalers 


Considered by class of house and 
full-line 
phes-construction materials distributors reported only 
slight 


were off 7 


comparing July 


with June sales, wholesalers and wiring sup 


changes but apphances-specialties wholesalers 


percent lhe three classes of houses re pol ted 
respective increases of 64, 28 and 51 


19046 


Due im 


percent over July 
sales 

part to last 
and to the 


electrical 


difficult) electrical goods 


present 


year's 
supply situation continuing high 
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1946 and year 
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anges, 
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1947 


igainst the corresponding period of last year 


July 


compared with July sales 


be remembered in making comparisons 


shown here are unadjusted for price cl 
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goods 


are up LEZ percent over 


Inventories currently held by electrical 
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July a year ago — reflecting a 
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IAT Yel 


eatly improved stock condition with quantities 


of needed electrical goods reaching the warehouses. A 
wholesalers 
stocking for the fall 


Into an 


substantial gain was reported by full-line 


over the previous month as and 


winter months swung upward trend; wiring 


supphies-construction materials distributors showed a 
slight decrease; and appliances-specialties wholesalers 


were Up 2 percent. 
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TELL YOUR CUSTOMERS... 














FOR ELECTRIC WIRE AND CABLE 
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GREAT NEW SOURCE OF PROFITS 





CA 


It’s the electrical news of the year—and it’s here 
to stay! Leading wire and cable manufacturers are 
drawing, stranding and insulating Alcoa E. C.* Alumi- 
num—nmillions of feet of it—already calling it the 
conductor of the present and future! 

Alcoa four-color national advertising pages in The 
Saturday Evening Post are telling the country about 
the lower over-all job cost possibie with insulated 
wire and cable of Alcoa E. C. Aluminum. Other 
dominant messages are reaching engineers in indus- 
trial plants, utilities, architects’ offices—and telling 
the facts to electrical contractors. 

Aluminum wire and cable is ready for you to stock 
and sell now, in required sizes and types of insulation. 
It gives your customers everything they want in a 
conductor; gives you a big new source of profits. Ask 
your electric wire and cable supplier about it, or 
write us for further information. ALUMINUM COMPANY 


oF AMERICA, 1142 Gulf Bldg., Pittsburgh 19, Penna. 


FOR ESTABLISHED WHOLESALERS 
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Insulated and sold by leading wire manufacturers 
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REGIONAL ANALYSIS JULY, 1947 


Figures in this table apply to the geographic divisions 
as outlined and numbered in color on map above 














KGLONAL sales trends, July compared with June, 

were mixed with four divisions reporting imereases SALES INVENTORIES 
and 5 reporting decreases. Gains were slight, 4 percent July 1947 July 1947 
or less in each of the regions except New [england Compared in °%/ with , Compared in °%/ with 
where a 10 percent sales increase was indicated. The Trading 
decreases likewise were not large except in the Fast June July Region June July 
South Central States where 32 wholesalers reported an 1947 1946 (See Map) 1947 1946 Th 
average drop of 11 percent. Comparing sales for the Ch 
first seven Tate of 1947 with the same period of last +10 +68 | —s +12! one 
vear, all regions closely followed the national gain of a +58 2 0 yp ge _ 
100 peicent. . : —? 4 ; r T- as 

+ 4 +64 a a +112 I 

Geographically all regions reported stocks relatively im i +70 5 onl +115 the 
unchanged from June. Compared with July 1946, in alt +55 6 ae +142 and 
ventory gains ranged from up 91 percent for the Middle + 3 +53 7 + +127 truc 
\tlantic States to increases of 127 percent or more for — 3 +8! 8 —| +145 A 
the South Central and Mountain States. + | +48 9 —! +122 
Present Stocks Set New Record 
In terms of weeks supply at present sales rate, hold 

ings represent about 6 weeks’ business. ©n_ this 
comparative basis, current holdings approximate the dollar volume are far above any other period of record 
1939 inventory supply. It may be pointed out in this and any decreases in the sales rate might increase the 





connection, however, that present stocks in terms of | week's supply index proportionately. 





The figures we use as basis for these monthly ing held are collected and compiled by the Bureau of 


comparisons of performance in the electrical wholesal the Census of the U. S. Dept. of Commerce. \ 
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The huge new addition to the Appleton Electric Company’s 
Chicago plant, announced in April of last year, is completed 
and in partial operation. Total floor area is increased 46%, 
manufacturing facilities 30%, by the 4-story reinforced con- 
crete structure. Exterior is face brick; architecture is modern. 
In addition to greatly expanded manufacturing facilities 
the new building provides latest methods of material handling 
and for storing and shipping finished product. Cars and 

trucks are loaded and unloaded within the plant. 
Appleton’s newly enlarged Chicago factory houses all man- 
ufacturing operations, with the exception 


SEND FOR THE BIG APPLETON CATALOG 


Every user of electrical conduit fittings, in- 
cluding all your good customers, of course; 
should make constant use of this book, 
which contains full information on the com- 
plete Appleton line of over 15,000 items. 


" ! ) 
S 
| | 
~ | 
~~ 
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of the Appleton foundry in South Milwaukee, devoted 
entirely to the production of malleable iron fittings for 
Appleton. Throughout both big plants highest quality 
standards prevail... with the result every Appleton product 
is known for its uniformity, ruggedness and precision. 

It pays...in time and money saved... to specify Appleton 
conduit fittings on every job. They’re “STANDARD FOR 
BETTER WIRING”! 


Appleton Material Sold Through Electrical Wholesalers 


APPLETON ELECTRIC COMPANY 


1734 WELLINGTON AVENUE . CHICAGO 13, ILLINOIS 
Branch Offices: NEW YORK, 50 Church Street © DETROIT, 7310 Woodward 
Avenve « CLEVELAND 1836 Euclid Avenue « SAN FRANCISCO, 655 Minna Street « 
ST. LOUIS, 420 Frisco Bldg. « LOS ANGELES, 100 North Santa Fe Avenue * ATLANTA, 724 
Bovlevord, N. E. «© BIRMINGHAM, 429 Brown-Marx Bidg. «© MINNEAPOLIS, 305 Fifth 
Street, S. « PITTSBURGH, 414 Bessemer Bidg. ¢ BALTIMORE, 100 E. Pleasant Street e BOSTON, 
10 High Street « DENVER, 1509 Seventeenth Street *¢ PHILADELPHIA, 1017 Cherry Street 
Resident Representatives: Cincinnati, Dallas, Kansas City, Milwaukee, 
New Haven, New Orleans, Seattle. 


Export Representatives: international Standard Electric Corp., 
67 Broad Street, New York 4, N. Y. 
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2 Gang Unit 


1 Radio and 2 Power 


Outlets Complete, — con- 
sisting of Two Gang Multi- 
coupler Unit, 2 Gang Cover with 
Divider Plate, No. 1913 Duplex 
Convenience Outlet, No. 2149 
Radio Outlet, GH Cap, Mulkti- 
coupler, 2 Gang .040” Brass Plate 

. . Use standard 4” square box 
(not included). 


1 Gang Unit 
Radio Outlet Only 


Complete,— consisting of Single 
Radio Outlet Multicoupler, No. 
2149 Radio Outlet, GH Cap, 
Multicoupler, 1 Gang .040” 
Brass Plate ... Standard switch 
or outlet box can be used (box 
not included). 
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al for Plurality of Radio Sets 





Up to 20 radio outlets may be serviced from one antenna 
where this multiple receiving system is installed. The 
system brings to each radio set complete “freedom of the 
air” in getting any desired broadcast, regardless of what 
programs other sets may be tuned to at the same time. It 
brings in FM, standard broadcast and short waves with 
maximum of volume and minimum interference. 


Multicoupler-Antenna System is not only the most adapt- 
able to the whole range of radio conditions; it’s the least 
expensive and most easily installed of any multiple receiv- 
ing system. For apartment houses, private homes or hotels, 
hospitals and dormitories, this system economically 
completes your up-to-date radio facilities. 


DISTRIBUTED THROUGH ELECTRICAL WHOLESALERS 
HART & HEGEMAN DIVISION 





THE ARROW-HART & HEGEMAN ELECTRIC COMPANY, HARTFORD 1, CONN., U.S.A. 
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A Dream Comes True To us the industry’s 
rapidly-swinging-into-action PLANNED LIGHT- 
ING program, coupled with the rapidly expanding 
trend toward certification of lighting equipment is 
something akin to seeing a dream come true. 

Four years ago last August, after an inspiring visit 
with the late Freeman Barnes we wrote an editorial 
which was published under the title “Let’s Get Going” 
in the September 1943 issue of this magazine. 

In that editorial we said in part: 


“Yes, indeed! It’s a good war record we (the lighting in- 
dustry) have, no matter what the yardstick. 

“What will our peace-time record be? 

“In 1940 the lighting industry was approximately an eight 
hundred million dollar business with fixtures, bulbs, instal- 
lation costs and current included. 

“In 1945—the first year after the fighting has stopped and 
for many years after that, it can easily stay at 25 to 50 percent 
above that 1940 figure. IF WE LEARN NOW how to 
think big enough, IF WE DEVELOP NOW the course to 
follow and—IF, then, we have the sense to recognize sound 
leadership and the guts to steer the course that was set... .” 

“Today the lighting industry once more stands at the 
crossroads—a privilege that is rarely enjoyed by any industry, 
new or old, more than once in a lifetime. 

“But, fortunately, the fluorescent’s ‘gold rush’ was checked 
before it got its full growth and so the industry has its 
second chance.” 

“Which road shall we take? 

“The easy road is the one that for a brief distance means 
big sales, cheap products, quick profits, where a little further 
on we would find the awakening of a cheated public and 
finally wrecked confidence and many wrecked concerns. 

“The other road is somewhat more difficult but it’s longer, 
in fact endless, and it leads to steady business, fair profits, 
millions of satisfied customers and—to a permanent place 
among America’s great industries 

“Every concern or individual in the lighting industry has 
the privilege and opportunity to travel that road of golden 
opportunity and reap the great rewards that it makes possible, 
if there is the willingness to meet the obligations that are 
involved. 

“Most important of these is the obligation to give the user 
the best there is in lighting, from the standpoint of adequacy, 
safety, efficiency, comfort and health. The products must be 
worth the price asked for them and the policy of selling must 
be sound, constructive, cooperative and yet competitive. The 
industry as such must plan on the basis of providing for a 
long period of employment for the maximum number of people 
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in manufacturing, distribution and selling, as its just obliga- 
tion in the post-war period, when the American Way of Life, 
the Free Enterprise System will undergo its most crucial test. 
“All this can be accomplished successfully, if we learn now 
how to think big enough and begin to make use of the leader 
ship that can start and keep us traveling on that better road 
“The National Better Light—Better Sight Bureau—one of 
the finest educational committees existing in any industry—has 
for years struggled along on a budget for national operation 
which is probably less than what the government is spending 
for a small local OPA office. 
“Is that thinking big enough? : 
“The groups of manufacturers who promote certified light- 
ing equipment as a means of maintaining safe standards 
obtain inadequate support from the industry and even from 
some of their own members, thus shrinking the benefits that 
accrue to the consumer from such cooperation 
“Is that thinking big enough? 


“Too many wholesalers and contractors have given little 
or no attention to the proper training of their staff in good 
lighting practice, and have traded on the ignorance of their 
customers, their main objective being to get the order at 
any price. 

“Is that thinking big enough? Ai 

“These, then are the major ruts on that better road which 
the lighting industry must fill in, smooth out, and pave in 
the sweat of determination, before the going will be good for 
all and for a long, long distance. 

“We have already the talent, and the leadership, and the 
resources to do all that is needed to make that better road 
one of the finest courses ever travelled by any industry, 
spreading service and benefit to the public, gaining maximum 
sales, maximum sustained employment and—fair profits to 
all who observe the rules of the road. 

“And—I believe sincerely that the industry not only can 
think big enough, but also has the guts, to start now turning 
its course into that better but more difficult road, which shows 
that long, long trail of service, satisfaction and profits ahead. 

“Let’s get going!” 

What then is the score today, four years after the 
above was written, and two years after V-J Day? 

Well, it’s not just an accident that we can sum 
marize that score quite easily and simply, merely by 
reference to the program of the annual meeting of 
Lighting Fixture Manufacturers, held during the 
first week of October, 1947. 

Speaking for the electric-utilities’ Edison Electric 
Institute, J. S. Schuchert of Pittsburgh explained the 


(Continued on page 71) 
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Easy to use as 
any light bulb. 


Z Fits any standard 
110-125 volt AC socket. 


| 3 Completely self-contained. 


ON eae 
err 
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y Inexpensive source of beneficial 


O Has Seal of Acceptance of | ultraviolet ...3 times the 


American Medical Association sun-tan power of the July sun. 


Council on Physical Medicine. | 


| 5 Made of splash-proof Pyrex glass. 


se re 


HERE’S YOUR COMPLETE POINT-OF-SALE PACKAGE... 


NEw 
come IN AND SEF 7” 


Westi ngh yuse 
a 


lamp 
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INCREASE YOUR VOLUME} 


in Westinghouse Sun Lamps 


£95 


STOCK UP NOW 
LIST PRICE 






Do as hundreds of dealers did last year and get _—_ distributor can supply you with the fixtures you 
extra sales and profits by featuring Westinghouse __ need. 


ultraviolet sun lamps. With the Westinghouse 
lamp priced at less than $10, you can now get 
real volume on this high-profit item. 


© Use the coupon below to order the complete 
point-of-sale promotion package that Westing- 


7 house offers free to spark your sun lamp sales, 
Here’s what you should do to get your share of 


this attractive business: 0 Watch for the Westinghouse national pro- 
motion that is preselling your customers on the 
benefits of daily use of sun lamps. Paste up the 
ads that will appear in “This Week” and “Life” 
in your windows and identify your store as the 
2) Offer a complete package of sun lamp and place to buy. 

convenient fixture. Your Westinghouse Lamp Lamp Division, Westinghouse Electric Corp., Bloomfield, W. J. 


Westinghouse 


PLANTS IN 25 CITIES... FICES EVERYWHERE 


fs) Check your stock of Westinghouse Sun 
Lamps and order more now if you need them 
from your Westinghouse Lamp distributor. 














ORDER TODAY! 
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We eager EWH-10 
Westinghouse Electric Corp. 

3 Lamp Division, Bloomfield, N. J. 3 

g Please send me the free Sun Lamp Point-of-Sale Package 3 

i Name A 5 

e ® Company side ane» fe, Simla Re Rae oe eter Al skip kW) ad wre We ae A ae j 
hae 

Address Trey se Cte e es ees ° ee coer eee eco ee ee eee eee eeeee 7 
6 

a CIs cin nin ee as epee es ees eee j 
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INADEQUATE WIRING, the industrial jinx, can rob any 
plant large or small... of as much as 25 to 50 per- 
cent of rated efficiency. And what's most discourag- 
ing, the greater the production load, the deeper he 
digs into your resources. 

Obsolete, overextended, overtaxed wiring may be 
difficult to detect, but it’s too expensive to ignore. You 
may not be able to see this demon, but your plant 
power engineer, your consulting engineer, electrical 
contractor, or utility power salesman can. A little po- 


licing now may save expensive alterations later.* 




















*WIRE AHEAD, a new booklet discussing 


preventive maintenance ...the symptoms 
of inadequate wiring ...and present 
plans for anticipating electrical demand, is 
now available on request. Address Adver 
tising Depurtment, 25 B 1dway, New 
York 4, N.Y. 





ANACONDA WIRE AND CABLE COMPANY 
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(Continued from page 67) 
PLANNED LIGHTING program. That program is 
the most carefully planned in the history of lighting, 
reaches effectively into developing all branches of the 
market, calls for record-breaking expenditures, en- 
ables all branches of the electrical industry to partici- 
pate. 

As a running mate to the Planned Lighting cam- 
paign the Better Light-Better Sight Bureau is carry- 
ing through an expanded program of which details 
were explained by Harry Restofski, chairman of the 
BL-BS executive committee. 

The training program for salesmen, developed by 
the Edison Electric Institute and the National Elec- 
trical Wholesalers Association, is in full swing with 
tens of thousands of salesmen throughout the country 
taking the course for better selling. 

And those salesmen are going to have high quality 
lighting fixtures to sell because certification programs 
are gaining converts rapidly in every field, and that 
means high quality fixtures. 

J. Horton Fall IIT, trustee of RILM Standards Insti- 
tute, oldest group of manufacturers to support self 
imposed quality certification of their products, report- 
ed a 25 percent increase in membership. 

B. A. Mitchell, member of the Fleur-O-Lier Manu- 
facturers Advisory Board, announced numerous ad- 
ditions to the membership roster and sketched briefly 
features of the group’s most extensive program for 
promoting certified Fleur-©-Lier fixtures. 

The quality-control program of the Certified Ballast 
Manufacturers and of the Certified Starter Manufac- 
turers is in full swing and assures buyers of quality 
products. 

Most significant of all is the program of the Ameri- 
can Home Lighting Institute as reported by W. G. 
Sawyer, its president. There again quality certifica- 
tion is the foundation upon which a promotional pro- 
gram will be carried through and it is reassuring to 
note that the country’s best known manufacturers in 
this field stand solidly behind this effort. 

Yes—after decades of trial and error stumbling 
those hundreds of individual utilities, manufacturers, 
wholesalers, and contractors who are now and will be 
later sponsoring and supporting these various efforts 
to build sales soundly and supply quality goods really 
are thinking big enough to match the needs of the era 
of golden sales opportunities that lies ahead. 

We extend our congratulations to them collectively 
and individually. The lighting industry is coming into 
its own and really “is going places.” 

Yes, even in these hectic post-war years: A Dream 
Comes True. 





* 


Credits On page 85 the title of Harold Litch- 
field’s feature article is presented in somewhat un- 
usual form. The opportunity for this refreshing de- 
parture from our standard style having been provided 
by Ken Hopkins, also of Graybar. 

Ken, knowing that we had Harold’s article in the 
works, phoned us to ask whether perhaps we might 
work a reproduction of one of Graybar’s large posters 
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on Planned Lighting into the lay-out, as an illustra- 
tion. This we agreed to try. 

Net Result: Serving as our headline is a repro- 
duction in color of the large poster, except that it 
read, “PLANNED LIGHTING by Graybar” where 
it now reads, “Planned Lighting—Your No. 1 Sales 
Builder.” 

Our thanks to Graybar Electric Company for per- 
mission to use the poster, to Ken Hopkins for having 
the idea and of course to Harold Litchfield for having 
provided the occasion for all this. 


Our cover picture is a four-color reproduction of 
a Scene at Nela Park’s General Electric Lighting In- 
stitute. 

A year ago we were privileged to attend the formal 
re-dedication of the Institute. We were so impressed 
with the many outstandingly beautiful innovations in 
lighting and decorative schemes then unfolded, that 
to Ward Harrison, W. H. Robinson, Jr. (“Robie’’) 
and several other officials of the Institute, we express- 
ed the wish that some color photographs of Institute 
scenes might be made available at some future date 
for publication in ELECTRICAL WHOLESALING. 

This July along came Nela Park’s, “The Magazine 
of LIGHT,” with its entire 100 pages crammed full, 
not only of details about the Institute, but with so 
many color reproductions of Institute scenes as to 
make it seem more like one of those special color- 
photo editions of “Ire. 

The scene which was voted to be the most striking 
of all by our editors is reproduced on the front cover 
of this, our 8th NATIONAL LIGHTING SHOW 
IN PRINT issue. 


We thank the Lamp Department of General Electric 


Company for loan of the original engravings and per- 
mission to reproduce and our thanks go also to those 
several members of the NELA PARK staff who 
cooperated so cheerfully on this project. 


/) 
por 


/ EDITOR 
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Record Attendance Seen S uten Can © ae 


Opportuni study these 


entries alone is worth the trip to the 


For Lighting Exposition " Tislee howe Souk cceliaah ae aan 


Advance registrations forecast 


national Lighting Exposition and Conference to be held next month 


been received on _ prac- 
tically every type of industrial and com 
mercial lighting installation. A complete, 


10.000 attendance at 2nd Inter- well balanced, star-studded conterence 


program will afford full discussion on the 


most pertinent topic in lighting, “Planned 


at Stevens Hotel, Chicago. Newest lighting equipment to be shown /“8hting,” and promises to make this 


HICAGO—Advance registrations 

pouring into the headquarters for 
the 2nd International Lighting Exposi- 
tion and Conference to be held Novy. 3-7 
at the Stevens Hotel in this city, indi- 
cate an attendance of more than 10,000 
people. In announcing the completion of 
plans and preparations for the event, E. 
C. Huerkamp, chairman, promised that 
the greatest exposition of commercial 
and industrial lighting equipment ever 
held will reward the thousands of light- 
ing men, architects, wholesalers, indus- 
trial and commercial and school execu- 
tives who plan to attend 


New Lighting Units to Be Shown 


Hundreds of new lighting units for 
factories, offices, schools, service sta- 
tions, streets and highways, airports, 
sports fields, and other commercial appli 
cations will be displayed by over 80 ex- 
hibitors to answer this year’s conference 
question, “What is new in Lighting?” 
It is reported that many of the units will 
be given their first public showing at 
the Exposition and that hundreds of them 
were only on the drawing boards eighteen 
months ago, when the first Exposition 
was held. The show this year will pro- 
vide the first real opportunity for all 
those interested in lighting to really see 
what is new in post-war lighting equip 
ment. 

Merit Award Exhibition 

Photographs and layouts of the prize- 
winning industrial and commercial light- 
ing installations will be on display in a 


conference a must to all who install, 
specify, buy or recommend lighting 
equipment, said Program Chairman W., 
special exhibition space reserved for this Pp, Lowell, Jr 
purpose. These winning Merit Award Phe 


‘conference part of the program has 
installations, representing the best efforts 


been divided into four morning sessions 


of the leading practitioners of modern Some 15 industry leaders will address 


illumination among architects, electrical those attending the conference sessions on 
contractors, electrical wholesalers and 


various topics pertaining to the lighting 
utility lighting specialists, will be of ex- 


industry today 








COMING EVENTS cast their shadow ahead at Atlantic City convention 
of N.E.W.A. when ELECTRICAL WHOLESALING’s Camera Clicks re- 
porter snapped this group. Popular “Al” Appleton on the right and sparkling 
“Bill” Goodrich (left) then seemed to be just having a friendly visit with 
one of their good distributors, J. C. McNamara (center) of Smith-Perry 
Electric Co., Dallas, Texas. Since then, Goodrich Electric Co. has joined 
forces with the Appleton Electric Co. and having a wholesaler in this “fore- 
cast” picture provides a perfect symbol of this union because both “Al” and 
“Bill” have always been great boosters for distribution through the electrical 
wholesalers. 
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4 sound reasons 


WHY YOUR CUSTOMERS SPECIFY 


and more to come 


These four hard-hitting ads are only a sample of the heavy promotion 
schedule that keeps your customers specifying General Electric wires 
and cables. In magazines your customers read, these ads tell them the 


facts about this complete line—keep them sold on it for better, faster 


construction, 


weeett ta 


. es 
wil’ 
cable? 
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STANDS up 7p “ 
Uiildedlly | 






And there’s more to come. Month after 
month ads like these will continue to convince 
your customers that General Electric wires 


and cables are their best buy. 


To you, a strong backing like this means 
continued volume, easier sales. It means cus- 
tomers are well on the road to buying even 
before they contact you. Yes, we have been— 
and we'll keep on—moving customers your 


way for General Electric wires and cables. 


" GENERAL @ ELECTRIC 
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How To Sell Lighting Course 
Attracts 450 Sales Executives 


Record number of wholesaler executives and salesmen attend 


G.E. Lighting Institute for courses on how to sell lighting 


NE of the reasons for the record- 

breaking sales volume that the 
electrical wholesaling industry has been 
ringing up, can be traced to the en- 
thusiasm and spirit which salesmen have 
shown in training courses and similar 
schools on selling. 

Latest record to be established was 
announced recently at the General Elec- 
tric Lighting Institute at Nela Park 
where almost 450 wholesaler repre- 
sentatives and salesmen attended selling 
courses on lighting during September, 
this being the largest attendance re- 
corded in the 26-year history of the 
Institute. 

Eighty wholesalers’ salesmen attended 
a 3-day lighting school on September 
3, 4 and 5. This was the first general 
school ever held expressly for whole- 
salers’ salesmen. Another group of eighty 
salesmen attended a 3-day lighting school 
on September 17, 18, and 19. Seventy 
five wholesalers’ salesmen, served by the 
G. E. Lamp Department’s I-mpire Sales 
District in the western New York area, 
attended a 2-day lighting school on 
September 22 and 23 

Two groups of wholesaler executives, 
more than 100 served by the lamp de 
partment’s Michigan Sales District and 
nearly as many from the New England 
sales district, attended wholesaler courses 





at the Institute on September 26 and 
September 29, respectively. 

The first two schools were chairmanned 
by E. D. Stryker, O. H. Young and W 
IF, Mattes, all of the G. E. Lamp Depart 
ment at Nela Park. The Empire Sales 
District course was in charge of Dean 
Warren of that district with headquar 
ters in Buffalo. R. A. Lundgren of Nela 
Park was in charge of the two courses 
for wholesaler executives served by 
Michigan and New England sales dis- 
tricts 

The first group of wholesalers’ sales 
men (Sec photo, lower left) to regis 
ter at the Institute for the September 
courses included: W. F. Mack, Charles 
Svoboda of Allen Electric Co., Cleve- 
land; Jerome H Beller, Beller Electric 
Co., Newark; Ralph Gibson, Big Sandy 
Hardware, Paintsville, Ky.; J Gy. 
Howard, Peter J. Franklin of Brook 
Electric Supply Co 
Volz, Butler Brothers, St. Louis; 
Howard G. Flesche, Winfield. S. Gheen 
of The C. S. Mersick & Co. New 
Haven, Conn.; Ken Chaflin, John FE. 
Leary of Coghlin Electric Co., Worces 
ter, Mass.; Norman R. Myers, John J. 
Smeltzer of Dauphin Electrical Supplies 
Co., Harrisburg; FE. C. Detzel, Carl E 
Scholl of Elliott Electric Co., Cleve- 
land; Lester J. 


Chicago; Elvin G 


Anixter, Englewood 


ees 


r * 


FIRST of five groups of wholesaler executives and salesmen to attend Sep- 
tember lighting schools at Nela Park. The total attendance was the largest in 


the 26-year history of the Institute. 
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Electric Supply Co. Chicago; H. F. 
Reimers, Excel Electric Service Co., 
Chicago. 

Also, John F. Alexander (Richmond), 
R. L. Alexander (Youngstown), H. B. 
Heitzman and Henry FE. Luchs of Chi- 
cago, M. P. Murray (Atlanta), H. E. 
Rothwell (Roanoke), Robert C. Walker 
(New York), Frank A. Woodhead 
(Tampa), all representing the General 
Electric Supply Corp.; Garland Bridges, 
Goodman Electric Supply Co., Norfolk; 
Eugene C. Bataille (Newark), Hamil- 
ton Heyl, J. C. McAneney, W. J. Me- 
Nulty, Jr., R. B. Slavin, Arthur Snyder, 
and R. J. Stark, Jr. of New York, Stan- 
ley C. Brown (Springfield), Guy E. 
Gordon (Galesburg, Ill.), Rt T. Hanson 
(Cleveland), H. H. Hix (Asheville, N. 
C.), Fred W. Markland (Jacksonville), 
M. C. Nichols (Hartford), L. A. Shaw 
(Durham, N. C.), all representing Gray- 
bar Electric Co 

Also, Edward G. Bohler, Hawkins 
Electric Co., Chicago; Elwood Butcher, 
Wm. G. Lehman of Jno. E. Graybill & 
Co., York, Pa.; Kenneth J. Hafer, 
George M. Miller of Lowry Electric Co., 
Williamsport; Ewin Dale Brown, M. D. 
Larkin Co., Springfield, Ohio; Carl G. 
Adren, Metropolitan Electric Supply 
Co., Chicago; Kenneth M. Mullis, Mil- 
ner Electric Co., Cleveland; Robert P 
Nelson, Nelson Electric Supply Co., 
Dallas; Frank B. Lawton, R. P. Parker, 
Hi. C. Whitehead of Noland Co., Inc., 
Newport News; Wm. Connelly, Oakes 
Electrical Supply Co., Holyoke, Mass.; 
Stanley Taylor, Ozburn, Abston & Co 
Memphis. 

Also, W. J. Pryzbla, Revere Electric 
Supply Co., Chicago; Alfred W. Hendee, 


Southwestern Electric Supply Co., Lub- 
bock, Texas; Max McDorman, Spring- 
held Electric Motor Co.. 
Ohio; D. Frontier, Triangle Industries 
Corp., Chicago; John M. Wier, W. T. 
Foley Electric Supply Co., Kansas City, 
Kansas; Charles F. Barefoot, Paul Mc- 
Gregor of Whiteman & Co., Inc., Indi- 
ana, Pa,; John P. Aylward, Wieden- 
bach Brown, New York, and Stanley 
Stein, Bridge Plaza Electric Supply 


Springfield, 


Corp., Long Island City 


Plymouth Rubber Strike 
Ends After 29 Days 


Plymouth Rubber Company, Canton, 
Massachusetts, recently announced the 
end of a 29-day strike at its plant. Work- 
ers voted to accept the management's 
offer, first made before the strike was 
called, and submit their grievances to an 
impartial board for arbitration and nego- 
tiation 

Walter H. Bieringer, vice president of 
Plymouth, stated that the plant is back 
in full production and that normal deliv- 
ery service on orders has been resumed. 
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Miracle of Moderu'Kétehen Lighting! 


THE SPECTACULAR NEW 














"CIRCLE-PLUS” 
KITCHEN 
LUMINAIRE 





Circline Fluorescent 4¢<ce 
Incandescent...New Magic 
in Lighting Beauty and Efficiency 


It’s new! It’s different! It’s a dream of a kitchen fixture 
come true! MITCHELL ingenuity has combined the out- 
standing advantages of the new Circline Fluorescent 
lamp with advanced incandescent design to create a 
miracle of modern lighting. The ingenious MITCHELL 
CIRCLE-PLUS Kitchen Luminaire provides for the first 
time, smooth, even up-and-down illumination... glare- 
less and abundant. And all the magic of this superb 
lighting is presented in a masterfully styled fixture of 
flawless beauty, worthy of America’s finest homes. 


The MITCHELL Model No. 4014 CIRCLE-PLUS 
Kitchen Luminaire uses the new 32-watt Circline Fluo- 
rescent lamp with latest ballast and starter. Incandes- 


























cent illumination is provided by a 100-watt light bulb, 
PERFECTION IN KITCHEN LIGHTING shielded by a streamlined white ceramic-glass bow], 
The light chart tells the story! The incom- scientifically designed for maximum diffusion of glare- 
ee ee poe ag ten pen less light. The graceful metal flange is beautifully fin- 
ee ee ished in matching chip-proof baked White Enamel, and 
than any conventional incandescent or - . . . 
eeaneenek Gctuen on Cin mbes hat Oo is equipped with handsome clear plastic holders for the 
the kind of illumination every American Circline lamp. Completely wired. Connecting fittings 
housewife Mg pei of ri her kitchen supplied for permanent installation. Knockout pro- 
Pte galing. to Camamee. vided for pull-switch. Unit measures 10%” in diameter, 
ing that lives up to the convenience and 7%" high overall. For 110-125 volts, 60 cycles A. C. 
smartness of modern equipped kitchens. only. Packed individually. Shipping weight, 11 Ibs. 
Insist on the best kitchen lighting ever 
madé available—the MITCHELL CIRCLE- ‘ 
PLUS Luminaire! Made Exclusively by... 








Mitchell Manufacturing Company 
FIRST CHOICE 
2525 CLYBOURN AVENUE, CHICAGO 14, ILLINOIS 
In Canada: Mitchell Manufacturing Company, Ltd., Toronto, Canada IN LIGHTING 
Far West: Complete Modern Plant and Sales Office at Los Angeles 
Serves the Entire Pacific Coast Area 
1019 NORTH MADISON AVENUE, LOS ANGELES 27, CAUFORNIA 
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More Selling To Reduce 
High Costs, NECA Hears 


Need for firm prices, definite delivery schedules, outlined 


in resolutions by N.E.C.A. members at West Coast convention. 


J. L. Busey says more selling will reduce present high costs 


AN FRANCISCO—Electrical whole- 
salers and manufacturers were 1n- 
formed that the electrical contractors 
need a quick end to the prevalent “escala- 
tor clause” in purchase contracts, that 
they need a more definite guarantee of 
delivery, and that electrical equipment 
should not be sold direct to consumers 
for jobs that the contractor is expected to 
handle on an “installation only” basis. 
Those were some of the points covered in 
resolutions passed by members of the 
National Electrical Contractors Associa- 
tion at their annual convention here on 
September 7, 8, and 9, and need for such 
action was cited as imperative if the high 
cost of construction is to be lowered. 
Holding the largest convention in its 
history, with nearly 1000 members and 
guests registered, the contractors heard 
an impressive group of speakers that in- 
cluded John L. Busey, president of the 
General Electric Supply Corporation, 
and past president of the National Elec- 
trical Wholesalers Association, who 
spoke on “Production Problems as the 
Wholesaler Sees them.” 


Pricing and Delivery Delay 
Construction 


The contractors pointed to the escala- 
tor clauses and uncertain delivery sched- 
ules as “the two most disruptive causes 
of unsatisfactory productivity in the con- 
struction industry” and said, that “the 
escalator clauses are economically un- 
sound and were justified only as a war- 
time expedient.” The contractors asked 
“not for a freezing of construction ma- 
terial prices,” but that “when an elec- 
trical contractor places an order for ma- 
terial and equipment on a special job 
the supplier should quote a firm price 
for that order.” 

Regarding the “installation only” reso- 
lution, the contractors stated that “the 
purchase of electrical apparatus ... by 
owners, consulting engineers, prime con- 
tractors and awarding authorities from 
manufacturers direct to be installed under 
the electrical wiring contract, is becoming 
a common practice under the guise of 
expediting delivery” and that the “cus- 
tomer will receive a more efficient and 
economical installation by the ordering 
of the material, with the responsibility of 


expediting, through the electrical con- 
tractor, including the billing.” 

The complete text of the resolution on 
this subject, as adopted by the contrac- 
tors reads as follows: 


RESOLUTION 


Whereas, the purchase of electrical 
apparatus, switchboards, rectifiers, 
transformers, control equipment and 
wiring material, motor and_ control 
equipment specified in the heating and 
plumbing contracts by owners, con- 
sulting engineers, prime contractors 
and awarding authorities from manu 
facturers direct to be installed under 
the electrical wiring contract is be- 
coming a common practice under the 
guise of expediting delivery; and 

Whereas, this material other than 
turbines and major generating appara- 
tus, must be checked, engineering data 
secured, handled and _ installed, con- 
nected and tested at the responsibility 
of the electrical contractor; and 

Whereas, the proper coordination 
and installation with the structural 


and design features of the project 
would be materially facilitated by a 
closer contact with the supplier were 
the electrical contractor the purchaser; 
and 

Whereas, due to the long delivery 
dates on apparatus now prevalent, it 1s 
necessary to place orders for this ma- 
terial long in advance of the awarding 
date of the electrical contract; there 
fore 

Be It Resolved, that the customer 
will receive a more efficient and 
economical installation by the ordering 
of the material, with the responsibility 
of expediting, through the electrical 
contractor, including the billing there 
fore; and 

Be It Further Resolved, that this reso- 
lution be brought to the attention of 
consulting engineers, prime contractors 
and other awarding authorities 


More Selling Needed 


The importance of sales efforts as the 
way to reduce the cost of distribution was 
emphasized by John L. Busey. “Only by 
continued and active merchandising will 
we be able to support our present day 
production facilities. Only by support 
ing these production facilities will we be 
able to benefit by the low unit cost of 
mass production,” he said. 

“Now we must learn to sell,” because 
in recent years our sales activities have 
not kept up with our production growth 
since selling was not a function essential 
during the war. “Our job is to stop 
worrying too much about rumors of ex- 
cessive distribution costs and take im 
mediate steps to increase our own eff- 
ciency, make certain that any economy 

(Continued on page 182) 








ATTENDING the Westinghouse radio distributors meeting at the Hotel 
Statler, Boston, for a preview of the “fall” line of Westinghouse radios are: 
(Left to right) front row, J. K. Silver, manager, WESCO, New Haven; E. C. 
Flaherty, manager, WESCO, Bangor; Jack Bell, Boston district service man- 
ager, WESCO; J. H. Stickle, manager of advertising and sales promotion, 
Home Radio Division; B. F. Moody, appliance merchandising manager, 
Boston, WESCO; E. G. Herrmann, sales manager, Home Radio Division; 
standing (left to right) Douglas Lenfestey, advertising and sales promotion 
manager, Boston, WESCO; R. P. Shaw, manager, WESCO, Burlington; 
J. F. Blackburn, manager, WESCO, Augusta; C. R. Savage, WESCO, Bos- 
ton; T. F. Barney, manager, WESCO, Hartford; J. E. Hall, manager, 
WESCO, Springfield; A. P. L’Hommedieu, New England district manage 


for the Home Radio Division. 
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HIGHLAND PARK, ILLINOIS 
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At LPI we have directed all our energies to the 
production of fluorescent lighting that is RIGHT. A full line of high efficiency, 
low-cost, easy maintenance fixtures enables us to supply the RIGHT !!GHT 

for any lighting need. Thus, we live up to the standards of PLANNED LIGHTING, 
joining the entire industry in its efforts to make a reality of PL/PL. 


For complete technical information an the full LPI line, write for our catalog. For 
good lighting plans consult your nearest utility lighting engineer. And for the 
best light to fit the best plans, ask leading electrical wholesalers of LPI fixtures. 
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Here’s the best selling tool in the lighting , 


business. It’s back again—bigger, better, 


and more sales-building than ever. 


Use it for bigger fixture volume. 


~ 


Show your customers better lighting and they'll buy better lighting. That’s what the 


Lightolier Style Book is designed to do—to present a complete line of style-right, 
price-right, nationally-advertised lighting fixtures and lamps in beautiful settings. 
It's your connecting link between our big advertising campaign 


and your cash register! 


[we were ewes SS SSeS SF eS SE eS eee ee eae ee ee eee ee eee ee eee ee ee ee ee ee 
Send me my advance copy of the Lightolier “STYLE BOOK.” 


Name ; Address 


Zone _... State 


GHTOLIER 


JERSEY CITY, NEW JERSEY 


& 
= 
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Vetreit 32, Michigan. Field Offices in All Principal Cities. In Canada: BullDog Electric Products of Canada, Ltd., Torento 
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With BullDog BUStribution DUCT 


HERE are two ways to install electrical 
systems. 


One way—the old way—is to have the 
system fabricated on the job site. Until the 
installation is complete, such vital operating 
characteristics as voltage drop and tempera- 
ture rise will be deep, dark mysteries. 


Voltage drop can plague your plant by cut- 
ting the power and efficiency of motors... 
dragging the output of lighting fixtures 
down below par. And excessively high oper- 
ating temperatures are bound to take their 
toll by impairing performance and shorten- 
ing the life of electrical systems. 

The new way is the BullDog way, where 
prefabrication means known performance. 


BullDog Plug-In Type and BullDog Lo-X 
Feeder Type BUStribution DUCT are both 
built in standardized, prefabricated sections, 
laboratory-tested to provide accurate per- 
formance data in advance of installation. 


No other system can offer this cost-saving 
feature, so call your nearby BullDog field 
engineer and learn more about the many 
advantages of BullDog BUStribution. He'll 
show you a successful installation near your 
own plant ... and he’ll be on the job to help 
when the time comes to design your system, 


#2 


- 
ad ““ 


- 


Superba and Rocker Type 


‘** 


NY 





DUCT — “Plug-in” Type 
DUCT—Universal Trol-E-Duct for fle 


able tools, cranes, hoists. 
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BullDog manufactures Vacu-Break Safety 
Switches — SafToFuse Panelboards — 
Lighting 
Panels — Switchboards — Circuit Master 
Breakers — ‘‘Lo-X‘’ Feeder BUStribution 
BUStribution 


xible 


lighting—Industrial Trol-E-Duct for port- 
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TEMPERATURE RISE CURVES 
THREE PHASE and THREE PHASE, FOUR WIRE 


i Ventilated LO-X FEEDER DUCT—FLATWISE ry 






TEMPERATURE RISE CURVES 
THREE PHASE and THREE PHASE, FOUR WIRE PLUG-IN DUCT 
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VOLTAGE DROP CURVES VOLTAGE DROP CURVES 


3 PHASE and 3 PHASE, 4 WIRE 3 PHASE and 3 PHASE, 4 WIRE 
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Charts shown are typical of the data on voltage drop field engineers have this information at hand to help 
and temperature rise available in advance of installation you in planning your electrical distribution system. Call 


for all types of BullDog BUStribution DUCT. BullDog __ the one nearest you today. 
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Nail down these three 


Me <<. i ts i Me 
*« They assure 
dependable operation 
of a Fluorescent 
lighting fixture 


5 
ws? 
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They are tested, checked and 
Certified by Electrical Testing 
Laboratories, Inc. as meeting 

rigid manufacturing specifications 


a , 
+ leading fluorescent 
lamp makers will guarantee 
lamp performance when 
Certified Ballasts are 
specified in a fixture 





















The word “CERTIFIED” on a fluorescent lamp ballast tells you instantly that 
here is a product that gives you the greatest possible efficiency in operation 
and performance of fluorescent lighting. Insist on ballasts bearing the ETL 
shield in the fluorescent lighting equipment you sell. Give your customers the 
protection they need and want. 


oa ¥& CERTIFIED FLEUR-O-LIER MANUFACTURERS, RLM 

STANDARDS INSTITUTE and CERTIFIED LAMP 
) MAKERS have solved their ballast problems by writing 
te CERTIFIED P CERTIFIED BALLASTS into their specifications. 





z ERTIFIEW BALLAST MANUFACTURERS 
Makers of Certified Ballasts for Fluorescent Lighting Fixtures 















SPEC. NO.6 ‘fe Acme Electric Corporation Chicago Transformer Div. Jefferson Electric Co. 
Rie Cuba, New York Essex Wire Corporation Bellwood, Illinois 
HIGH PF 3501 Addison St., Chicago, Illinois 
Advance Transformer Company General Electric Co. Sola Electric Co. 
1122 West Catalpa Avenue Specialty Transformer Division 2525 Clybourn Avenue 
Chicago 40, Illinois Fort Wayne, Ind. Chicago 14, Illinois 
Starring and Company Wheeler insulated Wire Co., 
Bridgeport, Conn. 378 Washington Ave., Bridgeport, Conn, 
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By Harold P. Litchfield 


Assistant General Sales Manager 
Graybar Electric Company, Inc. 


KVER before has there been 

the coordinated effort among 

elements of the electrical in- 
dustry for the organized selling of 
GOOD lighting as is in motion to- 
day. It is finding expression in 
such commendable programs as 
those for promoting planned lighting 
in homes, stores, offices, factories, 
and schools of the nation, and in the 
Better Light—Better Sight Bureau, 
(a 13-year old educational and pro- 
motional organization, sponsored by 
manufacturers of lamps, fixtures 
and other lighting equipment) and 
activities such as the certification 
programs of RLM, Fleur-O-Lier, 
Certified Lamp, Ballasts and Starter 
Manufacturers. 

Something like $150,000 has 
been appropriated for the further- 
ance of the better lighting campaign. 
It is estimated about two years will 
he required to develop the possibili- 
ties of the drive. Already publicity 
given to improved illumination un- 
der such auspices has stimulated 
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greater awareness for the need of 
more satisfactory lighting with 
resulting increase in consumer 
demand. 

The wholesaler’s salesman, start- 
ing out today to call on his trade, 
finds a receptive attitude and a re- 
duced resistance to higher intensi- 
ties, thus effecting a great saving 
in time, sales effort and energy 
which would otherwise be required 
to initiate and sell the idea and 
advantages of improved lighting. 

In the march of progress towards 
better and better lighting, some elec- 
trical wholesalers report a business 
today many times that of 10 years 
ago, despite the fact that even then 
we believed our offices, homes, and 
industries were lighted well enough 
for the performance of the required 
tasks. [Electrical wholesalers, with 
whom readers of this article will be 
most familiar, unquestionably per- 
form a service to the manufacturers 
of lighting fixtures; a service to the 
consumer, and a service to utilities 
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Any consideration of new and improved lighting leads to the question of adequate 
and sufficient wiring facilities. Westinghouse photos. 





Wholesalers salesmen need to brush up on the markets they have served in the 
past and to study intensively the new markets now being opened. 


and others engaged in the electrical 
business by the everlasting promo- 
tion of the better light idea to con- 
tractors and dealers, thus stimu- 
lating them to aggressive effort in 
establishing higher levels of illumi- 
nation with their customers. 

That the opportunities for sales 
expansion in the electrical industry 
are as limitless as they ever were 
is indicated by the continued in- 
crease in kilowatt-hour consump- 
tion. Recognizing that fact, and 
looking toward the future the light- 
ing companies of the country have 
launched a five billion dollar expan- 
sion program during the next five 
years to install the necessary gen- 
erating and distribution equipment 
with which to take care of the exist- 
ing and anticipated lighting and 
power load. 

During a visit to the Northwest 
early this year, the writer observed 
that the enormous production of 
power by Grand Coulee and the 
sonneville Dam projects is no longer 
referred to as surplus, as was the 
case during a trip through the same 
territory four years ago. At that 
time much apprehension was ex- 
pressed on every hand as to what 
would be done with the enormous 
government power plants for which 
there seemed no possible justifica- 
tion after the extraordinary de- 
mands of war plants had ceased. 

Evidence of the increased demand 
for higher levels of lighting has been 
a factor in building power consump- 
tion is found in the recent statement 
of a power company representative 
that today the central stations are 
carrying a lighting load equal to the 
total of current consumed for all 
purposes of ten years ago. 

Nevertheless, despite all that they 
have today, 30,000,000 homes need 
four times the amount of light they 
now have; 258,000 schools, with 
30,000,000 pupils, should have seven 
times as much; 100,000 office build- 
ings, with 5,000,000 workers, five 
times as much; 200,000 industrial 
plants four times as much light, and 
the country’s 1,750,000 stores seven 
times as much light as they now 
employ according to lighting au- 
thorities. Needless to say, this is 
fertile ground for a tremendous vol- 
ume of profitable lamp and lighting 
equipment business for all who are 
willing to go after it honestly and 
intelligently. 

\nd actually this is said to be 
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is the 
conviction of some lighting experts 
that a fluorescent installation five 
years old now offers a rich sales- 
making replacement possibility, be- 
cause sO many improvements have 
been developed in that period in fix- 


only the beginning since it 


tures, lamps, ballasts, _ starters, 
sockets, etc. 

All this serves particularly to 
focus attention on the even more 


tremendous sales opportunities that 
are a by-product of selling more and 
better lighting, because the latter is 
but the culmination or end use of 
a multitude of other electrical ap- 
paratus, controls, supplies, wire, 
cable and devices that must neces- 
sarily be employed in a complete 
installation. 

That the sale of lighting fixtures 
paves the way to the sale of almost 
everything else which the electrical 
wholesaler carries, there can be no 
question. In fact some wholesalers 
believe that right now they could 
thrive on pushing the lighting busi- 
ness alone, such a huge volume has 
it reached for those who have pro- 
moted it actively since the introduc- 
tion of fluorescent lighting. 

Every good salesman knows that 
any consideration of new and im- 
proved lighting inevitably should 
lead to the question of adequate and 
sufficient wiring facilities that will 
withstand the actual load imposed 
by current demands plus a liberal 
margin of safety. Furthermore the 
widespread adoption of fluorescent 
lighting had not in itself changed 
that situation even though switching 
to it reduces the danger of over- 
taxing existing wiring systems to 
a dangerous extent by the lighting 
load alone. 

Electrical wholesalers, and in fact 
with the 
industry, should assume an obliga- 
tion to 


everyone else connected 


advocate at every oppor- 
tunity to owners, architects, engi- 
neers, contractors, and others hav- 
ing to do with electrical installations 
of all types, the urgent need for ade- 
quate and complete wiring systems. 
This will make possible the utiliza- 
tion of the rapidly increasing num- 
ber of appliances, devices and ap- 
paratus available for convenience, 
comfort, and necessities in our pres- 
ent day life. It will also assure an 
expanding market for all elements in 
the entire industry. 

Therefore, don’t forget the enter- 
ing wedge which a lighting fixture 


7 Times More Light Needed: in SCHOOLS Today 


5 Times More Light Needed in OFFICES Today 


sale is almost sure to become for a 
wider diversity of other equipment 
and materials. been 


There have 


innumerable examples where tre 
mendous orders for a complete mod 
ernization of electrical installations 
have grown from what at the start 


seemed but the simplest lighting job. 
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What then should electrical whole- 
salers and salesmen be doing to take 
fullest 
opportunities ? 

We know that they have recog 


advantage of their present 


nized the need for and acted to pro 
vide for basic sales training, and it 
is gratifying to note that since this 
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program was initiated by the E.E.I. 
and N.E.W.A. approximately 60,- 
000 sales people have been better 
educated for their jobs. 

It must be remembered that dur- 
ing the war years salesmen had little 
need to practice their trade in the 
highest sense; in some cases they 
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were assigned to other work to meet 
the more insistent demands of pro- 
curement and adaptation of 
terials. 1 
wholesalers’ salesmen need a re- 
fresher course or must be newly 
trained not only to sell to markets 
we have known in past years the 


ma- 
That’s why today so many 





conventional types of appliances and 
devices, but to know how to sell in 
the new fields which have opened 
up and, as everyone knows, there 
are today hundreds of new appli- 
ances and new equipment available 
for many new uses. 

Persistence is one of the principal 
requisites of a good salesman and 
many successful sales managers con- 
sider this quality has no equal and 
no substitute as a business getter, 
although character, personality, edu- 
cation, training, experience, and a 
multitude of other necessary or de- 
sirable elements in a 
makeup will prove valuable assist- 
ants to persistence when it comes to 
landing a difficult order. 

Aggressive and intensive sales- 
manship is necessary to accomplish 
good results, particularly with stores 
where other types of equipment and 
conveniences are in competition for 


salesman’s 


the proprietor’s dollar in his mod- 
ernization plans. A smart lighting 
salesman will point out that one of 
the first requisites in more attractive 
and appealing displays of merchan- 
dise, show windows, and showcases 
is good lighting. 

In selling store lighting the 1-3-5- 
10 formula has been found highly 
effective but is not used to its full 
capacity perhaps because of misun- 
derstanding. Stated simply, it es- 
tablishes a ratio of brightness with 
one as the basis for general lighting 
in a store, three for sales areas, five 
for show cases and shelves, and ten 
for feature displays. 

The Planned Lighting Campaign 
as sponsored by the Edison Electric 
Institute several 
booklets which may be had for the 
asking and which, contain no end of 
valuable and helpful information to 


makes available 


all interested in the general subject. 

Lighting fixture manufacturers 
have perhaps fallen short of their 
ambition and intention to design, 
develop and produce better looking 
units because of the dire need from 
the utilitarian standpoint for fixtures 
that would light the working spaces 
in commerce and industry. 

Now with materials and compon- 
ents more readily available, the in- 
genuity and resourcefulness of pro- 
ducers will undoubtedly bring forth 
new types and styles with eye appeal 
which will further broaden the sales 
opportunities of every real lighting 
salesman who is ready to cultivate 
the lighting market. 
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People must have lighting that is adequate and correct in 
order to work accurately, efficiently and with the least amount 











of eye fatigue as in this office installation which provides an 
average of 60 F.C. on the desk tops. Sylvania photo. 


‘To Sell Phasned Lighting 
Know How Lo Plan IF 


With lighting as with everything else: The biggest 


orders and most loyal “‘following” of customers go to 


the salesmen who know the most about what they sell 


and can back up their sales talks with sound, practical 


and authoritative recommendations 





RAPPING up the complete 
W icrring recommendation 

with an “on-the-spot” light- 
ing survey can often remove the 
last barrier for the salesman in 
securing the fixture order. 

The ability to make a lighting 
layout after the survey — even 
though the layout is simple—is an 
important tool in the salesman’s kit, 


providing he knows what he is do- 
ing. It can be particularly effective 
in the case of the small industrial or 
commercial account that does not 
have its own electrical department 
and looks to the electrical contrac- 
tor or to the salesman as_ both 
adviser and supplier. 

Primarily the lighting layout is 
of real assistance to the salesman in 
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By Don P. Caverly* 


helping the prospective buyer to bet- 
ter visualize the proposed lighting 
installation. With it he can more 
readily appreciate the return he will 
from his lighting dollars 
spent than if he is simply told that 
the installation will take so many 
fixtures at such-and-such a price. 
Secondly, the layout is evidence— 
in black and white—that the sales- 


receive 
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man knows his job; thereby adding 
to his prestige and increasing the 
prospective buyer’s confidence in 
him. 

Lastly, it gives the salesman the 
opportunity to strike while the pros- 
pect is “hot.” If the salesman has 
been called in to discuss lighting, it 
clearly indicates that the prospect 
has made up his mind that some- 
thing is wrong with his present in- 
stallation and that he fully intends 
to do something about it. The sub- 
mitting of the lighting recommenda- 
tion, complete with layout, at the 
time the prospect is most interested 
can speed up the process of getting 
his name on the dotted line. 

The purpose of this article is to 
review some of the fundamentals in 


making simple lighting surveys, rec 
ommendations and layouts for the 
salesman who handles lighting fix 
tures in addition to other electrical 





Don P. Caverly 


supplies and equipment in his terri 
salesmen 
who have been recently added to the 
wholesaler’s force. 


tory, and for those new 


Classifying The Seeing Task 


People must have lighting that is 
adequate and correct in order to 
work accurately, efficiently and com 
fortably. 

To assure this condition the first 
consideration by the salesman in 
making the lighting recommendation 
and layout is an analysis of the job 
itself. The type of work being per 
formed in the area to be relighted 
will determine, to a considerable 
extent, the method of lighting and 
the type of fixture to be selected. 
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Certain minimum levels of light- 
ing have been established by the 
Illuminating Engineering Society 
ELECTRICAL WHOLESALING, 
1946, Vol. 27, No. 12) and 
are recommended for specific seeing 
tasks. These levels should be close- 
ly observed by the salesman in ana- 
lyzing the type of work and should 
be attained in the final lighting in- 
stallation if the work is to be per- 
formed efficiently and comfortably. 

While the I.E.S. 
tions for industrial and commercial 
lighting, 


(see 
Dec. 


recommenda- 


in their entirety, cover a 
long list of tasks, the footcandle re- 
quirements can be briefed so that 
the salesman can remember them 
easily. 

200 footcandles. Needed for ex- 
tra fine precision work; such as 
making jewelry and precision in- 
struments, or for extremely fine as- 
sembly work. 


100 footcandles. For fine bench 
and machine work, or extra fine 
hand painting and finishing. For 


such operations as machine teol re- 
pairs or fine assembly work. 
50 footcandles. Where 
tasks are severe and prolonged as 
in medium bench and machine work 


seeing 


or medium fine assembly and inspec- 
tion. 

20 footcandles. Required for mod- 
erately critical and prolonged seeing 
tasks such as rough bench and ma- 
chine work, medium assembly and 
inspection, 

10 footcandles. 


important, but is more or less cas- 


\Vhere seeing is 


























In direct lighting, all light reaching the 
working surface comes directly from the 
fixture itself. 


ual or interrupted. Example of work 
requiring this minimum level would 
be packing and boxing, or in stock 
rooms or areas holding 
small articles. 

5 footcandles. Where rough man- 
ual tasks are carried on periodically 
as in stock rooms and storage areas 
for medium-sized materials. Also 
for lighting passages, corridors or 
stairways. 

Having analyzed the 
work and selected the 
level to be secured, the next con- 
sideration in the lighting recommen- 
dation is the method of lighting. 

1. General Lighting. This method 
provides a uniform distribution of 
light throughout an entire area. 

2. Localized general lighting. 


storage 


type of 
footcandle 


Here the fixtures are placed with 
specific relation to the seeing tasks, 
but are mounted high enough to 
give general lighting for the adjoin- 
ing areas. 





Careful analysis by the salesman of the work being performed is the first considera- 
tion in making the lighting layout and recommendation. Wakefield photo. 
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Some light is reflected from the walls 
with the majority from the fixture in a 
semi-direct system. 


3. Supplementary lighting. Good 
lighting layout will many times re- 
quire a combination of two or more 
methods. Here a sufficient level of 
general illumination is necessary for 
eye comfort and the ratio of the 
brightness of the work to the bright- 
ness of its surroundings should not 
exceed ten to one. 

4. Combination lighting. For cer- 
tain industrial operations it is nec- 
install special lighting 
equipment to “highlight” a machine 
or working area, such as in fine 
inspection. 


essary to 


Types of Lighting 


In the actual selection of the light- 
ing fixtures, it is important that the 
salesman know the that 
the correct fixture can be recom- 
mended for the installation. 

There are four types of lighting: 

1. Direct. In direct lighting all 
light reaching the 


types so 


working area 















7 


| oe 
Lk! 


Only reflected light from the walls and 
ceiling reach the working plane in an 
indirect lighting system. 


comes directly from the fixture. 

2. Semi-direct. The majority of 
light comes directly from the fixture 
and some light is reflected from the 
walls and ceilings. 

3. Indirect. Only reflected light 
from the walls and ceiling reach the 
working plane. None comes directly 
from the light source. 

4. Semi-indirect. Here larger por- 
tion of the light is directed toward 
the ceiling and the remainder comes 
directly from the fixture. 


Making The Layout 


With the type of work classified, 
the minimum footcandle level deter- 
mined, and the method and type of 
lighting decided upon, the last step 
in the lighting recommendation is 
the layout itself. 

Measurement of the area to be 
lighted or relighted is the first oper- 
ation in the layout. With this infor- 
mation the salesman can then pro- 





To do his job well and to satisfy his customer's lighting needs, the salesman must 
know how to fit the lighting to the requirements of the area. 
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In a semi-indirect system the larger por- 
tion of light is directed toward the ceil- 
ing and remainder down from fixture. 


ceed to determine the spacing of out- 
lets and mounting height of the fix- 
tures, 

Many times the general location 
of these outlets will be more or less 
pre-determined by beams, girders or 
columns at the ceiling. Even under 
these conditions, the layout should 
be as nearly symmetrical as consist 
ent with the area, and done in such 
a way as to: 

1. Assure uniformity of illumina- 
tion, and 

2. Avoid direct and reflected glare 
at the working level. 

Having the physical dimensions 
of the room or area to be relighted, 
the salesman is now ready to esti 
mate the number of 
quired to furnish the 
level desired. 


fixtures re- 
footcandle 


Footcandles means the number of 
lumens falling on a square foot. In 
other words, if ‘there are 50 lumens 
of light falling on a square foot of 
area, that foot is illuminated to a 
level of 50 footcandles. It might 
appear, at first as though all that 
were determine the 
footeandles of a proposed installa 
tion would be to divide the total 
lumens produced by the lamps in 


necessary to 


the room by the number of square 
feet of 
are a great many losses which occur 


floor area. However, there 
between the lamps and the working 
planes. 

A 40 watt white fluorescent lamp 
produces about 2300 lumens, ini- 
tially, but during its life the normal 
depreciation in light, plus an average 
dust dirt on 
the lamp will reduce this from 1500 
to 1700. In to that, the 
amount absorbed by the fixture it- 
self in the process of re-distributing 
and diffusing the light as it ema- 
nates from the lamp, plus the ab- 


accumulation of and 


addition 
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sorption of light by walls, ceiling, 
windows, etc., will, under usual con- 
ditions, further reduce the amount 
of light actually reaching the work- 
ing plane to about 1000 to 1200 
lumens. Thus, it can be seen that 
approximately one-half of the light 
which is produced by the lamp, ini- 
tially, is lost in the process of getting 
it down to desks and bench tops 
where it is useful, during the life of 
the lamp. 

The skill of a trained lighting 
engineer lies primarily in his ability 
to judge the losses which will occur 
in an area to be illuminated, and 
his skill also in selecting equipment 
which will most effectively do the 
job within the area considered. He 
would not, for example, recommend 
a totally indirect system in an indus- 
trial area where all of the light 
would go to a dark, dingy ceiling 
and be lost. Neither would he se- 
lect highly intensive direct lighting 
for an office area where the high 
brightness of the fixtures would be 
reflected from glossy desk tops, 
white paper, office machinery, etc., 
to cause discomfort from reflected 
glare. 

The proper design of a lighting 
installation is not a “hit or miss” 
proposition, and it is not the intent 
of this article to make trained light- 
ing engineers out of salesmen who, 
as a rule, have other things to do. 
It is necessary, however, for them 
to be able to estimate with some 
accuracy about how many units will 
be required to do a job. 

A salesman can estimate the ap- 
proximate number of fixtures in an 
area by multiplying the number of 
square feet in the area by twice the 
footcandles desired. The product 
will be somewhere near the total 
number of lumens necessary to do 
the job. With this figure at hand, 
it can be divided by the lumen out- 
put of one lamp, the type of which 
is to be used. Suppose for instance, 
an accounting office room is to be 
lighted to a level of 50 footcandles 
(the level recommended by the II- 
luminating Engineering Society for 
severe and prolonged seeing tasks) 
and has a total area of 2000 square 
feet. Since the footcandle level de- 
sired is 50, it should be doubled and 
multiplied by the 2000 square feet, 
thus producing a total of 200,000 
which is the number of lumens re- 
quired for the area. 

Since the lamp catalogues show 


On Sue 
1h” anrwnent -Tt 
On sumtac a 


Lighting intensities are measured in foot- 
candles or the number of lumens falling 
on an area of one square foot. 


the lumen output of a 40 watt white 
fluorescent lamp to be about 2300, 
the total lumens (200,000) divided 
by the lumen output of the lamp 
(2300) gives the number of lamps 





required—8/, or in even figures, 88 
lamps. Thus, the area would use 


22 four lamp (40 watt) fixtures. 
Here again the training of a light- 
ing engineer in selecting the best 
method of arrangement is essential. 
Continuous rows might be used, or 
individual fixtures could be sus- 
pended from the ceiling depending 
upon the characteristics of the room. 
If continuous rows are to be used, 
two-lamp fixtures would most likely 
be selected. On the other hand, if 
the ceiling is extremely high, fix- 
tures with 100 watt lamps instead 
of 40 watt lamps might be preferred. 
The method of determining a 
lighting layout, as outlined above, is 
admittedly inadequate because there 
are many types of areas, many types 
of fixtures, several sizes of lamps, 
both incandescent and fluorescent, 
and other factors to be considered, 
such as how to arrange the lighting 
equipment on the ceiling. However, 
the method above can be used in av- 
erage cases as a sort of “spot check” 
for the salesman. If there is any 
question at all in his mind as to the 
nature of the area under considera- 
tion, he should make use of the data 
accompanying the description of the 
fixtures in his catalogue and should 
consult an illuminating engineer of 
the power company or his own com- 
pany district engineer. The trained 
lighting engineer will consider such 


factors as the color of the walls, 
type of office furniture, type of 
work done, amount of window 


space, probability of good mainte- 
nance, possibility of future use of the 
area, arrangement of the columns, 
sprinkler system, and in the case of 
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industrial areas, ceiling obstruction 
and similar other factors. He also 
considers the general spacing of the 
room furniture, the way in which 
people face when working normally 
and the desks and working benches. 
both direct and re- 
flected glare from the equipment and 
working surfaces, resulting bright- 
ness on the ceiling, fixtures, and 
the contrast in brightness on the 
working surfaces and other areas in 
the field of normal vision. 

Here are two general rules that 
should be observed by the salesman : 

1. The spacing between the out- 
lets should not exceed the mounting 
height of the fixture above the floor 
when direct 
mended. 

2. The spacing between outlets 
should not exceed and one- 
fourth times the mounting height 
of the fixture above the floor when 
indirect or semi-indirect lighting is 
recommended. 

If the walls and ceilings are dark 
and dirty, the light from the fixture 
will be absorbed by them and not 
reflected, thereby seriously cutting 
down the lighting efficiency. When 
such conditions prevail, the lighting 
recommendations should include the 
suggestion of repainting or at least 
a very thorough job of washing. 

The salesman must see that pro- 
spective purchaser of lighting equip- 
ment fully appreciates the impor- 
tance of lighting maintenance so that 
continued maximum utilization of 
light can be secured from the in- 
stallation. 

Some equipment is needed by the 
salesman who is going out to make 
a lighting recommendation. 

The first requirement is a light 
meter. ‘The salesman who really 
intends to go after the lighting fix- 
ture business should have one of 
these meters available for use in the 
field. Properly used it can quickly 
prove the inadequacy of a lighting 
installation and just as quickly prove 
the superiority of the new installa- 
tion when the salesman calls back 
to make his final inspection. 

A block of paper with the sheets 
ruled into squares, a flexible rule, 
some sharp pencils, an appreciation 
of the prospect’s lighting needs and 
the salesman is ready to 
action. 


He considers 


lighting is recom- 


one 


go into 


*Manager of Commercial Engineering, 
Lighting Division, Sylvania Electric 
Products Inc. 
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First step toward store modernization is increased front light- 
ing. Where all glass fronts replace conventional types of show 





windows the higher levels of interior illumination greatly add 
to the attraction value. General Electric photo. 


Planned F unctional Store Lighting 


Profits You And The Buyer Alike 


Lighting salesmen and consultants are advised against tendency to stress price 


instead of quality of equipment and multiple results. They are urged to point out 


how modern installations revitalize store interiors and boost merchandise sales 








P. D. Parker 
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By P. D. Parker* 


ESPITE volume production 
D of lamps, fixtures and con- 

trols, modern lighting still 
falls far short of matching all its 
opportunities and the constantly in- 
creasing demand. Therefore, those 
who plan and those who sell com- 
mercial lighting may profitably 
pause to analyze the natural ten- 
dencies which must be recognized to 
obtain the most effective promotion 
and the most in sales. 

Kor some salesmen it is all too 
easy today to stress price rather 
than service, appearance rather 
than function. Also while thousands 
of potential customers are waiting 
to be sold on new installations, it is 
too easy to concentrate merely on 
lamps and fixtures and forget about 
the functional phases of lighting. 


It is natural to follow the lines of 
least resistance. Why, the lighting 
salesman may ask, waste time in 
continuing to sell modern lighting 
to a customer who has already sold 
himself on wanting new fixtures? 
Why complicate the situation by in- 
volved discussions and demonstra- 
tions of new applications of sales- 
building lighting when the average 
retailer is pleased with whatever in 
price and appearance meets his 
ideas, 


Sound Lighting is Functional 


There its a single answer to both 
questions. Despite the retailer’s keen 
interest in the new lamps and fix- 
tures and the pride with which he 
anticipates the improved appearance 
of his store, every commercial re- 
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Unusual lighting is certain to draw attention as above, where recessed troffers 
in the store marquee set apart and identify the store. Guth photo. 


The number of light sources now available, as the combination fixture above, 


permits great variety in brightness patterns 


lighting job will ultimately be 
judged on the basis of its functional 
value. The lighting job that demon- 
strates fluorescent at its best, that 
helps to sell a modern lighting in- 
stallation to other merchants in the 
same neighborhood, must meet two 
functional requirements. To serve 
these ends, it must, of course, em- 
ploy the new light sources and con- 
trols; it must also stimulate the 
purchaser’s pride in the improved 
appearance of his store. But to be 
well-planned and soundly sold, it 
must supply certain modernizing 
and merchandising benefits. 

A discussion of these benefits may 
help us to do a better selling and 
promotional job today, may help 
orient lighting men in the buyers’ 
market of today. 


. Leader Elec. photo. 


We know that modern lighting 
can do double duty as both a mer 
chandising and a modernizing agent, 
that the first class lighting equip- 
ment serves both ends, but this is 
a fact that commercial 
do not always recognize. There is 


customers 


also more than an even chance that 
some commercial lighting salesmen, 
in their preoccupation with lamps 
and controls, may not sufficiently 
stress both functions of the modern 
commercial installation. 


Relighting for Store Modernization 


A new lighting installation must 
not only be correctly engineered, 
but also completely sold. It is essen- 
tial to continued customer good will 
that a job of commercial lighting be 
sold as a modernizing as well as a 
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Fluorescent 
effects as well as general lighting. G.E. photo. 





lighting is used here for novel 


merchandising improvement. 

In the past many retailers have 
had to defer their plans for store 
modernization because of existing 
restrictions on building supplies and 
labor. Relighting offers every mer- 
chant the opportunity to do a large 
part toward modernizing and revi 
talizing his front and interior be 
cause it brings his entire store more 
in tune fact, 


without employing expensive struc- 


with the times. In 


tural changes, any merchant who 
has prewar lighting today may make 
his store stand out in after daylight 
hours, create interior atmos- 
phere and exert new attraction for 
new customers simply by getting a 


new 


modern lighting installation. 
It is no coincidence that much of 
the commercial remodeling already 
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completed or under way involves a 
new front. The retail store, no less 
than the individual, needs to put up 
a good front, needs to present a 
bright front. It would seem almost 
unnecessary to point out to lighting 
men that store front improvements 
must be seen to be effective. 

No one in the electrical construc- 
tion industry needs to have his at- 
tention called to the fact that few 
prewar lighting installations employ 
more than a minimum of front il- 
lumination. We have only to look 
at the fronts already 
completed or under construction to 
see how few material 
changes in their front or window 
lighting. 

In the stores in 
which operators have made no plans 


remoc leled 


involve 


case of those 
for early remodeling or changes in 
their overall lighting system, in- 
creased front illumination is 
a first step toward modernization. 
In even the smallest neighborhood 
store, a few strategically located 
window spot lights or floodlights 
can add new attraction, and assure 


store 


the better identification which is 
one goal of every modernization 
plan. 


Variety Marks the Modern Trend 


IXveryone in the lighting industry 
has noted the increasing trend to- 
ward the removal of all visual bar- 
riers and converting the entire store 
into a single mass display. When 
windows are replaced by all-glass 
fronts, the need for modern lighting 
becomes even more imperative. 

Not only in cars and clothes, but 
in interior decoration as well, the 
color contrast of the two-tone job 
has made a contribution to eye-ap- 
peal. The modern lighting trend is 
likewise marked by a pleasing va 
riety in brightness patterns. In the 
prefluorescent era, when they were 
able to employ only a single light 
source of uniform color, lighting 
men could achieve little more than 
a flat uniformity of illumination 
throughout the store interior. Now, 
with fluorescents available — gone 
are the days when uniform light 
ing can be considered good store 
lighting. 

Because of a wide choice in size 
shape and color, today’s lighting 
tools may be used to provide a new 
range of lighting effects. Standard 
fluorescent lamps, supplemented by 
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Qnly carefully-planned lighting can achieve the resu'ts shown in this department 
store, bringing modern selling and service and creating new atmosphere. G.E. photo. 


new slimline lamps adapt them- 
selves to novel decorative installa- 
In long lines or panels of 
|.»\t, behind artificial windows and 
skylights and in other new applica- 
tions, fluorescent sources permit a 
diffusion and control of light never 
possible before. 

Concealed 
cove, 


{' ons, 


units in 
cornice or valance installa- 
tions provide a new type of overall 
illumination, and as a result upper 
walls and entire ceiling areas may 
become luminous with new beauty. 

The first consideration of lighting 
men who plan modernizing installa- 
tions always must be to provide 
footcandles adequate for the highest 
standards of modern selling and ser- 
vice. But a secondary objective, and 
which, distin- 
guishes a truly modern lighting job, 
is the creating of new atmosphere 
and charm. 


fluorescent 


one when achieved, 


Those effects may be attained in 
many ways, by the skilful use of 
different amounts and kinds of light, 
by the tasteful employment of color 
and contrast, and particularly by 
the blending of old and new light 
sources in the stores of the future. 

Already filament spotlights are 
built into fluorescent lumi- 

In the field of commercial 


being 
naires. 
lighting, we have scarcely sampled 
the fascinating possibilities of com- 
bining different qualities of light to 
provide contrast, atmosphere and 
modernization. 

Recent years have greatly ad- 
vanced the science of sales lighting. 
All groups in the lighting industry 


have cooperated to make practical 
application of what lighting engi- 
neers have learned about the rela- 
tionship between lighting and mer- 
chandising. Yet, we are a long ways 
from fully employing all we know 
about light as an aid to merchan- 


dising. 
Plus Lighting Means Plus Sales 


A casual look at some of the com- 
mercial relighting installations that 
were completed in the past year will 
reveal installations that have been 
clearly undersold, although good 
overall lighting jobs may be seen in 
every business community which in- 
clude no supplementary lighting 
units. Then again, recently relighted 
interiors are still handicapped by 
obsolete front and window illumina- 
tion. Even in the better-lighted 
stores, one may note too many dis- 
plays that still depend upon general 
illumination for eye-appeal. 

Familiar to well trained lighting 
men are many ways to attain the 
higher lighting levels that are essen- 
tial to modern merchandising, that 
accent the attraction value of dis- 
plays. They know that effective 
sales lighting for both individual dis- 
plays and mass grbupings of mer- 
chandise may be obtained from spot 
and floodlighting units and fluores- 
cent lamps in cases or shelves. 

An outstanding example of using 
high lighting levels to dramatize 
store displays is found in the re- 
cently relighted interior of a St. 
Louis sporting goods store. Here, in 
the display area immediately behind 


ELECTRICAL WHOLESALING—October, 1947 


























Spotlights provide adequate foot-candles 
for jewelry display. Guth photo. 


the all-glass front, is concentrated 
the light output from a battery of 
28 reflector spotlights. Cases near- 
est the street are flooded with 300 
footcandles of dramatic sales light 
ing. 

Wherever a really well planned 
lighting job has been done the expe- 
rience is, that high-proft and luxury 
merchandise will move more rapidly 
when higher lighting levels drama- 
tize its appeal. A turnover 
of such items is possible at low cost 
through the use of 


faster 


plus lighting 
techniques that capture customer in 
terest and direct it to featured 
merchandise. 


Relighting—A Challenge 


In planning a_ well-engineered 
sales lighting installation, we must 
consider the dimensions of the build- 
ing, the character and location of 
the business, as well as the different 
sales and service jobs performed. 
Quite naturally the lighting engineer 
will approach a relighting problem 
from the angle of footcandles re- 
quired in various departments of 
the store. The owner or operator, 
however, has been thinking only in 
terms of lamps and fixtures, and 
it is difficult for him at first to re- 
gard lighting equipment as a highly 
specialized means to an end, that 
should not be a single formula for 
the entire establishment. 

In the past the average merchant 
has thought of light only as a con 
venient way to banish darkness. To- 
day he can and must be sold not only 
on the advantage of a new kind of 
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Plus lighting techniques that capture customer interest and direct it to featured 
merchandise bring the merchant a faster turnover. Leader Elec. photo. 
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Properly engineered and installed lighting can help speed up the customer's buying 
decisions where items are examined closely. Sylvania Elec. photo. 


but also on the 
use of light to speed buying deci- 
direct 


lamp and controls, 


sions, store traffic, reduce 


errors and returns, contribute to 
atmosphere, dramatize displays and 
stimulate The 


lighting industry, therefore, needs 


impulse buying. 
to promote modernizing and mer- 
chandising benefits along with new 
lamps and luminaires. 

Only as contractors’ and whole 
salers’ salesmen, utility and lamp 
company representatives appreciate 
the challenge, and will consider the 
problems as well as the opportuni- 
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ties of today's commercial market 
can we point to an impressive in 
crease in the kinds of outstanding 
lighting jobs as are illustrated in 
the pictures shown on these pages. 
Only as we sell the type of complete 
retail installation both 
and merchandises can we 
utilize the full potential of new tools 
and technique available for the big 


which mod 


ernizes 


job of relighting America’s stores. 


*(;eneral Sales Manager, General Sales 
Division, G. E. Lamp Depcrtment, Nela 
Park. 





The importance of furnishing the finest possible seeing condi- 
tions to school children must not be underestimated since so 








much of their future well-being depends upon the care of their 
eyes during these formative years. 


Planned School * 
With Officials W 


Wakefield photo. 
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(SEE PAGE 101) 


By T. D. Wakefield* 





N 1945 the 
Austin, 
“modern” 


Sch |, 


was considered 


Rosedale 
Texas, 
according to present 
day standards. But by the end of 
‘46 Dr. Darell B. Harmon, Director, 
Division of School Health Services, 
Texas State Department of Health, 
had advanced classroom design and 
equipment at Rosedale by at least 
ten years. He did it in cooperation 
with a group of material and equip 
ment makers by utilizing a new pris 
matic glass block, specially designed 
classroom modern 
lighting equipment, and specialized 
paints. He has developed thus far 


seating, most 


four model classrooms where correct 


98 


seating and glare-free illumination 
of proper intensity, daylight or arti- 
ficial, protects the eyes of students 
even farthest from the windows, and 
their bodies as well. 

Dr. Harmon, a psychophysiologist 
by traming, first became intensely 
interested in the design of class- 
rooms and their equipment when he 
detected permanent body deforma- 
tion in children caused by twisting 
to avoid glare and by attempting to 
adjust their bodies to seating equip- 
ment not designed to each student's 
requirements. He found that lower- 
ing the shades or adjusting venetian 
blinds to remove direct glare could 


bring about good daylighting condi- 
tions near the window. But shading 
the daylight source resulted in in- 
adequate light on the side of the 
room from the windows. 
Therefore, he had made a completely 
new approach in the elementary 
school at Mexia (Me-hay-ia), Tex- 
as. Results 


away 


obtained there 
projected into Rosedale. 

In an article, recently published 
in the Architectural Record, Dr. 
Harmon reported the results of his 
psychological and body mechanics 


were 


*Vice 


President, The F. W. Wakefield 


Brass Co., Vermilion, Ohio 
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Left. This curve shows the 
distribution of natural light- 
ing at noon time and need 
for supplementary lighting. 
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ing often is part of a gen- 
eral expansion program. 
and salesmen will get over 


their planned lighting story 





more effectively if they 





know all the supplemen- 


tary angles here discussed 
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Correct color schemes in the school classroom can do much to Glass block construction, starting 6 feet from the floor direct 
build up lighting levels. Curtis photo. light rays across the schoolroom. Wakefield photo. 
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studies of students before and after 
improved lighting, seating and paint- 
ing at Mexia. 

Highlights include his seven year 
study as to how seeing “involves 
complex relationship between the 
Light 


is a force that can shape or distort 


eyes and the entire body. 


the total child, his eyes, his muscles, 
his well-being currently or perma- 
nently.” The effects of light, seating 
and environment on learning and 
growth is presented in the thesis that 
“The primary task of every child 1s 
and bad lighting (or seat- 
ing) ‘can induce stresses which take 


to grow” 


energy needed for growth, for body 
function, for protection against in- 
fection, and for their adjustment 
and learning.” 

Dr. Harmon’s study shows how 
faulty lighting distorts normal sit- 
ting and 
and body development, and it cites 
conclusions of 


position affects posture 
general health and 
learning improvement through bet- 
ter lighting. 

Through the cooperation of the 
Owens-Illinois Glass Co., a special 
glass block was utilized at Rosedale. 
These blocks have light-directional 
prisms within the hollow interior 
which reduce the brightness of the 
sun to balance with interior bright- 
ness by directing light rays across 
the room at an angle from 7 to 28 
The 
glass block construction starts 6 feet 
from the floor, well above the chil- 
dren's eye level, and continues to the 
ceiling. 


degrees above the horizontal. 


student farthest 
from the window received one-tenth 
or less light than the student nearest 
the window, a ratio of 1 to 10. With 
prismatic brick and the conventional 
windows below them, shielded from 
excessive 


Formerly the 


brightness by venetian 
blinds, an almost ideal brightness 
ratio of 1 to 2 is achieved at Rose- 
dale from the outer wall, through 
the room to the inside walls. 

An important contribution to this 
ideal seeing condition was through 
cooperation of the makers of Lumin- 
all paints. yellows and 
grays on walls reflect light without 
glare while the white ceiling gives 
high reflectivity to the daylight rays 
bent upward through the prismatic 
block. Blackboards are yellow- 
green on which yellow chalk has 
high visibility, with restfulness. 

Dr. Harmon demonstrated 
that our ability to see in three di- 


Greens, 


has 
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From kindergarten to college classroom strict observance of sound lighting practices 


must be made to protect eyes and maintain maximum efficiency. 





Miller photo. 


in 





An important contribution to ideal seeing conditions, in addition to adequate lighting, 
is the selection of paints that reflect light without glare. Wakefield photo. 


mensions ceases at a point where 
one side of a three dimensional ob- 
ject is around six times brighter 
than the other visible surface. Light 
engineers refer to it as “ratio of 
6 to hy The 
established in the 


ratio of difference 


Rosedale class- 


room for daylight supplemented 
with artificial lighting is only 2 to 1 
and is 


than the 


(three times better), one- 
third better [lumiunat- 
ing Ingineering Society maximum 
standards of 3 to 1. 

For hours of the day or seasons 
of the year when artificial illumina- 
tion is necessary, Dr. Harmon im- 
proved upon accepted lighting engi- 
neering standards by installing new 
fluorescent indirect lighting equip- 
ment furnished by Wakefield to give 
even lighting levels as during full 


daylight hours, without glare or 
shadows. 

In order to get the best position 
for study, fully adjustable seats were 
developed in cooperation with the 
American Seating Company to be 
placed in an unconventional arced 
pattern so that each child received 
proper support and balanced illumi- 
nation to discourage body distortion. 
“Fully adjustable” means that every 
flexible to the in- 
dividual contour needs of the little 
students. An adjustable working 
surface on each desk brings desk 
work to exactly the right distance 
and angle for best seeing. 

Desks are of light colored birch 
to avoid contrast with the general 


seat becomes 


light colors of the walls. Otherwise, 
the pupil of the eye expands or con- 
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tracts thousands of times daily, with 
resultant fatigue, as it focuses first 
on light, then dark areas. A cream 
colored asphalt tile floor literally sets 
the color theme “from the ground 
up.” 

A natural question: What does it 
cost to attain this correct seating, 
lighting and decoration together 
with their end results of better see- 
ing for advancement in studies, im- 
proved eyesight and fewer cases of 
malnutrition and infection brought 


about by maladjustment to previous 
environment. In new construction 
Dr. Harmon’s cost sheets show that 
$400 a room more does it. 

No one can estimate the value to 
the community, state or nation of a 
physically strong, mentally alert and 
well adjusted young citizen. 

Dr. Harmon does know statisti- 
cally some results of his previous 
school improvement program at 
Mexia. Eye troubles were reduced 


two-thirds, malnutrition was re- 





duced by 44 percent, performance 
in studies improved by more than 
two-thirds. Extend these figures to 
cover a state and the potential im- 
provement to the human estate, 
which constitute our greatest “natu- 
ral resources,” and assets to the 
nation will sky-rocket to astronom- 
ical dimensions, since the primary 
task of every child is to grow and 
anything which eliminates barriers 
to that physical and mental growth 
is beyond price. 


.. Now See How Sales V olume Soars 
For Men W ho Know How ‘To Sell 


Orders for 435 school lighting units don’t fall into any salesman’s lap—they are the 


pay-off for hard work, good selling technique, covering all possible angles and 








winning all personalities who have some say in the matter 





As Told To 
Henry W. Young 








For improved conditions in the classroom, the renovation should include refinishing 
of floors, desks, walls and ceilings plus adequate light sources. Guth photo. 
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HE city of Coeur d’ Alene, 


Idaho, decided to do s« ymething 

about the lighting of its schools. 
They had been “‘lighted” by a pain- 
fully inadequate system of individual 
incandescent lamps suspended from 
with downward 
The artificial lighting 
amounted to no more than three or 
four foot candles. 


the ceiling, 


glass 


reflectors. 


It was decided to 
step this up to a minimum of 30 
footcandles. 

Accomplishment of this change- 
over from an out-dated to a modern 
system of lighting for every school 
building was through the coopera- 
tive efforts of five factors. 

(1) The school board, thoroughly 
aroused over the deficiency of light, 


which was hampering the work of 
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At Coeur d’‘Alene 
AFTER 


Shielded fluorescent 
fixtures give adequate 
levels of glarefree il- 
lumination evenly dis- 
tributed over the area. 


the schools and the pupils’ progress. 

(2) The utility (Coeur d’ Alene 
Washington Water 
whose lighting engi- 


office of the 
Co. ) 
neers, under Gordon De Foe, 


Power 
engi- 


neered the system that was to be 


used. 

(3) The electrical wholesaler, 
(General Electric Supply Corp. 
Spokane, Wash., branch) which 


supplied the fluorescent fixtures and 
lamps on regular bid, through its 
lighting specialist, Dave Mozes. 

(4) Two Coeur d’ Alene electrical 
contractors, who joined forces under 
a joint contract to do the installa 
tion work. 

(5) The fixture manufacturer. 
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Che fixtures chosen for the pur 
pose were 412 units with four 40- 
watt fluorescent tubes each, and 23 
industrial two-lamp fixtures, making 
a total of 435 units. 

The units were selected by the 
school officials strictly on the basis 
of efficiency and ease of maintenance 
rather than price. Dave Mozes, the 
had decided to bank on 
rather others, not 


salesman 
that than 
merely because of excellent lighting 
qualities but particularly to talk up 
certain maintenance features. 


type 


lor instance he pointed out how 
the sides of the fixtures open and 
close easily and quickly, with no 
bolts to bother about, and permit- 


ty fs 
i 





At Coeur d’Alene 
BEFORE 


Unshielded light 
* sources give harsh 
glaring light, unevenly 
distributed and create 
Strong contrasts. 


Es 


t. 





ting full access to the tubes. 
Another feature Mozes played up 
was that of the louvered bottom area, 
which would not collect 
wads of 


and get 
with paper and 
other types of missiles that best of 
kids will pitch around somehow, 


clogged 


some time in every classroom. 

Of course friend Mozes, booker 
of this big order “ain’t talking” 
when you ask him how many times 
he made after-hours visits, spent 
time, money and effort to have all 
the factors involved accept the 
lighting unit he was pushing. Those 
things are the private bag of tricks 
that is the master salesman’s stock- 
in-trade. 
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Good lighting in the factory and in other 
work places sets the standard for better 
home, store, school and street lighting. 
Benjamin photo. 


R. W. Staud* 


President, Illuminating Engineering So- 
ciety; President, RLM Standards Insti- 
tute, Inc.; Advertising & Sales Promotion 
Manager, Benjamin Electric Mfg. Co. 


increased Production 


Throw h Pienned F actor ha htin 
o * 





A nutshell manual on selling of industrial lighting that 


every salesman should study and follow if he wants to 


cash in on the vast sales opportunities that the indus- 


trial market presents today 


HERE is a great deal of inter- 
est in better lighting for indus- 
trial plants. This great interest 
comes from realization of the need 
for comfortable seeing and for equal 
visibility for every We 
must not be fooled by the publicity 
about a few well-lighted plants and 
well- 


worker. 


a few new and apparently 
lighted factories and assume that all 
factories in America are properly 
lighted and that the potential market 
for industrial lighting is definitely 
limited. 

The facts are that more than two- 
thirds of the work in our factories 
and mills is inadequately or improp- 
erly lighted when measured against 
the current trend. 
a large potential market for more 


This represents 
general and supplementary lighting 
which waits to be sold. 


Big plants and little plants are all 


October, 


good prospects. Promoting lighting 
is promoting good will as well. Your 
customer will thoroughly appreciate 
your interest in assisting him to 
achieve better working conditions, 
higher production rate, better em- 
ployee relations. Your customer will 
be more ready to accept the next 
which you 


recommendations make 


to him. 


The Interdependence of the 4 
Major Lighting Markets 


An equally important reason is 
found in the interdependence of the 
four major lighting fields—the in 
dustrial, residential, commercial and 
municipal. 

Good lighting in the factory and 
in other work places sets the stand- 
ard for the lighting of the whole 
community. The men and women 
who take for granted the 35 to 60 
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R. W. Staud 


footcandles in the factory or the 
office are not satisfied to go home 
and read the 
cards under dingy 
will not let their wives do mending 
or let their children do their home 
work under the light of a candle. 
Many housewives have worked in 
well-lighted and factories. 
Having experienced the benefit of 


play 
They 


newspaper or 
lighting. 


offices 
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good lighting these women will more 
likely, accept the suggestions made 
by the home lighting specialist for 
better lighting and for more com- 
fortable brightness ratios in_ their 
home. Likewise, these fathers and 
mothers who have experienced good 
lighting in their work places will be 
more ready and more willing to sup- 
port a program of proper lighting in 
the school to which they send their 
children. 

Phey will prefer to shop in stores 
in which they can see as well as 
their work. They 
will not be satisfied with the unsafe 


they can see at 


and dingy store lighting which pre- 


vails in so many of our cities and 
(;o0d industrial lighting in 
office thus 


influences the lighting of the whole 


towns. 
the factory and in the 
community, 

It will create a demand for better 
home lighting, better store lighting, 
better school 
ighting. 


and 
best 


lighting more 


The 


for better lighting are the folks who 


street | boosters 
have experienced its benefits in their 


daily work. 


How Lighting 


lffects Production 


Good lighting improves the seeing 
ability of the worker on the bench, 
on the machines, on every type of 
job. This improvement in the abil 
ity to see clearly, comfortably and 
safely has many direct or indirect 
effects upon the productive ability 
of the workers. 

Unfortunately, many of the folks 
in the plants upon whom your men 











Favorable brightness ratios are obtained when ceilings, walls and floors are a light 
color and better seeing is secured by reducing direct glare. Benjamin photo. 


and our men call are the type of 


people who think of lighting primar- 


ily in terms of wire, conduit, re- 


flectors and lamps, and in watts per 
foot. These 


square people are 


power - minded, machine - minded, 
material-minded. They think in 
terms of tools and dies and units 


per warehouse and too often not 


enough in terms of the human 
beings who must make these tools 
produce 

Years ago factory workers were 


Today we 


referred to as hands. 
that these 
guided by the eye 


recognize hands are 
and that an ade- 


quate amount of light and the right 





Each industrial lighting installation presents a different problem and deserves special 
study before final layout and recommendation is made. Curtis photo. 


104 


ELECTRICAL WHOLESALING—October, 


kind of lighting are as important 
as the proper kind of tools. 
Because of the many interlinking 
factors which are involved, it has 
been notoriously difficult to secure 
definite and authoritative statistical 
facts on the improvements in output, 
quality of work or the reduction of 
accidents. 
period of 
built up an 
impressive mass of evidence to the 


errors, spoilage and 
Nevertheless, 


there 


over the 
years has been 
effect that wherever lighting condi- 
tions for the worker are improved, 
output has invariably been stepped 
up. This evidence is irrefutable. 
Planned Lighting Pays for Itself 
For example, a valve manufac- 
turer found that with better lighting 
his men could 
more quickly and easily with a re- 


read micrometers 
sultant overall increase in produc- 
tion of approximately 25 percent. 

\ hardware manufacturer re- 
ported that production of shell fuses 


increased 25 percent with better 
lighting and on some items as high 
as 50 percent. The manufacturer 
reports that this was due to more 


efficient machine operation and _ bet- 
ter inspection of work in process as 
a consequence of better seeing 
conditions. 


since 


\ cannery reported — that 
better lighting was installed the pro 
duction of the night shift crew 


equaled that of the day shift. 

\ steel 
reported that when lighting was in- 
creased from 30 to 110 footcandles, 


spinnings manufacturer 
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High levels of illumination of the correct quality are secured in the printing and 
weaving plant in addition to a favorable brightness ratio. Miller photo. 


imperfections were much more 
quickly detected and production has 
been greatly increased. 

These and 79 other case reports 
are found in “Value of Good Light- 
ing in War Production,” a survey 
of opinion from a cross-section in 
American industry published by the 
Ilumination Engineering Society in 
January, 1943. 

William B. in the March, 
1946, issue of “Southern Power and 
Industry” magazine, reported that 
increasing the illumination in a 
Texas foundry from 5 footcandles to 
25 footcandles increased production 
approximately 14 percent. In a 
machine shop, increasing the illumi- 
nation on the average from 50 to 


Estes 


75 footcandles increased the produc- 
tion from 4.7 units per man hour 
to 6.3 units or 25.4 percent, and 
decreased rejects from 17 percent to 
9 percent. 


Good Lighting Reduces Accidents 


From 15 percent to 25 percent of 
industrial accidents 
tributed to sight as in- 
fluenced by improper or insufficient 
lighting. This may not always be 
reflected in the accident reports be- 


have been at- 


uncertain 


cause those responsible for making 
such reports usually are not trained 
to recognize the | factor. 
(Often attributed to 


the carelessness of al 


ighting 
accidents are 


individual, 


when upon close investigation, 
the real cause may be traced 
to difficulties in seeing. Even so, 


over the years there has been col- 


lected impressive evidence that im- 
proved lighting has a definite bearing 


upon reducing the accident fre 
quency rate. 
In the November, 1943 issue ot 


the Better Light Better Sight News, 
the experience of a large Eastern 
Aircraft Engine Plant is reported. 
The levels of illumination before re- 
lighting ranged from 6 to 10 foot- 
candles and number 5.5 
per month per hundred employees. 
After the plant was relighted and 
illumination level increased to 20 to 
30 footcandles were re- 
duced to 2.5 per month per one hun- 
dred employees. The safety engineer 


accidents 


accidents 


of this plant stated “Good illumina- 
tion is one of the greatest single 
factors in conducting a comprehen- 
sive safety campaign in modern in- 
dustry.” This and other case re- 
ports in the above mentioned issue 
indicate similar reductions in ac- 
cident frequency which were 
ascribed at least partially if not 
wholly to the improvements in 
illumination. 

Travelers Insurance and other in- 
surance companies are continuously 
making investigations of falling and 
stumbling accidents in industrial 
plants and other interiors. These 
investigations have that 
many such falls obscure 
and insufficiently lighted locations 
where employees were unable to see 
obstructions in the dim light. 

In one case, many falls were oc- 
curring on the main stairway of a 
large plant. Investigaton by the 
safety engineer revealed that their 
incandescent lamps were _ located 
over the stairway so the employee 
could not see clearly the dark col- 
ored steel treads of the stairs. Upon 


revealed 
occur in 


the recommendation of the safety 


engineer, suitable reflectors were 
provided and the glare was elimi- 
nated. 
of the 


white. 


At the same time, the noses 


stair treads were painted 
Falls on the stairway were 
almost fully eliminated. 

It has been reported frequently 
that adequate and properly designed 
installation of lighting makes the 
plant and its employees independent 


of the variations of daylight which 





Illumination of vertical surfaces is important and provision must be made for it in 
laying out and installing a well-engineered lighting system. Benjamin photo. 
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Promoting lighting is promoting good will, for the plant owner wants better working 
conditions, higher production rate and better employee relations. Benjamin photo. 








It is sometimes necessary to mount supplementary lighting—in addition to general 
-over the work performed as in radio set assembly line above. Curtis photo. 


are present every day and every 
month throughout the year. These, 
of course, are particularly noticeable 
fall, 


months, 


during the winter and early 
spring 
Proper lighting benefits the older 


\ll of us 


in years find that our eyesight be 


employee. as we advance 
comes dimmer and that more light 
is of more help to us in seeing than 
it was in our younger years. 

that 


However, all of us know 


many factories decide or will decide 
upon better lighting on the basis 
of other than engineering or pro 


duction improvements. Many places 
are relighted simply through pride. 
Plant managers improved lighting 
because other plants in the neigh 
borhood have done the same or be 
their within a 


cause competitors 
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few blocks have a well-lighted plant. 


In industrial lighting we have the 
same “follow the leader principle” 
find 


our gasoline service station. 


which we with our store and 


\s a means of improving public 


relations many factories will again 


open their doors and encourage vis- 


itors. They will have open house 


for their employees, their families 
and for the whole community. Need- 
less to say, public relations depart- 
ments are recommending that the 


plants must be brightly lighted so 


that the visitors will be impressed 
with its good working conditions, 


appearance and cleanliness 
The Proper Type of Lighting 


let us first analyze what is in- 
volved in seeing and in lighting for 


ELECTRICAL WHOLESALING—October, 


seeing. We see by the light which 
is reflected from the details of the 
object. Any object is visible only 
because light strikes it and bounces 
back through the eyes to register 
the object image on the retina. 
\WWhen we increase the footcandles 
on the work more light is reflected 
from the work to the eye. 

We also find that a light object 
with a high reflection factor will 
reflect more light than a dark object 
with a factor. In 
other words, under the same illumi- 
nation a light object will be brighter 
than a dark object. In illuminat- 
ing engineering we term the prod- 
uct of the quantity of light and the 
reflection 


low reflection 


factor - brightness, and 


measure it in footlamberts. 

In most types of work there are 
light 
reflected from the surfaces and these 


differences in the which is 
differences provide the brightness 
contrast which make it possible for 
us to distinguish fine lines or fine 
details on the work. The classical 
cases of brightness contrast are 
light thread on black cloth and black 
ink on white paper. These provide 
maximum brightness contrast. By 
looking at all problems of industrial 
lighting in terms of the brightness 
concept we get a new understanding 
of the large lighting job which is 
ahead of us. We find a new basis 
for the solution of the many seeing 
problems in every department and 
in every type of job. 

Obviously, not all work has the 
Let us take 
a room with a general illumination 


same reflection factor. 


of 50 footcandles as measured by 
the light meter. At 
the work has a reflection 


one machine 
factor of 
60 percent such as may be found on 
light colored castings. The resulting 
brightness is 30 footlamberts. On 
other end of the room we may have 
another operation on a piece of work 
which has a reflection factor of 20 
percent. This gives a brightness of 
10 footlamberts. 

In other words, in the same de- 
partment with a level of illumination 
which was generally considered fair- 
ly adequate, we have the visibility 
of one object about one-third less 
than that of the other. 
secure equal visibility we would have 
to provide at least 100 additional 
upon the work 
of the lower brightness. 


In order to 


footcandles surface 


factor of 
the work cannot be changed. Thus, 


Usually the reflection 
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we find that we must increase the 
quantity of light striking the work 


and reflected to the eye in order to 


increase the brightness. In most 
cases we start by increasing the gen- 
eral overhead illumination in the 


room, by installing additional units 
of light or 
the size of the lamp. 


or lines by increasing 
However, where it becomes neces- 
100 to 300 foot- 


candles on some tasks to improve 


sary to add from 
its visibility we must turn to sup- 
plementary lighting, localized light- 
ing both. Additional lighting 
units may be mounted in front, over 


or 


or behind the work in order to in 
crease illumination, Or where still 
higher levels are needed a beam of 
light may be focused directly upon 
the work by means of an intensifier 
or concentrator as they are known 
to the industry. 
To Get Increased Visibility 

One of the special problems which 
we encounter very frequently in 
industrial lighting is to provide ade 
quate brightness from the vertical 


In 


literature on 


f our 
industrial lighting we 


find that most recommendations are 


surfaces. most « present 


for illumination measured on hori 


zontal surfaces. In reading these 


books one might come to the con 


clusion that the brightnesses from 
vertical surfaces will take care of 
themselves. However, this can be 
assumed only if the fixtures are 
designed and installed to provide 


diffused illumination of uniform dis 
tribution, 1f room conditions provide 
good reflection from walls, 
and floors, and 
benches have a good reflection fac 


ceilings 
and if machines 
tor to help redirect the light upon 
the vertical surfaces 

In many instances we require di 
rectional lighting from angle reflec 
tors and other similar units. Some 
times we find it desirable to mount 
supplementary lighting units at an 
angle to improve the light distri 
bution upon the vertical surfaces. 

There are numerous other special 
in industrial 
the 
tion lighting, problems of directi 
the light to the hard 
such as the inspection of internal 
Ass( miblie s. \ 
deal of study has been given 
recent to the 
these and other problems by various 
the 
nating Engineering Society. 


problems lighting. 


There are problems of inspec 
ig 


to-get-at spots, 


parts of complicated 
great 
in years solution of 
Hlumi- 
Some 


technical committees of 
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The great advances in industrial lighting have established that wherever lighting 
conditions are improved output has been invariably stepped up. Day-Brite photo. 
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Today industrial management is conscious of the need for comfortable seeing and 
equal visibility for every worker to secure maximum efficiency. Benjamin photo. 


reports have been published and 
will be included in the new [.f.S 
Lighting Handbook. Many othe 


committees are still making studies 


and we may expect to hear from 
some of them within the next twelve 


to eighteen months 
Many Types of Industrial Lighting 


\ll of this is an indication of the 
new approach and the new trend in 
industrial lighting. Vast is the pe 
riod when we simply recommended 
300-watt RIM 
a 1Ox10-ft. spacing, suggesting the 
use of No. 10 wire, told the electri 


Dome Reflectors on 


cian that he should relamp and clean 
then 
let the problem of lighting take care 
of itself. 


Today 


his units once in awhile and 


we recognize that there 
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f industrial hght- 
that each industry has different 


are many types ¢ 
Ing, 
problems and many plants in each 
industry have some special problem 
which requires special study and a 
separate solution, 

That is why from now on you 
will hear a great deal about the new 
concept of planned lighting which 
will assure your company’s cus- 
tomers better lighting, properly en- 
gineered and protection against mis- 
representations by — unscrupulous 
competitors. 

\ny 


provement in lighting must include 


proposal made for the im 
a recommendation for the means to 
secure such improvement and_ this 
fixture. 
In selecting the type of equipment 
you and your customers must have 


always involves a lighting 
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Increasing the general overhead illumination is the first step in securing a greater 
quantity of light upon the work being performed. Benjamin photo. 


some guide for evaluating the equip- 
ment, Often there is more than one 
way by which a specific location, 
operation can be 
properly lighted. In deciding what 


type of equipment to install you and 


department or 


your customer must have a guide to 
evaluate its applicability. A study 
of rating charts published by vari- 
ous utility manufacturers indicates 
that the following factors should be 
studied for this purpose. 

I. Shielding. Does the lighting 
unit the available 
shielding ? 

Il. Brightness. While 
cific application is the 
brightness, are we willing to find 


have maximum 


the 
surface 


spe 


its accepted limits ? 

IIL. Light Output. Does the light- 
unit the maximum effi- 
ciency specific type of 


have 
for the 


ing 


design ? 

[V. Distribution. Does the light- 
ing unit have a light distribution to 
secure the maximum illumination 
of vertical and horizontal surfaces ? 

\. Reflecting Surfaces. Does the 
reflecting surface reflect the maxi- 
mum amount of light and is it easily 
maintained to its original efficiency ? 

VI. Ease of Maintenance. Are 
lighting units designed to facilitate 
ease of maintenance ? 

VII. Ease of Installation. Are 
lighting units designed to facilitate 
installation ? 

VIII. Mechanical Strength. Does 
the unit 


sufficient mechanical 


strength to withstand the years of 


have 


severe trouble-free service in indus- 
trial plants ? 
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IX. Underwriter’s Laboratories 
Approval. Is the lighting equip- 
ment listed and approved by Under- 
writers’ Laboratories to be in ac- 
cordance with the requirements of 
the National Electrical Code? 

X. Appearance. Will the lighting 
unit blend well with the surround- 
and satisfactorily 
with the appearance of the plant? 

XI. Manufacturer's Warranty. 
Does the lighting equipment manu- 
facturer warranty the unit against 
defective workmanship and does the 
manufacturer's name signify a rec- 


harmonize 


ings 


ord of compliance with industry 
standards ? 

XII. Is the unit certified under 
one of the existing specification- 


certification programs in the lighting 
industry ? 


Quality and Certification 


Chis brings us to the voluntary 
programs of consumer specifications 
and consumer protection of the type 
otfered by the RLM Standards In- 
stitute, the Fleur-O-Lier Manufac- 
and the Certified Ballast 
Manufacturers. [ am naturally 
more familiar with the operations 
and policies and specifications of the 
RLM Standards Institute after 
which the other programs have been 
patterned. 

Specifications of 
pared by the 


turers 


the type pre- 
Institute provide a 
yardstick for those concerned with 
the writing of specifications and the 
purchase of lighting equipment. 
Where national standards or speci- 
fications are available, the purchaser 


can then appraise compliance of the 
products offered to him for pur- 
chase with these specifications in a 
number of ways. 

First; he may rely upon a trade 
name and upon the warranty of 
the individual manufacturer. Many 
products are bought solely because 
of the faith which the purchaser has 
in the manufacturer. To build up 
such faith in the integrity of the 
manufacturer is the object of much 
of the present day public relations 
efforts. Even with the specifica- 
tions and certification labels of the 
RLM or the Fleur-O-Lier or the 
Certified Ballast Program the pur- 
chaser continues to rely upon the 
manufacturer's name and standing. 

Second, the purchaser will rely 
upon the recommendations of his 
consulting engineer, the utility rep- 
resentative, electrical wholesalers, or 
electrical contractors who have had 
experience with the product and 
reports from satisfied cus- 
tomers lead them to make the spe- 
cific recommendation. 

Third. In addition, the manufac- 
turer, his engineer or distributor 
may submit samples or groups of 
samples to an outside laboratory for 


tests. 


whose 


Such tests can be accepted 
only if the manufacturer will war- 
ranty that all of his products de- 
livered will be in accordance with 
his samples submitted for tests. 

Fourth. From this point it is only 
one step to the acceptance by the 
engineer and the buyer of a Certifi- 
cate of Compliance such as the RLM 
label. The affixing of such Certifi- 
cate of Compliance or label is au- 
thorized after inspections and tests 
conducted by an independent testing 
laboratory. 

In the RLM Program, an inspec- 
tor from the Electrical Testing Lab- 
oratories in New York City visits 
the plant of each manufacturer at 
least four times a year, collects sam- 
ples at random from stock or from 
the production line and determines 
whether each product subject to the 
specifications is being currently 
manufactured to comply with each 
detail of the particular specification 
involved. When the product com- 
plies approval to affix the RLM 
label is given in writing, 

When a representative number of 
samples fails to comply, the further 
use of the label on that product is 
denied until the necessary change in 
materials or manufacturing proc- 
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esses have been made and until new 
tests on the product determine 
compliance. 

No manufacturer has any control 
over the tests or over the testing 
personnel of the ETL. Under a con- 
tract with the Institute he is liable 
to have his services discontinued 
and is liable to other legal penalties 
if he uses or continues to use the 
label upon uncertified material. 
Much time and effort is saved to 
the user and his engineer. 

You will 
that in the RLM or any other certi- 
fication program the buyer must 
still place his dependence upon the 
integrity of the manufacturer. It is 
too expensive to test every unit 
going through the plant. The Insti- 
tute as well as the customer must 
rely upon the good faith of the 
manufacturer to make his products 
at all times in accordance with the 
specifications. 

The Institute in its present form 
is twelve years of age. However, 
the RLM label dates back to 1919 
when the RLM Specification and 
Certification Program was started 
by a group of six manufacturers 
still active members of the Institute. 
The first RLM specification covered 
the RLM Incandescent 
Reflector. 

From those early days of one 
specification the Institute has grown 
so now we have six specifications 
for incandescent lighting units and 
specifications for industrial 
fluorescent lighting units. 

In addition, the Institute has pub- 
lished a testing and inspection pro- 


recognize, of course, 


Dome 


eight 


cedure which is part of every speci- 
fication and which permits anyone 
to examine and duplicate the meth- 
ods used in inspecting and testing 
industrial lighting for conformance 
with RLM Standard Specifications. 

Except in the case of the high-bay 
incandescent unit where aluminum 
finish by the Alzak or an equivalent 
process is specified, all RLM specifi- 
cations for industrial lighting units 
call for a finish of porcelain enamel 
upon steel. There are many reasons 
for this: high reflection factor, al- 
most perfect diffusion of light, eas- 
ily maintained efficiency of the re- 
Hlecting surface are the important 


considerations. Porcelain enamel 
being composed of the inorganic 


substances sand and glass, is imper- 
to the fumes and other de- 
teriorating atmospheric 


vious 
conditions 








‘Combinations of light sources, as above where mercury vapor lamps were inter- 
spersed with incandescent lamps, often solve lighting problem. Westinghouse photo. 


found in most industrial plants. 
L.E.S. Lighting Handbook 


I have mentioned the I1.E.S. Hand- 
book and I have been requested by 
your chairman to make a few com- 
ments about this book. The Light- 
ing Handbook is now in the hands 
of the printer and copies will be 
available next fall. We expect to 
have them on display at the LE.S. 
300th at the International Lighting 
Exposition at the Stevens Hotel in 
Chicago, during the first week in 
November. 

The handbook will have over 700 
pages. It will be 6x9-in. in size. It 
will be speed-indexed in detail so 
that every fact can be located quick- 
ly. It will have nineteen sections, 
including a manufacturer’s reference 
data section. In the appendix will 
be over 100 lighting tables with a 
large number of wiring and other 
useful tables. 

It will flexible leather- 
grained binding, durable and attrac- 


have a 


tive. Many people in the Society 
have contributed material for this 
book. Its contents have been 


checked for technical accuracy by 
a National Board of Review, headed 
by Preston Millar and Ward 
Harrison. 

This handbook will be one of the 
most advanced compilations of in- 
formation on lighting which has 
ever been published. Its cost to the 
Society is more than $60,000. Its 
selling price will be $7.50 per copy. 
Every member of the Society will 
have the privilege of purchasing one 
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copy of the book at $2.50 as part 
It is the 
directly or 


of his membership service. 
best 
indirectly interested in illumination, 


buy for anyone 
The Period Ahead 
The 


peri «l ahead we 


way it looks today in the 
once again 


our 


will 


have to demonstrate to cus- 
tomers the benefits of better lighting 
and them of the need 


of following our recommendations. 


convince 


Most of us will welcome this new 
era when we are not plagued by 
shortages, alibis and excuses. Some 
will get hurt, particularly those who 
skimmed the cream of the market 
and made no contribution to build 
for the future. 

Those of us who have prepared 
the chal 
lenge of providing adequate levels 
of brightness for industry and of 
iunproving the visibility of the work 


themselves to meet new 


ers, who have spent some time and 
effort to develop new methods and 
new products to meet the needs of 
industry will continue to secure an 
adequate volume of lighting sales. 
The period ahead will be the time 
when knowledge comes. 

Fortunately in our industry we 
have the organization and the means 
to secure and apply this knowledge 
daily to give better service to our 
customers. 


*Excerpts from an address delivered 
before the Industrial Power and Heating 
Section of the 13th Annual Sales Con- 
ference of Edison Electric Institute, Edge- 
water Beach Hotel, Chicago, IIlinois. 
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... Samples of Certified 
Starters are periodically 
checked at individual 
factories by an inspector 
from Electrical Testing 
Laboratories, Inc. This 
helps assure uniform 
high quality. 


... Testing a glow switch starter 
for endurance under unfavorable 
conditions ...a rigid test for your 
protection, made by Electrical 
Testing Laboratories, Inc. 


... Test to determine fluorescent lamp starting time at 110 to 
130 volts, one of many tests made on starters to make surethey 
meet rigid specifications ..and assure dependable operation. 





\ 
When fluorescent lighting fixtures 
are equipped with Certified Starters, 


you and your customers are protected. 
ertified Starter Manufacturers meeting the specifications. It’s a positive 
build their products to exacting high means of protection for your customers... 
standards. Electrical Testing Laborato- and assurance of fluorescent lighting econ- 
ries, Inc. test, check and recheck those omies. Insist on the “ETL CERTIFIED” 
products ... CERTIFY them as fully shield on the starters you sell or use! 


Makers of CERTIFIED FLEUR-O-LIER fixtures and RLM STANDARDS INSTITUTE fixtures 
have solved their starter problems by writing CERTIFIED STARTERS into their specifications. 


Address inquiries to any of the following manufacturers of ————-—- -- 


Certified Starters 


The Arrow-Hart and Hegeman Co., Hartford, Connecticut Instant Glow Starter Corporation, New York, N. Y. 
The Bryant Electric Co., Bridgeport, Connecticut Kuthe Laboratories, Inc., Newark, N. J. 

Dura Electric Lamp Co., Newark, N. J. The Lloyd Products Co., Providence, R. I. 

General Electric Co., Bridgeport, Connecticut Pass & Seymour Co., Syracuse, N. Y. 

Harvey Hubbell, Inc., Bridgeport, Connecticut Sheldon Electric Co., Irvington, N. J. 
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Recessed troffer lighting systems are popular for lighting large, 
modern offices. Salesman’s knowledge of methods of installa- 














Sell PF lenned 'TROFFER Lighting 


And Book Extra Supplies-Orders 


HEWIRE ann RELIGHT AMERICA 75m 


By L. J. Rozier* 





Unlimited sales potential marks future of TROFFER 


lighting and extra orders for wiring supplies are the 


plus reward for the salesman who understands troffer 


installation problems, knows the practical results, and 


sells it correctly 


S a pre-war development, the 
acceptance of which was just 
beginning to gain momentum 
before manufacturing restrictions 
were applied, the recessed troffer 
system installed as an integral part 
of the ceiling construction is now 


considered by many illuminating 
engineers as the ultimate in lighting. 

Offices, stores, and engineering 
departments find this system espe- 
cially advantageous since it elimi- 
nates the necessity of hanging fix- 


tures which in many cases are 
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L. J. Rozier 





tion, applications, types of ceilings, etc., is important since he 
is often consulted by installing engineers and contractors. 

















sources of glare and often detract 
from the architectural treatment of 
the interior. 

While many of the earlier applica- 
tions of troffer lighting were con 
fined to snap-in acoustical ceilings, 
they are now available for use with 
practically any type of ceiling ma 
terial that is supported in a way to 
provide a furring area. This is be 
coming a standard method of mod- 
ern construction since air-condition 
ing ducts, sprinkler pipes, pneu- 
matic tubes, and a multitude of wir- 
ing can be conveniently concealed 
in this furring space. 

Quite naturally, a line of equip- 
ment with such a potential is of 
intense interest to the 
wholesaler and his sales organiza 
tion. 


electrical 


However, so far, much of the 
available sales and engineering data 
that has been supplied has not con 
tained the necessary information in 
a practical and easily usable form. 

A typical troffer installation of 
continuous fixtures usually consists 
of a number of sections, 
couplings, end plates, and possibly 
louvers and suspension straps. To 
salesman in the field 
who is expected to be well-versed in 
a number of 


basic 


the average 


lines, the intelligent 
presentation ot a troffer recom- 
mendation completely priced for the 
customer often has been a problem 
because easy-to-use photometric 
data was not always at hand. The 
fact that many large installations 
require both single units and con- 
tinuous fixtures in a variety of 
lengths has added to the confusion. 





Recessed troffer lighting systems mean increased sales volume. 
A sale means a new wiring job from entrance to fixture. 
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Recessed troffer lighting systems are available for practically any type of ceiling 
material that has a furring area—a standard method of modern construction. 


Requests received by manufac- 
turers and their sales engineers to 
assist the wholesalers’ salesmen in 
laying out practically every troffer 
job that comes up for quotation, 
have shown the need for correct 
information, and only recently have 
serious attempts been made to cor- 
rect that situation. 

Since many of the architects and 
engineers have experienced difficulty 
in getting needed information on 
troffer lighting it is apparent that 
that should 
provide himself with usable selling 


tools on troffer lighting, so that he 


wholesalers’ salesman 


may become recognized as an expert 
and will be called upon for assist- 
ance by the architects, engineers, 
and contractors. 

For instance, he should know that 
the application of flange-type trof- 
fers to acoustical and plaster ceilings 
requires overhead methods of sus- 
pension to assure a neat flange-to- 
Information on 
various and their 
various methods of application to 
wood or should be 


ceiling appearance, 
types of straps 
steel channel 
obtained. 

Plaster frames are required in 
many applications and are generally 





Recessed troffer lighting systems can be sold for continuous 
run, single units or combined with other types. Guth photo. 


ELECTRICAL WHOLESALING—October, 1947 





























Recessed troffer lighting systems do not detract from architectural design, smart 
layout and decorations of modern interiors, but are an integral part of ceiling. 


recommended for a neater job wher- 
ever fixtures are installed in a plas- 
ter ceiling. New types of plaster 
frames have been designed to elim- 
inate the use of heavy angle iron 
supports and multiple welding op- 
erations. these are built 
in knockdown sections and are eas- 


Some of 


ily assembled on the job. 
vide a more 


They pro- 
finished job and cut 
installation time appreciably. 
Quoting prices on troffer fixtures 
must be given attention. 
Thus, if a man is interested in a 
two-lamp glass enclosed troffer for 


special 


use with a plaster ceiling, the sales- 





Recessed troffer lighting systems are the only answer to some 
lighting problems because of the character of the room. 


man should be able to supply not 
only the price and general specifica- 
tions but also complete construction 
information along with the indivi- 
dual prices of the sections, ends, 
couplings, and suspension straps. 

Up to recently the average sales 
man has not been called upon to do 
a very intensive selling job on almost 
any product there were 
always more buyers than goods to 
sell. In the period ahead it will 
be different. 


because 


Competitive selling is once more 
with us and there will be 
salesmen fighting for every 


many 
order 
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because their bosses have the goods 
in the warehouse and neither they 
nor their salesmen can stay in busi- 
ness unless those goods are sold 
and turned over frequently. 

Then is when the salesman who 
is an expert on troffer lighting will 
probably book most of the sizeable 
wiring and lighting equipment 
orders. 

Troffer lighting can’t simply be 
hooked up to existing outlets but 
demands generally a new wiring job 
from entrance switch to fixture, and 
that means sales volume. 

Where the uninformed salesman 
may sell simply a flock of lighting 
units, the salesman 
will spot every opportunity where 
the character of the 


trotfer-minded 


establishment 
and the existing lighting needs indi- 
cate that troffers are the real answer. 

Then that troffer booster will dig 
in and set to work, backed by his 
practical knowledge. When he gets 
through he will pocket not qnly a 
nice order for fixtures and materials 
but he will have a wiring job to pass 
along to one of his friendly con 
and that will hatch more 
sales for him in that quarter. 

The 
today will get after the manufacturer 
whose lighting equipment he sells, 
and pump him dry on all available 
data that, if studied and absorbed, 
will make him an expert on troffer 
lighting. 


tractors 


smart lighting salesman of 


* Advertising Manager, 
Day-Brite Lighting, Ini 


Troffer lighting is worth studying by wholesalers salesmen. 
All photos not indicated otherwise by Day-Brite Lighting. 
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BEFORE. Installed in the early days of fluorescent lighting AFTER. A new surface-mounted system properly engineered 
this inadequate system gave only 8 F.C, at desk level. and installed gave a level of 60 F.C. Sylvania Elec. photos. 


5.000.000 Orttice Workers Need 





Continuous row troffers spaced on 5’ centers installed in the 12 ceiling of this 
office give an average of 62 F.C. at desk level. Guth photo. 








Adequate levels of the correct quality of light makes possible full utilization of office 
space and results in increased efficiency. Curtis photo. 


ODAY it is estimated that in 

this country there are 100,000 

office buildings, with 5 million 
workers, that badly need the full 
benefits that good lighting—correct 
in quantity and quality—can give, 
wherever good light is needed. 

The lighting industry has done its 
share in furnishing a wide variety of 
light sources and techniques to ful- 
fill the demands of this market and 
made available the means of securing 
new lighting comfort and enjoy- 
ment. 

The key figure now is the sales- 
man. The need is not for the order- 
taker who sells just lighting; the 
need is for the salesman who advo- 





In the small office good lighting is a 
requisite. Westinghouse photo. 
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BEFORE. Shadowy, uneven and glaring light reduced office 4FTER. Installation of shielded commercial fixtures gave high 
worker's efficiency by inducing eye fatigue from strain. levels of virtually shadowless light. Mitchell photos. 


ore and Better Lichtin WIE ax LIGHT AMENICA 2 


cates, aggressively promotes and ac- 
tively sells GOOD lighting that 1s 
profitably and properly planned 
the salesman who uses every sales 
tool made available to do a better job 
of selling. 

A tried and tested tool often used 
to back up a presentation for better 
lighting is the visible proof offered 





by good pictures of well-engineered 
and installed systems. Pictures of 
outstanding lighting jobs, as the of- 
fice installations shown here, can do 
much to convince the prospective 
purchaser that his present lighting 
system is inadequate and inefficient 
by comparison and should be used 
constantly by the salesman. 





ae Sa 


Illumination of the right quantity means freedom from eye fatigue with this 
installation of fixtures suspended from the ceiling. Day-Brite photo. 





en ee 


160 F.C. of cool light keep this office Ceiling mounted 40-watt fluorescent fixtures correctly installed lengthwise to the 
comfortable. G.E. photo. desks, flood this office with high levels of light. Smithcraft photo. 
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A valuable means of reducing absenteeism due to measles, 
chickenpox, mumps and other 
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school children is bactericidal equipment. Tru-Air Ultraviolet 
respiratory diseases among Products Co., photos. 


Bactericidal Equipment Offers 


For The Electrical W holesaler 








Edwin A. Nickel 
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GREAT and conspicuously 
successful battle is being 
fought today in all parts of 
the country against the spread of 
infectious diseases caused by air- 
borne germs and viruses—respira- 
tory diseases such as_ influenza, 
pneumonia, tuberculosis, tonsilitis, 
scarlet fever, diphtheria, mumps, 
measles and the common cold. 
Significant, so far as you and | 
are concerned, is that today the 
electrical industry is playing a vital, 
leading role in this great campaign, 
through the development, manufac- 
ture, distribution and sale of the 
most potent, practicable — single 
weapon yet devised by man to com- 
bat those air-borne diseases on a 
large scale—the bactericidal ultra- 
violet lamp! 


Most of us are familiar with bac- 
tericidal lamps and know that in 
the majority of instances they are 
used in conjunction with fixtures 
specially designed to provide distri- 
bution of the lamps’ rays with maxi- 
mum effectiveness and safety. We 
know that this combination is used 
for the personal protection of people 
in hospitals, schools, theaters, offices, 
factories and homes. 

Less clearly, we comprehend that 
the beneficial rays of the lamps also 
are used to kill germs, mold and 
fungi in the manufacture, processing 
and storing of food products as well 
as for the health and protection of 
poultry and animals. 

However, it appears that many 
electrical wholesalers and _ their 
salesmen do not have sufficient in- 
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Decreases in sicknesses were also reported when eight bac- 
tericidal units were recently installed in the offices of the 
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California, 
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Behrendt-Levy Insurance Company, located in Los Angeles, 


Wide and Barely cratched Market 


And Live- W ire Golocmen 








formation and facts to appreciate 
how vast and important this market 
has grown to be and what a chal- 
lenge and what tremendous oppor- 
tunities it offers today. 

To grasp this important picture, 
it is well to outline some of these 
markets and discuss the 
equipment that are being made, sold 
and installed as 
air-borne disease. 


kinds of 


protection against 


Personal Protection 


The first great bactericidal market 
is in the field of personal protection. 
This includes homes, where parents 


*General Sales Manager, 


Mitchel Manufacturing Company 


October, 





By Edwin A. Nickel* 


are particularly eager to safeguard 
the health of their infants and grow- 
ing children. where _effi- 
ciency can be raised and costly ab- 


. offices, 


senteeism lowered...factories, to 
maintain general health of large 


bodies of workers, to raise produc- 
tion to higher levels. ..schools, 
where both parents and educators 
wish to keep children well and in 
regular attendance...hospitals, to 
prevent cross-infection, post-opera- 
tive infection. ..public premises, as 
in hotels, restaurants, theaters, audi 
toriums, barber and beauty shops, 
public buildings and _ institutions, 
where public health protection is im 
portant, especially against epidemic 
spread of disease. 

For the personal protection field, 
there are a number of effective, re- 
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liable units manufactured that utilize 
either the 15 watt or the 30 watt 
bactericidal ultraviolet bulbs. 

In the practical application of bac- 
tericidal equipment, it should be rec- 
ognized that while theoretically the 
use of a “bare lamp” (direct irradia- 
tion) in a room would be the most 
effective method of air disinfection, 
actually it has been found that bac- 
tericidal energy may be painful to 
the eyes and skin when directly 
exposed. That is why the bacteri- 
cidal lamp must not be used “by 
itself.” 

There are today a number of fix 
tures available which successfully 
accomplish the task of confining the 
ultraviolet energy to the area in the 
room above “head level,” controlling 
and directing it in a manner to give 
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and the key to better wiring is WIREMOLD! Ten basic 
interconnecting systems, each with its complete range of 
fittings, quick, easy to install... the answer to wiring needs 


from panel box or existing outlets to fixtures. 


To determine the most efficient, economical use of 
WIREMOLD raceways and fittings, our engineers work con- 
stantly with lighting fixture manufacturers to assure 


better lighting through better wiring 


ITER WiREMOLD 


‘ A Write today for your copy of the WIREMOLD Catalog and Wiring Guide No. 17... detailed 
ott ~ listings of all Wiremold raceways and fittings, engineering and installation data, wire capacity tables. 
<P 


i 





THE WIREMOLD COMPANY 


HARTFORD 10, CONNECTICUT 





VISIT THE WIREMOLD BOOTH No. 18 
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The first great bactericidal market is the field of personal 
protection as in this hospital nursery. Sylvania photo. 
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Bactericidal lamps were installed in the Gus Brunn Beauty Shop, Pittsburgh, Penn- 
sylvania, to protect against air-borne bacteria and cut loss of working time. 


effective permeation and at the same 
time eliminate every possibility of 
injury by burn. 

‘These fixtures are compact and 
attractively styled to blend in with 
most interiors; frequently, they are 
of the plug-in type. Their cost is 
nominal — roughly comparable to 


fluorescent fixtures, and they may 
be bought, sold and promoted in 
much the same way. 


Product Protection 


The second great bactericidal mar 
ket is in the field of product pro- 
tection. 
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The beneficial rays of bactericidal lamps can kill germs, mold 
and fungi in manufacturing many products. Art Metal photo. 


In the meat industry, bactericidal 
equipment is in big demand for 
“walk-in” coolers and display cases 
in retail meat markets, and for stor- 
age and processing operations in 
meat packing plants and_ freezer 
lockers. The advantages are marked 
reductions in meat shrinkage, elim 
ination of mold and slime, aid in 
tenderizing meat, more rapid aging, 
reducing trim losses, neutralizing 
“bad odors.” 

In the produce industry, proc- 
essors and packers are successfully 
irradiating their products to reduce 
contamination and spoilage, both in 
processing plants and in transit. 
Retail produce and grocery stores 
protect the freshness and flavor of 
perishable foods and find spoilage 
reduced. 

In the dairy industry (where 
foods must be as closely watched 
and guarded) any laxity in sanitary 
standards is immediately the subject 
of serious investigation by public 
health authorities. This factor alone 
makes bactericidal equipment a 
“natural” seller in the dairy field. 

In milk production, bactericidal 
lamps are used for general irradia- 
tion of processing areas, special ir- 
radiation of machinery used for bot 
tle washing, filling, capping. 

In cheese production, irradiation 
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1 


INDUSTRIAL LIGHTING EQUIPMENT 


2 


COMMERCIAL LIGHTING EQUIPMENT 


3 


PORTABLE LAMPS 


4 


HOME LIGHTING FIXTURES* 


5 


COMPONENT LIGHTING EQUIPMENT 


6 


BALLASTS 


7 


STARTERS 


PORTABLE LAMP GLASSWARE 


9 


PORTABLE LAMP SHADES 
. 
Those products which pass specifications 


are labeled. 


List of certified products under any 
of the classifications above is available. Write: 


CERTIFIED 
ELECTRICAL TESTING LABORATORIES, INC. 
2 East End Avenue at 79th St., New York 21, N. Y. SS 
SPEC.NO.6 
*In preparation. 
—_ 

















ELECTRICAL TESTING 
want ne me — 
NEW YORK W 



































FLUORESCENT LAMP BALLASTS , 
~ 
The Ma ntees by affixing thie Label 
that these "FLUORESCENT LAMP "BALLASTS 
Guplicate samples found by periodic examination 
to comply with 
SPECIFICATIONS FOR FLUORESCENT LAMP AUXILI ARIES” 
hich ore sponsored by the Certified Ballast Menulecture 


ELECTRICAL TESTING | LABORATORIES INC, 
SraaTTiD 
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FLUORESCENT LAMP STARTERS 
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Combating invisible air-borne bacteria, bactericidal lamps help 
maintain purity in making penicillin. Westinghouse photo. 


is used to prevent cross-infection of 
molds from cheeses of different fla- 
vors. Units are used over conveyor 
lines and over wrapping, cutting and 
packaging machinery. 

In the baking industry.. .bac- 
tericidal irradiation reduces harmful 
mold concentrations on walls, ceil- 
ings, machinery and storage shelves 
or in rooms where ingredients or 
baked goods are kept. Other mis- 
cellaneous fields include the bottling, 
chemical pharmaceutical and various 
processing industries, 

Ingenuity has been shown by the 
manufacturers in the design of 
equipment to properly protect the 
products enumerated. These fix- 
tures, accommodating the 15 watt 
or 30 watt bactericidal bulbs, are 
designed either for direct or indi- 
rect irradiation, depending on the 
application. Special reflectors, baffles 
and louvers are frequently incor- 
porated to obtain maximum results. 
Like the “personal protection” fix- 
tures, these units are moderately 
priced and are easily and inexpen- 
sively installed. Many may be 
plugged in. 


Animal and Poultry Protection 


The third great bactericidal mar- 
ket is in the field of animal and 


poultry protection against disease. 

This takes in all the rural com- 
munities of the country where poul- 
try and livestock are raised. Dis- 
ease among stock is a common and 
important cause of income loss, 
either because of high death rates 
or poor growth. 

The poultry market includes the 
hatcheries and the hundreds of 
thousands of “growers,” large and 
small. Bactericidal equipment has 
done wonders here in reducing mor- 
tality, helping to raise healthier 
birds, increasing livability. 

In dairy barns, it protects the 
herds against cross-infection and 
epidemic spread of airborne dis- 
eases. Horse stables, cat and dog 
hospitals are other places where the 
germ-killing power of bactericidal 
irradiation is offering invaluable 
protection, 


Unpleasant Odor Protection 


There is a fourth and equally im- 
portant market that should be men- 
tioned. It has been found that bac- 
tericidal equipment is remarkably 
effective in removing unpleasant 
odors in public washrooms and toi- 
lets, providing the equivalent of 100 
or more air changes per hour—a 
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In the dairy industry where products must be closely watched 
and guarded, bactericidal equipment is a natural seller. 


great deal more than any ventilating 
system can do. 

As a result, many Operators of 
public businesses and_ institutions, 
such as theaters, hotels, restaurants, 
gasoline stations, terminals and fac- 
tories, are installing bactericidal fix- 
tures to keep their washrooms clean 
and fresh-smelling. By thus pro- 
viding the public a more attrac- 
tive atmosphere, they are building 
greater good-will and better business 
for themselves. 

That’s Your Market 

There's the market—and a huge 
and lucrative one it is. Since the 
product we are concerned with here 
is completely “electrical,” is “pack- 
aged’’ and requires no_ technical 
knowledge or training to sell, is it 
not logical that the electrical whole- 
sale distributor, his salesman and 
his dealers should be the spearheads 
in this bactericidal selling cam- 
paign 7 

In a world where today’s impos- 
sibility becomes the trite and com- 
monplace tomorrow, is it mere spec- 
ulation to foresee a day when virtu 
ally every hospital, school, office, 
factory, theater and public place in 
the United States will be guarded 
by disease-killing ultraviolet bac- 
tericidal equipment ? 
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WITH OR WITHOUT 
STARTERS 





LOUVRE QUEEN. 


* Model 440-CLS—Low Brightness—High Efficiency. Utility fixture beautifully 
designed—simply constructed. Can be used in any hanging position—individ- 
val or continuous rows. One man can easily install. No extra parts required, 
Easily maintained. 


























© Model 440-C-S shown and its companion unit 
Model 240-C-S. Available in either four 40- 
watt lamp or two 40-watt lamp. Drop or 
surface mounting must be specified. Finished 
in white baked enamel of-highest quality pos- 
sible. Reflectors are die formed to insure 
rigidity and uniformity. End plates all metal 
and held in place with metal nut easily 


PIONEERS OF INSTANT STARTING... 


FLUORESCENT 
FIXTURES 


Highest Quality Baked Enamel 
Finish 


There's good sales action for you with this 
saAll metal—individual industrial units. Model | line. Any one of the designs gives the user 
oO cycle A.C. Lights instantly —no starters, re: lighting excellence, decorative value in 

home, office, or various commercial build- 
ings, and economical performance. 





removable 


voltage drops as low as 85 volts. High power 
factor corrected to 90% or bet- 
ter. Lights at zero temperatures. 
Reduces maintenance costs to 
lowest possible minimum. Can 
be mounted indi- 
vidually or in con- 
tinuous rows. 


» Each unit is individually packed and ready 
for immediate installation. Each unit rep- 
resents the finest in modern lighting engi- : 
neering. | 
Get the facts—write for latest 8-page cat- 
alog with full details—get a quick start on 
more lighting sales with the line that can 
be supplied with or without starters. 


CENTRALITE CO. eee” 
ad Cincinnati 14, Ohio 


(Division of Central Neon Co.) 












PORCELAIN ENAMEL 
REFLECTORS 
AVAILABLE IN INDUSTRIALS 


UNDERWRITER APPROVED — UNION MADE 
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Y Across the Yatiou 


On construction jobs across the nation, Pittsburgh Standard 
Electrical Conduit is standard—for safe, dependable 
wiring protection. Each length of rigid steel conduit 
and EMT is inspected by the Underwriters’ Laboratories 
. and carries the UL seal of approval 


&} PITTSBURGH STANDARD 












... your guarantee of protection. 
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Distributors in all Principal Cities 


SNAMWIELSD MISTALS CO. 
General Offices and Mills 
61 BRIDGE STREET PITTSBURGH 23, PA. 
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No. 116 





QUALITY 
QUIPMENTOS 


ed Plastic; double- 


” 
sided contacts; plaster ea 


d for easi 
quicker installation. 


Jo Available in Ivory and 


Ivory and Brown 


is SWITCHPLATES 





SWITCHPLATE PRICES: 
SINGLE Brown $42 per 1000 DOUBLE Brown $84 per 1000 
PLATES Ivory $50 per 1000 PLATES tvory $100 per 1000 








(Shipping wt. on singles opprox. 44 |bs. per 1000; 
on doubles, approx. 80 Ibs. per 1000) 





ALL-PLASTIC MANUFACTURING CO. 


301 N. Figueroa Street © Phone TRinity 0851 © Los Angeles 12, California 


Address all correspondence te P.O. Box 2135, termine! Annex, Los Angeles 34, Californie 
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No. 129 








Ided Plastic. 


approx: 
1000) 


Brown Mol 


(Shipping ¥°- 
170 \bs. per 


































ORDERS SHIPPED IMMEDIATELY 


* Each plate packaged in an individual envelope 
complete with metal screws. 


* Prices quoted are for wholesale electrical supply 
houses and jobbers only. 


Samples sent upon request. 


Terms: Less 2%, 10 days, F. O. B. Los Angeles 
PLACE YOUR ORDER TODAY! 


107-AP 
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Jenkins Bros. also make Dia- 
mond Seal Friction an@ Rubber 
Tapes which meet ASTM and 
Federal Specifications. 
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ve A LITTLE BIT OF GOLD SEAL goes a long way. 
It’s strong, sticks right, and its dielectric 
strength is high, so a little does the job. That’s 
because every fiber of the tension-tested base cloth 
is thoroughly impregnated with quality compound. 
Rain or shine, hot or cold, Gold Seal never loses 
“tack”. It won’t dry out or become gooey ... never 
peels, ravels, or smears hands. 

Gold Seal Tape is smartly packaged for fast retail 
selling. Each roll is cellophane wrapped to retain 
factory-freshness. Single-roll boxes, or the handy 
10-roll container. Aggressively advertised to tape 
users everywhere. Better check your stock of this 
profitable little sales-builder now! Jenkins Bros., 
Rubber Division, 80 White St., New York 13, N. Y. 


"2 Golddeal (ape 


FRICTION and RUBBER TAPES 





























MOE-BRIDGES 


OUTSTANDING 
DOLLAR VALUE 
in 
Usable Foot-Gandles 


LIGHT-IN-LINE Commercial Lighting Fixtures actually 
offer MORE light for the money, or a given level of illumina- 


tion for LESS investment! A strong statement? Yes— and you 
can prove it by study of the E.T.L. data sheets on the entire 
line. Efficiency is but ONE of four big advantages offered by 
LIGHT-IN-LINE. This unique design (sixteen beautiful fixture 
combinations, engineered on the basic-unit principle) permits 
of easy, one-man installation... provides for simple, facile 
maintenance ... offers widely-varied lighting effects economi- 
cally. Covers entire range of open, louvered, and enclosed 
dustproof lighting; single or continuous—row; flush or pendant 
mounting; 2-light and 4-light, 40-watt and 100-watt. Union- 
made and U.L.-approved. 
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GET ALL THE DETAILS 
ON LIGHT-IN-LINE! 


WRITE TODAY for comprehensive descriptive 
material —including E.T.L. data sheets—on this 
smart, luxurious fluorescent line that offers install- 
ers and users every advantage, and has been field- 
proven in hundreds of various commercial applica- 
tions. Wholesalers, address Dept. 210. 


See Moe-Bridges Display at Booth 134, Int. Lighting Exp., Chicago, Nov. 3-7 


Below 


OVER 25 YEARS LEADERSHIP 
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2-light LIGHT-IN-LINE integrated design Left to right: Louvershield, 


Glasshield, Plastishield, and the Base Strip used for all. 


Corporalion +» + * 


SHEBOYGAN, WISCONSIN 
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Pon FRESH ND-AIRE 


Retail Price $5952 e re) M 
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7 THE ONLY ALL-ELECTRIC HEATER 


WITH THE SAFETY-GRID! 
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ERE’S the greatest selling feature an all-electric 
heater ever had—real safety from fire, shock or 


burn! Electromode’s patented, cast-aluminum Safety- 


Grid—the heating element with no exposed hot or glow 


ing wires—is stealing the show wherever it’s demon- 
strated. And only Electromode has it! 

We're telling the Electromode Safety-Grid story to 
millions of heater prospects through a great advertising 
campaign in leading magazines covering home, indus- 
trial and farm markets—and backing it up with a real 
array of selling aids. Dealers and wholesalers from 
coast to coast are finding that it pays to concentrate 
on a quality line—the Electromode line. Join the profit 
parade! Sell Electromode! 


CASH-IN ON ELECTROMODE 


Dealers... 
Electromode supplier. If you don’t know his name, write us, 
Dept. EG-107, and we'll gladly send it to you. 


Get the complete Electromode profit story from your 


Wholesalers . . . Cash-in on the steadily increasing demand for 
Electromode All-Electric Heaters for home, industry and farm. 
There may be an opening in your territory. 


Write Dept. EG-107 for information. 


ELECTROMODE 
(Eee: HEATERS 


ELECTROMODE CORPORATION + 45 Crouch Street, Rochester 3, N. Y. 


World’s Leading Exclusive Manufacturer 


of All-Electric Heaters 


X-Ray view of Electromode Portable Heater shows the 


exclusive, cast-aluminum Safety-Grid 


MODELS FOR EVERY HEATING PURPOSE 


PORTABLE ROOM HEATER. A sturdy 


heater that’s completely safe for children. Com- 


“quality” 


bines lightness with compactness for easy port- 
ability in home or office. Plugs in anywhere. 


BILT-IN-WALL SMALL-ROOM HEATER. Easily in- 
stalled in bath or any small room; requires no 
special wiring. Manual or thermostatic control. 





BILT-IN-WALL ROOM HEATER for homes or offices. 
Employs unique Down-Flo principle of warm air 
delivery. Several models for different room sizes. 


PORTABLE ROOM HEATER for home and office. 
Gives high BTU output; circulates warmth by 
Down-Flo principle. 


SUSPENSION TYPE UNIT HEATER for industrial use. 
Designed for ceiling or wall suspension mounting. 
One of a complete line of Electromode standard 
and specialized industrial unit heaters. 
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REFLECTORS 

FLOOD LIGHTS 

VAPOR PROOF UNITS 

FLUORESCENT LIGHTING 

MATERIAL FOR ELECTRICAL CONSTRUCTION 


REPRESENTATIVES IN PRINCIPAL CITIES 


*% Visit booth No. 50 and 51 at the 
2nd International Lighting Exposition 
and Conference. 








SPERO FLUORESCENT LUMINATIRES 


LVR 248 and 448 hinged louvre shielded lumin 
aires for two or four 40 watt lamps. Plastic 
side shields. Removable reflectors give individual 


reflecting surfaces for each lamp. Starters 











changed without disturbing unit, relamping from ‘ 
top or bottom. Reflecting surfaces ‘’Plastox \ 
white, hammered gray trim. Pendant mounting 
with Spero Easy-On suspension, or ceiling 
mounting for individual or continuous installa 
tion. DIMENSIONS: Length—487s", Width—15'2’, 
Depth—6°s". Available with Instant Start Ballast 
SULV-1 spot unit for the LVR-248 and 
448 using the PAR 38 lamp. Gives 
added punch to displays in commercial jeeasi 
installations. Adjustable to 45 in Sena 
either direction from the vertical, and TOT = \ 
in an arc of 360 Can be installed = TTTT] 
between two units, or as indicated  /}+++7>4 = | 
in the line sketches. SULVC-1 is a oe 
installed at intersection of four ‘LVR TTT aoae is t 
fixtures. SULVR-1 is installed between Perr 
two “LVR” fixtures at 90 angle eras 
SULV-1 is installed at ends of ‘LVR : 
fixture coon 
ALSO AVAILABLE AS CATALOG NO LZ 
SUR-1 FOR RECESSED INSTALLATION 
CO 448 and 424 for four, twenty or forty watt 
lamps. Single or continuous installation Thin 
Man Design” makes it barely larger than a 
fluorescant tube itself. Starters placed between 
tubes for ease of maintenance. Reflecting sur { 
faces finished in ‘Plastox’’ white, ends and ~ 3 
canopy, brushed aluminum. Pendant mounting 
with Spero ‘‘Easy-On’’ suspension, or ceiling 
mounting. DIMENSIONS: Length—51”, Width— 
1134”, Depth—2'4". 
Spero Recessed Troffers, for plaster or acoustical 
ceilings, available for 2, 3 or 4 forty watt 
lamps for single or continuous installation 
Furnished unshielded or with hinged louvre ¥ — 
glass or lens shielding. Reflecting surfaces fin 
ished in ‘‘Plastox’’ white (86% reflection factor K 
Plaster ring furnished on models for plaster mae \ 
ceiling. Maintenance made easy by removal of 
reflector held with two thumb screws. Available / \ 
with Instant Start Ballasts. DIMENSIONS: Length Pe antes 
—48"", Width—11'2", Depth—7”. (Dimensions do _l me 
not include trim). r - 
33 


Spero Recessed Troffers are also available for 
slimline lamps in the 72” and 96” sizes for 


2 and 4 lamps 
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SPERO 






MSB 248 and 448 glass-shielded for two or four, 
forty watt tubes MSB” Glass gives Minimum 
Surface Brightness with high transmission and 
control. Pendant mounting with Spero ‘‘Easy-On’’ 
suspension, Reflecting 


finished 


in metallic lacquer. 


or ceiling mounting. 


surfaces in “Plastox’’ white. Trimmed 
For individual or continuous 
The MSB in continuous installation 
of shielded and controlled 


See illustration). All units available with 


nstallation 
presents lines 
light 
instant start ballasts. 


long 


Photometric Curve shows 


MSB Ceiling mounted). DIMENSIONS: Length— 
5614’, Depth—7'2". Width of 248—9'2", Width 
of 448—14'2” 

SUMB-1 SPOT UNIT SIMILAR TO THE SULV-1 


IS ALSO AVAILABLE FOR THE MSB 248 AND 448 





NEW ARCHITECTURAL BEAUTY 
WITH “MSB” GLASS 


Here is an entirely new application of architectural glassware 
which brings fluorescent lighting into harmony with the most 
smartly appointed interior decorations. Ceramic-finish glass with 
high transmission, control, and minimum surface brightness is 
molded in sections permitting a wide range of two and four-light 
applications. SPERO “MSB” (Minimum Sur- 

face Brightness) luminaires are _ ideally 

suited for department and specialty stores, 

lobbies, executive offices, banks, schools, 

etc. Available for stem mounting or ceil- 

ing, singly or continuous. Adaptable to 

cove or cornice installations. 


AVAILABLE ON ALL PENDANT MODELS 


WITH REINFORCED 
HANGER BAR 


SPERO “EASY ON’’ SUSPENSIO 


— 





design must blend with exclusive appointments. 


The modern lines of this fixture are accentuated 


| by the Bank Bronze plated trim. The lumin 
output of the four center lamps is reflected 
downward for direct light. The two outside 


lamps on either side give both an upward and 
downward component to provide ceiling illumin 
ation 
white 


Reflecting surfaces finished in ‘‘Plastox 
86% reflection factor). Can be furnished 
with instant start ballasts. DIMENSIONS: Length 
—56", Width—27”, Depth—7'2” 





FLUORESCENT 





sete ee 


eS a 
% oe 7 anni 2) = ous in multiples of these sizes. Re- 
ot er. > \ ae | ae SS flecting surfaces finished in “Plastox’ 
A\) S %, 7 white, trimmed in metallic lacquer 
AG . n n LL Mitred corners can be furnished 
mp |] ATTACH Hance at n-ne ‘aa ae DIMENSIONS: For 248: Length—49”, 
BAR +O TLET 1 F + rien pete. CORNICE Width—7”, Depth—5”. For 224: Length 

ole na Bree 25", Width-7”, Depth—5” 

The MSB “Banker” for eight forty watt tubes 

both louvre and glass-shielded. A truly dis- 

tinctive fluorescent luminaire for the illumination 

of bank lobbies, specialty shops, executive 

offices, conference rooms, or wherever fixture 
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LUMINAIRES 









































~ "M.S. B.” CONTINUOUS 
— ALSO ADAPTABLE TO SLIMLINE 


“wa. $B.“ COVE SECTION 


COVE AND CORNICE UNITS 


‘MSB” Half Sections of glass are 
particularly adaptable to cove and 
cornice lighting units, as illustrated. 
Units furnished for two twenty watt 
or two forty watt tubes, and continu- 
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ADDITIONAL FLOURESCENT UNITS 


yy 


FLUORESCENT 


WL 248, 448 and 424 WINDOWLITES—For con 


centrated illumination of store windows. Angle 


of reflecting surface provides lighting for entire 
Available in 4-lite 20-watt, 2-lite and 


window 
4-lite forty watt units. Forty watt units can be 


Start Ballasts. All units 
DIMENSIONS: Length 


Width 424 and 


furnished with Instant 


finished in “‘Plastox’’ white 


248 and 448—49',"’, 
448—12'8"; 248—7" 


424—25'4"; 


Depth all units—47s” 


1U-248, 348 and 260 INDUSTRIAL units available 
in 2-lite 3-lite 2-lite 
100-watt 


and 40-watt units and 


units, conventional or Instant Start 


Ballasts. Removable reflector for easy mainten 
ance. Remotely mounted starters. For chain or 
rigid suspension. Reflector finished in ‘’Plastox 


white. DIMENSIONS: Length 248 and 348—51”, 
260—67". Width 248 and 348—13”, 260—16” 
Depth 248 and 348—7':", 260—834” 
The Spero line includes fluores Spero’s other lines include Re 
cent units for various application: flectors, Floodlites, Vapor Proof 
as illustrated below. To cover Units, and Materials for Electri 
most lighting applications with al Construction. Representative 
standard fixture designs, specify vumbers are illustrated below 
Spero ; 
P 1. The Reflector line includes 
1 B 18 and B 24 Bracket single most RLM types. Finished in 
lite, 15 and 20 watt units Plastox’”” white inside, green 
Suitable for bathroom cabinet tsid 
outside 
or decorative lighting. Chrome 
| . . 2. Angle Reflectors for 2\4 
plated or white with switch ‘ 
Dias Cuntiad with: convent! holder and vertical or hori 
PR zontal pipe mounting with 
keyless socket Finished in 
2. BD 18 and BD 24 Bracket : fee: a gp 
: Plastox white inside green 
single lite, 15 or 20 watt units, tsid 
. ; . outside 
adjustable shield to direct 
light and reduce glare 3. Cast Aluminum Vapor Proof 
Chrome plated or white with Units in Pendant and X 
switch Also furnished with type up to 500 watts. Units 
enstiet with Reflectors also available 


convenience 
3. CF 424 for four 20-watt lamps 
with 4” holder 


existing installations 


to adapt to 
where 


glass globes are to be re 


placed. Starters located be 


tween lamps, ends snap on 


without screws for easy 


maintenance 
4. S 124, S 148 and S 160 Strip 
units for 20, 40 and 100 watt 


lamps. Finished in ‘‘Plastox 
white. Knockouts provided for 
continuous row installation 


5. S 248 Strip unit for two 40 
Finished in 
Knockouts 


watt lamps 


Plastox white 
continuous row 
Available 


ballast 


provided for 
with 


installation 


instant start 
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SEND FOR COMPLETE CATALOG 
ON ALL OF SPERO’S FIVE LINE 
OR PRODUCTS. 


OTHER SPERO PRODUCTS 


4. Open type and Weatherproof 


floodlites with prismatic lens 


Pole or cross-arm mounting up 


to 500 watts Finished in 
Dur-a-lum 

5. Lag and Machine Screw in 
sulators and house brackets 


also REA type. Highly vitrified 


Self aligning 


porcelain 


6 Metaltex switch and recep 
tacle plates, finished in brown 
and ivory wrinkle Fourteen 
sizes and combinations 22 
gauge metal 


7. & 8. Weatherproof sockets for 
horizontal 
ng Cast of 
with 


vertical or mount 
Zamac_ Zinc 
Rustproof built in 2'4 


holder 


* 
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AUTOMATIC SALES PROMOTION... 





AROUND-THE-CLOCK 


@ For every installation where 
lighting must be completely auto- 
matic ... for jobs that call for 
stepped-up sales promotion... 
Reliance Time Switches offer 
added volume for you and better 
lighting service for users. More 
and more wholesalers and con- 
tractors rely on the Reliance line 
—they say our standard electric 
time switches meet practically all 
of their automatic lighting re- 
quirements. 


Customers tell us Reliance Time 


Switches are all the name implies 


. some say they have enjoyed 
dependable Reliance service for 
over 35 years. Always suggest a 
time switch ... always specify 


RELIANCE. Write for details. 


RELIANCE AUTOMATIC 
LIGHTING CO., 1911 Mead St., 


Racine, Wisconsin. 


* 


Specialists in time 
control devices 
since 1909. 


* 
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METALCRAFT 


SPOT OR FLOOD HI-LIGHTERS 


@ The 1050 (below) incandescent HI-LIGHTER can 
be installed in the line of fixtures or to an individual 
unit, using either a flood or spot light for high- 
lighting a display or given area. The layout of a 
complete square or rectangle of units is made pos- 
sible by use of a 1050-A (upper left). Adjustable 
te any direction. 


SELLING LIGHTING EQUIPMENT 


IS ALWAYS TIMELY AND PROFITABLE... 


The “Ten Hundred” Series of METALCRAFT Fluorescents 
is designed for minimum installation cost. Lighting dol- 
lars go farther by specifying METALCRAFT “1000” 
Series. This is one of the most useful groups of lighting 
fixtures developed up to this time. They make it pos- 
sible for lighting engineers to make the most of the 
orchitectural characteristics of the area to be lighted. 


They may be installed as individual units—in groups— 


@ No. 1424 (shown) is a two 40-wott 
T12 Fluorescent Lamp for general all- 
purpose lighting in shops, factories, 
display rooms, etc. May be had with 
instant start ballast. No. 1425 is a ; 
two 100-wott T-17 Lamp for greater al 
quantity and higher quality light- / 
ing—vsed mainly in areas with high 

ceilings and large floor space. Some | 
special time-saving maintenance fea- 


tures are—removable bock with ac- 
cess to ballast, wiring, and sockets— _ 
easy to install, reflector suspended ot <— 


two points with wing nuts—starters 
can be removed or installed without 
disturbing lamp. Send for illustrated 
folder. 


, MISSOURI 


in continuous rows—on the ceiling—suspended—in fact 
they allow maximum flexibility of layout. Steel louvers 
are rigid and designed for maximum efficiency with 
proper cutoff angle and insure greatest ease in relamp- 
ing and maintenance. Send for descriptive circulars for 
many more important details. Also, see our advertise- 
ment on the GERMODOR — the completely new and 


modern air disinfector. 


INDUSTRIAL LIGHTING 








Office and Factory — 1009-1011 South Eighth Street 
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The 1400 Series FOR 












. is the quality recognized everywhere . . . both 


by tests of time and standards of comparison. 


Frenne The new ADVANCE ETL approved ballasts 





go far beyond accepted standards to deliver 

















higher efficiency at lowest cost. 


TRANSFORMER 
ORDER NOW! | 


1100 W. CATALPA AVE. + CABLE ADDRESS: “ADTRANS” + CHICAGO 40, ILL., U.S. A. 
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HOLD 
WVERY THING 


for the greatest achievement 
ia lighting history { 


There’s a sensational new lighting triumph on the 
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way to YOU ... Markstone plastic fluorescent 


ceiling fixture! 


Yes, Markstone leadership marches on with the introduction of a glorious array 
of tomorrow’s fluorescents that will lead the way to a new era in home lighting! 
Each of these star-studded Markstone creations is so strikingly different, so ultra- 
modern, so rich in eye appeal that it defies description ...a brand new develop- 
ment in rare beauty and modern styling far beyond your fondest dreams. One look 
at these newest Markstone “fashions in fluorescents”’’ and you'll see at once what 


millions of homes have been waiting for. 
See our advertisement in uerxt mouth 2 cssue 





NOTE: These sensational new Markstone fixtures will be privately displayed 
SALESMENs 


A few choice terrl- 
tories are still open. 


at the Stevens Hotel, Chicago, during the International Lighting Exposition, 


November 3 to November 7..... watch for details. 
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MARKSTONE MANUFACTURING COMPANY Distributed by 


1470 South Michigan Avenue © Chicago 5, Illinois SO ee 


“A FLUORESCENT FIXTURE FOR EVERY ROOM IN THE HOME” 
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$-1-20—One Light 20W 
Also $-1-15—One Light 15W 


== For Every Derture 


WITH 


uper Ballasts 


$-1-40—One Light 40W The specialized manufacture of fluorescent ballasts for 

Also S-1-30—One Light 30W ° ° * ° 
quiet operation and lasting performance has attained 

a particularly high degree of perfection at Super. 









$-2-20—Two Light 20W 
Also $-2-15—Two Light 15W 





Remember this important, established fact. It warrants 
your serious consideration when buying ballasts for 

$-2-40HB—Two Light 40W 

High-power (Brick) any and all fluorescent fixtures. 

BALLASTS FOR EXPORT—Super manv- 


factures a full line of 50 cycle ballasts for 








export purposes. Now available in quantity. 


'$-1-40H—One Light 40W High-power 
Also $-1-30H—One Light 30W High-power 












$-2-40H—Two Light 40W 
High-power (Long fellow 


1-YEAR GUARANTEE—fvery Super ballast is guaran- 


teed for one full year against defective materials, con- 


struction and operation. This is dependable investment 
protection. 


MF'D IN STRICT ACCORDANCE WITH UL REQUIREMENTS 
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RESIDENTIAL 


This 56 page cataiog — showing in 
full color and in two colors the com- 
plete line of Globe residential fixtures, 
incandescent and fluorescent, is now 
ready for you. Here are fixtures for 
the bedroom, dining room, living 
room, bathroom, hall and for out- 
doors, too! Every dealer, jobber or 
contractor will find this handsome 
die-cut Globe catalog a wonderfully 
effective selling tool. Send for it today! 


Globe Lighting Products, Inc. 
16 East 40th Street 
New York 16, N. Y. 


Please send me your Lighting fixture catalogs as indicated. 
[J COMMERCIAL FIXTURES FL25 
(1) RESIDENTIAL FIXTURES R48 
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City and State 
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You will want these two companion catalogs for your 
files — two Globe Lighting catalogs which together 
cover almost all of your lighting needs — for commer- 
cial and residential use. 


Use the convenient coupon below! Fill in your name 
and address and shortly these two beautifully illus- 
trated, useable catalogs will be in your hands. 





This 32 page, two-color catalog 
illustrates the complete Globe 
line of fluorescent fixtures for 
commercial purposes. In addi- 
tion to fine illustrations of 
each model, this Globe catalog 
contains detailed technical il- 
lumination data enabling the 
\ _ dealer or contractor to estimate 
__ the required number of fixtures 
for any given interiors. 1 
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GLOBE 
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LIGHTING PRODUCTS, INC. 


See the GLOBE DISPLAY at the Lighting Exposition BROOKLYN, NEW YORK ° LOS ANGELES, CALIF. 
Hotel Stevens, Chicago * Nov. 3rd-7th * Spaces 74 and 100. NEW YORK Showrooms: 16 EAST 40th ST. 
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wholesalers please note 


THE DEAL THAT 


Doubles your Sale 





the handiest heat inthe house 


Just what your customers have been waiting 
for — Penetray plus the new Hemisphere fix- 
tures. Infra-red lamps will sell twice as easy 
as before and you’ll double your “take” on the 
sale. Now, for the first time, you have a 
nationally advertised heat lamp and fixture 
combination for every need and pocketbook. 


PYREX brand bulb combines the 


safety and sales appeal of the famous 


*2,90 


RUBY — special ruby glass eliminates 


Ideal for use around the face and 


Pyrex name 


glare. 
head (wherever heat is recommended) 


Above lamps come in beau- #3. 60 


tiful individual packages. 


CERAMIC COATED — & dark 


bronze-colored lamp. High efficiency at 


#760 


INSIDE FROST—Penetray quality 
in a competitive-priced lamp $7 70 





a popular price 





FEATURE THIS DEAL for more infra-red heat 


lamp business. 


Penetray with Pyrex brand bulb 


and the brand new Penetray HEMISPHERE 


Catalog C fixture. 


container. List, 


CAT. NO. C—ROUND BASE FIX- 
TURE — WITH RUBBER-COVERED 
SNAP-ON SPRING CLIP IN BASE 


Comes packed in single 
$5.23 
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CAT. NO. ES 


CORD AND PLUG 
SWITCH . 


— GOOSE NECK 
FIXTURE — HEMISPHERE SOCKET, 
ON-OFF TOGGLE 
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CAT. NO. G — 
FLOOR FIXTURE— 
HEMISPHERE SOCK- 
a> ET, CORD AND PLUG 
— = 
Aluminum hood and wire 
screen optional. Not shown 
are fixtures for store win- 
dows and interior displays 
. attachment plug and 
outlet box cover types 
(with or without exten- 
sion arms) and color lens 


kit. 


/ 
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CAT. NO. F-—-SNAP-ON FIXTURE 
HEMISPHERE SOCKET, CORD AND 
PLUG 








Now — for the first time — 
you can offer your trade their 
choice from a complete line 
of fixtures for use with Pen- 
etray heat lamps. Penetray 
fixtures make it easy to use 
the heat lamp without dis- 
turbing other fixtures in the 


house. 

Display Penetray lamps with 
Hemisphere fixtures and make 
not one profit but two! 





FIESTA DECORATIVE LAMPS 


Available in 40 watt torch; 25 and 40 
watt globular and regular shape in red, 
ivory, yellow, flame, green and Verd-A- °* 
Ray pastel green. 
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VERD-A-RAY LIGHT BULBS 


Scientific tests prove these pastel green bulbs 


lessen eye fatigue. Regular, all wattages. Torch, 


40 watts. 


Tri-light, 50-100-150 regular base; 


100-200-300 watts mogul base. 


hesssses Penetray Corp., Toledo 5, Ohio Mitac“ cmemmas 
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BIG IN PERFORMANCE 
BIG IN VALUE x BIG IN SALES APPEAL 
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The famous Thermador Portables can make this Your biggest 


_—— oe ee oe oe oe Ue 
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year in heater sales! Your customers know that Thermador stands 


for quality, for longer service, for efficient operation... for the 


solution to every portable heating problem in homes or commer- 


Mt! 


La “ 
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cial buildings. You'll find that Thermador Portables mean more 


profits and new friends... write for full information ToDay! 








Radiant warmth for every cold corner; pro- 
vides instant electric heat, conserves space, 
is extremely light and portable. Features 
economical operation of 1320 watts at 
120 volts A.C. 


LIST PRICE 1295 


(inc. Govt. Tax) 








ee ee ee 


A portable electric heater that provides 
forced-air warmth in winter, cooling circu- 
lation in summer. Compact, safe, beauti- 
fully designed, operates economically. 
Available in either 1320 watts or 1650 


watts. 
LIST PRICE 4495 
(inc. Govt. Tax) —_ 
by THERMADOR ELECTRICAL MFG. CO , los Angeles 22, Calif 
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TWO-TONE CHIMES 


With Liberty Bell as your Sig- 
nal Service Supplier you'll 
ring up extra profits from sales 
to electrical contractors and 
craftsmen. 


A card on your counter, a dis- 
play of Liberty signal devices, 
wirmg and tools for the job 

- and perhaps a post-card 
mailing .. . will connect you 
with contractors ambitious to 








NO. 3-E 350 LIST 


(without transformer) 


SINCE 1924 





do extra Signal Service. Every 
sale is profitable and a col- 
umn of small transactions can 
pyramid your total. 


Liberty makes big gongs for 
factories: buzzers for offices: 
clear bells for schools, and 
Underwriters Approved trans- 
formers for long life and eco- 
nomical service. 


MODELS 3.50 


Send today .. . for 
Liberty Bell's complete listing 
with illustrations of all the 


EASY f SELL! 
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MINERVA, 


MIAN) 


a 


POPULARLY PRICED 


No. 86 
995 


LIST 


TO 8.95 LIST 


latest models. You'll see the 
profit possibilities in every 
one. 


EASY wf INSTALL! 


MANUFACTURING CO. 
OHIO 
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Hinged end plates 
for easy relamping 


Model VB403 
Can be adjusted 
to any angle 


DISTRIBUTED 
BY WHOLESALERS 
ONLY 


Model 1445H 
Equal spaced lamps 
give even light distribution 


Model A404H 


Commercial - 
Industrial - Strip 
Show Window - 
Kitchen 

























WILLIAMS Commercial and Industrial Fluorescent Fixtures are 
designed to meet most exacting demands. They are built to 
accommodate two, three, and four forty-watt lamps and 
utilize the latest approved electrical components and high 
power factor ballasts. All models can be connected in con- 
tinuous rows and are designed to be pendent or flush mounted, 


@ Williams U.R.C. Type Fixtures can be supplied with either 
ribbed glass or steel egg crate louver bottom shields, Hinged 
glass side panels swing safely out of the way to facilitate 
maintenance. 


@ Williams Commercial Fixtures are smartly styled to blend 
with any interior and feature embossed end plates hinged to 
allow easy relamping. 


@ Williams Industrial Fixtures are exceptionally sturdy 
due to their unique bridge type bracing. The Industrial 
Models are equipped with Williams Lampholders made of 
laminated bakelite which practically eliminate lampholder 
breakage in shipment or use. 


H. E. WILLIAMS PRODUCTS CO. 


CARTHAGE, MISSOURI, U. S. A. 
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1413-D347 








For choice 
of styles — 
for efficient 

lighting — and for 

downright good looks, 

specify PHOENIX Quality 

Lighting Glassware. PHOENIX 

Glassware designs are calculated 

to blend with and complement every 
decorating scheme. Write for the PHOENIX 
catalog. Our complete lighting glassware service 
is available to recognized jobbers. 

















---beauty...modern styling 
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THE PHOENIX GLASS COMPANY 


AONACA PENNA. 





NEW YORK CHICAGO LOS ANGELES ATLANTA WINNIPEG 
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they’re O.K. 
if they’re O.Z. 
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Whenever you’re tapping, butting, terminating, put in 02 solderless connectors—then you're 
‘ sure of permanent connections . . . always. There’s a solderless connector in O. Z.’s complete line 
of thirty different types that will assure you fast, easy installation—as well as positive, strong 
connections—on any wire in any of the wide range of sizes used in building installations. Here 
are a few of the features that make O. Z. solderless connectors outstanding: 


TWO-WAY 
TYPE XW 


Tin-plated spring steel lock washers that hold their resiliency, maintain pressure—permanently. 
Serrated pressure plates that give maximum bite for positive grip. 
Highly conductive copper alloy body that is acid dipped to assure-low resistance contact. 


Extra strong copper alloy bolts and hinged parts that guarantee strong contacts, give lasting . 
mechanical strength. 


Simplicity of one-piece construction for speed of assembly—no parts to lose. 


Ask nothing less than permanency of the connectors you use! Ask your distributor for O. Z. 
solderless connectors. He can supply an O. Z. connector for every type of application. He also 
carries a full line of O. Z. Insulated Bushings, End Fittings, and Split Couplings— equally 
unmatched for performance! 





All types of O. Z. solderless ‘ 
connectors are satisfactory 
for aluminum building wire 
if ordered with the special 
Cadux plating. 
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CONDUIT FITTINGS 


SOLDERLESS CONNECTORS ELECTRICAL 
CABLE TERMINATORS MAN UFA CTURING 


CAST IRON BOXES 


POWER CONNECTORS 7 = COM PAN y 


GROUNDING DEVICES 





262 BOND STREET - BROOKLYN 2,N. Y. 





140 ELECTRICAL WHOLESALING—October, 1947 ( 





— 


™~ 
Ae 
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WALGREEN’S FORT WAYNE, INDIANA 


For Fluorescent or Slimline 
it’s GARCY Ist. 





S 

LIGHTING i 
Exponent 
ond centerome 














es the most 
oY lighting for Stores. 
plete catalog No. 460 


mt Engineer in your territory. 


IGARCY| EATING & MFG. CO 


° aShiand Ave., CHICAGO 22, ILLINOIS 
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OoLO .-—”—S" NEW PATENTED CONSTRUCTION jew MAKE 
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SOCKET FIXTURE 


BREAKAGE — 


1 ane | 







































































) — Q e 
3} Eapenten | Se ax ouR 
. LAN NTERNATIONAL LIOHTING EXPOSITION 


STEVENS t HOTEL ee 
=| NOV. 3-7, 1947 “THE BROOKFIELDO” “THE LIGHT DIRECTOR . 


‘ WRITE FOR OUR COMPLETE CATALOG : =. 


q) Li " *§ MANUFACTURED BY «= >; 
Hluor De e £..5. SEGIL CO. 
LIGHTING 2500 W. NORTH AVE., CHICAGO 47 
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is 
Included is a shale ti line of Street & Highway aang Funierient, 
Service Station Lighting, Flood Lighting & Fluorescent Lighting, with 
engineering helps. This new catalog contains approximately 200 pages, 
profusely illustrated and handsomely bound with a new principle of 
loose leaf. Make sure of your copy by attaching the coupon to your ° 
business letterhead and mail today. 


PHILADELPHIA ELECTRICAL & MFG. CO. 


1200-36 N. 31st ST. PHILADELPHIA ELECTRICAL & MFG 4 PHILADELPHIA 21, 
1200-36 N. 31st STREET, PHILA. 21, P 


Please send copy of your New General Catalog No. 90 to 


Name Position 
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Here’s how FLEUR-O-LIER 
fits into PLANNED LIGHTING 


FLEUR-O-LIER is a “natural’’ for this industry-wide program for 4 very sound reasons: 
1. It means fixtures that assure good lighting performance. 
2. It means trouble-free operation. 
3. Many manufacturers make FLEUR-O-LIER fixtures. 


4. Every FLEUR-O-LIER sold swells the fund to advertise and promote 
Better Lighting—which is another way of saying ‘Planned Lighting”. 


To make sure that your customers get 
the lighting their plans call for, it 
pays to recommend FLEUR-O-LIER! 





: CERTIFIED 
> in accordance 
y 


Requirements of 
Specifications of 


Flewr-O-Lier Manufacturers 


ELECTRICAL TESTING | 

LABORATORIES. INC. 
Fleur-O-Lier is not the name of an individual manufacturer, but a group of 27 lead- NEW YORK. N.Y K: 
ing fixture manufacturers. Participation in the FLEUR-O-LIER MANUFACTURERS’ pro- 


gram is open to any manufacturer who complies with FLEUR-O-LIER requirements. 
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2. Easy to lock stem any- 

where on channel to 

1. Easy to assemble... avoid ceiling obstruc- 

en = fit parts are tions or meet existing 3. Easy to hang... 

completely interchange- Sa outlets. : stem slides readily 
— Heh into key slot. 

able. if 





5. Easy to adjust 
stems up and 
down to correct 
for slightly un- 
even ceilings. 





4. Exclusive design hanger 
strap makes perfect align- 
ment of stems easy... with F 
side to side adjustment. : : runs. 


6. Easy to interlock 
units for continuous 


ng effect, the easier 
work that comes out 
thting by Wakefield. Let it 
customers and serve them! 
sils write Jor Catalog 
4 . W. Wakefield 
Brass Co., Vermilion, Obie. 
Over-AlL— 
in lighting, 
in construction, 
in ease of maintenance. 


THE GRENADIER THE COMMODORE THE DIPLOMAT 


ath 


L AND DRAFTING ROOM 


LIGHTING EQUIPMENT FOR OFFICE, SCHOOL 
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or in unusable form. 





+ ia special section is compiled by Electrical Wholesaling as 
a part of its service to the electrical wholesaling industry. 
Through its use a better understanding of the scope of the light- 
ing fixture field and the types and sizes of fixtures available can 
be obtained and used by the salesman in making lighting recom- 
mendations— enabling him to do a bigger and better sales job. 


The brief specifications listed here have all been furnished by the 
manufacturers, but we are advised that details and prices are 
subject to change without notice. We regret that some manu- 
facturers are not listed since their material was received too late 
































The EDITOR 
No.of Lamp List | No.of Lamp List 
Cat. No. Type Lamps Watts Special Features Wt. ~—s~Price Cat. No. Type Lamps Watts Special Features wt Price 
ADMIRAL LAMP MFG. CORP. 1276 Merchandise Mart CR-1002 IND-F 2 100 $48.00 
Chicago 54, Ill. | RU-204 COM-F 4 20 glass enc. 31.00 
| RU-402 COM-F 2 40 glass enc. 40.00 
4239 F-P 1 32. circline 22 Ibs. $31.00 | RU-402IS COM-F 2 40. glass enc., inst. start 46.00 
4229 F-P 1 32 circline 22“ 31.00 | RU-404 COM-F 4 40° glass enc. 56.50 
9/421 F-1-P 1 50- inc. & circline 24“ 39.00 | RU-4041S COM-F 4 40 glass enc., inst. start 68.50 
1501 RU-1002 COM-F 2 100 glass enc. 74.00 
a 3 RUL-204 COM-F 4 20 glass enc., louver bottom 36.50 
| RUL-402 COM-F 2 40 glass enc., louver bottom 44.00 
| RUE-1002 COM-F 2 100 glass enc., louver bottom 81.00 
REC-220 COM-F 2 20 rec., hinged cover 29.50 
REC-420 COM-F 4 20 rec., hinged cover 36.50 
REC-240 COM-F 2 40 rec., hinged cover 56.00 
REC-440 COM-F 4 40 rec., hinged cover 73.00 
AETNA LIGHTING FIXTURE CO. 476 Broome St. | RECL-240 COM-F 2 40 rec., louver 63.00 
New York,N.Y. | RECL-340 COM-F 3 40s rec., hinged cover 71.00 
| RECL-4401S COM-F 4 40 rec, inst. start 92.00 
4000 1-RES 2 60 bent glass Gibs. $24.00 | SM-240 COM-F 2 40 tot. direct, glass bottom 42.00 
4416 1-RES 4 60 16” bent glass 8“ 27.00 | SM-340 COM-F 3 40 tot. direct, glass bottom 50.00 
4314 1-RES 3-60-14” bent glass . * 23.00 
4212 1-RES 2 60 12° bent glass 5“ 20.00 
5418D 1-RES 4 60 ceramic dec. 12“ 55.80 
5416 1-RES 4 60 16” glass bowl 8“ 27.00 
5314 1-RES 3-60 14” glass bowl 6“ 23.00 
5212 1-RES 2 60 12° glass bowl 5“ 20.00 
AMERICAN METALCRAFT CORP. 1009 South 8th 
St. Joseph, Missour 
1004A COM-F 4 40 louver 40 Ibs. $56.80 
1424 F-IND 2 40 hp. 6“ B15 
ALL-BRIGHT ELECTRIC PRODUCTS CO. 3917-25 North Kedzie Ave | 1434 F-IND 3 40 hope. 2° 86 
Chicago 18, Ii | 1425 F-IND 2 100 hp. 46“ = 45.15 
“ | 842 F-SW 4 20 hop. a“ @oe 
CR-201 IND-F 1 20 $9.50 | 844 F-SW 4 40 hp. 399“ = 44.28 
CR-202 IND-F 2 2 15.00 | 424 COM-F 2 40 hp. 35“ 26.00 
CR-401 IND-F 1 40 18.00 | 434 COM-F 3 40 hp. 2“ 37.50 
CR-402 IND-F 2 40 24.00 | 444 COM-F 4 40 hop. 4“ = 42.50 
CR-4021S IND-F 2 40 instant start 30.00 | 111B F strip lighting . 9.90 
CR-402DC IND-F 2 40 D.C. 33.50 | G-5IIL 1 15 bactericidal 11.45 
CR-403 IND-F 3. 40 33.50 | G-743H 4 30 hactericidal for duct use 65.00 
KEY DESIGNATIONS FOR SPECIAL FIXTURE FEATURES 
| Ee Airport Lighting eee Fluorescent Serre Mercury _ Seer Stage Lighting 
Cold Cathode See! Floodlight Wed uses eae Outdoor Stes weal Spotlight 
ee Commercial eee Highway Lighting Pivksn sss ST........Street Light 
ae Dust-proof ee Incandescent Ae Residential ee Show Window 
_ Explosion-proof ae Industrial Misia «ta Showcase TP ce. ore Vapor-proof 





Designations of columns in lighting specification listing above, reading from left to right are: catalog 
number; type (see key above); number of lamps; lamp watts; special features; shipping weight; and 


list price. 
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Ua See the oe 
PLANET LIGHTING FIXTURES 





FILL OUT AND MAIL THIS COUPON NOW!-- NO OBLIGATION 
PLANET PRODUCTS, INC., 2633 W. Grand Ave., Chicago 12, Ill 


Please send at once (without obligation on my part) full 
details and price list on 


[_] PLANET Fluorescent Lighting Fixtures 
[] PLANET Spot Lights 


NAME 


STREET and NO 


a fae ‘wa a a WP isoucs rien CITY ZONE —__ STATE 
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APPLETON ELECTRIC COMPANY 1701-59 Wellington Ave. 
Chicago 13, Ill. 
17960 1-VP 1 to100 globe & clamp guard $ 4.10 
17965 1-VP 1 t0200 globe & clamp guard 4.75 
17970 1-VP 1 tol100 screw type guard 4.10 
17975 1-VP 1 t0200 screw type guard 4.75 
27400 1-VP 1 to100 angle type, clamp guard 4.50 
77405 1-VP 1 to200 angle type, clamp guard 5.15 
27410 1-VP 1 to100 angle type, screw guard 450 
27415 1-VP 1 to200 angle type, screw guard 5.15 
67500 1-VP 1 = std. dome, clamp type 5.45 
68500 1-VP 1 a std. dome, screw type 5.45 
67505 1-VP 1 150 std. dome, clamp type 6.40 
68505 1-VP 1 150 std. dome, screw type 6.40 
67510 1-VP 1 200 std. dome, clamp type 6.90 
68510 1-VP 1 200 std. dome, screw type 6.90 
67545 1-VP 1 a4 angle refl., clamp type 4.70 
67550 1-VP 1 = angie refl., clamp type 6.65 
52600 1-EP 1 60 pendent, with guard- 13.00 
52610 1-EP 1 100 pendent, with guard- 19.40 
52620 1-EP 1 150 pendent, with guard: 19.40 
52630 1-EP 1 200 pendent, with guard: 27.90 
26845 1-EP 1 300 pendent, with guard- 62.50 
26870 1-EP 1 500 pendent, with guard- 73.50 
(*Available also in ceiling and bracket types. Listed by Underwriters’ Laboratories for 
Class 1, Groups C and D, hazardous locations) 
53000 1-EP 1 60 pendent, std. dome, guard- $15.00 
53010 1-EP 1 100 pendent, std. dome, guard: 22.15 
53020 1-EP 1 150 pendent, std. dome, guard 22.65 
53030 1-EP 1 200 pendent, std. dome, guard- 31.65 
53040 1-EP 1 300 pendent, std. dome, guard: 69.00 
53090 1-EP 1 500 pendent, std. dome, guard 80.00 
(*Also in ceiling types with deep bowl, shallow dome, or 30° angle refi. Listed by 
Underwriters’ Laboratories for Class |, Groups C and D, hazardous locations) 
52900 F-EP 2 4 $176.45 
52920 F-EP 2 100 736.00 
52930 F-EP 2 40 instant start 176.45 
53500 1-DP-VP 1 100 pendent $.70 
53540 1-DP-VP 1 100 pendent, porc. enam refi. 11.50 
1509 1-P-VP 1 to60 reelite, & guard 18.50 
1522 1-P 1 to100 reelite, socket 15.60 
1516 1-P 1 tol00 reelite, rubber handle 15.00 
ART SPECIALTY CO. 3245 W. Lake SL 
Chicago 24, Ill. 
General F-IND lor2 15 adjustable $3, Ibs. 
Draft F-IND lor2 15 adjustable oy, “ 
Floor F-IND-P lor2 15 ad 
Desk F-P lor2 15 adjustable ee 
ATLAS STEEL PRODUCTS CO 112 E. 19th St 
New York, N.Y. 
IND148 F-IND 1 40 unwired $3.08 
IND248 F-IND 2 40 unwired 5.00 
INDZ100 F-IND 2 100 unwired 13.00 
IND220 F-IND 2 2 anwired 3.80 
F10424 COM-F 4 20 unwired 7.50 
F10448 COM-F 4 40 unwed $.50 
WA424 F-SW 4 20 uanwired 7.00 
WA448 F-SW 4 40 unwired 9.00 
REC424 F 4 20 unwired, recess. 18.00 
REC448 F 4 40 unwired, recess. 25.00 
$124 COM-F 1 20 unwired 1.20 
$148 COM-F 1 40 unwired 2.00 
BELSON MANUFACTURING CO. 1442 W. Van Baren 
Chicago 7, 18. 
SLA-496 COM-F 4 9678 glass bottom $115.00 
Slimline 
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LSB-496 COM-F 4 9678 louver bottom 125.00 
Slimline 
SLI-496 F-IND 4 9678 72.00 
Slimline 
1512 1-SP 1 300 flush light 24.00 
12551 | 1 = pin-hole unit 13.50 
1 
W-196T8 F 19678 strip 40.00 
Slimline 
2W-96T8 F 2 9678 strip 53.50 
Slimline 
RF-15248 F 2 40 recessed, glass cov. 52.00 
RF-15448-GL_F 4 40 recessed, louver 72.00 
1663 1-SL-SP 1 1000 65.50 
4244 1-SL 12 100 foottight 110.00 
DVS-240 DP-F 2 4# 55.00 
1252 1-FL-O 1 500 23.50 
16173 ! 1 500 recessed 36.50 
BENJAMIN ELECTRIC MFG. CO. Northwest Highway & Seegers Rd. 
Des Plaines, Illinois 
40162 F 2 40 springlox-lampholder $ 24.70 
40163 F 3 40 springlox Lampholder 34.30 
40662 F 2 44 closed end, porc. enam. 23.30 
40663 F 3 40 closed end, pore. enam. 38.30 
49352 F 2 40 type TX, all pore. 35.00 
49362-CL F-VP 2 40 type II-G dust tight 60.00 
18454 F 2,3 40 “tite-line 40” 
40502 F “sky-glo’ luminous louver 
4200 F 4 40 “Visu-lite 40,” comm 
7643 | 1 200 “turniox, removable 5.10 
7644 1 1 300 “turniox, removable 6.30 
5571 1 1 150- master sign 4.20 
$1822L | 1 = emblem sign 2.60 
L1876 1 1 Zz stock-bin-lite 3.90 
N-7480 I 1 4 high bay, pore 9.70 
1 
7168 I 1 = concentrating high bay 15.50 
1 
5715-AL | 1 100- pit and tunnel 19.50 
150 
5282-AL I 1 750- armor-ciad “steeiite” 32.50 
1 
1914 0 1 3.95 
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With the Revere line the field is wide open to you... diversi- 
fication takes care of that! Every unit in the well-balanced 
> Revere line is built with features that actually mean some- 
Alrport Fleod- = —_ thing ... time-proved features that your customers will notice 
12in.. 18)n., 24 per ele | and insist on—features that reflect Revere “know how’”’ 
pr toa floodlight features that insure valve and make for easier selling. When 
design and con- v you check these features, particularly the ease of wiring and 


struction, . +s : : ; 
maintaining Revere units, bear in mind that the final test of 


every lighting unit is PERFORMANCE .. . and Revere’s 
leadership is proof of performance! 


<i ey 
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Open Type 
Flood for 
lighting large 
areas. Alzak Alumi- 
num reflectors. 300 
to 1000 Watt. Tele- 
scopic arm provides 
simple and positive 
adjustment. 

























No. 3018 Convertible 
Weather-proof. Ac- 
commodates one, 
two or 
three top 
floods. 
See No. 
3650-S 
below. 








— 
Enclosed Floods 


A unique line in 
150to 1000 Watt 
@ sizesforany 
type of mount- 
ing. Also port- 
able models. 











No. 3800 Eliptor 

A streamlined in- 
geniously designed 
open type flood for 
effective, uniform 
illumination. 














The 
Famous 
Revere 
Hinged Flood- 
light Poles 
Eliminates haz- 
ardous climbing 
to clean or serv- 









9-S 5452-L- 
ALTA 

500 Watt en- 

closed (Navy) 






No. 4200 Enclosed 
Flood 
750 - 1000-1500 Watt. 





No. 3650-S 









ice floodlights. Type Flood. Rotation feature with Combination Area Light 

20,24 and Rugged, con- degree markings makes > and Spotlighter 

30 foot ui, a . cussion, vibra- this a practical, easy to A sturdy, beautifully proportioned 
mounting Sa N Feat tion and expo- service unit for sports unit that does a very efficient light- 






heights. lighting. ing job. 


“ REVERE ELECTRIC MFG. CO. 


sure resistant. 








6011 BROADWAY ee CHICAGO 40, ILLINOIS 
INDOOR AND OUTDOOR LIGHTING EQUIPMENT TO SERVE EVERY NEED 





ae 
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M. BLACK MFG. CO. 


FJ FL 1 clamp-on 

300 FL 1 portable stand 
325 FL 1 portable stand 
350 FL 1 portable stand 
OJR-OSR IND 1 trouble lamp 
175 SP 1 150 

160 SP 1 150 

170 SP 1 150 

215 SP 1 150 

400 SP 1 150 


BRIGHT LIGHT REFLECTOR CO., INC. 


1148-G COM-F 4 40 “Vangie” 

7148-GL COM-F 4 40 “Vanguard” 

GRI8C M-P 1 15 bactericidal 

GR36C M-P 1 30 bactericidal 

27152-P F-IND 2 40 RLM-open end 

3152-P F-IND 3 40 -RLM-open end 

27160-P F-IND 2 100 RLM-open end 

7152-P F-IND 2 40 RLM-closed end 

8152-P F-IND 3 40 RLM-closed end 

7160-P F-IND 2 100 RLM-clesed end 

412/418 1-IND 100- shallow dome 
500 

512/518 1-IND 100- RLM-std. dome 
500 

617/621 1-IND eg RLM-symm. angle 

905 /920 1-IND 100- RLM-deep bow! 
500 

105 1-0 1 150 yardlight 

3750 FL-I 1 750- “Uni-Flood”’ 
1500 

5750 FL-I 1 750- “Super-Service” 
1500 

7854 FL-I 1 750- “Beam-Jector” 
1500 

8754 FL-I 1 750- “Sport-Area” 
1500 

CAPITAL STAGE LIGHTING CO. 

19S FL-SP 1 2000 

910 FL 1 2000 Fresnel type 

324 SL 100 6” cent., borderlite 


M. B. CHERNIAK MFG. CO. 


32-248 F-IND 2 4 

32-348 F-IND 3 

901-48 COM-F 1 40. strip 
901-36 COM-F 1 30 strip 
23-248 COM-F 2 4 

16-448 COM-F 4 4 

16-424 COM-F 4 2 

19-448 COM-F 4 4 

19-424 COM-F 4 2 

15-448 COM-F 4 40 V-glass 
27-448 COM-F 4 40 all glass 
25-448 COM-F 4 40 louver 
811 F/I-SC various sizes 


300-02-04 N. Third St. 
Philadelphia 6, Pa. 


3ibs' $ 4.00 
8 “ 7.00 
8 7.50 
8 7.50 
2 ry 
,* 2.00 | 
a. 1.80 
i 2.50 
* 3.70 
= 6.80 
1730 State St. 
Bridgeport, Conn. 
46 Ibs. $53.75 
45 “ 61.25 
18.50 
27.80 
: ie 30.00 
= * 41.00 
56 “ 55.00 
_— 33.75 
ie 44.85 
60 “ 62.50 
3.80 
to 6.10 
3.80 
to 6.10 
3.40 
to 5.70 
3.55 | 
to 6.00 
7 4.00 
18 22.50 
5 36.00 
15 51.00 
14 42.00 


527-529 W. 45 St. 
New York 19, N. Y. 


80 Ibs. $57.60 
78 “ 100.00 
10“ 10.80 

per ft. per ft. 


22 West 27th St. 
New York 1, N.Y. 


$26.40 | 


35.00 


12.10 | 


11.40 
33.60 
45.00 


51.00 | 


32.70 


61.50 | 


64.50 
66.60 
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PHOENIX GLASS CO. 


CURTIS LIGHTING, INC. 


51 COM-F 4 40 semi-indirect 
| EC-52 COM-I 1 50 cove lighting 
| 420 1-SW 1 100- semi-concentrating 
150 
588 IND-I 1 300- direct 
| 500 
589 IND-1 1 750- direct 
1500 
882-C COM-F 2 20 skylux 
891-C COM-F 1 40 skylux 
895-C COM-F 2 40° skylux 
| 940-C 11,’ COM-F 1 15 deep reflector 
944-C 11,"° COM-F 1 15. shallow reflector 
948-C 11," COM-F 1 15 asymetric ref’l. 
952-C 11," COM-F 1 15 winged-back ref'l. 
956-C 11," COM-F 1 15  reflectorless 
| 980-C COM-F 2 40 low-brightness 
1010 1-SW 1 300 attraction zone 
1020 COM-I 1 500 silver bowl 
1024 COM-! 1 750- silver bowl 
1000 
1250 COM-I 1 500 edge-ray 
1400 COM-F 4 40 glass louver 
| 1712-04’ COM-F 2 40 aluminum troff 
| 1713-C4’ COM-F 3 = 40 aluminum troff 
1722-C4’ COM-F 2 40 Fluracite troff. 
1723-4’ COM-F 3 40 Fluracite troff. 
2130-H COM-I 1 200 recessed unit 
2307 COM-! 1 300 concent. rec. unit 
2417 COM-! 1 500 concent. rec. unit 
2451 COM-I 2 100 sq. shallow rec. unit 
2455 COM-I 1 a dist. rec. unit 
2484 COM-I 1 200- concent. rec. unit 
300 
2491 COM-I 2 100 shallow rec. unit - 
4060-C COM-F 2 40 low-brightness 
4061-C COM-F 2 100 low-brightness 
5060 COM-! 1 300- indirect 
500 
5080 COM-| 1 750- indirect 
1500 
5090 COM-! 1 500 indirect 
70610-XE COM-F 4 40. ceiling luminaire 


* Available in 2’ (20 watt), 3’ (30 watt) and 4’ (40 watt) sizes 


6135 West 65th St. 
Chicago 38, Ill. 
Wiibs. § 2.50 
20 “ 5.35 
24 “ 11.35 
eG 18.75 
>” 25.40 
28 “ 24.60 
44 “ 33.35 
5 “ 15.50 
ie 14.60 
.* 15.40 
_ 12.90 
he 9.90 
44 “ 

26 “ 11.00 
1 * 13.90 
16 “ 20.35 
.* 23.15 
60 “ 52.50 
40 “ 46.35 
44 “ 53.50 
ae 36.85 
3 “ 44.00 
44 “ 11.90 
30 “ 28.85 
_ 26.50 
ia “ 16.90 
ie 24.10 
»* 25.40 
 * 20.60 
= “ 37.00 
40 “ 59.10 
.* 39.10 
45.60 
a 17.85 
| i 60.00 











AISLE STOCK REFLECTORS 
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@ This type of reflector fully 
meets the need of illuminat- 
ing shelving, bins, or stacks 
of cartons piled on either side 
of narrow isles. It does this 
important job because of its 
unique and practical design. 
Scientifically arranged reflect- 
ing surface make it possible 
for light to reach from upper 
tiers of shelving to floor level. 
There is effective eye shield- 
ing too. It is accomplished 
because of a lower light cut- 
off angle at each end of the 
reflector. 


Suggest this reflector wher- 
ever you have a stock room 
lighting installation. Get all 
the details from us now! 


FOR IDEAL SHELVING ILLUMINATION 









































QUADRANGLE MFG. CO. 


CHICAGO7, ILL. 
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Wlemo 


Dear Wholesaler... 


QUAD wit exrivit in 


Booth 44 during the Second 
International Lighting Ex- 
position. We welcome this 
opportunity to chat with 
all of our good friends with 
whom we have been doing 
business these many years. 


Make yourself at home in 
our booth. We'll appreci- 
ate your visit. 


Q U A D has many indus- 


trial units that are in pro- 
duction and we would like 
to show them to you. 


Yours for 
quicker sales 
—hetter business 


D. E. Worrell 


Geo. Arras 
Ray Gallaher 

















DAY-BRIGHT LIGHTING INC. 


40231NBW F-IND 2 40 RLM 
40331NBW ~—sF--IND 3 40 RLM 
50231NBW Ss F--IND 2 100 RLM 
46202-4 COM-F 2 40 snap-on enc. 
55202-5 COM-F 2 100 snap-on enc. 
46203-4 COM-F 2 40 snap-on enc. 
55203-5 COM-F 2 100 snap-on enc. 
46200-4 COM-F 2 40 open unit 
46201-4 COM-F 2 40° open unit 
46408-NS COM-F 4 40 shielded 
46409-NH COM-F 4 40 shielded 
46406-NS COM-F 4 40 open unit 
4224000 COM-F 2 40 louver troffer 
4234060 COM-F 3 = 40 louver, trofter 
4223060 COM-F 2 #® glass enc., troffer 
4233000 COM-F 3 40° glass enc., troffer 
42250C0 COM-F 2 40 controlens, troffer 
4235000 COM-F 3 = 40_- controlens, troffer 
1672 sc 1 42 

Slimline 


DETROIT INDUSTRIAL PRODUCTS CO. 


§-RU-1 1-IND 1 60 
§-RU-2 1-IND 1 100 
10-RU-1 1-IND 1 60 
10-RU-2 1-IND 1 100 
8-RU-1 1-IND 1 60 
8-RU-2 1-IND 1 100 
§-F-2-24 F 2 2 
§-FR-2-24 F 2 2 
Shop 1-P 1 


100- shop light 
150 


DIEHL MFG. CO. 


876605 1“: | IND-SP 1 20 with 110 volt transf. 
876669° **** IND-SP 1 =. 20_- with 220 volt transf. 
(*With'lens, switch,"transt., adj. arm, cord & plug) 


5411 Bulwer Ave. 
St. Louis 7, Mo. 
33 lbs. $32.40 
37“ = 43.10 
50 “ 56.50 
3“ 4290 
58 “ 76.20 
40“ 48.40 
63 “ —81.70 
y* 26.05 
2%“ ~=—o31.55 
46“ 64.00 
52 “ 69.50 
28“ = =—s-47.00 
30 “ 46.50 
“%“ RE 
40“ 47.00 
44“ ~— 60.25 
42“ 54.50 
46“ 67.95 
8827 Strathmoor 
Detroit 27, Mich 
73, Ibs. $ 8.65 
83, “ 9.65 
93, “ 9.65 
93, “ 10.75 
9, “ 10.75 
9,“ 11.80 
133, “ 18.45 
5 * 110.355 
41 * =—(24.90 
1137 Finderne Ave. 
Somerville, N. J, 
5 ths. $ 9.00 
5 * os 





GENERAL ELECTRIC CO. 
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DURO TEST CORP. 


240 
DL240 
C0-435-S 
CS-235-S 
241 

441 
DL241 
DL441 
244 

444 

440 

480 

142 

245 

M45 

46 

120 

121 

448 


F-IND 

F-IND 

COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
F-IND 
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BENJAMIN ELECTRIC MFG. CO. 


air-cooled ballast 
instant start 


35 8 ft. slimlamps 


EAGLE ELECTRIC MFG. CO., INC. 


ia Re - Ben Bn Ben - Ben - Be) 


ELECTRO MANUFACTURING CORP. 


F-IND 

F-IND 
F-COM-IND 
F-P.IND-RES 
COM- 


o 
oO 
" 
OPO RO & & ROP eS NN NP 


strip model 
open 

open 

open, inst. start 
open, inst. start 
V-glass, louver 
V-glass, louver 
8 ft. reflector 


heavy duty 

industrial 

twin strip 

general utility 

louver 

wafer-thin, open type 
water-thin, open type 


North Bergen, N. J 
34 Ibs. $15.95 
370 “18.95 


60 “ 4250 
48“ «32.50 
5 * 18 
300“ «31.85 
a * 1% 
36“ «(37.95 
4 “ 3475 
55“ 40.915 
51, “ 36.95 
60 “ 49.50 
6@ * OF 
20, “ 15.75 
My,“ 28.95 
36 “= 29.95 
a °* 
a * 18 
51“ 642.50 
23-10 Bridge Plaza South 
Long Island City, N. Y. 
$2.00 

2.30 

2.40 

1.80 

2.20 

2.70 

5.90 

2000 W. Fulton St. 
Chicago 12, Ill. 
26 Ibs. $24.15 
17“ 1795 
Wo“ 9745 
" * 10.95 
ss“ 57.15 
2 =: 39.85 
16“ 24.15 
30“ 3295 
48.“ 51.65 
61 “ 51.65 
48“ = 43.45 
3° 8 €=630.75 
30“ 32.95 


153 











HORIZON 





VISION 


The nef Smithcraft Dayliter, a.double 40-watt louvered unit — smart 
in appearance, with shallow lines, and designed with a new approach to 
provide/greater light output with lower surface brightness. 


See the Dayliter and other new fluorescent fixture, developments | 
Smithcraft, at the International Lighting Exposition—Booth No. 1 in Chicage 








7 LIGHTING DIVISION 
: CHELSEA 50, MASS. | 
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FARIES MANUFACTURING CO. 





Decatur, Ill. 
99103 P 1 350 heat or sun lamp 20 Ibs. $16.50 
65269 P 1 150 night light 32. “=: 22.00 
85880 P 1 3 y% * 129 
45120 P t & 8 “ 19.50 
70529 P 1 3B yy, “ 6.00 
35040 P 1 15 4 “ 12.50 
75163 P 1 23 2%, “ 7.50 
65000 P 1 100 235 “ 20.50 
60000 P : BB 10 =“ «(20.50 
55091 P 1 3B 54, “ 6.50 
55041 P | BB 7 * = 
15300 P 1 15 10 «6“ = «(15.00 
65867 P 1 100 as * oe 
60591 P ' & y“* @ 
65839 P 1 150 2 “ 17.00 
65805 P 1 40 14 12.50 
55207 P 1 100 10 20.00 
60223 P 1 100 6 9.50 
65935 P 1 100 38 27.00 
60003 P 1 100 10 11.00 
15094 P lor2 15 13 11.00 
20054 P 1 15 13 18.50 
20000 P 1 & 12 24.50 
20101 P 1 2 20 40.00 
20103 P | = 15 40.00 
FEDERAL ELECTRIC COMPANY, INC. 8700 S. State St. 
Chicago, Ill. 
LD-755-B2 CC-IND 2 42 46 Ibs. $54.20 | 
LD-755-B3 CC-IND 3. 42 51 “ 68.60 
LD-755-B4 CC-IND 4 42 ee 74.70 
LD-934-B1 CC-COM-IND1 42 18“ 3200 
LD-934-B2 CC-COM-IND 2 42 i 37.70 | 
LD-939-B3 CC-COM-IND3 42 40 “ 56.70 | 
LD-939-B4 CC-COM-IND4 42 43 “ 62.90 
LD-939-B6 CC-COM-IND6 42 60“ 98.00 | 
LD-935-B2 CC-COM 2 42 7* eI 
LD-935-B3 CC-COM 3. 2 56 “ 15.70 
LD-935-B4 CC-COM 4 42 59 “ 81.90 
LD-981-B2 CC-COM 2 & 63 “ 75.00 
LD-981-B3 CC-COM 3. 42 69 “ 89.40 | 
LD-981-B4 CC-COM 4 &2 11“ = 97.10 | 
LD-801-C6S CC-COM 10 “ 13.00 
LD-801-B111 CC-COM Louvers for flushlite (Set) 3 * 7.20 
Skytex glass for flushlite (Set) 
LD-922-B8 CC-COM-IND 2 42 _ 51.30 
LD-924-B8 CC-COM-IND 2 42 ‘ & 72.60 
LD-1179-BS_ = 1-SP 1 150 10 “ 19.70 


FLUORES-O-LITE CO. 


Evans Terminal, No. Broad St | 


Hillside, N. J- 
6503 /48 COM-F 3 40 glass enclosed 40 Ibs. $110.00 
832/48 COM-F 2 40 rec., holophane lens 32 “ 83.00 
6614 48 COM-F 4 40 glass panels, louver 3“ ~=—s71.50 
2202/48 F-IND 2 40 baked enamel refi. 23“ ~—-27.00 
FOSTORIA PRESSED STEEL CORP. Fostoria, Ohio 
10-D-508 1-IND-COM 1 100 flexible arms, enc. wire $ 9.70 
3267-H-174 ~—1-IND 1 100 flexible arms 6.95 
32-H-174 1-IND 1 100 flexible arms 5.15 
26-H-516 P for sunshine heat 14.95 
or ill. lamps 
THE FRINK CORPORATION 27-01 Bridge Plaza North 
Long Island City 1, N. Y. 
31-296 COM-F 2 96" louver 147 Ibs. 
slimline glass 163 “ 
31-496 COM-F 4 96” louver 165 “ 
Slimline glass 181 “ 
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COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 
COM-F 


COM-F 
COM-F 


. FRISBIE CO. 


1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
1-RES 
I-RES 
1-RES 
I-RES 


2 





BRIGHT LIGHT REFLECTOR CO., INC 


louver 


slimline glass 


4 


louver 


slimline glass 


WP SW SW Sw 


ne oe oe I KO OT On" 


40 


louver 

glass 

louver 

glass 

louver 

glass 

louver 

glass 

louver 

glass 

louver 

glass 

louver 

glass 

louver 

glass 

louver 

glass 

louver 

glass 

glass panels, enc. 
glass panels, enc. 
glass panels, enc. 
glass panels, enc. 
glass panels, enc. 
glass panels, enc. 
V-shape, open top 
V-shape, open top 
V-shape, open top 
glass or louver bott. 
glass or louver bott. 
glass or louver bott. 


brass chandelier 
brass & crystal chand. 
cut crystal chand. 
crystal with drops 
brass, 3-light 

brass, bracket 

brass, bracket 

chrom & opal, 8” 
chrem & opal, 10° 
5-row crystal 

1-light, ceiling 

1-light, 4-row crystal 
pot. brass lantern 

pot. brass lantern 
hurricane, bracket 
1-light bracket 
chrome bath bracket 
5-light, brass or chrome 


147 Ibs. 
163 “ 
165 “ 
181 “ 


1120 E. Pico Bd. 


Los Angeles 21, Calif. 


Bibs. $40.50 
36.00 


310.50 
99.00 
21.00 

6.00 
15.00 
6.75 
8.25 
41.25 
10.50 

‘ 75.00 

‘4 8.40 

‘11.3 
8.90 
4.50 
: 3.75 

« 41.3 


10 “ 


ons 


— — 
wren & & MN ww OS ww 


_— 
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THE FAMILY OF ' 
FIXTURES THAT MEETS ALL 
INDUSTRIAL LIGHTING NEEDS 


THE 
CHAN’L-RUN 


BAS/C UMIT 


SYSTEM 


HOLDENLINE co. 
Ploneers tn Fluorescent 


2301 SCRANTON RD., CLEVELAND 13, OHIO 
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FULLERTON MFG. CORP. 








GB440-N F 4 40 glass bottom 
GB340-N F 3 40 glass bottom 
GB240-N F 2 40 glass bottom 
LB440-N F 4 40 louver bottom 
LB340-N F 3 40 louver bottom 
LB240-N F 2 40 louver bottom 


GARDEN CITY PLATING & MANUFACTURING CO. 


4600 F 1.23 showcase 
4400 F 1,2 100 slimline lamps 
or 
200 
MA 
3301 1 2, : showcase 
1410-2 F "2 40° show window 
7410-3 F 3. 40 show window 
7411-4 F 4 40 show window 
7448-2 F 2 S show window 
8000 F 1 40 adda-strip 
8830 F 2 4 vest pocket 
8850 F 1,2 100 slimline, vest pocket 
or 
) 3,4 200 
MA 
7145 F 1 40. shallow troffer 
7755 F 1 40 deep trofter 
8872 F 1 100 slimline, shallow troff. 
or 
200 
MA 
8842 F 1 100 slimline, ceiling 
or 
200 
MA 
78 F 4 40 ceiling 
9948 F 4 = =40. ceiling 
2496 F 4 100 ceiling, slimline 
MA 
2696 F 6 100 ceiling, slimline 
MA 
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17 Chestnut St. 
So. Norwalk, Conn. 
47 Ibs. $54.00 
47“ = 51.00 
42“ 44.00 
41“ 57.00 
41“ 54.00 
36 “ = 47.00 


1750 N. Ashland Ave. 


Chicago 22, Ill. 





LEADER ELECTRIC CO. 











GENERAL DAY-LITE COMPANY 


4048DLC COM-F 4 40 
3048DLC COM-F 3 40 
2048DLC COM-F 2 40 
404800 COM-F 4 4 
3048D0 COM-F 3 40 
2048D0 COM-F 2 40 
4048DLS COM-F 4 4 
20481 F-IND 2 40 
4002 F-IND 2 4 
S-1004 COM-F 4 200 

M 
SL-1004 COM-F 4 200 

M 


GENERAL ELECTRIC CO. 


A4G142 H-ST 110,000 
lumen 

AGG33 H-ST 115,000 
lumen 

A1lIGS ST 1 2500 
lumen 

A5G5 H-ST 

3201458 H-ST 

5360354FB2 H-ST 

CR7505-H109 H-ST 

A80G44 H 110,000 
lumen 

PLB40 A 

A54G7 FL-I 1 1500 

A52G33 FL-I 1 1500 

A168G1 FL-I 1 100 

AT3G1 FL-I 1 1000 

A12G1 FL-I 1 500 

A100G1 FL-I 1 300, 
500 

GENERAL LIGHTING CO. 

L-1 1-SW-SP 1 150 

L-2 1-SW-SP 1 150 

L-4 1-SW-SP 1 150 

DL-6 1-SW-SP 2 150 

L-7 1-SW-SP 1 150 


F. W. WAKEFIELD BRASS CO. 


Box No. 351 

Norristown, Pa. 
glass louver 52 Ibs. 
glass louver 49 “ 
glass louver = * 
open type 35 “ 
open type 33 “ 
Open type 2 “ 
glass, louver = 
regular _* 
captive latch _* 
slimline 
slimline 

Lighting Division 

Schenectady, N. Y. 

series, form 79R 22 Ibs. $26.10 
series, form 101AR 45“ 53.80 
open series, form 72 = 19.30 
upsweep, b’k’t. 6 ft. a“ 12.20 
20 KW, Ro transf. 850 “ 657.00 
type 1, st. Itg. cont. 266 “ 157.00 
photo elec. cont. Be 50.00 
type M-2, sodium 65 “ 73.70 
pk’g’d. runway system 4790.00 
impact resist. door glass 29.“ 60.00 
easy maint. _* 51.00 
handy floodlight is 3.95 
hinged door 29“ 39.00 
hinged door rw 47.00 
post-top floodlight 20“ 14.00 

32 Union Square 

New York 3, N. Y. 

swivel, bullet type 3ibs. $ 9.60 
alum. base, swivel ;* 
bullet type 5“ 11.40 
double bullet unit 5“ 18.50 
gooseneck 5 * 10.60 
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LOCALITE EQUIPMENT SALES VOLUME 
IS WORTH YOUR AGGRESSIVE ATTENTION 


THOUSANDS OF LOCALITE CUSTOMERS 
PROVIDE STEADY REPEAT BUSINESS 


OVER 300,000 FACTORIES ARE BADLY IN 
NEED OF ADDITIONAL LIGHTING 
EQUIPMENT 


LOCALITES ARE A NECESSARY PART OF 
EVERY PLANNED BALANCED LIGHTING JOB 
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you'll see 
fast-sellin as 
full details © 
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THE FOSTORIA PRESSED STEEL CORPORATION 


FOSTORIA + OHIO 
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1-SW- 1 

1-SW- 1 
Rotobeam 1-SW-SP 1 150 
CC-4-40 F-1-SW-SP 7 4-40F 
2-151 
1-150! 
P-448 F-I-SW-SP 5 4-40F 
1-150! 


GENERAL LUMINESCENT CORPORATION 


FCE-446A COM-CC-F 4 42 
FCE-246A COM-CC-F 2 4 
FCM-446A COM-CC-F 2 42 
FCM-846A COM-CC-F 4 42 
FF-4A CC-F-IND 4 42 
FF-2A CC-F-IND 2 42 
FR-447 CC-F-COM 4 42 
NWAE-846 COM-CC-F 8 42 
NWAM-1646 COM-CC-F 16 42 
GC-4 COM-CC-F 4 42 
GCL-4 COM-CC-F 4 42 
GCH-4 COM-CC-F 4 42 
GCHL-4 COM-CC-F 4 4 


GERINGER & SONS MFG. CORP. 


3405D 1-RES 5 640 
8405D 1-RES 5 640 
201 1-RES 1 100 
202 1-RES 1 100 
275-132 1-F-RES 2 T5l 

1 32F 
501 1-RES 2 100 
601 1-RES 2 
10-220 F-RES 2 2 
15-320 F-RES 3 2 


GOODRICH ELECTRIC COMPANY 


90 FL-I-0 1 750- 
1500 

95 FL-I-0 1 300 
500 

8524 FL-I-0 1 1000 
1524 FL-1-0 1 730 


FL-I-0 1 


5288 1-IND 1 60 
5289 1-IND 1 100 
5290 1-IND 1 150 
41 1-0 1 100 
908 1-0 1 100 
910 1-0 1 150 
60267 1-IND 1 730 

1500 
60287 IND-M 1 400 
33214 1-IND 1 130 
675 DP-I-IND 81 100 
5325 1-IND 1 300 

500 
52214 1-IND 1 150 
52216 1-IND 1 200 

300 
52218 1-IND 1 500 
30214 1-IND 1 150 
50216 1-IND 1 200 

300 


- alzac alum., med. beam 












one-piece 6 Ibs. 
one piece, louver Bs 
adj., recessed y* 
fluor., inc. with 45 “ 
spot 

fluor. with adj. spot 45 “ 


10.80 
34.00 
99.00 


132 S. Federal St. 


Chicago 5, Ill 

34 Ibs. $65.00 pr. 
25 “ 45.60 pr. 
35 “ 42.50ea. 
35“ 61.00¢a. 
50 “ 63.20ea. 
42“ 47.000ea 
65 “ 80.00ea. 
28 “ 58.00ea. 
25 “ 42.50ea. 
67.80 ea. 

_ 73.80 ea. 


145 W. 63rd St 


- alzac alum., narrow beam " * 


_— 
~ 


porc. enam., stk. room ie 
porc. enam., stk. room a * 
porc. enam., stk. room aa “ 
porc. enam., sq. signs i iow 
porc. enam., round signs 7 * 
porc. enam., round signs a3 “ 
- porc. enam., high bays 46 “ 
porc. enam., high bays 46 “ 
pore. enam., disconn. 7 
nat. copper finish 46 “ 
- pore. enam. “oe 


sep. hood., pore. enam. a? * 
- Sep. hood., porc. enam. 48 “ 


sep. hood., pore. enam. 8.0 “ 


1-piece, pore. enam. an * 
- |-piece, porc. enam. 48 “ 
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New York, N.Y 
hand painted 15 ths. $48.00 
chrome-plated i. he 21.00 

- 3.90 
2” 3.90 
circular fluor. 
with inc. » * 27.00 
8 “ 12.00 
,* 6.75 
kitchen unit _* 16.50 
glass enclosed 16 “ 27.00 
4600 Belle Plaine Ave. 
Chicago 41, Illinois 
pore. enam. 23 Ibs. 
- porc. enam. we “ 
porc. enam., proj. ie 


$880 


50218 1-IND 
23218 1-IND 
23220 1-IND 
26620 1-IND 
57814 1-IND-VP 
57818 1-IND-VP 
E. F. GUTH CO. 
M3750 COM-F 
51 COM-F 
52 COM-F 
M3030 COM-F 
31 COM-F 
32 COM-F 
M3530 COM-F 
31 COM-F 
32 COM-F 
M3128 COM-F 
29 COM-F 
30 COM-F 
M2505 COM-F 
06 COM-F 
M3564 COM-F 
65 COM-F 
66 COM-F 
M3560 COM-F 


61 COM-F 


| HOLDENLINE CO. 


RD-80 F-IND 
CSS-80 F-IND 
CSS-120 F-IND 
CSS-200 F-IND 
| CIS-80 F-IND 
CSS-220 F-IND 
CSS-221 F-IND 
CSS-320 F-IND 
JR-24 F-IND 
JR-25 F-IND 
JR-48 F-IND 
JR-50 F-IND 


NO — qe RO — GRO & Ge RO & GD PO & WH PD PO SS PO 


— st et et 6 RD RD OD PROD Bw PO PY 


500 
200- 
300 
300 
500 
150 
500 





BENJAMIN ELECTRIC MFG. CO. 


porc. enam., glassteel 
porc. enam., glassteel 


porc. enam., glassteel 
threaded hood 
refl. cast hood 
refl. cast hood 


luminous indirect 
luminous indirect 
luminous indirect 
diff. glass panels 
diff. glass panels 
diff. glass panels 
spec. hinge for cleaning 
spec. hinge for cleaning 
spec. hinge for cleaning 


strong downlight 
strong downlight 
recessed troffers 
recessed troffers 
recessed troffers 
recessed troffers 
recessed troffers 


chan’l-run 
chan’l-run 
chan’l-run 
chan’l-run 
instant start 
chan'l-run 
chan'l-run 
chan'l-run 
chan'l-run 
chan’l-run 
chan’l-run 
chan’l-run 






















7.0 ths. 
11.0 “ 


15.0 ° 
4 
8] ° 
16 


2615 Washington Ave. 


St. Louis 3, Mo. 
18 Ibs. $44.00 
49 “ 94.50 
a 70.00 
Ye 37.15 
a * 50.50 
qj * 57.50 
Y oe 40.50 
* 53.50 
4] “ 60.00 
5 * 29.00 
28 “ 42.00 
35 “ 49.00 
= 29.00 
a * 42.00 
a * 31.00 
_ * 35.50 
40 “ 48.50 
* 27.00 


2“ =: 31.00 








2301 Scranton Rd. 
Cleveland 13, Ohio 


28 Ibs. $30.90 
244“ «79.65 
30“ = 41.90 
36“ = 55.65 
2“ = 37.5 
10“ = 18.75 
2° 8.4 
3“ 23.15 
8“ 8 §=613.75 
10“ = 18.75 
16“ 22.50 
1°“ = 27.50 
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The PREFERRED 














Slimline Luminaire 


Fare some of the 





is preferred 





@ Beautiful “eye- 
4 @ Efficient overt ion | J fl bie spo ing 


@ Engineered ring hinged 


bes connectil 


@ Well 


Pt 
a lus 


° Va used | individually or in conthieees” with 
r n units, an added sales- -getter : 
e ‘Priced pa low for a high quality luminaire 
If you haven’t ordered a sample of this popular best-seller, do so now! 
Write direct to factory, or to our national sales representative: 
ALL FIXTURES A. F. L. 
UNION MADE & LABELED FRED E. CHAMBERS 
1235 Merchandise Mart Chicago 54, Illinois 


Suncdite MANUFACTURING COMPANY 


‘ Successors to Lincoln Manufacturing Co. 


9126 OAKLAND AVENUE . DETROIT 11, MICHIGA 
—_—_—— 
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HOLOPHANE COMPANY, INC. 342 Madison Ave. 
New York 17, N.Y" 
9101-S COM-F 2 40. inbilt flush-type 67 Ibs. 
9102-5 COM-F 3 40 inbilt flush-type 5] “ 
9110 COM-F 2 40 close-ceiling type 4 « 
$111 COM-F 3 40 close-ceiling type 80 “ 
9061 DP-F-IND 3 40 suspension type 8g « 
F-1774 COM-I 1 300 inbilt flush 2 « 
max. 
FD-1774 COM-I 1 300 inbilt drop-trim a “ 
max. 
C-5540 COM-I 1 300 close-ceiling type 19 “ 
max. 
$-5540 COM-! 1 300 suspension type | oe 
max. 
$-5640 COM-I 1 300- suspension type, _* 
500 silver bow! lamp 
690-AL- 1-IND 1 1500 hibay suspension 43 “ 
max. 
685 1-IND 1 300- lobay suspension 12 “ 
500 
02338-V 1-VP 1 200 suspension type 10 “ 
02338-D DP-I 1 150 suspension type 10 “ 
MGIVF LO | Sb brechettoe 1 
-V . 1 500 -type “ 
H?-16-S 1-IND 1 150 suspension type 1 « ee 
(*AL—designated aluminum cover added.) 
JACKSON ELECTRICAL COMPANY 900-910 W. Van Buren St. 
Chicago 7, Ill. 
6910 1-0 1 60 yardlight $ 2.00 
6912 1-0 1 100 yardlight 2.20 
HOMECRAFT ELECTRONIC PRODUCTS 1208 So. Kedzie Ave’ | 6920 1-0 1 60 yardlight 210 
Chicago 23, Ill- | 6922 1-0 1 100 yardlight 2.32 
6924 1-0 1 150 yardlight 2.54 
BI F-RES 1 32. «circular fluor. 81, Ibs. $16.95" | 9972 1-0 1 100 yardlight 3.80 
B2 F-RES 1 32. circular fluor. 8, “ 1895 | 9974 1-0 1 150 yardlight 410 
B3 F-IND 1 32. circular fluor. 8, “ 1895° | 9976 1-0 1 200 yardlight 480 
*Less Bulb. 6950 1-0 1 100 bracket 6.00 
6852 1-0 1 60 bracket 2.00 
7800 -VP-IND 1 100 fixture 2.90 
7802 1-VP-IND 1 100 fixture 2.90 
7804 -VP-IND 1 200 fixture 430 
2801 1-¥P-IND guard 1.4 
mt LIND aie r 
. . socket 1.00 
HUB ELECTRIC COMPANY 2219-29 Souths po LD — hy 
: 5530 1-IND socket 1.90 
6076 COM-F 2 40 curved lens, flush troff. $84.00 
6078 COM-F 3 40 curved lens, flush troff. 97.25 
6678 COM-F 3 40 curved lens, surf. unit 129.00 
6084 COM-F 2 40 flush troff., lens 66.00 
6094 COM-F 3 40 flush troff., lens 80.00 
me COM-F 2 4 Hach Wel, lever as 
1 COM-F 2 40 lens, u 
6613 COM-F 3.40. lens, surface unit Hh apenbeeeaesteeeetionne ae Se 
oe com 1 100 teas, fash oak ae — 
COM-I 1 150 lens u 
' HS40F COM-F 4 40 louver 47 Ibs. $65.00 
, _ - a pate — - - HS96F COM-F 451 louver, 96° slimline 80“ 170.00 
‘ isappearing foottig H96F COM-F 4 51 bare lamp, slimline 55“ 85.00 
41623 SL § 100 footlight, ind. refi. 120.00 | car COM-F ° @ tom 3% 55.00 
21623 SL 100 border light, ind. refl. 16.90 7 u . 
HS20F COM-F-RES 4 20 louver 17 48 00 
$850 cOM-! 1 10 step night light 6.00 | s702P F-IND 2 40. pore. refl. 6“ 29.00 
“per foot. $7021 F-IND 2 40. instant start 3“ «77.00 
$702P1 F-IND 2 40 inst. start. pore. reff, 49 = 33.50 
404F COM-F 4 40 bare lamp cy or) he | 
402F COM-F 2 40 bare lamp 7“ 750 
404UF COM-F 4 40 glass enclosed 56“ 49.00 
402UF COM-F 2 40 glass enclosed 49“ = 39.00 
140 F 1 40° strip $9“ $10 
INFRA-RED RAY DEVICES, INC. 66S. Main St. | 140H F 1 40 strip 10“ 12.00 
Clarkston, Mich. | 120 F 1 20 strip 4“ 460 
H-2-40 F 2 40 steel 20 Ibs. 
K-2-20 F-RES 2 2 steel 10 “ 
HB-2-40 vP 2 40 steel 32 “ 
HT-2-40 F-IND 2 40 alum. 12 “ 
SM-2-40 F 2 40 alum. 12 “ 
SM-3-40 F 2 40 alum. 4 “ THE KAYLINE CO. 2480 E. 22nd St. 
G-3-20 F 2 20 steel 22 “ Cleveland 15, Ohio 
G-3-40 F 3 40 steel 30 “ 
H1-2-8 . 2 52. slimline, alum. 45 “ FL-472 COM-F 4 0 shielded 50 ibs. $70.00 
H1-4-8 F 4 52. slimline, alum. 65 “ FL-470 COM-F 4 40 unshielded 30“ = 45.00 
C1-1-8 F 1 52. slimline, alum. FL-468 COM-F 4 40 Shielded 50“ 62.50 


October, 1947—-ELECTRICAL WHOLESALING 161 





(wholes a 
Mamo 1 = eed Std 


ho 
a\ers “ LINE jation- 
oles SLIM wyeep 2? y owns 
of the 
° ENGI- 


ODE and 


jntrod¥ uce 


d, 3 


this — ob 








SEND FOR CATALOGUE |. 
SHOWING COMPLETE LINE. 


 Mamiriting Exgincering Ce 


2347 E. NINE MILE ROAD HAZEL PARK, MICHIGAN 
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FL-463 COM-F 4 40 shilelded 40 ths. $57.65 | 
FL-459 COM-F 4 40 unshielded 3“ 4440 | 
FL-428 COM-F 4 0 shielded 0 * = 53.15 | 
FL-439 COM-F 2 40 troffer 3° 3750) 
| 
| 
| 
F. D. KEES MANUFACTURING CO. Beatrice, Nebraska | 
3140 A-FL-O 1 200 2 Ibs. 
| 
KEYSTONE ELECTRIC MFG. CO. 2228-36 E. Tioga St. 
Philadelphia 34, Pa. 
15B F-RES 1 14 chromium 21, Ibs. $ 5.56 | 
CEs COM-F 4 40 metal ends 3 * «(3612 
Pads COM-F 4 40 S panel, etched glass 4“ $1.72 
F420 F-RES 4 20 polished ends 2“ 17.2 
H220 F-RES 2 20 chrome strip 6 “ 710 EDWIN F. GUTH CO. 
C448 COM-F 4 40 cast ends 3 “ 3656 | 
FL440 COM-F 4 40 satin alum. ends 7.6hU*C C890 
ae Fe fg mmmee 
-$C- A , 
iach FScsw Okt 37° «33g LA SALLE LIGHTING PRODUCTS, INC. "a Sesoee a 
CE248 COM-F 2 40 metal ends % “ 2434 anne, HV. 
— + . a 2m | ReAt PRES 1-100 _indirect 214 Ibs. $ 7.00 
ro RES ' oll a7y | Rol P-RES 1 100 indirect 2,“ 4.00 
938 10 ' “tal slebe zag | RAS P-RES 1 100 indirect 2,“ 6.00 
995 RES ' - tae 1944 | ROT! P-RES 1 100 ™ “ 450 
‘ sae ec ‘gg «OR P-RES 1 100 marine 2 6.00 
8206 1-RES 1 colonial brass 2.66 2 
835C 1-RES 1 colonial brass 212 
886 1-RES 1 colonial brass 8.78 
| LEADER ELECTRIC MFG. CORP. 3500 N. Kedzie 
Chicago 18, lil. 
| SM-240 COM-F 2 40. for schoolrooms $ 32.23 
THE KIRLIN COMPANY 3435 E. Jefferson Ave. | SMG-240 COM-F 3 40° built-in germ. unit 47.78 
Detroit 7, Mich. 1s 
220-B COM-F 2 20 recessed 26 Ibs. $46.17 | SM-340 COM-F 3 40 for schoolrooms 42.23 
240-B COM-F 2 40 recessed a (59.12 15 
240-TR COM-F 2 40 recessed, totter 3 39.78 u 
440-8 COM-F 4 40 recessed 63“ $288 | SMG-340 COM-F 4 40 built-in germ. unit 57.18 
440-TR COM-F 4 40 recessed, trofter 9 (65.34 | 15 
230-B COM-F 2 30 recessed 3 (62.08 | 30 
1207 1-RES 1 100 recessed 7“ 15.34 | SM-440 COM-F 4 40 for schoolrooms 54.26 
1208 1-RES 1 150 recessed 8“ 18.18 | SMG-440 COM-F 5 40 built-in germ. unit 69.82 
1212 COM-I 1 300 recessed 7“ = 712 | 15 
1218 coM-! 1 500 recessed 2% = 77.32 | 30 
1412 coM-! 1 300 concentrating 17“ 2956 | WL-440 COM-F 4 40 louver, thin type 10.26 
508 I-RES 1 100 rec., rect. 6“ 1389 | VL-240 COM-F 2 40 louver, thin type 42.53 
44 1-RES 1 40 rec., rect. 7“ 15.43 | NHC-480 COM-F 4 louver, slimline 129.44 
4516 COM-! 2 10 rec., exit e* 22.96 | NHO-280 COM-F 2 open type, slimline 59.00 
4506 COM-| 1,2 10 rec., exit 1“ 13.66 | NHO-480 COM-F 4 oper type, slimline 71.44 
240 COM-F 20 louver 1.53 | NHI-280 F-IND 2 slimline 53 22 
360 COM-F 30 disc louver 290 | NHI-480 F-IND 4 slimline 82.80 
48D COM-F 40 dise louver 2.22 | NHS-180 COM-F 1 slimline, strip 32.80 
60D COM-F 100 disc louver 4.12 | 1UOL240-0E F-IND 2 4 26.56 
° 1UOL340-OE —F-IND 3 4 36.16 
1UOL2100-OE F-IND 2 100 47.80 
ZUOL240-OF F-IND 2 4 25.24 
| 1UOL340-0£ F-IND 3 4 U.16 
| 
KURT VERSEN CO. 4 Slocum Ave. 
Englewood, N. J. 
SL-48 cc 4 50 high eff.,low brightness 99 Ibs. $78.00 LIGHTING PRODUCTS, INC. Highland Park, tilinois 
PL-48 cc 4 50 higheff.,low brightness 99 “ 78.00 
SL-44 F 2 40 higheff., low brightness 47 66.00 | IN0ASL-4-40 COM-F 4 40 high efficiency 61 ths. $75.00 
BL-44 F 4 40 highefl,low brightness 47 “ 68.00 1I0ASG-4-40 COM-F 4 40 high efficiency 50, “ 71.00 
63035 to i 1 100- rec., adjustable 3% “ §820to | IN0ASL-2-40 COM-F 2 40 high efficiency 61 (51.75 
63265 300 to102 “ 714.00 1I0ASG-2-40 COM-F 2 40 high efficiency 493, “ 49.75 
3S-22to I 1 100- indirect, bow! silvered 2, “ $60to | 3304 1-SP 1 150 easy adj. 12“ 2350 
3-$-1023 300 to 37“ 53.00 300A-2-40 COM-F 2 40 all metal, wide dist. 35 37.00 
4400 to 1 1 60 projector 2, “ $40to | 300A-2-100  COM-F 2 100 all metal, wide dist. 55 62.00 
$110 300 to? “ 22.00 200A-2-40  COM-F 2 40 easy install. 28 30.80 
4433 to RES 1,2 40 contemp. lighting 5 “ 1250to | 220A-2-40  COM-F 2 40 easy install. 5 46.80 
59034 150 1030“ 36.00 | 250A-2-40 COM-F 2 40 easy install. 38 39.30 
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immediate delivery 


SLIMLINER « « 








e » TROFFERLITE « + 





or’ + OC CHANNELS ¢ 


SOLD THROUGH RECOGNIZED JOBBERS ONLY 
Approved by Underwriters Laboratories * Union Made 


WRITE FOR CATALOG AND DISCOUNT SHEET 


Manufactured by 


FLUORESCENT. FIXTURES. OF CALIFORNIA: 


2779 FOLSOM STREET ca 
SAN. FRANCISCO 10, CALIF. 


Manufacturers of = 
“ALL-BRITE” Fixtures 9 


(ont 
TESTED AND APPROVED ¥ — 


fin ns - - nai 
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190A-1-15  COM-F 1 15 flexible mtg. strip 34 Ibs. $5.20 | = es. _ 
191A-1-15 -F-RES 1 15. valance strip 5% “ 9.50 ' 
194A-1-15  —-F-RES 1 15 adj., wall bracket 5%“ 9.40 44 
TOAS-4-40 © COM-F 4 40 wide dist., easy maint. 525, “ 49.90 
140AS-4-40  COM-F 4 40 easy instail. 7%“ MSA] y 
125AS-2-40 —F-IND 2 40 flexible hanging 2 “ 25.00 
180A-2-20  F-RES 2 20 shallow 6,“ 9.18 
180AG-2-20 F-RES 2 20 shallow 9, “ 10.96 
LOUMAC MANUFACTURING CO., INC. 105-113 Wooster St. 
New York 12, N. Y. 
1032-8 F 1 32. circline, glass panel 8 Ibs. $31.00 
1032-12 F 1 32. circline, glass panel 8 “ 33.00 
1032-12 F 1 32. circling, bent glass 10% “ 41.00 
2032-8 F 2 32 circling, glass panel 13“ 53.00 
2032-12 F 2 32. circling, glass panel 13“ 55.00 
SYLVANIA ELECTRIC PRODUCTS INC. 
MARKSTONE MANUFACTURING CO. 1470 S. Michigan Ave. 
Chicago 15, Ill 
1 F-RES 2 14 ceiling fixture 53, ths. $ 9.95 | 3002 COM-F 4 40 35 ths. $39.25 
a F-RES 2 2 ceiling fixture 3. “ ‘= 3013 COM-IND-F 2 40 1° MS 
1240 F-RES 2 40 ceiling fixture 20 < «77.95 | 20M COMF 86440 ue“ 42.40 
1320 F-RES 3 20 ceiling fixture 9 < 1495 | 2032 COM-F = 4 40: URC 60“ 51.85 
3000 F-RES 1 14 pin-up, plastic shield 2 « 795 | 3003 COM-F 2 40 4“ 78.60 
3001 F-RES 1 15. pin-up, plastic shield ry, “ 7.95 | 3004 COM-F 4 40 08 44.35 
3002 F-RES 1 20 pin-up, plastic shield 2, “ 9.49 | 3005 COM-F 2 40 “1 “ = 36.90 
4000 F-RES 1 14 wall b’R’t, plastic shield y “ 195 | 307 COMF 864 40 56“ 53.40 
4001 F-RES 1 15 wall b’R't, plastic shield 2 “ 795 | 3008 COMF 862 (40 “1 “38.85 
4002 F-RES 1 20 wall b’R’t., plastic shield 3 gag | SO COMF 86440 6“ 57.85 
4220 R-RES 2 20 ceiling fixture 7 “ 11.95 | 2082 F-IND 2 40 3“ 2285 
4240 F-RES 2 40 celling fixture 0 “ 24.00 4 a : a as a 
4320 F-RES 3 20 ceiling fixture 10 1695 | OD an *_ —_ 
2084 F-IND 3 40 4“ 31.90 
7096 F-IND 2 100 60“ 45.60 
2080-5 F-IND 2 40 nm“ 750 
McCABE LIGHTING CORP. 172 Newbury St 
Boston, Mass 
MS-102HC = F-COM 2 40 recessed, lens $57.80 
MS-103HC = F-COM 3 40 recessed, lens 67.90 | MOBILITE, INC. 440 Mercer St. 
MS-102-CL —_ F-COM 2 40. recessed, lens am Jersey City 6, N. J. 
MS-103- -COM 40 recessed, 
ake po : . recessed, os 46.89 | 500 COM-F 4 40 glass panels, hinged cons’t. 4114 Ibs. $74.43 
MS-103-CA  -F-COM 3 40 recessed, lens 56.99 | 300-10 COM-F 4 40 glass panels, hinged cons’t. 56 “ 63.32 
MS-102-EL — F-COM 2 40 recessed, louver 61.30 | 300-20 COM-F 4 40 louver, hinged cons’t. 43“ (65.56 
MS-103-EL F-COM 3 40 recessed, louver 71.50 | 300-25 COM-F 4 40 louver, hinged cons’t. 43 “ «67.718 
MS-122 F-COM 2 40 surface, glass 47.80 | 600 COM-F 4 40 glass sides & bottom 381, “ 55.33 
MS-124 F-COM 4 40. surface, glass 64.99 | 600-10 COM-F 4 40 glass sides, louver bottom 54, “ 57.54 
MS-125 COM-I 1 150 swivel spot 35.00 | 600-20 COM-F 4 40 glass sides, open bottom M4, “ 56.88 
MS-202 COM-! 1 150 rec., swivel spot 30.00 | 700 COM-F 2 40 glass sides & bottom 4] “ 366 
MS-120 COM-I 1 150 recessed spot 950 | 700-10 COM-F 2 40 glass sides, louver bottom 43 “ 40.00 
MS-226 COM-I 1 150 recessed spot 16.40 | 700-20 COM-F 2 40 glass sides, open bottom 32“) (4AM 
MS-270AC COMI 1 150 calling or wall spot 13.90 
MS-270-AP  COM-I 1 150 pendent spot 15.90 
MS-270-P -COM-I 1 150 portable spot 14.90 
MS-304 COM-I-SW 4 150 moltiple spot 140.00 
10-P RES-SW 1100 24.90 
MOE-BRIDGES CORP. Sheboygan, Wisconsin 
5-240 COM-F 2 40 base strip 21 ths. $22.95 
5-460 COM-F 4 100 base strip 59“ 79.95 
L5-240 COM-F 2 40 louvershield att. 15“ 16.95 
MISKELLA INFRA-RED CO. East 73rd & Grand Ave. | 15-260 COM-F 2 100 louvershield att. 18 “= «(24.95 
Cleveland 4, Ohio | G5-440 COM-F 4 40 glasshield att. 12“ 495 
G5-460 COM-F 4 100 glasshield att. 16“ 3495 
Model A IND-RES 2 250 infra-red heat 5 Ibs. | 5-240 COM-F 2 40. plastishield att. 4“ 14.95 
Model B IND-RES 5 250 infra-red heat 8 | P5-440 COM-F 4 40 plastishield att. 8 “ 18.95 
| P5-260 COM-F 2 100 plastishield att. 5“ 18.95 
| P5-460 COM-F 4 100 plastishield att. 9“ 26.95 
| FL-208 COM-F 2 40. open type, cont. mtg. 0 “ 195 
FL-214 COM-F 2 100 open type, cont. mtg. 3 4195 
6-240 COM-F 2 40° open type, single mtg. 20 “= 73.95 
MITCHELL MANUFACTURING CO. 2525 Clybourn Ave. | 6-260 COM-F 2 100 open type, single mtg. 3 43.95 
Chicago 14, Il. | 6-440 COM-F 4 40 open type, single mtg. 2%“ «(39.95 
| 6-460 COM-F 4 100 open type, single mtg. 4 77.95 
3000 COM-F 2 40 21 tbs. $2245 | 8-115PL P 1 15. pinup type i,“ 895 
3001 COM-F 2 40 23“ 24.25 | 8-115PH P 1 15 pin up type 4 12.95 
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“SIMPLIFY INSTALLATION AND MAINTENANCE 


wit KEY STONE'S 
/0- ong need 


COMMERCIAL LUMINAIRES 


ZZ 0 SURFACE OR 


SUSPENSION MOUNTING 
* 





Model No. $1496 
(For 4-96T8 Lamps) 


INDIVIDUAL OR 
CONTINUOUS RUNS 


Model_No. $1496 (for 4-9618 
lamps). Available in 2, 4, and 
6 light units, 100 Milliamperes 
and 200 Milliamperes. An eye- 
appealing unit for low cost 
lighting of large commercial 
establishments in functional 
modern design. 


Model No. VF-440 Models VF-240 and VE-440 are 
(For 4-40 Watt Lamps) General Diffuse type, skillfully 
designed and engineered units, 
featuring a direct-indirect 
type of lighting which provides 
highly efficient general illumi- 
nation. 





= 
cs 
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Model No. VF-240 
(For 2-40 Watt Lamps) 


COMPLETE LINE OF LIGHTING FIXTURES 


INCANDESCENT residential 
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$-120 COM-F 1 20 strip 51 Ibs. $ 6.95 





| 
8-140 COM-F 140 strip 0“ 1275 | 
10-132 RES-F 1 32. circular fluor. with 16 “ 23.95 | 
glass shield | 
| 
MOE BROTHERS MFG. COMPANY Fort Atkinson, Wisconsin 
M218 F-P-RES 1 ®& 3 ibs. $ 6.65 | 
M1016 1-RES 5 Wo «(19.95 | 
M1028 1-RES 5 640 § “ 18.95 | 
M822 1-0-RES 1 60 1%“ 395 | 
M872 1-0-RES 1 60 1% “ 395 
M2000 F-P-RES 2 ® 93, “ 12.95 
M612 1-RES z & ¢ * 3% 
M712 1-RES 2 1 gs * © 
M201 1-RES 1 100 . * 2 
M211 1-RES 1 100 5 2.95 | 
M410 1-RES 2 B® 5 5.45 | 
M77 1-P-RES 1 ly, 2.95 
ALL-BRIGHT ELECTRIC PRODUCTS CO. 
MONOGRAM LIGHTING UNITS, INC. 14 Prospect Place 
East Orange, N. J. 
M100GL COM-F 2 4 38 Ibs. $46.55 | 
M200GL COM-F 4 40 48“ 62.10 | Pass & SEYMOUR, INC. Solvay Station 
MSG COM-SP 1150 10“ 21.65 Syracuse 9, N. Y. 
P-1240 F-IND 2 40 porc., open end = 30.00 
P-1340 F-IND 3 40 pore., open end 4“ 41.00 AL-2380 I-RES 1 25- with outlet 35 ibs. $ 4.38 
P-5240 F-IND 2 40 porc., closed end >" 33.75 100 
P-5340 F-IND 3 40 porc., closed end _* 4485 | AL-3130 1-RES-O 1 25- bug proof 33 “ 5.28 
P-1210 F-IND 2 100 pore., open end 44“ 55.00 40 
P-5210 F-IND 2 100 porc., closed end 66 “ 62.50 | AL-2300 1-RES- 1 25- ceiling 28 “ 3.80 
$-1240 F-IND 2 40 syn. enam., open end Se 21.50 IND-VP 100 
$-1340 F-IND 3 40s syn. enam., open end 32“ 36.50 | aL-2378 1-RES 1 25- ceiling, bow! 28 “ 4.50 
$-1210 F-IND 2 100 syn. enam., open end 42“ §2.50 150 
AL-2073 1-RES 1 4 ceiling fitter i * 1.98 
1 
AL-2032 1-RES 1 25- ceiling shade 36 “ 4.14 
100 
| AL-3100 1-RES 1 25- side wall iS“ 3.05 
NATIONAL FLUORESCENT CORP. 169 Wooster St. 15 
New York 12,N.Y. | AL-2327 1-RES 1 25- for hospitals a 1.59 
| 15 
1-20 F 1 20 strip | AL-2107sh.  1-RES 1 = 25- lock feature a 2.49 
2-20 F 2 20 strip 150 
1-40 F 1 40° strip AL-2671-NL ——‘I-RES 2  25- combination 6s “ 5.94 
2-40 F 2 40° strip 300 
4-40 F 4 40 strip AL-2108 1-RES 1 = 25- side wall 7 * 3.51 
4721-320 F-RES 3 =. 20s kitchen unit 15 
655-420 F-RES 4 20 kitchen unit | AL-2500 1-RES 1 25- side wall ‘.* 2.13 
172-220 F-RES 2 20 kitchen unit 15 
655-420 COM-F 4 20 commercial | AL-2230 1-RES 1 25- side wall 1“ 3.15 
680-340 COM-F 3 40s commercial 15 
680-440 COM-F 4 40 commercial AL-9234 1-RES 1 25- with outlet a 4.38 
655-440 COM-F 4 40 commercial 100 
421-440 COM-F 4 40 commercial | AL-10025 1-RES 1 = 25- ceiling a * 433 
CP-32 F 1 32 circular fluor. 150 
CG-32 F 1 32. circular fluor | AL-2007-ND  1-RES 1 2- ceiling Ly * 1.59 
with glass 150 
| AL-3141 1-RES 1 25- ceiling ww“ WW 
| 150 
| AL-2202 1-RES 2 = 25- ceiling te 3.24 
100 
AL-2282 1-RES 2 6- for hospitals 3.0 “ 9.99 
NATIONAL LIGHTING EQUIPMENT CO. 12415 Euclid Ave. 100 
Cleveland, Ohio 
7503 P 100, CLM 20 tbs. $34.50 
200, 
300 
F-16 F-P 30 = 20.00 
PERFECT-LINE MFG. CORP. Old Country Rd. and R. R. Ave. 
Hicksville, Long Island, N. Y. 
WT-2 0 2 150 gas station Itg. 3 Ibs. $10.00 
PARCO LIGHTING EQUIPMENT CO., INC. Closter,N.J. | WT-3 0 3 150 gas station Itg. 4 “ 12.50 
WT-4 0 4 150 gas station Itg. 5 “ 15.00 
448 COM-F 4 40 all aluminum 25 tbs. $50.00 | WT-5 0 5 150 gas station Itg. ¢ * 1S 
440 COM-F 4 40 all aluminum 18 4“ «436.66 | WHC-1 0 1 150 3°-4 box 1%“ 30 
248A F-IND 2 40 all aluminum 13°“ «19.10 | WHC-2 0 1 150 portable 1%,“ 395 
220G F-RES 2 20 all aluminum 8, “ 13.12 | WHC-3 0 1 150 portable 1%,“ 395 
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Pa 1948 Catalog 


scores Again 
with Sensational 


1948 Line! 


Desk Lamps . . . the greatest 
line in Faries’ 67 years of lamp 
manufacturing. Brilliant new 
numbers combining sales - get- 
ting features with eye-appeal 
plus. Both incandescent and 
fluorescent, including lamps 
designed for the new “‘Circ- 
line’ fluorescent tubes. 


Lamps For All Purposes 


The big 1948 line includes 
lamps designed especially for 
general and private offices, 
hotels, hospitals, clubs, schools, 
all types of institutions. Many 
factory and other commercial 
applications, too. 

All lamps are handsomely fin- 
ished . . . and priced to meet 
all competition in the quality 


field. 


See the 1948 Faries 
Line at the Interna- 
tional Lighting Expo- 
sition, Hotel Stevens, 
Chicago, Nov. 3 to 7. 


send for New 
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for Special 


@ Sun Lamp 


(for Ultra Violet Bulb) 


© Heat Lamp 


(for Infra-red Bulb) 


Furnished 
without 












Put new life into your Lamp 
Bulb Department . . . with 
this attractive 2-purpose 


lamp stand. 


Many exclusive fea- 
tures, including patent- 
ed INSTANT AD- 
JUSTMENT to any 
desired height... slide 
fitting, no screws or 
thumb nuts. 

Shade, 854” diam., 
5” deep. Heavy base, 
1014” diam. Black 


ripple finish with 


chrome trim. 


ee 
See 
ed 
. 


Priced for volume selling 
IMMEDIATE DELIVERY 









+ 
QO ANNCS Manufacturing Company. Deeatur. [Il. 


Pioneers in Lighting Equipment Since 1880 
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SHW-1 COM-SP-SW 1 150 
SH-1 COM-SP-SW 1 150 
SHL-1 COM-SP-SW 1 150 
SHC-1 COM-SP-SW 1 150 
SH-2 COM-SP-SW 2 150 
SH-3 COM-SP-SW 3 150 
SH-4 COM-SP-SW 4 150 
SHB-1 1 150 
SFL-1 P 1 150 
SHP-1 P 1 150 
SHF-1 P 1 150 
PITTSBURGH REFLECTOR CO. 
A-1240 F 2 40 
A-2440 F 4 4 
A-4440 F 4 4 
A-1240 F 2 40 
AF-Troffer COM-F 2 40 
B-50 COM-I 1 300 
500 
N-592-C COM-I 1 730 
1000 
ST-1010 FL-I 1 750 
1000 
1-1005S IND-I 1 750- 
1000 
PF-52 
4 SW-l 1 150 
105 SW-l 1 150- 
200 
E-230-5 COM-I 1 150 
300 
GR-200 COM-I 1 200 
D-505 IND-I 1 500 
400 
PLUME & ATWOOD MFG. CO. 
4511-21," 1-RES 1 4 
6 
4511-21," 1-RES 1 &- 
60 
4403-21,” 1-RES 1 -4 
J 
4404-31," 1-RES 1 2- 
15 
4303-4 1-RES 1 60- 
150 
4303-4° 1-RES 1 60- 
150 
3796-4" I-COM-RES 1 60- 
150 
3796-4" I-COM-RES 1 60- 
150 
3931-6" COM-I 1 60- 
150 
4525 1-RES 1 &B- 
15 
4019-4 COM-| 1 60- 
150 
4003-6’ COM-I 1 60- 
150 
4405-6" 1-RES 1 F 
4410-8" 1-RES 2 6 
4411-10" 1-RES 3 5 
3676 1-P 2 8 
3644 1-P 2 6 


PROGRESS MANUFACTURING CO., INC. 


115 F 1 14 
118 F 1 


wall type 3 ths. $8.50 
ceiling type 3“ 6.00 
ceiling suspension t 10.00 
ceiling type 2,“ 8.00 
ceiling type 4 15.00 
ceiling type 54 “ 73.00 
cerling type 6 30.00 
heat, sun, portable , * 
heat, sun, portable 16 30.00 
heat, sun, portable >, * @& 
heat, sun, portable _ 
410 Oliver Bidg. 
Pittsburgh 22, Pa. 
glass side panels 38 Ibs. $44.43 
glass sides & bottom 59“ 55.32 
glass sides, louver 58“ «(66.20 
glass sides, louver 39“ «50.68 
ceiling recessed 
- spun alum. housing Ty, “ 13.50 
- dir., indir., alum. housing 21 25.50 
- weatherproof, alum. 35 “69.45 
metal enclosed 35 24.00 
for med. shallow windows 3 4.00 
fr dee winds 3 4.00 
- ceiling recessed 5 8.78 
square unit., ceil. rec. 22 20.00 
incandescent lamp 37 47.00 
mercury lamp 
470 Bank St. 
Waterbury 88, Conn. 
wall light, w. e. 


wall light, chrome 

pull soc., conv. plug 

pull soc., cony. plug 
kitchen, w. e. 

kitchen, chrome 

ceiling, w. e. 

ceiling, stat. brz. 
ceiling, stat. brz. 

beam light, ivory 

chain pendent, stat. brz. 
chain pendent, stat. brz. 
ceiling fixt., chrome 
ceiling fixt., chrome 
ceiling fixt., chrome 


lamp cluster, brass 
adj. lamp cluster, brass 


Philadelphia 22, Pa. 
bracket 21, ths. $ 4.90 
bracket mm “ 5.10 
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124 F 1 2 
220 Line F 2 2 
224 Line F 2 2 
1120 F 1 2 
1140 F 1 40 
1220 F 2 2 
1240 F 2 40 
5120 F , = 
5220 F 2 2 
6120 F 1 2 
6220 F 2 2 
L-12 | 1 40 
L-18 | 1 60 
300 Line | 1 to 100 
RL-Line I 1 to 150 
2000 1-P 1 4 
2001 1-P 1 40 
2002 | 1 40 
700 Line 0 1 60 
900 Line 0 1 60 





Germantown Ave. & Master St. | 


REGENT-SAVOY ELEC. MFG. CORP. 


ny) 


ae 





CURTIS LIGHTING, INC. 


bracket 

kitchen unit 

glass shield, utility 
streamlined 
streamlined 
streamlined 
streamlined 

rec., louver bottom 
rec., louver bottom 
rec., glass bottom 
rec., glass bottom 
lumiline bracket 
lumiline bracket 
inc. recessed units 


inc. recessed units 


lumiline pin-up b’k't. 
lumiline bed lamp 
adj. lum. bed lamp 
outdoor and indoor 
outdoor and indoor 


16-114 R-RES 1 14° one-piece 
15-140 COM-F 1 4 
50-240 IND-F 2 40 
501 1-RES 1 
B1500 1-RES 1 glass 
408 1-RES 1 glass 
REVERE ELECTRIC MFG. CO. 
| 3086 0 1 1000 90° cut off 
3821 0 1 300- eliptor 
1000 
2400 A-0-SP 1 1000- champion 
1500 
0 1 300- alzak, open 
1000 
4200P A-0-SP 1 750- alzak, enclosed 
| 1500 
| 7110-W 0 1 150- enclosed 
200 


23, Ibs. $5.70 
« Te 
6 6 * gs 
4 4.80 
1%, 9.50 
7 7.00 
13 “= 18.60 
1 9.00 
13 13.10 
134% “ 11.50 
Il, 15.60 
1 3.45 
4- 
6 7.50 up 
KT b- 
5 4.50 up 
2 * @F 
2 6.30 
: * oe 
ly, 3.15 up 
lt Ao 
2 2.70 up 
589 North Ave. 
New Rochelle, N. Y. 
3ibs. $ 5.78 
6 “ 8.34 
5 * Ge 
14,“ 390 
3 “ 450 
3. 4.05 
6009 Broadway 
Chicago 40, Ill. 
16 ths. $ 25.00 
ie 71.00 
_ 55.00 
 ¢ 22.00 
= 43.00 
1 « 18.00 
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The new, practical fluorescent 
typewriter and adding machine 


lamp. For use with 8 watt fluorescent 




















lamp. Adaptable to any standard 
or portable typewriter or adding 


machine! 


$13.20 LIST (Less LAMP) 


Regular Trade Discounts 





Patent 
Pending 

















in lighting — TYPE-0- 


ce Bringing the light 


2S — > 8 EXCLUSIVE FEATURES 
5 TYPE-O-LITE's soft 


Easily mounted on any machine in a few minutes. 
nse office efficiency. 


All chrome fittings. 


@ Easy swivel adjustments. 


Instant starting switch. 


AC current . . . DC available at no extra charge. 


2 
“ 
= 
o“ 
wv 
= 
2 
Qa. 
ad 
+ 


Beautiful modern design. 


Lumarith Plastic a product of Celanese Corp. 


Individually packed 1 to a carton (6 to a Master). 


ie A. a ’ 


EG 


ENT-SAVOY  Si7ttaanvacrnne co 


Manufacturers of Fluorescent and Incandescent Lighting Fixtures 






















cent 


\MP} 
















7170-W 
3180-B 
5917-W 


5701-A 
4504 


7201-B 
3018 


3002 
3621 


764 
608 


RICHTER METALCRAFT CORP. 


124 
RMC32 
1415 
1425 
1460 
1462 
1108 


Pr FEO CO FO OC SC CO oO 


RUBY-PHILITE CORP. 


2222 
2222SP 


8096 
8098 
7061 
7063 
7180 
4444 
L-1000 
L-4000 
888L 
7786 
7160 
11 
77714 
1175 
1716 


F 2 
F 1 
F 1 
F 2 
F 1 
F 2 
F 1 
COM-F 4 
SP 1 
COM-F 4 
COM-F 4 
COM-F-SW 2,3 

or 4 
COM-F-SW 2,3 

or 4 
COM-F 4 
COM-F 23 

or 4 
1-SW-SW 1 
1-SP-SW 1 
COM-F 4 
COM-F 4 
COM-F 3 

or 4 
F-IND 2 

or 3 
COM-F 4 
COM-F ea 

or 4 
COM-F ye 

or 4 
COM-F 2,3 

or 4 


RUSSELL & STOLL CO., INC. 


4501° 


4502- 
4523 
4540° 


EP-I 1 
EP-I 1 
EP-I 1 
EP-I 1 


- enclosed 
730- enclosed 
75- enclosed 
75- enclosed 


500 navy standard 
420- searchlight 


P 15-KW large 


300- island light 


200 pit light 
750- high bay 


450 rotating beacon 
200 explosion proof 


20 molded glass ends 
32 circular fluor. 
15 desk lamp 
15 desk lamp 
15 desk lamp 
15 desk lamp 
8 bed lamp 
40 —_ bentglass, louver 
150- — swivel 
300 
20 or bent lens 
40 
20 or bent egg crate louver 
40 
200r rec.-glass or louver 
40 
20 or troff., glass & louver 
40 
20 or glass dividers 
40 
20 or two-tone end 
40 
15- 
300 


75- —_rec., lens or louver 


40 glass and louver 
40 glass enclosed 
20 or glass & louver 


20 or parallel 


200r cast ends 
20 or v-shaped glass 


100- pendent 
150 

200 pendent 
300 ceiling type 
500 ceiling type 


October, 1947—ELECTRICAL WHOLESALING 


13 Ibs. $ 24.60 | 
2“ %6.00 | 
1“ 13.50 
5“ 8.00 
37“ ~—-68.00 
710 “ 280.00 
187 “ 500.00 
4“ 15.00 
13“ 18.00 
n“ 25.00 

185 “ 500.00 
80“ 350.00 


Mount Vernon, N. Y. 





Tihs. $ 995 | 
7“ — 11.80 
8“ 16.30 
10“ 20.80 
8“ 15.80 
10“ 20.20 
4“ 8.00 
342 West 14th St. | 


New York 14, N. Y. 


125 Barclay St. 
New York 7, N. Y. 


1114 Ibs. $16.75 
15, “ 24.00 


19, “ 33.50 
360 —s«67.00 





4501R- EP-I 
4508: EP-I 
4539R° EP-| 
4521R° EP-I 
| 4527 EP-I 
4540R- EP-I 
4501 AR- EP-I 
4514- EP-I 
4521AR° EP-I 
4341- EP-I 
4542+ EP-I 
4541 AR- EP-I 
3000 VP-1 
1414 VP-I 
1426 VP-I 
6204 VP-1 
| 6208 VP-I 
6212 VP-1 
6218 VvP-I 
6231 VvP-I 
| 6237 VP-I 
6241 VP-I 
6245 VP-1 
2362 
2365 
2360 


a es eS  ,  _. 


ee ee ee 


_—— 


WESTINGHOUSE ELECTRIC CORP 


pendent, dome refl. 
pendent, dome reff. 
pendent, dome refl. 
ceiling, dome refi. 
ceiling, dome refi. 
ceiling, dome reff. 
pend., 30° angle reff. 
pend., 30° angle refl. 
ceiling, 30° angle refl. 


- bracket 


bracket 

bracket, 30° angle refl. 
pendent, cast brass 
ceiling, cast brass 
bracket, cast brass 
pendent, dome refl. 
pendent, dome refi. 
ceiling, cast brass 
ceiling, cast brass 
pend., 30° angle refi. 
pend., 30° angle refl. 
ceiling, 30° angle refl. 
ceiling, 30° angle reff. 


- underwater 


back relamped type 
front relamped type 


(*U.L. Approval for Hazardous Locations, Class 1, Groups C & D.) 


SAFEGUARD ELECTRIC CO., INC. 


6OMCR “WP” P 
100MCR “WP” P 


| GOFCR “WP” P 


TSFCR “WP” =P 
100FCR “WP” P 


L. J. SEGIL CO. 


$7896 
SL696 
FHLS548 
CF132A 
BP132 
C-J232P 
W863 


-asaa AAT 


nN — oo co 


waterproof 
waterproof 
waterproof 
waterproof 
waterproof 


slimline 

slimline 

glass enc., louver 
circ. fluor. 

circ. fluor. 


18 
32 


151% “ 
16: " “ 


40 
19 


151 “ 
I, “ 


211, “ 
181, “ 
3, “ 
Hy, “ 
9, “ 


121, “ 


121 Ibs. $19.25 


21.25 
69.00 
23.00 
23.25 
73.00 
19.25 
28.00 
23.00 
22.25 


29.50 
24.15 

5.00 
15.00 
12.50 
13.50 
23.00 

9.00 
23.00 

9.00 
22.00 

9.00 
13.50 
85.00 


* 110.00 


1 DeKalb Ave. 
Brooklyn, N. Y. 


11, Ibs. $ 4.40 
I,“ 4.80 
1 9.20 
Wy“ 5.40 
1,“ 5.80 


2500 W. North Ave. 


Chicago 47, til. 
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Watch for the 
GLATTHAR 
““Twins.’’ They 
identify Twin- 
line Lighting 
Fixtures. 
























Every unit has its “twin’ Here is a line that permits selection of matched "Twin" 
series of fixtures for every decorating need! A wide se- 
.a natural sales a ppeal lection is offered in entirely new and sparkling designs. 
. . . outstanding fixtures that combine smart styling with 
that’s bound to produce modern lighting. Write today for the name of your 
nearest ''Twin-line" representatives. Use the coupon 

quantity sa les! below . . . your inquiry will be answered promptly. 


T in ft G L AT T 4 A R | THE GLATTHAR LIGHTING COMPANY 
949 East 72nd St., Cleveland 3, Ohio 


Please send address of my nearest ‘Twin-line" representa- 


| 
a * | tives and catalog sheet on "Twin-line” Fixtures. 
ighting COMPANY | w. | 
| 


STREET 
CITY STATE 


949 East 72nd St. Cleveland 3, Ohio | 
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SIMPLET ELECTRIC CO. 3600 W. Potomac Ave. 
Chicago 51, Ill. 
6111 1-VP 1 100 4-way outlet 5 ths. $ 4.50 
6112 1-VP 1 100 4-way outlet 6, “ 5.40 
6211 1-VP 1 100 pendent “  §.40 
6212 1-VP 1 200 pendent 6,“ 5.40 
6511 1-VP 1 100 wall mounting 54“ 455 
6512 1-VP 1 200 wall mounting “  §.50 
SMITHCRAFT LIGHTING DIVISION Chelsea 50, Mass. 
YE-4 COM-F 4 40° glass & louver 50 Ibs. $ 60.55 
0-4 COM-F 4 40 louver 43“ 75.09 
HG-4 COM-F 4 40 wood frame & glass 50“. 99.45 
HE-4 COM-F 4 40 wood frame, louver 50“ 99.45 
A-4 COM-F 4 40 louver 50 “ 70.65 
v-4 COM-F 4 40 glass shielded 58“ 74.45 
V-2 COM-F 2 40 glass shielded 48 38.65 
v-4 COM-F 4 40 glass shielded 50“ 49.44 
T-4 COM-F 4 40 bare | 43.55 
T-2 COM-F 2 40 bare n* 
$-4 COM-F 4 40 bare i 42.65 
D-21 COM-F 2 40 louver, pendent 39“ 36.00 
D-2 COM-F 2 40 louver aT ° 35.00 
K-2-40 COM-F 2 40 bare 13 ‘ 23.95 
K-1 F-RES 2 20 adapter type a 9.85 
K-2 F-RES 2 2 - 9.85 
HS2-40 F-IND 2 40° full channel 30“ 25.89 
HS3-40 F-IND 3 40 full channel 3“ = 35.44 
HS2-100 F-IND 2 100 full channel 50“ 47.88 
CHS2-42 F-IND 4 40 full channel 61 “ 53.89 
CHS3-42 F-IND & 40 full channel 70“ ~— 71.67 
CHS2-102 F-IND 4 100 full channel 100 “ 98.55 
LS2-40 . F-IND 2 40 %“ «©23.89 
LS3-40 F-IND 3. 40 30“ «©3378 
LS2-100 F-IND 2 100 4“ 44.22 
SMOOT-HOLMAN COMPANY 321 N. Eucalyptus Ave. 
Inglewood, California 
EP-446-H COM-F 4 40 plastic shielding 45 lbs. $ 61.35 
A-H900 IND-M 1 3000 high lumen output 2° Be 
(*Less transformer) 
SOLAR LIGHT MANUFACTURING CO. 1357 South Jefferson St. 
Chicago 7, Il. 
5248 COM-F 2 40 built-in refi. 40 Ibs. $37.00 
5424 COM-F 4 20 built-in refi. 2%“ «=©33.90 
5448 COM-F 4 40° built-in refi. S°* 8S 
5648 COM-F 6 40 built-in refi. 70“ ~— 69.75 
8248 COM-F 2 40° built-in refi. 40“ 42.23 
8424 COM-F 4 20 built-in refi. 2“ «=: 37.18 
8448 COM-F 4 40° built-in refi. 53* 2 
8648 COM-F 6 40 built-in refi. 70“ ~=81.75 
SOUNDRITE CORPORATION 384 Dwight St. 
Holyoke, Mass. 
B-31 1-P 1 100 all alum., coral 12 tbs. $19.95 
B-32 1-P 1 100 all alum., turquoise 12“ 19.95 
B-33 1-P 1 100 all alum., green 2° 0% 
B-34 1-P 1 100 all alum., gold a* GS 
B-35 1-P 1 100 all alum., burgundy 12“ 19.95 
B-36 1-P 1 100 all alum., natural 12“ 19.95 
B-37 1-P 1 100 all alum., ebony 2° 0% 
THE SPERO ELECTRIC CORP. 18222 Lanken Ave. 
Cleveland 19, Ohio 
LVR448 COM-F 4 40 louver, plastic panels 50 ths. $65.90 
LVR248 COM-F 2 40 louver, plastic panels 32“ 43.87 
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SULV-1 SP 1 
TR48 COM-F 4 
“MSB" 48 = COM-F 4 
“MSB" 48 = COM-F 8 
WL448 F-SW 4 
C0448 COM-F 4 
675L FL 1 
ri) SP 1 


STONE MANUFACTURING CO. 


Ad? FL 1 
A33 FL 3 
A35 FL 5 
B153 FL 3 
B155 FL 3 
B350 FL 1 
B352 FL 2 
B353 FL 3 
A30 FL 1 
B150 FL 1 


SUN-LITE MFG. CO. 


9004 COM-F 4 
9006 COM-F 6 
9008 COM-F 8 
9030 1-SP 1 
7354 COM-F 4 
1356 COM-F 4 
1366 F-RES 4 
7014 COM-F 4 
2448 F-IND 4 
2481 F-IND 2 
3347 F-RES 1 
G-224 F-RES 2 
1515 F-RES 1 
1535 F-RES 1 


SWIVELIER COMPANY, INC. 


107GR COM-FL-I-RES 1 
SC-SL-SP-SW 

S17GR COM-FL-I-RES 1 
SC-SL-SP-SW 


150 


150 


60 
150 
60 
150 


DAY-BRITE LIGHTING, INC. 


for LVR unit, adj. 4ibs. $23.31 
rec., louver or lens 45 “ 66.22 
min. surf. brightness 60 “ 79.51 
glass and louver 125 “ 244.44 
32 “ 47.17 

unshielded, alum. trim 24 “ 37.67 
weatherproof, prism lens _* 19.50 
weatherproof, adj. i 1.65 
489 Henry St. 

Elizabeth 4, N. Y. 

weatherproof 1 Ibs. $ 3.00 
weatherproot 4 * 22 
weatherproof 6 17.90 
cast aluminum 5 20.20 
cast aluminum T “ 29.95 
cast aluminum ye“ 738 
cast aluminum 5 “ 19.60 
cast aluminum 7 27.00 
cast aluminum 1 2.50 
concealed wiring | 4.75 
9126 Oakland Ave. 

Detroit 11, Michigan 

ind., cont., slimline 65 lbs. $80.00 
ind., cont., slimline 75 “ = 115.00 
ind., cont., slimline 90 “ 140.00 
use with slimline units 24.00 
in-line type 30 “ 40.00 
in-line type 20 “ 23.15 
wh. enam., chrome trim 18 “ 21.00 
louver bottom 3 * 66.00 
detachable refl. BD “ 39.40 
baked wh. enam. refl. _ 18.50 
kitchen .* 8.00 
glass ends .* 8.40 
- chrome finish »* 6.56 
- glass shield be 9.30 
30 Irving Place 

New York 3, N. Y. 

- screw-in unit Slbs. §$ 1.60 
- escutcheon plate a* 2.00 
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Beauty and practicability, combine with a variety of engineered 
conveniences, to make “SUPER-VISION” MOBILIERS outstand- 
ing favorites, with men who KNOW lighting! Handy surface- 





. *%. ° “oh ed pottom, 
mounting brackets . . . easy adaptability to continuous-run a sip of-0-Fig and 700 
. ‘ . M ccess 10 7 nd main 
mounting . . . dust-proof, light-concentrating reflector ...or... provides mrieRs for eosy © en putton 
line ssure 
nt pre 


that easy “Flip-of-a-Finger” access to lamps .. . are just a few of 
the reasons why MOBILIERS’ Engineered Lighting ranks high- 
est with Dealers, Contractors and Architects . . . arid better fill the 


tenance. eo 
release and 


needs of stores, offices, banks, institutions . . . and any place 








where a Big lighting job... a Better lighting job . . . demands 
the Finest! Choose "SUPER-VISION” MOBILIERS for your next 
installation ... and know the difference! 


MOBILITE, .. 


Manufacturers of Fluorescent Lighting 


JERSEY CITY 6, NEW JERSEY 











Easy to Install! Easy to Maintain! 


; 
i 


ce ‘ 1 
oe 


es rt : ee a : ed 





174 





ELECTRICAL 


WHOLESALING—October. 


1947 




















607GR COM-FL-I-RES 1  60- portable 2.0 tbs. $ 2.60 | ' a0 ¢ ® 
SC-SL-SP-SW-P 150 } 
H607AN COM-FL-I-RES 1  60- hood portable 25 * 7.50 | = 
SC-SL-SP-SW-P 150 | & 
537GR  COM-FL-I-RES 1  60- boxplate 6“ 170 | : 
SC-SL-SP-SW-P 150 
4537GR-LS COM-FL-I-RES 4 150 quadrupel cluster ws * 7.45 
SC-SL-SP-SW-P 
Y985-6 IND 1 60- self-grounded i* 9.00 
150 
S04BR P 1 a heat or sun lamp a* 3.95 
S40BR P 1 60- all-purpose swivelier 6.5 995 
300 
H547AN-LS COM-FL-I-RES 1 150 hood boxplate 2 * 6.90 | 
SC-SL-SP-SW-P 
H3547AN- COM-FL-I-RES 3 150 hood cluster 35 20.70 
LS SC-SL-SP-SW-P 
H547AN5- COM-FL-I-RES 1 150 hood extension m2“ 7.60 
L12 SC-SL-SP-SW-P 
HIO7AN COM-FL-I-RES 1 150 hood screw-in 3“ 6.50 
SC-SL-SP-SW-P 
960CR P 1 A. counter lamp 1.0 14.95 wogenent con. 
958 P 1 150 clamp-on unit Ly * 
962 P-0 1 150 spike outdoor ZS “ 
- * i : an ann aa 
-FL-I- -a-Di “ . . susp. . 
- kee " 9004-40 = COM-F = 440. susp or surf 1 4340 
| 3202-40 COM-F 2 40 surface ie 29.80 
| 4404-40 COM-F 4 40 surface = * 47.00 
4404-20 COM-F 4 20 surface 20 “ 30.00 
1/20 COM-F 1 20° surface “> 6.40 
2/20 COM-F 2 20 surtace 8 “ 11.60 
1/40 COM-F 1 40° surface ee 10.60 
SYLVANIA ELECTRIC PRODUCTS INC. 500 Fifth Ave. | 2/40 = 6 6 ae “us 68 
New York 18,N.Y. | 
CG-440 COM-F 4 40 glass shield 69 Ibs. $64.80 
HF-100 F-IND 2 40 — . . 
R-422 F-RES 4 20 unshi 4 ; : ; , 
oie COME AAO shielded, glass & louver «G4 —«7255 | ULTRA-VIOLET PRODUCTS, INC. om aw ow. 
HF-235 F-IND 2 100 = . ? = | his 
RW-220 F-RES 2 20 shi Pe 0 | 
CL-246 COM-F 2 © sartase wty,, loner 33 « 38.00 | RHUV30 IND 1 40 cold temperatures 19 lbs. $67.50 
HFF-208 F-IND 4 40 double length channel n* 56.25 | 
R-222 F-RES 2 20 unshielded es 17.90 | 
C-205 COM-F 4 40. plastic & louver 50 “ 69.40 | 
RW-160 F-RES 1 6 ivory or bronze e* 10.45 
C-201 COM-F 4 40 glass shielded 38 “ 36.75 | F. W. WAKEFIELD BRASS CO. Vermilion, Ohio 
CP-150 1-SP 1 150 adjustable beam _= 13.55 | 
CTR-240 COM-F 2 40 rec. unshielded 37 “ 41.70 | ST-248 COM-F 2 40 luminous, indirect 26 ths. $57.98 
C-115 COM-F 2 40 glass shielded 4“ 39.25 | PG-2488 COM-F 2 40 semi-direct 2° «37.86 
C-113 COM-F 2 40 unshielded 29 “ 27.90 | GRL-24820 COM-F 2 40 general diffuse. n» * BS 
C-246 COM-F 2 40 unshielded, surf. mtg. 4“ 25.50 | B-4483-W COM-F 4 40 glass panels 37“ ~—«60.24 
C-240 COM-F 2 40 unshielded 27“ 30.60 | K-4483-W COM-F 4 40° plass panels 37 *~—(50.24 
G-250A COM-F 2 100 45° shielding 15 =“ 95.88 
2653 COM-! 1 300 luminous, indirect 2,“ 8.68 
265 COM-| 1 300 luminous, indirect mw * On 
| 3693 COM-! 1 500 luminous, indirect 8 “ 13.68 
| = com 1 7” luminous, heer By, “ 14.04 
COM-I 1 luminous, indirect 10“ 23.22 
a a oo Magee | COM-1 1 1000 luminous, indirect 4 322 
115 VP 1 100 3lbs. $2.50 | 
815 vP 1 200 es 3.80 
WESTINGHOUSE ELECTRIC CORP. 1216 West 58th St. 
Cleveland 1, Ohio 
61-232 COM-F 2 40 glass shielded 36 Ibs. $ 34.15 
TRI-PART MFG. CO. 934 Plum St. | 61-234 COM-F 4 40 glass or louver bottom 50“ 50.80" 
Detroit 1, Mich. | 61-236 COM-F 1 40° glass, surface strip _ * 26.90° 
61-238 COM-F 2 40 glass, surface strip _ * 54.45° 
4102-40 F-IND 2 40. industrial 22 Ibs. $25.60 | 61-242 COM-F 1 40° rec., louver or glass 30 “ 26.50° 
5002-100 F-IND 2 100 industrial 3B 47.60 | 61-276 COM-! 1 200 glass, indirect Be 12.25° 
1704-40 COM-F 4 40° susp. & surf. 33 “ 40.60 | 61-278 COM-I 1 300 plastic, indirect we “ 11.25° 
1702-40 COM-F 2 40° susp. & surf. 5 * 28.20 | 61-286 COM-! 1 100 general diffuse . 4.35° 
1704-20 COM-F 4 20 susp. & surf. 10 “ 24.80 | 61-130 F-IND 2 40 open end refi. 28 “ 24.90- 
7506-SL COM-F 6 52 200 mill. slimline 170.80 | 61-132 F-IND 2,3 40 open &closedendrefl. 30,34“ 28.75 
7504-SL COM-F 4 52 200 mill. slimline 126.20 | 61-133 F-IND 2,3 40° open end refi. 30,34 “ 28.00 
7004-40 COM-F 4 40° susp. or surf. 35“ 53.30 | 61-136 F-IND 2,4 40 cont., open end refi. 33,50 “ 24.00 
7003-40 COM-F 3 40 susp. or surf. 32“ 47.30 | 61-140 F-IND 2,4 100 open,closedendrefi. 66,117 “ 49.90 
1002-40 COM-F 2 40° susp. or surf. 2“ 37.90 | 61-142 F-IND 2,3 40 hazardous locations 46,49 “ 58.85 
8006-SL COM-F 6 52 200 mill. slimline 219.46 | 61-145 1-IND 15- interchangeable 4.95° 
8004-SL COM-F 4 52 200 mill. slimline 175.20 1500 
8008-40 COM-F 8 40 8 ft. long 175.20 | 61-150 1-IND 300- silver bowl 10 “ 11.50° 
8006-40 COM-F 6 40 susp. 90 “ 109.60 500 
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Here is what vou' are e looking for 


THE LOWEST PRICED QUALITY LINE . . - 


- THE “PERFECT” LOUVRE 


MAXIMUM LIGHT—Flush, Pendant, or 
Continuous Mounting—Hinged Louvre. 
Easy Maintenance—Easy Installation. 














“MAXIMUM” LIGHT STRAIGHTLINE 


—Engineered for beauty and efficiency 
—gives the most light at lowest cost. 






Amegican — 


GIVES YOU POWERFUL SALES HELP WITH 
GOOD LIGHTING FIXTURES. . . PRICED RIGHT!! 


* The AFCO line is complete—it is modern—it is right . . . for 
home, office, shop—commercial or industrial lighting. When you 
sell AFCO Fluorescents they stay sold because they are designed 
right—engineered right—made ‘ight . . PRICED RIGHT. They, 
are right too for the installation requirements. AFCO Fixtures: 
are beautiful in appearance — attractively finished —they lend. § 
themselves to any decorative scheme. Underwriters Approved. 
Send for particulars on complete line. 


AFCO CIRCULINE FLUORESCENTS : 


for fash or sSupsaghi ter for every purpose | 
sh sam te ca ale ‘gp ooh cen pst Teale peck She. Sak wiih whe toons ok ed looctie | 
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= - CHICAGO 40, ILLINOIS 





5407 NORTH BROADWAY 
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61-162 1-IND 4 hazardous locations Qibs. §$ 13.25 
61-170 1-IND 100 yard light 8“ =. 4.60 
61-172 1-IND 100 bin and stack 5“ 4,60 
61-184 IND-M 400 dome 12“ 10.00 
61-832 FL-0 1 200- general purpose 18“ = 43.00 
+ 890648 250 
61-834 FL 1 300- W. B. heavy duty, 50“ 68.00 
# 1220541 500 weather proof 
61-838 FL 1 1000- W. B. long range, 137 “ 140.00 
# 990612 1500 weather proof 
61-858 FL 1 750- N. B. ground area 30 “ 51.00 
# 1372381 1500 | 
60-032 ST 1 500 AK-10 luminaire 0“ 41.00 | 
60-930 4 1 1000 36° dbl. end, rotating 700 “ 2050.00 | 
60-930 A 2 500 300MM, aux. airport 97 “ 265.00 
60-940 A-FL 1 3000 CAG-25 landing field 250 “ 500.00 
60-950 A 1 40 boundary marker It. 54“ = 75.00 
60-968 A 4 runway designators 145 “ = 250.00 
60-967 A 1 100 angle approach indicator 95 “ 350.00 
Up 
| MILLER COMPANY 
| 
WHEELER REFLECTOR CO. aS. vB1002 F-IND 2 100 adjustable 33 hs. § 38:95 
Mass. | AMO4H COM-F ‘ “ banger mtg. 3%“ 40.45 
A404 . ceiling mtg. 32“ = 37.95 
eo a> 3 © pp nro AMO3H COM-F 3 40. hanger mtg. 33 37.95 
a A403 COM-F 3 40 ceiling mtg. 9“ 35.45 
Series A402H COM-F 2 40 hanger mtg. _ 26.45 
1980 F-VP 2,3 40 class Il, group G A402 COM-F 2 40 ceiling mtg. 5“ 23.95 
2547 LFL 1 500- outdoor fightin TISIW F-IND 1 15° strip 5 6.00 
ro iw = ORIND. tat st 19s 
A str “10.25 
5710 COM-F 2 40 detachable Imphidrs. Taolw FIND 1 40 strip 1“ 1025 
T1001 F-IND 1 100 strip (450 
7202 F-IND 2 20 strip 4“ 15.48 
1402 F-IND 2 40 strip 1“ 19.95 
N404 F-SW 4 40 semi-parabolic 5“ 33.24 
0. C. WHITE CO. 15-21 Hermon St. | 402 F-SW 2 40 semi-parabolic 3“ = 75.47 
Worcester 8, Mass. | 1423 COM-F 2 40 ULRC. type 3%“ = 33.25 
1447 com-F 4 40 URC. type 49° 48.15 
R3D 1-IND 1 60 bench, adjustaale Gibs. $9.50 | 1421 COM- 2 40 louver bottom 32“ 36.25 
R2LAW 1-IND 1 60 wall, adjustable 5“ 940 | 1445 COM-F 4 40 louver bottom a“ 523 
RILA 1-IND 1 60 conduit adjustable 3° (645 
R2LAPT 1-IND-P 1 60 18“ 26.00 
THE WIREMOLD COMPANY Hartford 10, Conn. 
20H 24 COM-IND-F 2 40 wired & assembled 20 Ibs. $29.00 
R. & W. WILEY, INC. 119-129 Dearborn St. | 20H24X COM-IND-F 2 40 extension unit 20 79.00 
Buffalo 7, New York | 1H14 COM-ND-F 1 40 wired & assembled 10, “ 18.70 
2H14 -IND-F 1 40 wired & assembled: 10, “ 18.00 
2T100L COM-F 2 40 E-Z servicer, louvers 43 tbs. $40.50 | 91 44> COM-IND-F 1 40 wired & assembled Bs, “ 13.90 
3TiSOL COM-F 3. 40: E-Z servicer louvers 4] “ 51.50 | 25H24 COM-F 2 40 opal glass, enc. 3 46 «(456.30 
412001 COM-F = 4 40 E-Z servicer louvers St“ 58.00 | 25H24x COM-F = 2-40 extension unit 3“ (56.30 
6N300L COM-F = =& 40 E-Z servicer louvers 49° 62.00 | awit COM-IND-F 1 15  unwired & unassembled 2%, “ 2.60 
2N100G COM-F 2 40 E-Z servicer glass 38S 43.50 | wiz COM-IND-F 1 20 unwired & unassembled 2.90 
3N150G COM-F 3 40 E-Z servicer glass 4S 3450 |) 1wi3 COM-IND-F 1 30 unwired & unassembled 5 “ 310 
4N200G COM-F 4 40 E-Z servicer, glass 41“ 61.00 | wi COM-IND-F 1 40 unwired & unassembled 6 “ 460 
6N300G COM-F 6 40 E-Z servicer, glass Ss} “82.00 | tHI COM-IND-F 1 15 wired & assembled 5 “ 13.50 
2NB100L COM-F 2 40 E-2Z servicer, louvers 50 : 51.00 | 1H12 COM-IND-F 1 20 wired & assembled: 54%“ 13.70 
4NB200L = COM-F 440. E-Z servicer, louvers 56 “68.00 | 1H13 COM-IND-F 1 30 wired & assembled 83, “ 17.60 
2NBI00G =: COM-F 2 40 E-Z servicer, glass 28 31.00 | aH COM-IND-F 1 15 wired & assembled 5 “ 12.90 
4NB200G = COM-F 4 40 E-Z servicer, glass 60 “68.00 | 2H12 COM-IND-F 1 20 wired & assembled 5% “ 13.10 
TS-96 1-SP 1 = adjustable 13 21.00 | 2H13 COM-IND-F 1 30 wired & assembled: 83, “ 16.90 
1LI1+* COM-IND-F 1 15 wired & assembled 3,“ 9.30 
TS-96FL 1-SP 1 - fixed lens 13“ 20.00 | 4L 12+ COM-IND-F 1 20 wired & assembled: 4 960 
: 1L13** COM-IND-F 1 30 wired & assembled: ly “ 13.40 
CS-90 1-SP | 4 adjustable 13“ 21.00 | anit COM-IND-F 1 15 wired & assembled 3,“ 8.10 
2L12+* COM-IND-F 1 20 wired & assembled: 4“ $90 
CS-90FL 1-SP 1 . fixed lens 13“ 21.00 | 2113+ COM-IND-F 1 30 wired & assembled ly “ 12.80 
2224 COM-IND-F 2 40 V-type unit» 4 25.30 
2R100-0E —F-IND 2 40 4M“ 76.50 | 22H44 COM-IND-F 4 40 Modest 7% 6“ 50.60 
3RIS0-OE = F-IND 3 40 3“ = (97.50 | a5HI4 COM-F 1 40° opal glass, enc. 19 “ 3250 
4R200-0E —*F-IND 4 40 4“ = 45.00 +Reflectors may be added. 
**Low power factor. 
H. E. WILLIAMS PRODUCTS CO. 120 S. Main St. 
Carthage, Missouri | ZANE MANUFACTURING CO. 65 Austin St. 
Cambridge, Mass. 
vB402 F-IND 2 40 adjustable 21 Ibs. $20.95 
¥B403 F-IND 3 40, adjustable 2“ 895 | 200168 F 2g, 51 wireway for slimline 35 Ibs. & $50.78 
VB404 F-IND 43 40 adjustable 78 38.95 | 20016 F 2 51. wireway for slimline 5“ 39.67 
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Planned Lighting 


By W ide-Awake ““Mers. 


ales Boosted 


Rep.” 





UBTLE suggestions that man- 

ufacturers’ representatives only 

perform a valuable function as 
order takers and occasionally show 
a weakness for following the order 
line of least 
voiced by 


resistance have been 


many manufacturers. 
sentiments were expressed 
frequently, when 
sales curves slanted downwards and 


Those 
most perhaps, 
it was necessary to find a scapegoat 
on whom the blame could at least 
be partially placed. 

Such may be true in certain cases, 
but consistent reports from the field 
indicate that while the “reps.” are 
still just as eager and anxious as 


October. 


the next salesman to write an order, 
they are prepared today to render 
much more in the way of real service 
to the accounts they sell than pre- 
viously. 

One instance where this expanded 
service is dramatically in evidence is 
shown in the above photograph of 
the completely new lighting fixture 
showroom recently opened by Flem- 
ing and Associates on the street floor 
of the Foshay building, Minneapolis, 
Minnesota. 

Manufacturers’ representatives of 


lighting fixtures exclusively and 
covering Minnesota, North and 
South Dakota, western Wisconsin 
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and upper Michigan, this organiza- 
tion decided that in the lighting field 
you've got to “show ’em to sell ‘em” 
and as a result, designed this show- 
room with 2500 square feet of arez 
to assist customers in making their 
buying decisions. 

Separate groupings of residential, 
commercial and industrial lighting 
fixtures are displayed and a color 
soft greens and burnt 
orange with patterned wallpaper of 
different designs is used to effec- 
tively set them off. In addition a 
special meeting room is available 
for the convenience of electrical trade 
groups and associations 


scheme. of 
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PARTIAL PREVIEW OF NEW ITEMS 


VIRDEN VALUE 


in the New Vinden Catalog 


@ Hold your breath, friends! It's coming but not until 
October, or thereabouts. Yes, that’s when our new 
catalog will be ready. Meantime feast your eyes on 
t a sample of the new items you're hungry for now! 
At the top three “Ranch House” fixtures especially 
designed for this increasingly popular home type. 


John C. Virden Company ° Cleveland, Chio 
Wember sémerican Home Lighting Wnatitute 
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And below, three “Colonial” items of unusual 
beauty in smart brass with hand etched glass, 
and the so-much-desired prisms characteristic 
of the period. 


Sorry, not available until October but see your 
Virden jobber and prepare for the future. 

















NewsNotesHromN.E W.A. 


By Alfred Byers, Secretary 


National Electrical Wholesalers Association 





N.E.W.A. GOVERNORS 
TO MEET AT HERSHEY 

N.E.W.A.’s new Board of Gov- 
ernors, elected at the Atlantic City 
Convention last May, will meet late 
this month at Hershey, Pennsyl- 
vania. The Executive Committee 
will meet immediately preceding 
these sessions. The agenda for both 
groups contains subjects of impor- 
tance to the welfare of the entire 
industry. Mr. E. B. Ingraham, 
N.E.W.A.’s_ widely known new 
president, will preside at all sessions. 


METZ CONDUCTS OUTSTANDING MEETING 
OF PLANNING COMMITTEE 

On the 23rd of last month, N.E. 
W. A.’s Planning Committee met at 
New York with leaders in the build- 
ing construction industry. Mr. Her- 
bert Metz, under whose direct 
guidance this Committee has devel- 
oped a mass of valuable information 
at the fourteen forum meetings held 
during the past three years, arranged 
an excellent program for this 15th 
forum of the current series. 

The objective was to uncover de- 


pendable opinions and_ estimates 
regarding building construction 


throughout the country for the bal- 
ance of this year and for next year. 
The importance of such information 
to all electrical wholesalers and ap- 
pliance distributors is obvious and 
this Planning Committee forum was 
arranged for that particular reason. 

As has been customary on the 
occasions of previous meetings, a 
complete report of this meeting of 
the Planning Committee has been 
prepared for release to all N.E.W.A. 
members and to the industry itself 
through the trade press. Mr. Pyle 
has expressed the view that this re- 
port shows the meeting to have been 


one of the most beneficial to the 
membership of all those which have 
taken place. 


N.E.W.A.’s CATALOG COMMITTEE 
PROVIDES A NEW FEATURE 

The Catalog Committee of N.E. 
W.A., of which Mr. A. C. Prange 
is chairman, has now furnished all 
members of the Association with a 
supply of a series of humorous car- 
toons. Their purpose is to empha- 
size—to manufacturers—the diffi- 
culty they cause their distributors 
when they publish salesmen’s price 
information sheets, or handbook 


sheets, which do not follow the 
standards for such sheets as sug- 
gested by the Association. Each 


cartoon illustrates a particular one 
of the several standards suggested 
for these sheets. 

A great many manufacturers are 
now employing those standards, and 
their cooperation is extremely help- 
ful to wholesalers and their sales 
forces. Sheets do come along, from 
time to time, however, which deviate 
from one or more of those stand- 
ards. In the latter instances, the 
Catalog Committee suggests to the 
N.E.W.A. membership that they 
send such manufacturer the appro- 
priate cartoon which emphasizes the 
particular standard he has over- 


looked. 


A NEW SERVICE TO BOOST 
N.E.W.A. MEMBERS’ SALES 

Last month the N.E.W.A. “Sales 
Boosters”’ made their initial appear- 
ance. This is a new, and highly 
practical service carefully designed 
to help members’ salesmen do a 
constructive selling job, and boost 
their volume and profits. The idea 
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originated in the Store Management 
and Store Arrangement Committee. 
Considerable time has since been 
spent in working out policies and 
objectives. 

The service consists of two series 
of “Booster” bulletins—one _ pre- 
pared especially to help salesmen of 
Appliance Division members, and 
another to help salesmen of mem- 
bers in the Apparatus and Supply 
Division. Eight to ten issues a year 
will be published. 

Each issue of the “Booster” will 
concern itself with a single subject, 
highlighting its principal factors 
with which successful salesmen must 
be thoroughly familiar. The lay-out 
of their “Boosters” has been most 
carefully worked out. 

Actual reading matter is reduced 
to a minimum. Pictures in quantity 
are relied upon to emphasize and 
describe the subject in every case. 
“Boosters” are in the form of 4- 
page folders of standard letter-head 
size. Little time is required to read 
one, and yet each issue drives its 
points home with real punch. Al- 
bert Pfaltz, N.E.W.A.’s staff man 
in charge of publicity and public 
relations, conducts the Sales Booster 
service. From his thorough knowl- 
edge of this type of publication, 
N.E.W.A. members can count on 
some expert aid in sales training as 
a result of the unusual and effective 
treatment. Mr. Pfaltz is planning 
for the Sales Boosters’ contents. 


SERIES OF N.E.W.A. MEETINGS 
NOW UNDER WAY 

A series of twenty meetings, in as 
many locations throughout the As- 
sociation’s nine 
month. 


zones, began last 
With attendance limited to 
N.E.W.A. members only, the series 


181 





182 





— 





WITH REGULAR, SLIMLINE 
AND COLD CATHODE LAMPS 


This truly sensational development offers the most 
practical means yet devised for creating beautiful 
color effects with fluorescent lighting. Just slide 
TULOX DIFFUSERS over your fluorescent lamps 
and presto! .. . all the advahtages of colored illum- 
ination are yours. 

Here are some facts every user of fluorescent light- 


ing should know about TULOX DIFFUSERS: 


1. No special fixtures or attachments required. 


2. All sizes for T-5 to T-12 Regular, “Slimline” and 
Cold Cathode Lamps available from stock. 


3. Full range of standard colors includes Blue, Green, 
Yellow, Orange, Red, Pastel Rose and Clear. 


4. One color, or several can be used in combination 
to achieve single, multiple or blended color effects. 


5. Diffusing qualities greatly reduce glare and pro- 
vide light that is brilliant, yet restful to the eyes. 


6. Installation is as simple as switching lamps and 
changes can be made quickly whenever new color 
schemes are desired. 


7. Sturdy, non-shatterable construction eliminates 
fear of breakage and provides excellent protection 
for lamps. 


Write today for full-color descriptive folder and 
name of nearest distributor. 


Trade Mark Reg. U. S. Pat. Office. TULOX DIFFUSERS 
are manufactured under U. S. Patents No. 2,377,908, No. 
2,383,520 and No. 2,423,260. Other patents, U. S. and foreign, 
now pending. 


EXTRUDED PLASTICS, Inc. 


NEW 


CANAAN 


AVENUE NORWALK, CONNECTICUT, 











is scheduled to be concluded the 
first week in December. The “time 
table” of the series appeared in the 
September issue of ELECTRICAL 
W HOLESALING. 

Meetings are being conducted py 
the executive staff of the Associa- 
tion, with Managing Director Chas. 
G. Pyle, Secretary Alfred Byers, 
and Appliance Division Director 
Robert C. Hill dividing the assign- 
ments among them. 

Each meeting is being informed in 
detail about the Sales Booster, new 
programs for better industry and 
public relations, and other plans for 
enlarged activities to benefit the in- 
dustry. Already a number of meet- 
ings have been held. Enthusiasm for 
the new Sales Booster was very 
marked at each one. 

Members were optimistic about 
the Booster’s being an important 
factor in preparing their salesmen 
for, and maintaining them in, a fa- 
vorable position in the highly com- 
petitive market the industry is now 
entering. The N.E.W.A. Sales 
Booster according to many com- 
ments heard at the meetings con- 
ducted so far, is one of the most 
practical and directly valuable serv- 
ices now available to N.E.W.A. 
members; and they are planning to 
take full advantage of it. 





(Continued from page 77) 


measures we have in mind actually re- 
duces the over-all cost, and not merely 
shifts the cost from one part of the pic- 
ture to another,” Mr Susey said. 
“Selling is our function and our future.” 

Because distribution costs are tailored 
to the demand of the consumer, they 
may be very high or very low, depending 
on the product, Mr. Busey said, and the 
money spent for distribution is part of 
the total cost, not something added to 
manufacturing expenses. “We'll keep in 
mind always, that increased costs of dis 
tribution are often necessary to assure 
the development and cultivation of wider 
markets, which in turn, implement greater 
production, better quality, lower manu- 
facturing costs.” 

Mr. Busey said that “above all, we 
electrical contractors, electrical whole- 
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salers and manufacturers — must join 
forces to do a selling job that will bring 
the people in this country, and in other 
countries, more and more of the things 
they want.” 


McChesney Re-elected 


Robert W. McChesney of Washington, 
D. C. was re-elected president of 
N.E.C.A. This will be the fourth con- 
secutive term for Mr. McChesney, who 
was first elected at the Philadelphia con- 
vention in 1939. He is president of Harry 
Alexander, Inc., Washington, D. C. and 
New York, one of the nation’s pioneer 
electrical construction concerns, and he 
has been in the electrical industry for 
42 of his 56 years 

Other speakers addressing the con- 
tractors included: George Andrae, chair- 
man of the N.E.C.A. technical and re- 
search committee; N. J. MacDonald, 
chairman of the Interdependence com- 
mittee of the National Electrical Manu 
facturers Association; Dunlap C. Clark, 
president of the Central Bank of Oakland, 
Calif.; and Harry McClelland, vice presi- 
dent of the Bank of America. 


Seattle Wholesaler 
Adds Tacoma Outlet 


The Sunset Electric Company, elec- 
trical supply wholesaling concern with 
headquarters in Seattle, and branches 
in Spokane, Wash., and Portland, Ore., 
has purchased a building on Pacitic Ave., 
Tacoma, Wash., and is currently re- 
modeling the quarters to serve as a whole- 
sale outlet in that city 

The three story building, valued at 
about $45,000, will give Sunset Electric 
27,000 square feet of space. Remodeling 
of the building will cost approximately 
$20,000, but will convert what was 
formerly a wholesale grocery concern’s 
headquarters into an up-to-date electrical 
wholesaling establishment 

G. A. Prentice was recorded as_ the 
purchaser. He is the son of Gordon 
Prentice, operator of Sunset Electric 


(Company houses 


N. Y. Television Programs 
Relayed To Atlantic City 


ATLANTIC CITY, N. J.—Daily tele- 
vision programs were brought over a dis- 
tance of about 200 miles to delegates 
attending the recent convention of the 
National Association of Broadcasters, by 
means of an inter-city television network 
employing the largest chain of microwave 
relays ever used for that purpose 


The demonstrations, presenting bright, 
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RESCENT 


ABC ARMORED CABLE 


Has These Improved 
Features Which Result in 


INCREASED SAFETY 


and 


LOWER COST 


< Bond Strip Under Armor 


Permanently low armor resistance is provided in sizes 
No. 14 and 12 AWG by use of a flattened, bonding 
wire which is in contact with the under side of each 
convolution. These sizes now are smaller and lighter 
since they use the smaller diameter Type R_ con- 
ductors of the 1947 National Electrical Code. 


Prefabricated Break Lines 


The Cut Mark (at 1%” intervals) shows the location 
of a prefabricate breaking line inside the armor. 
Only a few strokes of a file guided by the Cut Mark 
are required to cut through one outer ridge, and a 
bend by hand severs the armor. This results in a 
clean separation with no sharp edge—a safer, easier 
and faster job. The prefabricated breaking lines 
are so designed that there is no reduction in tensile 
strength, bending quality, crushing resistance and 
electrical conductivity of armor. 





The Armored Cable Industry is celebrating its 50th Anni- 
versary. In the last 20 years alone over SIX BILLION 
FEET of Armored Cable have been installed. 











©) WIRE and CABLE 
CRESCENT INSULATED WIRE & CABLE CO. 


TRENTON, N. J. 


>) CRESCENT 














clear pictures 6 by 8 feet in size, were 
presented cooperatively by the American 
Broadcasting Company, the National 
Broadcasting Company, their affiliates 
WFIL-TV and WPTZ, and RCA Victor 
Division of the Radio Corporation of 
America. ABC and NBC supplied the 
television programs and RCA _ provided 
the equipment and facilities. 

Programs originating in New York and 
beamed to the shore resort by way of 
Philadelphia provided the first public 
demonstration of television transmission 
over such a great distance by means of 
super-frequency microwave television re- 
lays, according to T. A. Smith, of the 
RCA Engineering Products Department. 

“It demonstrates,” he told NBC affili- 
ates, “that microwave equipment can be 
employed for transmission of television 
programs over long distances, and points 
the way toward expansion of television 
program service to reach a greater num- 
ber of people.” 

In describing practical applications of 
the large-screen television, W. W. Watts, 
vice president in charge of the RCA Engi- 
neering Products Department, pointed to 
three fields where this service could find 
immediate usefulness. A major applica- 
tion, he declared, was in the accommoda- 
tion of over-flow crowds at conventions 
and meetings. A second application lies 
in the field of theatre television, while a 
third is its use to accommodate television 
studio visitors, permitting a large audi- 
ence to view the presentation as it was 
being telecast while at the same time 
seeing a “live” performance. 


Wesco Vice President 
Retires On West Coast 


LOS ANGELES — Officials of the 
Westinghouse Electric Supply Co. and 
the Westinghouse Electric Corporation 
recently gathered at the Jonathan Club 
in this city to honor Burrell S. Manuel 
on the eve of his retirement as the Pa- 
cific coast vice president of the supply 
company. 

Mr. Manuel retires after 42 years of 
faithful service to his company. Friends 
and long time associates travelled from 
many parts of the country to be present 
for the occasion. 

Among those attending were Messrs. 
B. W. Clark, president of Wesco and 
vice president of Westinghouse Electric 
Corp.; D. M. Salsbury, executive vice 
president of Wesco, who acted as toast- 
master; R. A. Neal and C. A. Dostal, 
vice presidents of Westinghouse Electric 
Corp.; Walter Williamson and J. A. 
Schmidtbauer, former Wesco vice presi- 
dents; G. B. Rosenblatt, retired em- 
ployee of Westinghouse Electric Corp.; 
L. E. Brown, veteran employee of the 
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Burrell S. Manuel 


Salt Lake City branch of Wesco; Mr 
Manuel’s sons, B. L. Manuel and B. C. 
Manuel. Also present were many other 
Wesco and Westinghouse Electric Corp. 
officials, branch managers and personal 
friends. 

Mr. Manuel began his career as an 
employee of the Mountain Electric Co. 
in 1902. In 1905 he was transferred to 
the Denver office of the Westinghouse 
Electric Corp. where he stayed until 
1918. He was then moved to the Pitts- 
burgh headquarters and from there to 
the appliance division at Mansfield, Ohio. 
In 1920 he returned to the Pacific coast 
with headquarters in San Francisco. He 
remained in the Bay City until 1927 when 
he was appointed district manager of the 
Southern California district with offices 
in Los Angeles. 

On September 29, 1943, he was elected 
vice president in charge of Pacific coast 
operations of the Westinghouse Electric 
Supply Co., the title that he held at the 
time of his retirement. 


Davidson Appointed 
District Manager 


ATLANTA, GA.—C. D. Davidson has 
been appointed southeastern district man- 
ager of construction materials sales for 
the General Electric Company, it was 
announced recently by J. H. Crawford, 
construction materials sales manager. 

Mr. Davidson joined the General Elec- 
tric Supply Corporation in Jacksonville, 
Florida, in 1931 and has worked for that 
organization in Nashville, Kansas City 
and, most recently, Detroit. 

He attended Alabama Institute of Tech 
nology, Carnegie Institute of Technology 
and the University of Florida. He saw 
service in the European Theater of Oper- 


ations as an armored force officer. 








A complete line of quality lighting 
units from a single source. 






COMMERCIAL 
INDUSTRIAL 
FLUORESCENT 

INCANDESCENT 
SILV-A-KING light- 
ing equipment has been incor- 
porated in major installations, 
throughout the country, for 



















SILV-A-KING Lighting Equipment 
is sold eupetuoty through 
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4 Years' experience plus modern design is built 
into every R&S product. 


R&S reflector contours are scientifically designed with high 
reflection factor providing a maximum of safe controlled 
light at minimum cost. 


Thorough inspection and rigid factory controls insure longer 
life and low maintenance. 


R&S explosion-proof lighting fixtures are supplied with a 
standardized base common to all sizes. Reflector globe 
assemblies of various capacities are interchangeable to suit 
conditions. No need to disturb mounting or electrical con- 
nections. Modern design simplifies mounting and affords a 
variety of conduit arrangements in one standard base. In- 
stallation costs are lower, parts fewer and ordering easier. 
In hazardous areas, you can't afford to experiment. R&S 
explosion-proof and vaportight lighting fixtures are precision 
built and pass the rigid tests of Underwriters’ Laboratories. 


Specify R&S and be sure. Write for our catalog. You will find 
it valuable in planning new work and bettering existing instal- 
lations to meet tomorrow's standards. Address Dept. No. 5. 


Sold Through Electrical Wholesalers. SALES OFFICES IN PRINCIPAL CITIES. 





RUSSELL & STOLL COMPANY, INC. 


Precision-Built Electrical Equipment 


125 BARCLAY STREET, NEW YORK 7, N. Y. 
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Training Classes Start 
For Capital Salesmen 


W ASHINGTON—Teen-age sons and 
daughters of electrical supply salesmen 
in this city were not the only ones an- 
swering the school bell last month. To 


| the children, September meant another 


round of reading, writing and arithmetic, 
but for the dads who are members of 
the Electric Institute of Washington, it 
was the signal for the opening of the fall 
series of training classes, and an oppor- 
tunity to review selling principles, learn 
new sales angles and gain more knowl 
edge of how to sell. 

This year the Institute’s training cur- 


riculum consists of the basic sales infor 


mation series, the advanced sales series 


| and the special product information se- 











ries. The tirst course is for new or in- 
experienced salesmen. The second is for 
experienced salesmen and those who have 
already completed the basic course. There 


is also a “refresher” course for experi- 


| enced men. The special product course 


is designed for all salesmen. It is a 
course on. specific types of appliances, 
taken up one by one. 

The training courses were a great suc- 
cess in the Capital City when they ran 
last winter. All classes will be conducted 
by or under the direct supervision of 
Robert FF. Mook, sales training director 


Canadian Wholesale Stocks 
Strained by Big Demand 


TORONTO. ONT The continued 
demand for electrical construction mate- 
rials is causing serious strain on_ the 
resources of Canadian electrical whole 
salers. 

The Canadian manufacturers have in- 
creased production close to 200 percent as 
compared with 1940-41 but with demand 
running anywhere from 250 percent to 
350 percent, the result is self-evident 
\gain certain raw materials are definitely 
on the short side which makes it impos 
sible for the manufacturer to produce all 
lines in demand. Substitutes are coming 
along which in the main are filling the 
gaps. It is not considered likely that the 
situation will be changed for several 
months to come 

With demand so heavy it seems strange 
that some stocks should be lying idle, 
but public demand is a curious factor 
It is evident that many products which 
were acceptable at the end of and im 
mediately following the war, no longer 
enjoy public preference. Again with the 
advent of small and other appliances in 
reasonable quantities, parts for repaii 
and replacement are not moving so well 
he same applies to many appliances 
which were turned over rapidly some 


ELECTRICAL WHOLESALING—October, 1947 








all 


Peo 


me 


47 














months ago. Now the buying public is 
asking for quality and will not accept 
just anything. 

Selling is becoming important in the 
moving of goods, not just delivering. 
The wholesaler and dealer who refuses 
to acknowledge this fact is going to be 
left at the post. Salesmen must be 
trained, must be fully cognizant of the 
products they have to sell, and must sell 
them. The day of order taker is gone— 
goods must be sold properly, to stay sold. 

The market for small appliances, in 
some categories, is gradually being filled 
up. Some types are already moving very 
slowly.. Both merchants and wholesalers 
must watch their inventories, a situation 
with which many have long been un- 
familiar. 


Special Television Dept. 
Created by Wholesaler 


LOS ANGELES — Aiter months of 
preparation and finally the completion of 
plans for the release of Philco television 
receivers in the Los Angeles area, Phil 
Gough, president of Gough Industries, 
Inc., distributors of Philco products, re- 





P. J. Gough (left), president of Gough 
Industries, Inc., recently announced 
the establishment of a new television 
division for his company. The new 
division will be in charge of James J. 
Kerwin (right), vice president in 
charge of Philco radio and television 
division of Gough Industries, Inc. 


cently announced many changes, promo- 
tions and additions to his organization 
to create a special television division. 

“More than a year ago,” Mr. Gough 
said, “I assigned Vice President James 
J. Kerwin, the task of assembling engi- 
neeting and sales promotion staffs second 
to none in the United States. He has 
done a wonderful job. He is ready to in- 
troduce and sell the television receivers 
streaming toward us from the Philco 
plant in Philadelphia.” 

Describing his department, Mr. Kerwin 
said, “First of all comes the engineering 
service, we are very fortunate in having 
three Gough veterans back home who 
were trained and experienced in radar 
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boxes and pipes has always posed a knotty prob- 
lem. Weirdly contorted brackets, made by hand 
at large expense, were the usual solution. But the 
Knight Patented I-Beam Clamp has made obsolete 
all such makeshift contrivances. A few minutes 
work with a screwdriver is all that is needed to 
securely support a box or pipe from the nearest 
I-beam. The Knight Patented I-Beam Clamp is 
adjustable to fit flanges from 2’ to 9 inches in 
width, and although it makes a rigid, permanent 
support, it can be removed or relocated with the 
same ease as it was installed. 


KNIGHT PRODUCTS NOW COST LESS! 


Enlarged production facilities have made possible 
even lower prices on famous Knight products. 
Send for illustrated literature and revised price list. 


Other time-tested Knight products are: CONCRETE 
OUTLET BOXES, HUNG CEILING BOXES, ADJUSTABLE 
OCTAGON EXTENSION RINGS, STEEL DOOR BUCK BOX 
SUPPORTS, SQUARE AND OCTAGON BOXES, THIN WALL 
PARTITION BOXES, GANG BOXES, BAR HANGERS; RAISED 
SINGLE, 2 GANG AND MULTIPLE GANG COVERS, ETC. 
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Extra Rugged ... Extra Long Life! 


Wire with 


PORCELAIN 





Here’s another example of better service with PORCELAIN 
protected wiring! With Porcelain Products Service Wireholders, 
there’s a double advantage: (1) extra strength to insure long life 
of trouble-free service; (2) neat appearance on any building. All 
metal parts are rust-resistant. Designed and built to same 
standards of quality as high tension insulators. Dependable... 
utmost satisfaction all along the line—for wholesaler, contractor 
and consumer. Ask your Electrical Inspector about non-metallic 
wiring with Porcelain for safety. Write for wiring manual. 
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while in the armed services. Radar, of 
course, is the brilliant stepchild of tele- 
vision, and experience in radar under 
wartime conditions made the three men 
perfect television installation engineers. 
This staff is headed by George Korntved. 

“Tommy Bell, radio sales manager, has 
been appointed television sales manager. 
Manny Strand, for many years musical 
director of Earl Carroll’s Theatre Res- 
taurant, has been appointed television 
promotion director. Larry Finley, of 
Larry Finley Enterprises and Transcrip- 
tions, has been appointed advisor of tele- 
vision production for our distributor and 
dealer telecast that will take the television 
air shortly,’”’ Mr. Kerwin concluded. 


Northern Electric Co. 


Announces Promotions 

MONTREAL, QUE. — The appoint- 
ments of Martin P. Murphy as assistant 
general manager (commercial) and of J. 
E. Milburn as distributing house mana- 
ger in Edmonton, were announced re- 
cently by the Northern Electric Co. 

A native of Halifax, N. S., Mr. 
Murphy was educated at Westmount 
High School and McGill University and 
has been connected with Northern Elec- 
tric since 1921. He is a vice president 
and was formerly general manager of 
Amalgamated Electric Corporation. He 
was president of the Montreal Junior 
Board of Trade in 1933, and was presi- 
dent of the Canadian Electrical Manufac- 
turers’ Association in 1945-46. 

Mr. Milburn takes over the position 
left vacant by the sudden death re- 
cently of Andrew McCulloch. Mr. Mil- 
burn, at the age of 34, is one of Northern 
Electric’s youngest branch managers. 

He was educated at the University of 
British Columbia and joined the company 
at Vancouver in 1937. He served with 
the Royal Canadian Volunteer Reserve 
for 3% years during the war. 








1 WHOLESALER + 1 CUSTOMER 
= 4 CARLOA DS—of which two are 
shown here. Graybar Electric Co. and 
Pittsburgh Reflector Co. got together 
to supply the State Farm Mutual 
Automobile Insurance Co. with the 
fixtures it wanted to “light modernize” 
its home offices in Berkeley, Calif. 
The order amounted to 2,030 Pitsburgh 
luminaires. 
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ADVERTISING 


— Trade Publications carry the 
Pierce Message to Fuse users 


and selle rS. 





Peg = Abeta nage ol ma No “cold calls” for Pierce Salesmen. Pierce Advertising has reached 
‘ itional space adjoining its ‘ 

building secon pote Fg the Los and warmed up the users of Fuses, and paved the way for a satisfac- 
Angeles branch of the Incandescent tory interview. 


Supply Co. seized it and had a com- 
plete job of redecorating and remodel- ra . . . 
ing done for its old and new space. | There's so much of extra-interest and valuc in Pierce Fuses. You have 
(Top photo) Vice-President and Gen- 
eral Manager M. Rosen’s new office is | 
large enough to accommodate groups about the better protection they give — about the sensational cngi- 
and sales meetings. (Lower photo) necring triumphs of Balanced Lag 
Partial view of the main office which ‘ 
extends along one side, with offices 
for three department heads at far end. 


the prospect's interest from the “word go". He's cager to know more 


, Screen Ventilation, Tubular 
Bridge Construction. 


Pierce Fuses give far more than the SAFETY required under UL 





specifications. Constantly air-cooled, the Pierce Balanced Lag Link 


never builds-up heat to cause an 


Collins Receives McGraw 


unnecessary blow, yet through its 


scientific design it never fails to 


Award For Contractors 


blow when there is danger. Ban- 


SAN FRANCISCO—Presentation of | 


ishes the terrifying afterblow. 
the James H. McGraw Award and Medal silt ts crblow 


to contractors for 1947 was made at the ™ ad 
a e e werce uses are strong dy) af. 
banquet during the annual meeting of the c ¢ onger by far 


T ° - e - ° , ® a > ° : . 
National Electrical Contractors Associa- You can’t bend a Pierce Fuse. Try 


tion in this city recently, to J. Walter \ You’ it! And compare it. 

Collins, secretary of the Electrical Con- ad t cL 

tractors Association of the city of | i SELL Picrce Balanced Lag Links are far 

Chicago. ' 7 ; superior as a refill. They fic other 
Mr. Collins received the 1947 Award er KS 0 NLY lard f H te ie 

° oui a ae ‘ . , yh standard Tuscs. cre in itself is a 

in recognition of his contribution to the | 2 : a . —_ a 

electrical contracting industry’s welfare ae NY ! ‘ff PI ER CE very large market; one that opens 

and progress through vigorous personal 7 f, up many a sale for Pierce Fuses. 


effort:in arousing contractors to combat 
the “labor only” contract, and develop- | 
ment of compelling data proving such con- 
tracts are uneconomical and costly to the 
contractor and to the public. 


Try the bend test and you'll sell 





only Pierce. 


i 3 Let us give you further information about the Pierce Fuse Line. 
The panel of judges who recommended 


Mr. Collins for this honor consisted of 
A. Lincoln Bush, Belmont Electric Co., scllers of fuses. 
New York; Louis Freund, New York; 
E. A. Kahn, E. A. Kahn & Co., Inc, 4 
Jamaica, L. I.; Louis Kalischer, Inc., 4 ‘ 

Pee NOM PIERCE RENEWABLE FUSES, inc 
Electrical Construction and Maintenance. | \ ‘ . 

Twenty-two years ago James H. Mc- ’ f: 145 Pacific Avenue Buffalo 7, |) eo 
Graw, founder of the McGraw-Hill Pub- — 


Packed full of exclusive features, and benefits for the users and 
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ASBESTOS COVERED 


WIRE 64/01 Ltanded 


. « - IN ALL POPULAR SIZES 


Because we specialize in the manufacture of asbestos 
covered wire—that is the only type of wire we do 
manufacture — we know that RADIBESTOS WIRE is 
outstanding in quality. 


Because RADIBESTOS WIRE is outstanding in quality 
we recommend it without reservation for use with 
industrial installations and household appliances of 


all kinds. 


Look for the RADIBESTOS WIRE trademark on the 
spool. It's a symbol of highest quality asbestos covered 
wire,—a wire that will meet your every requirement 
for appearance and dependability. 


Write for samples—mentioning the purposes 
for which you need asbestos covered wire. 


LOOK FOR 


ADIX WIRE 


@nbiGestos) ON THE SPOOL 


aNY - 


2800 EAST 55TH STREET - CLEVELAND, OHIO 
Y 














lishing Company, Inc., established a series 
of four awards to encourage constructive 


| thinking for the advancement of the elec- 


trical industry. These awards, consisting 
each of a bronze medal and a purse of one 
hundred dollars, are given for personal 
contributions of merit in the manufactur- 
ing, contracting and wholesaling branches 
of the electrical industry and for coopera- 
tion within the industry. An endowment 
of $40,000 to perpetuate these awards is 
administered by a Committee of Awards 
representative of the four branches of the 
industry. 

Mr. Collins’ citation read in part: “J. 
Walter Collins from his broad knowledge 


| and experience of electrical contracting 


| operations, dating from 1915, sought to 





warn the industry against its dangerous 
course. In vigorous speech and forceful 
writing Mr. Collins challenged the con- 
cept of ‘labor-only’ substituting ‘installa- 
tion-only’ as a term which more clearly 
embraced the nature of the operation 
under such contract procedure. Mr. Col- 
lins initiated and carried out extensive 
original research into the cost of ‘installa- 
tion-only’ contracts. With the cooperation 
of many electrical contractors he brought 
together a wealth of accurate and com- 
pelling data to support his conviction that 
it was possible to demonstrate clearly and 
convincingly how ‘installation-only’ con- 
tracts are uneconomical to both the con- 


tractor and the buyer.” 


Program Released For 


Planned Home Lighting 


The average wired home today has 
only 26 light sockets, Ralph P. Wagner, 
chairman of the Edison Electric Insti- 
tute’s Commercial Division, said in re- 
leasing the Institute’s book and program 
for planned residential lighting, the fifth 
in a series to sell the idea of planned 
lighting in as many major markets. Em- 
phasizing the opportunities offered to 
the electrical industry in the home light 
ing market, Mr. Wagner said that the 
26 light sockets yield about 1250 watts 
of connected load whereas for really ade- 
quate lighting, the typical American home 
needs four times that amount of light. 

The materials offered in the Institute’s 
planned lighting campaign for the resi- 
dential market include: An educational 
booklet on the relationship between light 
and sight: two customer booklets on mod- 
ernizing existing lighting, and planning 
the lighting for new homes; six direct 
mail folders: a booklet illustrating the 
advantages of planned lighting to the 
home builder; a large-size home lighting 
visualizer; three lecture demonstrations : 
a series of newspaper advertisements, and 
a planned lighting recommendation form. 
for use by the lighting representative. 
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NEW APPOINTMENTS for the 
Graybar Electric Co. include E. I. 
Funk (left) and W. E. Greene, Jr. 
Mr. Funk has been appointed manager 
of supply sales for the St. Louis dis- 
trict. Mr. Greene has been made sup- 
ply salesman at the Little Rock, Ar- 
kansas branch. He will cover the 
northern Arkansas territory. 





Hartford G. E. Supply Co. 
Will Occupy New Building 


HARTFORD, CONN. 
pretty happy at the General Electric Sup- 


Everyone 1s 


ply Corporation’s branch office in_ this 
city. In the very near future, the branch 
will move into a new building at 2964 


Hartford. The new building 
contains over 30,000 squar« 


floor. 


Main Street, 
feet of space, 
all on one 

The showroom is 
fully lighted 
area directly in front of the building will 
100 cars 


warehouse 


a showplace, beauti- 


and spacious \ parking 


Directly be- 


there 


accommodate 
hind the 
five shipping and loading docks and 
The itself 
most handling 


over 
huge section, 
are 
siding. warehouse 


the 


a railroad 


will have modern 


equipment. 


Appliance Demonstrations 
Score at Housewares Show 
NEWARK, N. J. 


onstrations by 


Displays and dem 
manufacturers of electrical 
household products were among the lead- 
ing attractions at the 


recent L. Bamber 


ger & Co. Housewares Fair, in this city 

Charles FE. Wilson, president of Gen 
eral Electric Co., and Jack I. Straus, 
president of Macy's, New York, were 
among the 500 commercial and industrial 
leaders who attended a preview of the 
show. The guests participated in a tour 
of the Fair, viewing more than 5000 
items and 68 simultaneous demonstra- 
tions. The entire floor of 70,000 feet 
was decorated in gala carnival colors and 
lights. Booths were topped by garish 
canopies lining a Midway as long as a 
city block. 


Along the Midway could be 


f the Yale & 


Bendix 


» seen dem- 
onstrations <¢ 
the 


Towne Tip 
Toe iron, home laundry, and 
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PATENT APPLIED FOR 


with the 


The “Klein Line” 
design — provides increased comfort 
and convenience and a maximum 
factor of safety to the lineman. 

The distinctive feature of this new 
belt is the Sliding Trace. Made of 
“Klein-Kord” (the same proved mate- 
rial used in our safety straps), the 
Sliding Trace is mounted on the 
cushion and carries the drop-forged 
tested single bar Dee rings. The trace 
slides freely through alloy steel guides, 
allowing movement of approximately 
6 inches in either direction. Thus, the 
lineman is relieved of chafing often 


Tool Belt—new in 






Peeenn oe” 





sliding trace 


belts, and 
undue safety strap wear is prevented. 

Other construction features of the 
new “‘Klein-Line”’ Belt include: 2-inch 
wide heavy harness leather belt strap 
with drop-forged buckle; | 
harness leather tool loop strap 
riveted to the main strap; 
and 4';-inch wide cushion of pliable 
latigo leather with rolled edges and 
canvas interlining. All sewing is lock 
stitched with hot waxed linen thread 

all rivets solid copper hand set. 
Furnished complete with plier 
pocket, tape thong and knife snap. 


caused by conventional 


-inch wide 


securely 


Ask Your Supplier 


Foreign Distributor: 
Standard Electric Corp., New York 


10 BELMONT AVENUE 


WHOLESALING 


A copy of the Klein Pocket Tool 
Guide, showing the Klein line and 
containing valuable tool informa- 
tion, will he sent on request. 


coma WO ILE I 


( 


International 









7 
sy 


Sat 
Seine 


|; On ene) 
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Vproved 
IDEAL 


“HAND TYPE” 


G-nf 
INDUSTRIAL MODEL 


BLOWS « VACUUMS « SPRAYS « DRIES 


Here's another fast-moving item that is build- 
ing up the volume of Ideal business for many 
leading wholesalers. It’s needed in so many 
places and has so many advantages that 
sales are really no problem. 


Puts YOU in the Picture 


This improved cleaner is backed by a co- 
ordinated plan of advertising and selling 
which ties in the services of the Ideal field 
organization and funnels all sales through 
the wholesaler. 


Plenty to Talk About 


With the Ideal Cleaner you have a wealth 
of exclusive features to offer—lighter weight; 
perfect balance; continuous-duty, 1-1/3 H. P. 
motor; versatility—plus the extra-profit at- 
tachments for vacuum cleaning, drying, or 
spraying. 

Also available is a smaller model—97/2 
lbs., 2/3 H. P.—for medium duty service. 


Write for New Bulletin on 
Industrial Cleaners 


IDEAL INDUSTRIES, 


Successor to Ideal Commutator Dresser Co. 


1047 PARK AVENUE 
SYCAMORE, ILLINOIS 


Inc. 


; 







AMERICA’S LEADING WHOLESALERS 
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CLEANER 


POWERFUL 
PROMOTION 
PROGRAM 


~ The Ideal “Hand- 


Type" Cleaner is 
being regularly ad- 
vertised in leading 
trade papers, reach- 
ing the right men 
in industrial plants 
and commercial 
concerns. This ad- 
vertising is supple- 
mented by direct 
mail and the per- 
sonal calls of Ideal 
field representa- 
tives. Ask for de- 
tails now. 


GOOD PROFIT 
MARGIN 


PROMPT DELIVERY 


FULL FACTORY 
COOPERATION 


= Distributed “Through 






; 


a 


a 


ance nate 

















such General Electric products as the 
automatic toaster, automatic iron, steam 
iron, travel iron, food mixer, waffle irons, 
sandwich grills, infra-red heat lamp, cof- 
ee makers, refrigerators, home freezers, 
washers, vacuum cleaners, sink combina- 
tions with dishwashers and garbage dis- 
posal units. The pleasant odor of fresh 
coffee made by the Silex Co. filled the 
Midway. Manning-Bowman electric ap- 
pliances, Proctor irons and toasters, Cory 
coffee makers, Norge refrigerators and 
ranges, Royal vacuum cleaners, Frigid- 
aires products, Philco refrigerators and 
freezers, and Universal electric appli- 
ances were among others demonstrated 
and explained. 

Four modern kitchens were set up by 
Geneva, General Electric, 
and Cox, respectively. 


Youngstown 


Long Beach Wholesaler 
Pushes Lighting Sales 


LONG BEACH, CALIF.—C. H. AIl- 
vord, sales manager of the Gaines Elec- 
tric Co. in this city, reports that the 
firm has been doing an _ exceptionally 
good business in slimline lighting since 
a display was arranged for the use of 
contractors and dealers in showing and 
demonstrating the system to prospective 
customers. 

Mr. Alvord said that in connection 
with the system, there is no longer much 
missionary work necessary on the part 
of wholesalers to get the system and its 
advantages over to the dealers and con 
tractors. Mr. Alvord believes that most 
of the dealers and contractors are now 
familiar with it and can do a good job of 
selling it where its advantages make it 
adaptable to a given installation. 

Gaines Electric Co. announced re- 
cently that it has taken on the complete 
line of the Harvey Hubbell, Inc. 








LOCATED at 3500 North Kedzie 
Ave., Chicago, the new home of Lead- 
er Electric Co., manufacturer of flu- 
orescent fixtures, contains 50,000 
square feet. Modern throughout, the 
new plant houses all the latest manu- 
facturing facilities as well as the com- 
pany’s executive offices. A similar ad- 
dition is planned for the near future. 














Heat Pump May Lead Way 
To All-Electric Home 


NEW YORK—tThe possibility of an 
increase in residential use of electricity 
in many households to an amount equal 
to over seven times the present average 
annual domestic consumption through the 
use of year-round air conditioning made 


FOR DISTINCTIVE OUTDOOR 
AND INDOOR LANTERNS 


AKE one part of the finest ma- 

terials. Add one part of super- 
lative workmanship. Then add the 
knowledge that comes from years 
of experience in creating beautiful, 
durable lighting fixtures and you 
have the formula for ARTOLIER 
PRODUCTS! Our high standards 
are your assurance of lasting 
values. 


possible by the electric heat pump, is 
implied in a report recently published by 
the Indoor Climate Committee of the 
Edison Electric Institute’s Commercial 
Division. 

Within the next few years, the report 
indicates, many American home owners 
may be using over 10,000 kilowatt-hours 
of electricity per year, as compared with 
the present average annual use of about 
1,400 kilowatt-hours, assuming that suit 
able heat pump equipment is available 
and the several engineering problems still 
e For Quality and Beauty— 

Install ARTOLIER 


e For Customer Satisfaction— 
Suggest ARTOLIER 


e For Quick Turnover— 


remaining are successfully solved 
The heat pump, with its promise of a 
future increase in electricity consumption 


: e - 7 
to a figure undreamed of even a few years 





ago, is being actively developed by the 


electric utility industry, according to the Diameter 6!/," Stock ARTOLIER 
report Electric companies throughout Overall Height 
the country are speeding test installations 15," The complete story of ARTOLIER 


Extension From 


Wall 73," PRODUCTS is presented in a 


tion with manufacturers and prospective beautifully illustrated catalog. For 
users. Long-range studies to improve ‘ full detail on these sales leaders 
of the Lighting Industry, write for 
free copy today. 


of heat pump systems, through coopera- 


equipment, find improved heat sources 
and develop methods for extracting heat 
from these sources, have been launched 
by the industry, and will be a continuing 


activity, the report declares 


e 
Opening with a brief history of the 
heat pump, the report then discusses its 
yperating principles, with simplified dia 
grams used to show how the pump func " 


tions in both the heating and cooling 


cycles. The use of air, water and earth 





LODI, NEW JERSEY 





itself as heat sources is described and 
illustrated, and their relative advantages 


in different areas discussed. 





\ survey of heat pump installations in 

the United States made several months Send now for your copy 
ago, showed a total of 46 residential sys- of this valuable guide-book to larger 
tems, and 114 commercial installations in sales and profits! 
18 states. Since the survey a consider 
able number of new installations have 
been made. The installations are classified 
according to the heat source used in each, 
with a large majority employing air 

Analyzing anticipated public acceptances 


of the heat pump, the report states that 


“many utilities have found in recent years 
that shortage of fuels, the wish to avoid 
cumbersome chimneys and combustion 


equipment, and electrical promotion in 
other domestic applications have created 
a public desire to heat homes electrically.” 


Although many problems remain to be 





solved before the heat pump can be suc 





NO. 514 





c 1 ~ c 1 
cessfully used in every part of the coun- 


. ! Ll 
try, the report declares that “compared NO. 40] A Ve”? 
with the diversified problems which were Diameter 4!/," i" 

; F — Collar 3% 
solved by American industry during the Overall Height 7!/2 





war, these do not seem difficult.”’ Extension From Wall 5 
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[1 4-lamp, louvered or 

bare, standard 48 
in. SUPER-HI-LITE or new 
96 in. SLIMLINE. A/so 
6-lamp bare Slimline. 







EXTRA STRENGTH 

even in 96 in. SLIMLINE, 
as photographed — no 
shipping hazards, simple 


one-man installation. 





[3) rertector 


easily snaps on deep- 
formed back. PIVOT- 
HINGED LOUVERS /ook 
on, have finger-tip re- 










lease for servicing. 





SPEED-E-MOUNT, «//- purpose hanger 
bracket, for positive align- 

. , ry 
ment, easier installation, 
continuous wireway. 


SS ) 
— Tan 
‘i 
Er 


SUSPENDED SURFACE 


CONTINUOUS RUN MOUNTINGS 








AS 


 QIBG, CO, We 
2051 N. 19th ST., MILWAUKEE, WISCONSIN 


ya 





7 


















ta 
é cle 


MANAGER of the Santa Ana, Calif., 
branch of the L. B. Marsh Electric 
Co. is H. §. Williams. Mr. Williams 
started in the electrical wholesaling 
business 25 years ago when he founded 
the firm of Williams & Klentz in 
Santa Ana. The firm was purchased by 
the Marsh Electric Co. eight years ago. 





Radio Engineers Meeting 
Combines with Trade Show 


SAN FRANCISCO—tThe first conven- 
tion since the war of the West Coast 
Institute of Radio Engineers was held 
here recently combined with the Third 
Annual Electronics Trade Show spon- 


| sored by the West Coast Electronic 


Manufacturers Association. 

During the convention the radio engi- 
neers heard 26 technical papers presented 
and made three inspection trips. The 
members visited Moffett Field and the 
National Advisory Committee for Aero 
nautics installations, the microwave and 
communication laboratories at Stanford 
University and the manufacturing plant 
of thé Hewlett-Packard Company. A 
second trip included visits to the trans- 
oceanic transmitters KWIX and KWID, 
and the vacuum tube manufacturing plant 
of Ejitel-McCullough,- Inc. The final 
trip took the radio engineers to see the 
giant cyclotron at the University of Cali- 
fornia. 


The electronics trade show opened 


| simultaneously with the closing of the 


West Coast I.R.E. convention. Exhibits 
were shown by leading West Coast manu- 
facturers of electronic equipment. 


Hawaiian Distributors 
Form Association 


Thirteen distributors of electrical ap- 
pliances in the Territory of Hawaii have 
formed an industry group called the 
“Electrical Appliance. Distributors of 
Hawaii,’ with headquarters in Honolulu 

The objectives of the association, as 
expressed in the constitution, are: 1. To 
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facilitate study of problems of a nature 
mutual to all distributor To 
elevate electrical 


members; 2 
the 
the 


higher plane 
to 


professi ynal 


to a 


fraternity and inculcate highest 
business 
the 


public; 3. 


regard for and 


ethics tend to insure 
of the 


use of electrical energy 


which will 
most confidence 


promote the for 


all useful purposes and thereby increase 
the demand for electrical apparatus, ap 
pliances and supplies; 4. Maintain a bu 
reau of information for the benefit of its 
members and the public 

Officers elected for 1947 are: Presi 
dent, Otto Ludwig, W. A. Ramsay, Ltd.; 
vice president, Charles Cummings, R. A 
Howe & Co.; secretary, L. W. Clifford, 
Electrical Development Advisory Ser 
vice; treasurer, David Wisdom, The 
Pacific Co., Ltd. 

Standing committee chairmen are 
finance, Ross Gilliand, Electrical Dis 
tributors, Ltd.; Jack Ho, Sears; Charles 
Cummings, R. A. Howe & Co.; G. W 
Tivy, Motor Supply, Ltd.; membership, 
Hudson Gaut, Lewers & Cooke, Ltd.; 
Otto Ludwig, W A. Ramsay, Ltd.; 
Doyle Alexander, The von Hamm- 
sar Co.; and David Wisdom, The 
Pacific Co., Ltd.; program and entertain- 
ment, Donald Neer, Nylen Bros. & Co., 
Ltd Peter Fuknaga, Easy Appliance 
Co.; Fred Barnett, Supplies and Ap 
pliances, Ltd.; and Ross Gilliand, Ele 
trical Distributors, Ltd 








4 


JACK TAYLOR, a 
years in the electrical wholesaling 
business has joined the Industrial 
Wholesale Electric Co. of Los An- 
geles. Mr. Taylor was formerly with 
the Modern Wholesale Electric Co. 
and its predecessor the Myers Electric 
Wholesale Co. for 18 years. He started 
in the electrical wholesaling business 
with The Electric Corp. and was the 
second employee of that company. 


of 43 


veteran 
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“Gedney ) 
Fittings ¢ 


SELL | 


faster’ 





a 
4 


Not because we tell them so, but be- 
cause we have built user acceptance 
for GEDNEY fittings ON THEIR 
MERITS. This is important to whole- 
salers seeking stock lines which require 
little, if any, extra sales effort to move 
GEDNEY fittings—a complete 


line, built of high grade malleable iron 


goods. 


to exacting standards of design, fabri- 
cation, inspection and packaging— 
have been pre-sold to users in the entire 


electrical market. 





SOLD ONLY THRU WHOLESALERS 





 GEDNEY Etectric co. 


FOUNDRY, FACTORY & SHIPPING POINT: TERRYVILLE, CONN, 
RKO BLDG., RADIO CITY, NEW YORK 20, N. 


a oe we 


WHOLESALING 





because every 


rol ahag:ia kel an dalehi a; 


GEDNEY 
FITTINGS . . . FIT! 


Consistent advertising to the trade in 
leading magazines . . . complete, easy- 
to-use catalogs and manuals... and 
modern merchandising combine to 
form buying attitudes in favor of 
GEDNEY whenever fittings are con- 
sidered. Point-of-sale effectiveness is as- 
sured by packages imprinted with the 
familiar all-over GEDNEY trade mark 
pattern. All packages are labeled for 
instant identification of contents for 


the convenience of user and jobber. 


If GEDNEY fittings are not yet on your shelves, 
send for complete literature and information. 








eee a) 


WRITE FOR NEW CATALOG TODAY 
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lens. 


APPLETON ELECTRIC COMPANY 
1734 Wellington Ave. 
14 Branch Offices and 7 Resident Denies in All Principal Markets 


ey 
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FOODRICH 


TWIN HIGHLITE 


for 


mercury vapor illumination 


Where work calls for the best in high bay illumina- 
the Goodrich Twin Highlite is the wise 
selection. 

Combining two Highlite Reflectors on a channel 
for single suspension, this fixture delivers uniform 
high intensity illumination over wide industrial 
interiors with perfect diffusion and minimum glare. 
It assures constant good vision and relief from 
eyestrain, 

The Twin Highlite is finished in permanent 
porcelain enamel; available with dust-tight glass 
Furnished for twin-mercury, or mercury- 
incandescent combination. Write for literature. 


Sold through Electrical Wholesalers 


Chicago 13, Ill. 

















¢. ae * 


APPLETON 


CONDUIT FITTINGS © OUTLET AND SWITCH BOXES + EXPLOSION-PROOF FITTINGS + REELITES 
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NEW SALESMEN placed in Mid- 
west territories by the Van Cleef 
Bros., Inc., Chicago manufacturer of 
rubber and chemica! products, are 
Howard Hansen (left) and Robert 
Cullins. Mr. Hansen will travel IIli- 
nois and western Kentucky. Mr. Cul- 
lins is traveling in the territory com- 
prising Nebraska, Missouri, Kansas, 
and a portion of lowa and Illinois. 





Arkansas Branch Of G.E. 


Moves To New Location 
LITTLE ROCK, ARK.—Walter Klei 
schmidt, manager of the General Electric 
Supply Corporation branch in this. city 
ecently announced that the company is 
located in its new quarters at 601 East 
Markham street Phe new building 
which contains 20,000 feet of floor space, 
i imple roon ( the st ige of el 


NOW! SELL FAST CUTTING 
ROTARY MASONRY DRILLS 


Ny 





* Cut Holes 4 Times Faster 

* Stay Sharp Up to 50 Times 
Longer 

* Drill Any Type of Masonry 

* Fit Any Rotary Drill, Drill 
Press or Hand Brace 





Bist 


@ Offered at the lowest prices in history 
and advertised to a market of millions, 
new Carboloy Masonry Drills represent a 
booming market for aggressive merchan- 
disers. No other masonry drill can match 
its advantages in design, durability. The 
construction rush isn't coming—it's here! 
Cash in now on Carboloy’s profitable re- 
sale plan. Send for details today! Carboloy 
Company, Inc., 11127 E. 8 Mile Ave., 
Detroit 32, Mich, 












15 POPULAR SIZES 


ASK ABOUT SPECIAL 
6DRILL SET, 3/46", %", 
Sie’, %", 2” 
AND 5", IN 
FREE CANVAS KIT 











Solid round shank tipped with 
Carboloy Cemented Carbide — 
hardest metal made by man. 


CARBOLOY MASONRY DRILLS 


CEMENTED CARBIDE 
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trical supplies and has an air-conditioned 
office. 
B. J. Cossant, district manager, L. C. 


Arnold, sales manager for major appli- 


ances, and T. K. Edenfield, supply sales 3 
manager, all of St. Louis, were among 
those attending the open house party held 

The Eagle Electric Mig. Co. recently 


' gma NAN GOOD APPLIANCES DESERVE TWE BEST WIRE 
held a national sales convention for its | R0 - 
entire sales organization and management : 

NEW ALL-STEEL Se ech 


when the new building was opened. 


Eagle Electric Mfg. Co. 
Holds Sales Convention 

















at its factory in Long Island City, New 


York. Sales representatives from every | DISPLAY RACK 


section of the country were present to 


AS 





tour the plant and see for themselves the 
manufacturing processes for Eagle prod- 


ucts, as well as to hear about the firm’s | DEAL INCLUDES 


plans for the future 


[The convention ended with a dinner 1250 FEET 
at the Towers Room of the Park Central | 
Hotel in New York. The occasion was UL APPROVED WIRE i 
described as one of great pleasure and 


satisfaction by Louis Ludwig, president 


of the company, as it was over 25 years 
ago that he and a helper started in busi TYPES OF WIRE TO 


ness, making iron plugs. Today, with SERVE ALL NEEDS 


an organization of 450 employees the com- 


pany makes some 1400 items ths tlle 


A COMPLETE WIRE 
SMM DEPARTMENT 


Millions of Steel IN ONLY 


IFFY (| |PS 2 FEET OF COUNTER SPACE 7 * 
GET BEHIND THE NEW ROYAL WIRE DEAL 





Put ROYAL quality WIRE right out where the customers can see it... 


with this new, modern, all-steel display rack! No more juggling with 










loose spools. It’s a valuable permanent store fixture that will sell 


MINERALLAC 


HANGERS, CLIPS, 
STRAPS, BUSHINGS 


Expert design, ‘choice 
materials and con- 
trolled manufacture 
have built ‘‘top-service 
and longest life” into 
Minerallac Electrical Spe- 
cialties. That’s why the elec- 
trical industry ‘prefers Miner- 
allac”...In steel and Everdur for 
hanging pipe, conduit, BX cable, etc. 


more wire with less sales effort. Write for complete details! 


THROUGH YOUR 
WHOLESALER 


Send for new literature and prices WIRE «+ CORD SETS 
25 North Peoria Street — Chicago 7, Illinois TROUBLE LIGHTS * CHRISTMAS LIGHTING SETS 


MINERALLAG ROYAL ELECTRIC CO., Inc., PAWTUCKET, R. I. 
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FULLMAN atrobe 


4 PRODUCTS 








WIRING TPECIALTIES 
CARL GEIS (left) and T. E. Me- 


Dowell have been elected vice presi- 
dents of the Pyle-National Co., Chi- 
cago, with the former placed in charge 
of sales and the latter in charge of en- 
gineering. Mr. Geis has been eastern 
sales manager with headquarters in 
New York since 1937. Mr. McDowell 
has been chief engineer in charge of 

| product design since 1930. 

"Bull Dog" 

Insulator Support 





**Bull Dog’’ Supports are 
safe and efficient for 







fastening porcelain or 
glass insulators ex = 
posed steel framework. Assistant Sales Manager 
No. 280 Nozzle with 214". 


No. 200 Cover Plate Sine ar Gendt Cmeee Appointed by Faraday 


10 Amp. 250 Volt Receptacle ° 


Of highest grade malleable iron, 


in Brass Housing, mounted on and cadmium plated, the No The appointment of F. B. Fisher as 
%” bra pipe extension 3” 470 is unexcelled for hanging %”, ° 1 7 far 
long—-longer extension if de- B” snd 1” pine or conduit to assistant sales manager for Faraday 
sired , ( 


steel beams up to %” t . ° . ‘ 4 
oe . Electric Corp., Adrian, Michigan, was 


hick 
7 ad announced recently by K. K. Gordon, 
LATROBE PRODUCTS SERVE LONG AND WELL general sales manager of the company. 
You will save time, money and worry by installing Mr. Fisher succeeds C. L. Hobbs, who 
“Latrobe” products. Years of actual use in every section 
of the United States have earned impressive leadership 
for “Latrobe” floor boxes and wiring specialties. 





**Bull Dog'’ 
BX Cable Staples 


Millions of these high 
juality dependable sta 


SPECIALISTS IN 
uNtes,130, Box Peched ln castne tet THE USE OF 





No. 110 "‘Latrobe"’ 


Adjustable and watertight 



















’ Watertight Box 
for installation in oon- 
crete a. od - finished This non-adjustable, wa- 
concrete floors. Furnished ertight box is extremely 
with a 44%” Cover Plate simple Rag making 
ab oo and large Adjust- for speedy installation 
able Ring No. 215, d trouble-free service 
le Rin Sold only 7 ee Gee for 
208 leceptable over 
Slate 3%” diameter i ¢ 
through —, seen’ 
Brazin 
wholesalers Ww idin 
elding 
. 


a | 
"SSALLEN "mea : 
[a coucarncsricn > i 
LS. Maxtysoonoasy 
Our more than 50 years of experience 
in the proper use of FLUX—and also 
in its manufacture—has amassed a 
great amount of Technical Data which 





No. 284 Nozzle with 


. No. 252-R Two Gang Box . P : . 
a 2 . is available for the asking. We main- 
Neat, compact -fitting, and ex- This Two Gar Adjustable Box has * ° 

tremely durable, this Duplex comp dam te, 400 Unecuntadhe to ane nen tain 130 standard formulas which meet 
Receptacle Nozzle is furnished tion. One cover plate has 4%” Flush any application whether for repair, 
with either %” or %” brass Brass Plug; other has 2” Flush Brass : - 

pipe extension, Plug. maintenance, or production work. We 


have Check Charts which show the 
melting points of all soders—let us 
2 ~=send them to you . , 








FULLMAN MANUFACTURING CO. ery y 34 
LATROBE . . . PENNSYLVANIA | 6701 BRYN MAWR AYE. 


CHICAGO 31, ILL. 
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has returned to Chicago as_ branch 


manager of the Faraday sales office 
Mr. Fisher has been with Faraday for 
past nine years and served as the 


‘ 
material control 





Wholesaler Makes Annual 
Hunting Trip To Canada 
LONG BEACH, CALIF An ardent 


sportsman, L. B. Marsh, owner of L. B 
Marsh Electric Supplies, in this city, re- 











cently made his annual hunting trip to 


Canada. Mr. Marsh goes regularly every 


vear to an area about 500 miles north of 
the border in Canada after bear, moose 
and any other big game. Although he is 
usually accompanied by Mrs. Marsh, 


who knows the outdoors as well as her 
husband, she begged off this year, and 
Mr. Marsh was accompanied by Harry 
Wade, manager of the appliance depart 
ment 

Mr. Marsh pointed out that wholesalers 


in New York, Chicago and other points, 





who hunt in Canada, can have the meat 
shipped down to a local cold storage and 
enjoy a feast whenever they desire se- 
cause the distance is so great, hunters 
from southern California cannot ship the 
meat home Instead they must be con- 
ent wi eads and 
TLE 
FOR HEAVY — 


INDUSTRIAL SERVICE : 
For Quiet, Dependable Operation, 


fr R 0 M S T 0 C K mer Og Easy and Economical Installation, 


Long Tube Life. 





Write for fully illustrated catalog 


a describing new GTC line of bal- 





lasts for domestic and export use. 





7 3-Conductor Single 
Soldering Angle Conductor 
Lug Pothead Pothead 


Write for a complete selection of 


RUSGREEN bulletins 











ENDULATORS (POTHEADS) ALL SIZES * ALL 
SHAPES * ALL VOLTAGES © ALL TYPES 
* BUS SUPPORTS © SPLICING KITS AND 
MATERIALS © INSULATING COMPOUNDS 





Made and Guaranteed by 


GENERAL TRANSFORMER CORPORATION 


xe 


RUSGREEN MFG. CO. 


14260 Birwood Avenue * Detroit, Mich. 


4321 N. KNOX AVE. CHICAGO 41, ILL. 











' 
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NEATEReFASTEReSTRONGERe 


P 3 
S 


use 


BRIEGEL es 


ALL-STEEL 


INDENTER-TYPE 


fitting? 


Select the best, insist on 
Briegel All Steel Fittings, the 
only approved Indenter type 
connectors and couplings for 
thin wall conduit tubing. You 
will not only find that Briegel 
indenter Fittings are easier 
and faster to use, but also 
make neater, stronger con- 
nections. Two Easy Squeezes 
and they’re set. Start using 
Briegel Fittings today. Have 
more satisfied customers— 
more profits from each job! 


DISTRIBUTED BY 
The M. B. Austin Co., Northbrook, Ill. 
Clayton Mark & Co., Evanston, Ill. 
Clifton Conduit Co., Jersey City, N. J. 
Gen. Electric Co., Bridgeport, Conn. 
The Steelduct Co., Youngstown, Ohio 
Enameled Metals, Pittsburgh, Penn. 
National Enameling & Mfg. Co. 
Pittsburgh, Pa. 


os 
a y 

© All B-M Fittings Carry the 
, ti) : 


“es aa Underwriters Seal of Approval 









CS 







Cross Section Show- 
ing Indentations. 





BRIEGEL 
METHOD 
TOOL CO. 





Westinghouse Executives 
Visit Hawaiian Outlets 


Charles Guy, assistant sales manage 


of the appliance division of the Westing 
house Electric Corporation, Mansfield, 
Ohio and J. J. Moffatt, manager of the 
company’s appliance division in the Pa 
cific coast district, were visitors to the 


Hawatian Islands 


The two executives conducted a series 


sales meetings for the dealers and 


salespeople served by the Hawaiian Ele 
tric (ompany, territorial distributors for 
Westinghouse products. 


Window Display Contest 


Has $3,000 Cash Prizes 


Many electrical wholesalers, who art 


distributors of the Silex Co., Hartford. 
Conn., are urging their salesmen to ac 
quaint customers with a new $3,000 cash 
prize contest, sponsored by the Silex Co 


lhe prizes will be awarded to 56 winners 


a window display contest during the 
» months period from September 15th 
November 15th 


Any retail store featuring Silex prod- 


ucts exclusively in a window display, last 


HYKON 


STORE 
ROOM 
REEL 


Takes any 
size wire or 
cable. Will 
not tip. 
Welded con- 
struction 
Wire quick- 
ly measured. 
Handles your 
wire— makes 
extra sales 
39” high, 
33” wide. 


HYKON 


sca MACHINE ’ | 





ee ed, used by ee 
years Ta bits 
ol sugh toughest joists Str: ap 
operated, high d. Star idard 
adjustable from Mie to 13% 
(ses standard square shar 1k 
bit — for itself on one 


HYKON 
MFG. CO. 


ALLIANCE 
OHIO 
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month contest period is eligible to com- 
pete. Attractive, colorful display material 


to enhance the effectiveness of a window 
, -. ; ; . a ax 
display featuring Silex products is avail 





able from the company 





All retail stores are divided into two 


classifications for the purpose of this con 
test and an identical list of 28 prizes will 
be awarded to each classification; first 


prize $500, second prize $250, third prize 


$125, and 25 honorable mention prizes of 
$25 each. One classification includes de 
partment and general stores; the other 


| TRANSLUCENT PLASTIC 


1 ¢ 
includes hardware and appliance stores 


Fixture Manufacturer 
Names Representatives 
CHICAGO~— Markstone Manufacturing 
Co., manufacturer of home fluorescent 
fixtures in this city, recently announced 


the appointment of three new sales rep 


resentatives. Mark and Harry Domb, a Soft, 


father and son team, will handle the Strong — Restful Light 
metropolitan New York, New Jersey and Light Weight 


eastern Pennsylvania territory. They 


will headquarter at Box 146, Morris Will Not 


town, New Jersey. Shatter 
Joseph Mandell will represent the « 

pany in the State 

ledo, Ohio. Mr. Mandell 


quarters at 18981 San Juan | 


Free from 
Surface 
Brightness 


the Sotvice line 


« CORDS ... CORD SETS 


specified by top manufacturers of 


LAMPS 
RADIOS 
IRONS 
FANS 
PORTABLE TOOLS 
VACUUM CLEANERS 
REFRIGERATORS 


RANGES WASHERS 
HEATERS MIXERS 


A full line of Flexible Cords for the 
repair and service industry, obtain- 
able through jobbers and distributors. 


CORNISH WIRE C0., inc | WATERBURY COMPANIES, inc. 


: | MAIN STREET — WATERBURY, CONN. 
15 Park Row + New York City, 7 fam |7°? SOUTH 
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BUILDING WIRES 





Collyer Wires and Cables meet every need’ 
of the building trade: they fully conform 
to all N.E.C. and Underwriters Standards, 
and are known for long life and ease of 
installation. 





RUBBER INSULATED BUILDING WIRE 


Braids are impregnated and finished for flame and moisture resistance. Specify Type R 
for dry locations and temperatures up to 50° C.; Type RH insulated with heat resisting 
synthetic rubber, for temperatures up to 75° C. Available in braided or lead covered 
construction for voltages to 5,000 or higher with sizes #14 to #8 solid or stranded, size 
#6 and larger, stranded. 


VARNISHED CAMBRIC INSULATED POWER CABLES (Type Vv) 


These cables require less space and, due to higher safe operating temperatures, carry 
heavier current loads for a given conductor. High dielectric strength and long life of 
varnished cambric make these cables preferred for high quality construction. Available 
braided or lead covered, single or multi-conductor, for voltages up to 15,000; operating 
temperatures to 85° C. 


RESISTOL SYNTHETIC RESIN INSULATED WIRES 


Resistol insulation is highly resistant to sunlight, ozone, acids, oils, moisture, etc., and in 
Type T and TW is approved for general service up to 600 volts and temperatures to 60° C. 
Having no fibrous covering, this thin wall insulation gives smaller finished diameters and 
permits more conductors to be carried in a given size of conduit. Available in sizes #14 
to 1,000,000 C.M. 


The Collyer line is complete. Let us know your requirements. 


G@& insutated wire co. 


245 Roosevelt Ave., Pawtucket, R. |. 


\ 
} 
| 





Canadian Manufacturer 
Appoints Sales Manager 


TORONTO, ONT.—C. C. MacGregor 
has been appointed sales manager of the 
Lighting Division of J. A. Wilson Light 
ing and Display Ltd., in this city, it was 
announced recently. 

Mr. MacGregor previously was asso 
ciated with the Canadian General Elec- 
tric Co., Ltd., Toronto, in its lamp-en 


gineering and light divisions. 


Business Outlook Good 
District Managers Hold 


CHICAGO—District managers of the 
Ilg Electric Ventilating Co., meeting 


here recently, expressed themselves as 


optimistic about business conditions in 


all sections of the country for the next 
several months. 

It was expected, according to P. D. 
Briggs, vice president and general sales 
manager, that business conditions would 
be forecast as “spotty.” But the men 
were unanimous in voicing their opinions, 
backed up with orders, that ventilating 
and heating equipment will continue to 
sell at an unprecedentedly high level 

C. E. Parks of Los Angeles spoke for 











Knockouts Don't 
Line Up? 
USE OFFSET NIPPLES! 








The Dolco Offset Utility Nipple makes 
possible mounting of switches, gutter 
outlet boxes and other equipment where 
knockouts do not line up. All nipples 
are same length. Underwriters Ap- 
proved. Sizes 42", %”, 1", 1%”, 142”, 
2”. Sold through wholesalers only. 
Write for full information. 


Also manufacture Entrance Elbows, 
Meter Loop Boxes, Sequence Meter 
Troughs, Ground Clamps, U Bolts, 
Ground Bushings. 


Manufacturers agents wanted. 


DOLC MANUFACTURING 
COMPANY 
Cherry & Curry Sts. 
North Long Beach 5, Calif. 
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the Pacific district; J. J. Friedler, Jr., 
of New Orleans for the Southern dis 
trict; B. L. Casey of Chicago for the 
Great Lakes district; B. G. Silberstein 
of Cincinnati for the Ohio Valley dis 
trict; C. W. Smith of Philadelphia for 
the Middle Atlantic district; and G. C. 
Jelliffe, assistant to Mr. Briggs, for the 
Fastern district 

In addition to Mr. Briggs, who pre- 
sided over the conference, the company 
vas represented by J. M. Frank, presi 
dent and C. W. Dexter, advertising and 
sales promotion manager 


Yale & Towne Appoint 
Six District Managers 


NEW YORK—With the appointment 


of six new district managers, the organi 
zation of the national sales force for 
electrical appliances of The Yale & 
Towne Manufacturing Co. has pro 
gressed past the half-way mark, Antheny 
B. Cassedy, director of appliance sales, 


recently announced. 


The new managers are Joseph G. 
Hughes, A. Phil Stone, Wayne J. Hart- 
mann, J. Stephen Katonah, A. Gould 
Harrison and W. L. Moors 

Mr. Hughes has been assigned the 


LUGS AND 
CONNECTORS 


A STRONG POINT TO 
REMEMBER 


THE COLLAR 
SECTION OF 
ILSCO CONNEC- 
TORS CANNOT 
SPREAD APART 
because preci- 
sion - fabricated 
from drawn seam- 
less copper 
tubing. 


MORE THREADS 
gained through 
the deep boss. 





Serrations in collar and tang _pro- 
vide added strength against pull-out. 


gee? : ot 


vse > 


Write TODAY for 48 page illustrated catalog 
showing connectors, soldering and _ solderless 
lugs, fuse clips, etc. 





COPPER TUBE 
& PRODUCTS, Inc. 


CINCINNATI, OHIO 

















WAVE YOU HAD ENOUGH . - 


Of mediocre mer 


fa rejecting hem. 













of merchandis 


Remember eth 
ing. earning 


EAGLE . - 


Remember, 
pre-war 
tion we have 
enjoying sons 


des 


\ 


quality lines, «at EAGLE offers: 
here is & 


the comp 


too — we 


d are 
Your customers have, prover 
: d un ae? [ kind 
ere pom they, insit y YOU can trust --° the ki 
e that ey 


merchandis : 
ili are wor 
sixty million people ae 


Get this badines a 
j By line that makes and keep 
jete line --- 


i i ou al 
king like blazes trying to bring Y ' 
rap org have favored for over owe 


P oduct 
ducts that vmber of exceptional Te GRAY Bed Lamp, 


One of these is our 


lot of business around | 


most 200 Billions @ ear 


































fional success- 
cribed below- —_—S—‘ COC 








MELL-O-RAY BAKELITE BED LAMP 


A low priced quality lamp 
that diffuses light properly 
through the Plastacele 
window — Underwriters ap- 
proved pull chain socket, 
easy to reach in bed. Felt 
lined, adjustable spring 
steel clamps eliminate slip- 
ping and scratching. Sturdy, 
compact and ultra smart. 
EAGLE engineered for 


maximum sales and profits. 














#144 





#789 Jy 


BRANCH OFFICES 
AND 
WAREHOUSES 


LOS ANGELES 
2566 San Fernando Road 








MINNEAPOLIS 
2015 Pleasant Street 
MILWAUKEE 
1027 W. McKinley Ave. 
PHILADELPHIA 
EAGLE ELECTRIC MANUFACTURING CO.. Inc. 5479 Montgomery Ave. 
23-10 BRIDGE PLAZA SOUTH, MONTREAL 
LONG ISLAND CITY 1, N. Y., USA 619 St. James St. West 
TORONTO 
* CHICAGO de SAN FRANCISCO 1207 Bey Street 
627 West Jackson Blvd. 1282 Folsom Street %& BOSTON 


¥%& Indicates locations of Warehouse Stocks. Sr ree See 
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SELL THIS BURGESS GirFT SET | 

















GET FAST TURNOVER AND QUICK 
PROFITS THIS CHRISTMAS SEASON 
With This Popular Holiday Gift Item! 


Burgess offers 
you extra profits 
this Christmas 
with this gift 
set consisting of 
matched flashlight and penlight i1 





stunning chrome and maroon, 
packed in a smart buy-appealing 
gift carton. 


Long-lasting Burgess flashlight 
batteries are packed right in this 
gift box. Extra battery sales are 
possible without extra wrapping 


buncess 


warren’ 





Portable Radio Ignition 


BURGESS ~~ 


1S THE COMPLETE QUALITY LINE 


or extra selling. 


Each gift box contains: 


1 No. 146 Prefocused flashlight case 
1 No. 92 Penlight with pocket clip 
4 No. 2 Burgess flashlight batteries 


4 No. Z Burgess penlight batteries 


Priced right for quick sales. Re- 
tails at $2.98 complete in smart 
gift box. 


Stock of this gift hit is limited. 
Order now for the holiday season. 


Hearing Aid 


Industrial 


BURGESS BATTERY COMPANY ‘ecper, ininois 








covering upstate New York 
Mr. Stone has the South 
Mr. 


( hic a 


sales area 
and Connecticut 
\tlantic territory Hartmann’s ter 


ritory includes Indiana and 
Michigan. 

Mr. Katonah’s district will be the Cen- 
tral Atlantic States. The district as 
signed to Mr. Harrison covers Pennsy] 
vania, Delaware and southern New Jer 
sey. Mr. Moore 


territory which includes Illinois, 


assigned the 


Wiscon- 


has been 


sin, Minnesota and east lowa 


Representatives Named 
By Wire Manufacturer 

PROVIDENCE, R. I- 
Wire Company, Inc., 


Besto-Wire, in this 
appointment of 


R. I. Insulated 
manufacturer of 
city recently an 


nounced the Marwood, 


Ltd... San Francisco, as Pacific Coast 
managers for its complete line of wire 
and cable 

\t the same time it was announced 
that Ellman & Zuckerman of Chicago 
will act as representatives in that territory 
for the company’s flexible cord line 
Crescent Electric Sales Company, Chi- 
cago, will be retained to handle the 


ashestos insulated wire products 








ELECTRIC 


Wini 


ACCESSORIES 











A Complete Line 
of Wiring Parts, 
including: 


i i 

(ai Portable Guards 

] , Rubber Sockets 

Plugs 

r4 Extensions 

Lamp Guards 

Vaporproof Port- 
ables 

Inspection Lights, 


Etc. 








Sold thru Electrical 
Wholesalers 











MANUFACTURED BY 


te ERICSON mrs. o. 


CLEVELAND 3, OHIO 
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NEARLY 400 Ohio legislators visited 
the General Electric Lighting Institute 
at Nela Park while their annual “be- 
tween-sessions” re-union was going on 
in Cleveland recently. In the photo 
above, left to right, N. H. Boynton, 
Genera! Electric Lamp Department 
host to the group; Mrs. C. L. Stevers, 
daughter of Ohio’s Governor T. E. 
Herbert; and the Governor. 





v aMine » ‘ Tv = 

Tests Prove Television 

» . | ‘ . 
Practical For San Diego 

Through the efforts of the whole 

salers, dealers and contractors who com 
prise the San Diego Bureau of Radio 
and Electrical Appliances, the market 
for television receivers in the San Diego 
area became a probability following ex 
} 


haustive tests which showed that in most 


1 
} 


locations the television signals from. the 
powerful Los Angeles stations could be 
received satisfactorily. 

Through the Bureau's Electronics i 
vision, a series of tests over a ten-week 
period were conducted to determine 
whether the quality of reception would 
be acceptable to the public, thus opening 
the San Diego area as a market for televi 
sion sets long before relays or other 
methods could bring a transmitter to the 


local area 








Discouraged by the knowledge that it | 


would be a long time before there would | 


be local transmitters, and cognizant. of 
an RCA report of early spring whicl 
showed that reception from the mom 


tain-top transmitters more than 100 miles 


away in the Los Angeles area would not 
} 


’ satisfactory, the Bureau made the | 
new test because of recent increases i 
the transmitting power of the Los An- 
geles stations. Experiments were car- | 
ried on using a variety of receivers, in 
cluding a 5-inch RCA, a 12-inch G. | 

a 20-inch Dumont, an Army radar set 
converted for television, and four 7-inch 
receivers produced as kits for home as 


sembly. 


CANNON ELECTRIC ~ 


ss , 


er 






Improved delivery schedules 
Fully inspected fittings 






TYPE CCR-1 TYPE FS-3 
CONDUIT FIXTURE 
COUPLING STUD 


ZINC 


FS-3 No Bolt Fixture Stud has %8”" pipe 
thread, but no internal thread. Now 
available with lock nuts. Tested as 
follows: (1) Vertical breaking point 600 
Ibs. (2) 27° angle test with 20” pipe 
(3) Torque from 300 to 337 inch-pounds. 


Thin wall %"’ E.M.T. indenter tool type. 
Zinc. Standard package 500 pieces; ca! 
ton 100 pieces. Approx. 1800 pieces pe! 
100 lbs. 


TYPE CF-1U ‘ 
SCREW TYPE TYPE CR-1 
CONDUIT CONNECTOR CRIMP TYPE 


CONDUIT CONNECTOR 
Listed as approved by Underwriters’ 
Lab. Two sizes: %”" and %4"’. Single set 
screw type. Aluminum or zinc material. 
14-14 Am. Nat. Standard Pipe Thread. 
Packaged in lots of 500; carton 100; 
approx. 1800 pieces per 100 Ibs. 


F CNT-1 


REVERSIBLE CLAMP TYPE BOX CONNECTOR 


For 4%” E.M.T. thin wall conduit, in- 
denter tool type. Material, zinc. Same 
thread and locknut as CF-1U. Standard 
package 500 pieces; carton 100 pieces; 
approx. 1500 pieces per 100 Ibs, 





NOW 
UNDER- 
WRITERS' 
APPROVED 







(EXPLODED VIEW 
PARTS CNT-1) 





For BX—Romex armored cable, non-metallic sheathed cable 
CNX concentric covered neutral house wire, and rubber 
jacketed portable cords having an outside diameter of from 
5/32” to 21/32". Reversible clamp for smaller sizes. Standard 


\ package 1000; carton 100. Approx. 2000 pieces per 100 Ibs. ] 


For details and prices on the Conduit Fitting line, write for Bulletins 
CF-2 and FS-3. Address Dept J-362, Bulletins on the various lines 
of multi-contact electric connectors and hospital signal equipment 
also available upon request. 


FN Ito) mating die 
DEVELOPMENT COMPANY 











ELECTRIC 


3209 Humboldt Street, Los Angeles 31, California 


Canada & British Empire — Cannon Electric Co., itd., Toronto, Ontario © World Export 
Agents (excepting British Empire) Frazar & Hansen, 301 Clay St., San Francisco 11, Calif. 
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A NEW ORGANIZATION 


IN THE WEST 


to manufacture 


ENGINEERED SLIMLINE LUMINAIRES 





wholesale channels. 


30 years. 


your sales. 


aluminum and unbreakable plastic. 


WRITE TODAY 





ALLEN E OLSEN 





ROBERT E. OLSEN 


Clyde E. Allen and Robert E. Olsen announce the formation of 


Allen & Olsen Manufacturing Co. to manufacture Slimline Lumi- 
naires. The new firm is distributing exclusively through recognized 


Well-known in the electric appliance industry, Clyde was formerly 
in manufacturing and wholesale distribution in San Francisco. 
the past two years he has been general sales manager for the western 
branch of a large lighting equipment manufacturer. 


For 


Bob, recently factory manager of the same firm, is an old timer 
in the Los Angeles area, having been in manufacturing there for 


The new Allen & Olsen luminaires are already moving into the 
western market, with outstanding acceptance assured. 
designed and engineered for the job, A&O fixtures will stimulate 
NEW, attractive, easy-to-hang luminaires are made of 


Functionally 


No maintenance problems here! 


FOR FULL INFORMATION 


ALLEN & OLSEN MANUFACTURING CO. 
13452 West Washington Blvd. 


Venice, California 


BE SURE TO SEE OUR SLIMLINE LUMINAIRE EXHIBIT 


EXHIBIT SCHEDULE 


LOS ANGELES 
Mayfair Hotel 


(Lounge Room—Mezzanine Floor) 
Oct. 20 thru 23 


PORTLAND 
Benson Hotel 
Nov. 10 thru 12 

SALT LAKE CITY 


Utah Hotel 
Dec. | thru 3 


SAN FRANCISCO 


Merchandise Mart 
(Green Room) 
Oct. 27 thru 30 


SEATTLE 
Olympic Hotel 
Nov. 17 thru 19 
DENVER 


Albany Hotel 
Dec. 8 thru 10 
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MANAGER of the expanded Com- 
mercial Engineering Department of 
Sylvania Electric Products, Inc., is the 
new title for Don P. Caverly, director 
of the Lighting Center. He succeeds 
Harris Reinhardt, who was appointed 
assistant to the director of Industrial 


Relations. Mr. Caverly will continue 
to direct activities of the Lighting 
Center in addition to his new respon- 
sibilities, 





Hart Mfg. Co. Names New 
General Sales Manager 


The Hart Manufacturing Company, 
Hartford, Conn., recently announced that 
Frank W. Watts, who joined the com- 


pany in February of this year, has been 
appointed its general sales managet 

Mr. Watts was formerly vice pl esident 
Industries, Inc., and 


of Great American 


general manager of its subsidiaries, Con- 


Telephone & 


Rutland Electric 


necticut Electric Division, 
and the 


sion, Rutland, Vt 


Products Divi- 


Standardization Brings 
Record Output Of Motors 


The industry-wide standardization pro- 
for fractional horsepower motors, 
the National 


Electrical Manufacturers Association, was 


gram 
which was sponsored by 
largely responsible for the great increase 
in production of these motors by the Gen- 
eral Electrical according to 


1 W the com- 


pany’s fractional horsepower motor divi- 


Company, 
Bartling, manager of 
sion 

Mr. Bartling 


fractional 


said that production of 


horsepower motors, used in 


literally thousands of industrial, farm and 
home applications, has been boosted to an 
all-time high at the General Electric 
Company. 

He pointed out that even though this 
} 


will be “considerably above’ the 


average rate for the prewar years 1936 


year 


1940, motors for washing machine, fans, 
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blowers, sump pumps and similar applica- 
tions are still in short supply. 

“Through the standardization program, 
we have reduced the number of different 
kinds of motors being manufactured at 
one time from more than 25,000 to less 
than 4,000,” Mr. Bartling said. 


Appleton Electric Buys 
Goodrich Electric Co. 


Goodrich Electric Company of Chicas 
one of the country’s best-known manu 
facturers of floodlights and industrial 
lighting equipment, has been purchased by 
the Appleton Electric Company, also ot 
Chicago, it was announced recently by 
Murray J. Whitfield, Appleton vice presi 
dent. 

The Goodrich Company, since its in 
corporation October 5, 1925, has con 


tributed many innovations, both electrical 


ly and mechanically, to the lighting 
- | 


ndustry. 

The Appleton Company will continue 
the manufacture of the entire Goodrich 
line, and will improve and expand thx 
line as rapidly as conditions permit, M1 
Whitfield said. Goodrich manufacturing 


operations will be moved from the present | 


plant at 4600 Belle Plaine Ave. to the 
main Appleton plant at Wellington Ave 
and Paulina St., which recently has beet 


substantially enlarged 


Appleton Electric Con pany distributes | 


its complete line of conduit { ttings, light 
ing equipment, automotive spotlights, elec 
trical cable reels, and other electrical sp. 


jalties on an international scale, throuel 


Accwire™ 
po = i J “ 


ABLE Zs 
















































































Rubber and Synthetic Cords 
and Cables in a wide range 
of sizes, stranding and con- 


® Special Cables and Portable 
Cords. 


® Cord Assemblies—standard 
and to specification for all 
types of Electrical Appli- 
ances. 


Cotton and Rayon Braided 
Wire for all general flexible 


cord applications. © The right cord for each job. 


® Send for Sample Card. . 
different ‘“‘Accwire” 
quality for yourself. 


THE ACCURATE INSULATED Wire Corp. 


Manufacturers of Quality Wire for a Quarter of a Century 


NEW HAVEN, CONN. Hh 


Cords and judge 





28 FOX STREET 





. inspect 14 





























H. S. CHRISTIE has been named 
manager of the Atlanta, Georgia 
branch office of John A. Roebling’s 
Sons Co., Trenton, N. J. Mr. Christie 
replaces C. G. Mullings, who retired 
after 45 years of service in the Atlanta 
territory. Mr. Christie has been with 
the Roebling Company since 1945. 
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COLOR-IN-MOTION 





A ROTOCHROME 


SPOTLIGHT 


Smallest Spotlight of its kind! 
Provides 500 Watt Illumination! 


Totally Enclosed — Absolutely Safe — 
Completely Automatic — 6 Continuous 
Color Changes — Adjustable Beam Size 


Ideal for Store Windows, Displays, Exhibits, 
Conventions, Shops, Theatre and Hotel Lobbies, 
Restaurants, Night Clubs, Cocktail Lounges 


LIBERAL DISCOUNT POLICY 
Send for Bulletin No. 471 


GoldE Manufacturing Co. 
1222-D West Madison St., 





ELECTRICAL WHOLESALING 























Chicago 7, Ill. 





PEG u S&S PAT OFF. 







Quality products . .. exclusive features ... 
forceful month by month promotion 
soundly established sales policy valued to 

the fullest TRI Wh | th 
WRITE FOR sr sagan Soar ae uid edn 
CATALOG 


ORDER—STOCK—SELL . . . TRICO 


WRITE FOR 
CATALOG 








TRICO FUSE MFG. CO. 
MILWAUKEE 12, WISCONSIN 





Scores of Live Prospects Turned Over 


To Talk-A-Phone Jobbers 


The many inquiries resulting from extensive Talk-A-Phone advertising in leading National and 
Dealer publications are turned over to Talk-A-Phone jobbers . . . for them to cash in on. 
Talk-A-Phone goes all out for Talk-A-Phone jobbers. Puts the full force of hard-hitting nation- 
wide salesmanship in print to work drumming up profitable business 
Talk-A-Phone not only produces the world’s most complete line of inter-communication ‘ 
inter-communication that “Has Every- 


thing”’ . . but also does everything 
in its power to cooperate with Talk-A- 
Phone jobbers .. . furnishes direct 


mail material imprinted with jobbers’ 
and dealers’ names and addresses... 
FREE adv. mats... effective point 
of-sale displays 

Send for full particulars. Get your 
quota of live, easy-to-sell inter-com- 
munication prospects. Address Dept. 


TALK-A-PHONE CO. 


1512 S. PULASKI ROAD CHICAGO 23, ILL. 

















MISS SAMMY CHAPIN, who pilots 
one of three private planes maintained 
by the Essex Wire Corporation for 
quick transportation of its executives 
between plants in the Midwest and 
Pacific states. The three planes are 
kept in constant readiness to fly to 
cities where Essex Wire Corporation 
plants are located. 





Sales Representatives 
Named For New England 


New representatives recently named to 
posts in New England are R. T. Ben- 
nett and Walter R. Bullock. 

Mr. Bennett, who was at one time 
manager of the Ralph Pill Electric Sup 
ply Co. of Dover, N. H., has been ap- 
pointed district sales manager for the 
Wiremold Co. Mr. Bennett will have 
his offices at 10 High Street, Boston and 
will cover all of the New England States 
except Connecticut. 

\lr. Bullock has been appointed dis- 
trict representative for the New England 
States by Solar Electric Corporation of 
Warren, Pa Mr. Bullock established 
his home in Boston while in the U. S. 
Navy, and has continued his residence in 
New England since his separation from 


the armed for es 


Radio and Appliance Show 
Planned For San Diego 
SAN DIEGO—The “Tenth Annual 


Electrical and Home Appliance Show” 
which will be sponsored by the San 
Diego Bureau of Radio and Electrical 
Appliances, will be held in San Diego’s 
Balboa Park from December 2 through 
the 7th, according to a recent announce 
ment from Clark Chamberlain, secretary 
manager of the association 


Manufacturers, wholesalers and manu 


facturers’ agents will be permitted to 
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use exhibit space, but there will be no : 











showings by dealers because of the lack 
of sufficient space in the Federal Build- bé 9 
ing location. NEW NO-GLARE SOFTONE 
The scheduling of another San Diego 

Home Show brought back the “old days” 
to local wholesalers and manufacturers as 
well as the public which has patronized 
the displays of electrical equipment and 
installations during the previous nine 
shows. The last was held six years ago 
11 


before all exhibit-size space in the San 





Diego area was taken over by the Navy 


and Marines for war purposes 


WHOLESALERS 
DISTRIBUTORS 
New Location and Name ATTENTION! 
For Chicago Manufacturer STOCK THE NEW 
CHICAGO—Its Circlite now. An 
nouncement was made recently of the 6 99 
change in name for the Circle Lighting S 0 F T 0 N F S 4 i E L D 


Industries, Chicago manufacturer of cir- for use in FACTORY ... OFFICE... STORE. . . HOME. 


cline fluorescent type fixtures, to Circlite 


Corporation. This fast moving, scientifically designed unit offers you the 
At the same time, George Gomberg, maximum in light control efficiency AND New low in prices 
president of the company, announced that . . » New high in profits. 


the firm has moved its entire plant and 
offices to 118 South Clinton, Chicago 


“This move was necessary,” Mr Gomberg THE ROC INDUSTRIAL CORPORATION 


said, “in order to serve the trade more 








ethciently.” The new plant is said to 


provide over 20,000 feet of spac devoted 


101 PARK AVENUE, NEW YORK 17, N. Y. 

















to the manufacture of circline fluorescent 





STONCO 
WEATHERPROOF — CAST ALUMINUM 
FLOODLIGHTS 

Dominate the Field 


Service Stations, Sport areas, 
Industrial, Advertising, etc. 





y, 


<<, 
STONCD 





















ee 


\ 


No. B153—3 light assembly : \ 
shown mounted on island light ee J 

uses PAR 38 lamps 

Sold Exclusively Through 
Electrical Wholesalers 











Visit Our Exhibit 
VISS HELEN G. McKINLAY, writer, Nov. 3-7, Booth 113 
lecturer and home lighting specialist for : 
the General Electric Lamp Department, Stevens Hotel 
has retired from the company after 23, Chicago, Illinois No. B3537—3 light assembly with 2” pipe 
years of service, it was announced re- slipfitter uses 300-500 watt floodlamps 
cently. Miss McKinlay started with the 
General Electric Company at the Edison : ee 
Lamp Works in Harrison, N. J., in 1924, Write for Catalog © Prompt Deliveries 

and in the next year became the first 

woman home lighting specialist Racin Ss T oO N E M A N U FA C T U R I N G Cc Oo M PA N Y 
ciated with a lighting institute when the 
company opened the Edison Lighting | Tew °° Ey a 4 
Institute. | 
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ELECTROLINE: 


WIRING DEVICES FIXTURE ACCESSORIES ®@% 
POLE LINE HARDWARE 


At left ELECTROLINE CON- 
DUIT BUSHING, U.L. approved 
and available in sizes from !/2" 
to 3". Other wiring devices man- 
ufactured by ELECTROLINE in- 
clude BOX CONNECTORS CON- 
DUIT LOCKNUTS, and FIXTURE 
EXTENSIONS. 





At right 


ELECTROLINE 2!/," 
HOLDER. Also available in 3!/," 


and 4" sizes in various finishes. 
This holder is representative of the 
beautiful designed line of fixture 
accessories made by ELECTRO- 
LINE which include beam lights, 
various type holders, and floures- 
cent brackets. 


SEND FOR CATALOG AND PRICE 
INFORMATION 


2622 E. SIST STREET 














CLEVELAND 4, OHIO 








Electric Switch and Outlet Boxes 


Available for Immediate Shipment 


Aluminum electric switch and outlet boxes mS No. 4 
er Nee 


approved by Underwriters Laboratories, In 
Chicago, and REA 

Immediate Delivery oi any quantity desired 
All boxes guaranteed against defective workman 
ship or material. Check these features 


e Longer lasting rust & + I asy knockout 
acid resistant. @ Precision mad ie 
@ Light weight—easy to stamped, press formed) 
handle, inexpensive t conform to all build 
ship ng codes and require 4” Octagon, m5 4/~ 
® Sturdy construction—will annie I'2” deep, three '2” knockouts and 4 


loom knockouts in bottom, with clamps 
2 '2” knockouts and 4 loom knockouts 
in sides 

with all ' 


not bend or break. 


One piece draw. Also available 
knockouts 






























No. 2 
(@.) 2'4" deep, 
No. | —— ~— romex 
2” deep, 


clamps, ears attached 
‘2” knockouts, ears attached. 





14” knock - 
outs, ears attached 


Write today for information and jobber discount. 


W. T. DRIVER, MANUFACTURER 
2648 37th Ave. So. 


DISTRIBUTORS: 
East Coast: Smith & Fetten, 295 Madison Ave., 
. Vv. % & V¥. 


= West Coast: West Coast Agencies, 129 Ist Ave. 
Mpls. 6, Minn. W., Seattle 99, Wash 

















Three Conductors OK’d 
For Wiremold Raceways 
The Wiremold 


Conn., recently 


Company, Hartford, 
that it has 
Underwriters’ 


announced 
received approval by the 
Laboratories of the use of three conduc- 
tors in its 200 and 1900 Wiremold. 

This means, D. Hayes Murphy, presi 
dent of the company, said in making the 
that 200 Wiremold 


3-wire system, and 


innouncement, now 


becomes a 2-circuit, 
that 


formerly it 


in a great many installations wher« 


was necessary, because of 


Underwriters’ Laboratories restrictions, 


to use a larger size raceway, 200 may 
NOW be used. 
The No. 1900 with its interconnecting 


ttings may now be used as a raceway 


system for branch circuit wiring 


New England Manager 
Named By Yale & Towne 


NEW Y¢ IRK Art old Mackow sky has 
been appointed district manager for elec- 
tric appliance sales of the Yale & Towne 


Manufacturing Company, it was = an 


Anthony B 


from 


Cassedy, 
head 
this city. The sales territory 
assigned to Mr. Mackowsky 
Vermont, New 
sachusetts and Rhode 
Mr. Mackowsky 


!Samson United ¢ 


nounced recently by 


director of appliance sales, 
juarters in 
includes 
Hlampshire, Mas 
Island 


was formerly with the 


\laine, 





orporation’s sales force 


vew England. 








LES. GOLD MEDAL AWARD— 
During the annual conference of the 
Illuminating Engineering Society in 


New Orleans, recently, Dr. Matthew 
Luckiesh (left), director of the Light- 
ing Research Laboratory of the Gen- 
eral Electric Lamp Department, Nela 
Park, was awarded the Society’s Gold 
Medal for conspicuously furthering the 
art, knowledge and profession of II- 
luminating Engineering. Presentation 
was made by G. K. Hardacre (right), 
of the Public Service Co. of Northern 
Illinois and president of the LE.S. 
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THIS AND THAT & 





Meetings 
The First Annual Cold Cathode Flu- 
orescent Lighting Exhibit scheduled for 
the Commodore Hotel in New York City, 
Oct. 7-9, was postponed until March, 1948. 


Nineteenth Annual Boston Conference 
on Distribution—Hotel Statler, Boston, 
Mass., Oct. 20-21. 

National Electrical Manufacturers As- 
sociation—Annual Meeting, Hotel Tray 
more, Atlantic City, N. J., Oct. 27-31. 

National Electronics Conference—Edge- 
water Beach Hotel, Chicago, IIl., Nov. 3-5 

Second International Lighting Exposi 
tion and Conference—Stevens Hotel, Chi 
cago, Ill., Nov. 3-7 


Apartment Video Antenna 
\ master antenna system has been pet 


] 


fected for television installations in apart 


ment houses and other multiple dwellings. 


Handy Fluorescent Lamps 
Plug-in fluorescent lamps have been 
developed for special lighting assignments 
in the kitchen, bathroom, playroom or 
laundry. 





ASSOCIATION NEWS 


BALTIMORE—The Electrical Manu 
facturers Representatives Association, 


e results 


Inc., of Baltimore reports 1 
of the Association’s Golf Outing held 
at the Manor Country Club 

Freddie Walter of General Electric’s 
Lamp Division came in with a low 
gross of 77. A. H. Youngquist of 
Graybar-Washington came in second 
with a 79, and C. C. Downie of Pass 
& Seymour came in to show with an 
81. Special recognition for determina 
tion goes to W. L. Powell who man 
aged to cop high gross honors with 
153. The prize cup will be held for the 
year by Fred Walter and permanent 
trophy cups will soon be awarded to 
all past winners of the Annual Golf 


Tournament 


CHICAGO The Electric \ssociation 
of Chicago announces that the Elec 
trical Group has been organized to s¢ 
cure subscriptions to the 1947 Chicago 
Community Fund. W. E. Guy, district 
sales manager of Graybar Electri 
Company will act as chairman, and 
A. A Gray, secretary-manager of thx 
Electric Association, will be co-chaii 
man 


Representatives of the various 








SIGNALING TRANSFORMERS 





For the operation of A.C. 
annunciators, contr ols, 
horns, recorders, relays, 
etc., requiring greater low 
voltage power than can be 
supplied from bell ringing 
transformers. Designed 
for intermittent duty. 


DONGAN ELECTRIC MFG. CO. 









2989 Franklin Detroit 7, Mich. 
” We Invite 
The Dongan Line Inquiries 


Since Nineteen-Nine 


















new “Yriction-Set” 


FIXTURE HANGER... 
That Adjust With a Twist of the Wrist! 





At last you can get a Fixture Hanger that turns to 
any angle after being screwed to an outlet box, 
Although base and receptacle remain stationary, 
hanger arms may be turned to align with any 
preconceived lighting plan. Exclusive Friction Ring 
firmly holds fixture in selected position. Hanger 
screws on to 344” or 4” outlet boxes, no other 
fastening necessary. Furnished complete with re- 
ceptacle, two 5’ chains, hooks and cord clips. 


Friction-Set K100 . . . List Price $1.10 For any fixture position 


Write for Bulletin K25 


SIMPLET ELECTRIC COMPANY 


3600 West Potomac Avenue e Chicago 51, Ill. 
112 Charlton Street @© New York 14, N.Y. 
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groups in the electrical industry and 






























































’ 
e e . ae ‘ = 
ay at machtneb- members of the Association in the 
on “1 YG eee groups are: G. E. Baier, Pass & Sey 
3 mour, Inc., A. S. Brown, Simplex Wirt 


SAVE CONDUIT. COPPER & Cable Co., D. J. Burdick, McGraw 
: Electric Company; J. B. Burns, Fed 


AND LINE LOSSES eral Electric Company, Inc.; A. H. 
ACHIEVE CLEAN-LOOKING Chiappe, The Silex Company; Ee. 5 
INSTALLATIONS Cox, Aluminum Company of America; 
. David Dobkin, Dobkin Electrical Sup 
with CHICAG ply Company; G. W. Field, Sylvania 
Powe Carcut Electric Products, Inc.; T. J. Fitzger 
ald, Thor Corporation; H. E. Johnson, 

TRANSFORMERS 


Minerallac Electric Company; C. kK 




























Eliminate unnecessary runs of 115-volt Lambka, Graybar Electric Company; 
wiring to machine tools, welders, and M. E. McConnel, Square D Company; 
other production equipment. Install \. J. McGivern, Chicago Electrical 


these versatile transformers on the same 
220 or 440-volt power line used for ma- 


Wholesalers Association; D. F. 


chine operation, and supply lighting and Miersch, Landers Frary & Clark; L. G 
other 115-volt requirements up to 250 Mockenhaupt, McKinley-Mockenhaupt 
VA (continuous duty) with economy. Company; H. C. Moses, Jr., The 
@ Simple, convenient to mount—will fit on Thomas & Betts Company - -E. #8. 

any FD " FS-ty pe , onduit box, Mudelak, The Bryant Electric Com 
° ~ orgies fused for ovetoad protes- pany; S. L. Reeves, Westinghouse 


Electric Corporation; | J. Rick, Rick 
@ High quality core and coil construction ae" T : 
for long and dependable operating life. & Selleg; H. H. Ryan, RCA Victor 

. a . ™ ~ » ~ 2 z > 
@ Durable cadmium plated finish on shields Distributing Corp.; A. e. Siem, Sate 
and cover, 


CHICAGO TRANSFORMER 


Division of Essex Wire Corporation 


eral Electric Supply Corp.; G. B 
Spiers, The Okonite Company; Edgar 
Switzer, Hyland Electrical Supply 
Company; J. W. Walt, Westinghouse 
Electrical Supply Co.; E. P. Weller, 
Allen-Bradley Co.; and R. L. Wil- 
dauer, Arrow-Hart & Hegeman Elec- 
tric Co., S. M. Vance, General Electric 
Lo 





3501 ADDISON STREET CHICAGO 18, ILLINOIS 


Women’s Division 


The opening dinner meeting of the 
MORE POWER FOR PROFITS 1946-47 F the 


season of the Women’s Di 


i. a ‘ * ‘ stag 
“a vision of the Electric Association was 


held on Tiiesday, September 16th, 1947. 


Felix Van Cleef, president of the Elec 





tric Association and vice president of 
Van Cleef Bros., Inc., gave the open 
ing address. This was followed by a 
comedy skit presented by George C 
\lexander, director of advertising and 
sales promotion, Van Cleef Bros., Inc 

The officers of the Women’s Division 
of the Electric Association are: Chair- 





with this Cummins 


% inch Electric Drill 


And, the added power of the Cummins drill is 
only one of the many features that mean extra 
profits to hardware, electrical and automotive 
dealers. Cummins is.the tool favored most by 


man, Amy V. Jones, Westinghous¢ 
Lamp Division; first vice-chairman, 
Lanna Long, Hyland Electrical Supply 
Company; second vice-chairman, Eve- 
lvn Zimmermann, General Electric 


Company; and _ secretary - treasurer, 





men who know and use fine tools . . . by | Frances P. Dick, Electric Association 
mechanics, electricians, machinists and home ; ’ 

, , West Suburban Electric League 
craftsmen. 


* Power, lightness and superb balance mean less Phe West Suburban Electric League 
| Picnic was held on Wednesday, July 
| 16, 1947, Lakewood Park, Round 
| Lake, Illinois. The picnic committee, 


headed by H. Hollembeak, Public 


Service, planned a very interesting and 


fatigue. 
* Portable, compact—permits finger point accuracy. 
* Fast control switch at thumb tip 
* Precision-built, long, trouble-free performance 





* Does not stall under severe working pressure 


Order from your jobber TODAY! 


entertaining day and evening. League 
members and their guests arrived be 


CUMMINS PORTABLE cele) a; fore luncheon, which they had in the 


|} adjoining grove on the shores of Round 
Division of Cummins Business Machines Corporation . ‘ 


a . ° >.2 ‘ " > > 
4764 Mein Avenue, Coenen 40 Wack Lake, and at 2:30 events were started 
The committee had events classified for 
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boys and girls under six, six to eight 
nine to twelve, and twelve vears and 
older. There was an event for adult 
couples and a Bingo Game for the 
ladies. 

One hundred and fifty-nine men, 
women and children registered for this 
picnic and participated in the regular 
events, and also, a number of other 
special events were organized among 
themselves. The men had two events 
for themselves, namely, the horse-shoe 
game and the baseball game with the 
wholesalers. The day was rounded out 
with a picnic supper under the trees 
while many, including the association 
staff, went swimming. 


At a recent dinner meeting of the 
West Suburban Electric League E. J 
McGivern, director of the Electric 
Association of Chicago, recently ad- 
dressed the members on the subject of 
“Residential Wiring for Electrical 
Living.” 

In his speech Mr. McGivern also de- 
scribed the program being studied and 
prepared by the Domestic Wiring 
Committee of the Electric Association 
of which he is chairman 

Much careful consideration and 
study is being given to this subject 
and Mr. Heimbrodt of the Association 
staff indicated the manner in which it 
is intended to present this program to 
the public. 


CINCINNATI—The Cincinnati Elec- 
trical Association of Ohio will give 
active support to local radio retailers 
promoting National Radio Week by 
sponsoring a Radio Week contest, de- 
signed to attract listeners to retail out- 
lets during the period. 

Daily, for the first six days of Radio 
Week, October 27 to November 2, the 
Cincinnati Gas & Electric Co. will 
award prizes of $100, $50, and ten ra- 
dios for the best endings to the state 
ment, “I would like to have a 
model because———.”’ Model radios 
included are: table top, portables, table 
combinations, console combinations 
and chairside types. 

To be eligible, contestants must ob 
tain an entry blank from a dealer 
After listening to the latest models, the 
contestant writes the utility company 
25 words or less on which one he likes 
best. 

A full-page advertisement in each of 
the three Cincinnati newspapers will 
carry the first announcement. This 
will be followed by four half-page in- 
sertions in the same papers. Aside 
from giving contest rules, the ads tell 
the advantages of each type of set 
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T0 FLUORESCENT LIGHTING 


WHOLESALERS 


Keep an eye on this space 
next month...or go ahead 
and beat the gun by writing 
us for a description of our 
profitable line of fixtures. 


Wm. PENN FLUORESCENT LIGHT MFRS. 
1639 South Broad Street, PHILADELPHIA 48, PA. 











Xmas String o Lights 
oF with 
SYLVANIA 


yen cor FLUORESCENT 
BULBS 


® Long Life ® Cool 


oil ‘x ee 
: ; 


© as e rx xs ® Glowing Pastel Colors 








NOW for use OUTDOORS 








WHOLESALING 


as well as indoors 


| 
| Each light burns independently. At new popular low prices. Limited quantity available. 








Write quickly for complete information. 


DEALERS: Order from your Jobber. 


DYllar eLectRic co. 


| 40 RIVER STREET PAWTUCKET, R. 












SURE STIMULANTS FOR 
BULB and FIXTURE SALES 


Candylheme and 
Candleflame Lamps 


The beauty and charming realism that Candylbeme 


















and Candleflame lamps so effectively add to 
candelabra and crystal fixtures insure more sales on 
these profitable items. Bulb sales will boom, too, 
when you install them in your displays. Candylbeme 
for clear, undiffused illumination—Candleflame for 
softness and diffusion. 


Both types of lamps available with 
either standard or candelabra 
type bases. 


"Counter Sales- 
man'' Display Car- 
ton for Candleflame 
lamps provides at- 
tractive back- 
ground, definitely 
steps up impulse 
sales. 


-- 


NATIONALLY 
TYLER ADVERTISED 


1034 








VULCAN 


BALLASTS 


...4 TO 40 WATTS... 
STANDARD LINE & 
PLUG-IN TYPES 








Counterpoised 
Electric Soldering Tool 


ALL PARTS REPLACEABLE 
STANDARD HEATING HEAD 
UL APPROVED 








So expertly counterpoised that 
the tip seems to be attracted 
like a magnet to the point to be 
soldered. 










Tip is clear of all interference, 
so it easily reaches hard-to-get- 
at places, always in clear view 
of the operator. 


“PLUG-IN” TYPE ILLUSTRATED ABOVE 


COMPETITIVE PRICES 
PROMPT DELIVERIES 
UL APPROVED 
Quiet... Quality...long Life... 
For origiral equipment or replacements 
use and recommend SYKES ballasts. 
Write for prices and catalog sheets. 


SYKES 


ELECTRIC MANUFACTURING CO. 
| CHICAGO 22, ILLINOIS 


Aluminum fins dissipate the heat 


VULCAN ELECTRIC CO. 
Danvers 9, Mass. 


Electric Soldering Tools 
Electric Solder Pots 
Electric Heating Units 




















MINNEAPOLIS—Since the member 
ship of the Minnesota Electrical Coun 
cil now includes electrical-contractor 
dealers in Minnesota, North and South 
M-'l-ota, Iowa and Wisconsin, the Min- 

.a Electrical Council directors at a 

nt meeting in Breeze Point, recom- 
mended that the name of the organiza 
tion be changed to “Upper Midwest 
Electrical Council.” The proposed 
change in name and amendment to the 
articles of incorporation will be sub 
mitted to a vote of the council mem 


bers. 


St. Paul Appliance Dealers Associa 
tion (members only) met September 
3rd at the Midway Club to check final 
plans for the Appliance Exposition in 
connection with the Home Show, Oc 


tober 3-11, in the St. Paul Auditorium 


Minneapolis Electric Appliancs 
Dealers invited all industry members 
to join them in an afternoon of golf 
and dinner at the Golden Valley Coun- 
try Club 


Thomas C. Wright, president of the 
Otter Tail Power Company, Fergus 
Falls, is the new president of the 
North Central Electric Association, a 
trade organization of commercial util 
ity companies with offices at 803 Ply 
mouth Building, Minneapolis. He suc- 
ceeds Stuart Willson of Faribault 

IX. H. Finkelnburg, general manager 
of the Mississippi Valley Public Serv 
ice Company, Winona, was elected vice 
president and J. A. Hennessy, North 
ern States Power Company, Minne 
apolis, continues as treasurer. John 
Lapham is secretary-manager of the 


association. 


MINNEAPOLIS—tThe North Central 
Electrical Industries of Minneapolis, 
Minnesota, has reproduced for distri 
bution to all branches of the trade a 
4-page folder listing by title and sec 
tion number, laws of the State of Min 
nesota which relate to the conduct of 
trade within the state. This guide has 
been prepared by the Department of 
Business Research and Development 
which began activities on July 1, 1947. 

The association believes that several 
of these trade laws are already on the 
statute books but not all business men 


are aware of their full implication. 


NEW YORK CITY—tThe Electrical 
Women’s Round Table, Inc., of New 
York held the first of its ’47-’48 season 
at the Women’s City Club of New 
York at the New Weston Hotel, Tues- 
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SERIES 
700 


SERIES 
500 


























Handles Heavy Reels Quickly 
... Safely . . . Economically 


METALCRAFT 
|. GERMODORS 


Sell these air disinfectors the year round 


The combination of the properly engi- odors. GERMODOR units are con- 


Saves time and money in the plant, 
warehouse or on the job. 
Roll-A-Reel is the ideal way to 
reel or unreel wire, cable, or rope 
and does an easier, better job in 
every way. 
In two sizes... 2000 Ibs. capac- 
ity —$37.50 and 4000 Ibs. capac- 
ity — $75.00 F.O.B. Cincinnati. ‘ re —— — a ar 2 
imei ¥ stallation for air purification with force 
a ae ir Cs pear & air heating and coaiien, These installa- 
5 ‘ tions can be made in large auditoriums 
as well as in homes, pe oaiyy Bcrnctn wait- with High Power Factor Ballasts and 
ROLL- A- REEL ing rooms, etc. The odor-eliminating Electrical Components. Get our descrip- 
properties of the germicidal lamps help tive circular for all facts and stock this 


327 WEST FOURTH STREET purify the air and remove objectionable good seller. 


_ CINCINNATI 2, OH10 | | AMERICAN METALCRAFT CORP. ')',5. ons. 


neered GERMODOR 500 series and the 


structed of heavy gauge steel, coated 
with rust-proof material and finished in 
high grade baking enamel to resist water 
vapor and salt air. Completely wired 



































7 7 s 
The New Door Signal That Eliminates Confusion | yenock REPRESENTATIVES: 
Between Front and Rear Doors! Geo. E. Anderson Co, Keeler, White Co. 
San Francisco 3, Cal. 
= Completely new! Entirely different! Produces delightful Philedeighie Pen et og ‘co 
——17 chimes for front door and a soft, pleasant buzzer signal for ina ‘ ; 
i | ae the rear door. Once and for all, the distinctly different George Butler Co. W. T. Koch Co. 
=z = signals eliminate confusion—saves the housewife needless Chicago 7, Ill. St. Louls 6, Mo. 
wl X oe steps. Electrical Agencies, Inc L. Morris Landers Co. 
== Sturdy housing is finished in beautiful baked white and deco- | °°" M*** ea 
\ - rated with two highly polished chrome strips. MURDOCK Hemphill & Co. F. Walter Laver 
AS - _ precision parts and New England craftsmanship assure long, Detrelt 26, Mich. Utica 3, N. Y. 

' * trouble-free performance. The Tudor operates on 6 to 8 Henger-Fairfield Co. Walter J. Wickenheiser 
4-s—__ volts, A.C. Easy to install. 7144” x 414”. Cleveland 13, O. New York, N. Y. 
WM. J. MURDOCK CO., 152 CARTER ST., CHELSEA 50, MASS, | toss wore ts von i mv 

"9 
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TRADE MARK REG. 


RUST 
PREVENTER 


For Automatic 
Water Heaters, 
Range Boilers, 
And All Types 


Of Hot Water 
Storage Tanks 


“Elno” prevents rusty water in 
domestic and industrial water heat- 
ing systems. It is a pure and simple 
rust preventer. It extends the life of 
galvanized storage tanks, especially 
where corrosive water conditions 
exist. 


“Elno” is made to fit all makes of 
Automatic Water Heaters, Range 
Boilers, and Large Volume Hot Wat- 
er Storage Tanks. 

“Elno” is easy to install. Remove 
the hot water fitting and replace it 
with the “Elno” rod—that’s all. “El- 
no” is equipped with a hot water 
fitting. 


“Elno” enables you to sell Clean, 
Rust-free Hot Water Service. “Elno” 
gives you another talking point, an 
added selling feature. 


There is an “Elno” made to fit the 
water heater you sell. 


Write for prices. 


If you want to read the 
Story of Corrosion, its 
Causes and _ Prevention, 
write for Facts Bulletin, 
No. 102. 


The Cleveland Heater Co. 
“Elno” Division 
2310 Superior Avenue 
Cleveland 14, Ohio 
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The WIRE and CABLE 
with du Pont 


Jacket 


Bronco 60 is highly 
resistant to oils, sol- 
vents, acids, chemicals, 
abrasion, sunlight, heat 
and cold. Its long life 
means real economy. 


Made in the West by 


WESTERN 
INSULATED WIRE CO. 


1001 E. Sixty-Second St. 


Los Angeles 1, California 











day, September 9. Miss Helen Ken- 
dall, program chairman, outlined the 
organizations plans for future meet- 
ings 

The Electrical Women’s Round 
Table is cooperating with Hunter Col- 
lege in presenting a course in Demon- 
stration Techniques for electrical ap 
pliances for high school and college 
home economics students or men and 
women now interested in some 


branches of the electrical industry 


OMAHA—The Nebraska-Iowa Elec 
trical Council of Omaha, Nebraska, 
sponsored a Home Freezer Exhibit at 
the Electric Shop of the Omaha Public 
Power District Over 10,000 people 
visited the display of 19 different 
makes of home freezers and received 
first-hand information on the advan- 
tages of the equipment trom compe- 
tent sales personnel in attendance 

The training demonstration, con- 
ducted each afternoon at 2:00 P. M. by 
Martha Bohleen, attracted an average 
of over 100 ladies daily. The demon 
strations were valuable in acquainting 
housewives with the advantage ot 
home treezers 

\ table model radio was presented 
each day. A home freezer was award 
ed to Mrs. Anna Dueling as the grand 


prize of the week 


An attendance of over 600 from the 
two-state area is expected at the Sec 
ond Annual Conference of the Ne 
braska-lowa Electrical Council to be 
held in Omaha, October 20, at. the 


Paxton Hotel 


PHILADELPHIA—The Electric As 
sociation of Philadelphia announces a 
brand new promotion, which is de 
signed to greatly augment public in 
terest in and demand for the All-Ele« 
tric Kitchen and Laundry, not only in 
existing homes, but in new construc 
tion as well 

This objective is accomplished by 
providing the public with a complete 
service covering every phase of kitchen 
and laundry planning on a scope nevet 
before attempted. It is known as the 
Electric Kitchen and Laundry Plan 
ning Center 

The project, which takes over the 
entire street floor showroom of the 
Edison Building, Ninth and Sansom 
Streets, 1s not a short term show ort 
exhibit, but a long term  operatio 
Which will function for a minimum of 


tourteen months, and possibly longet 
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AGENTS 
WANTED 


Plenty of live “sales 














the World’s Finest line 
of commercial popcorn 
machines. Competi- 
tively priced. Excellent 
profit for you. 


Write Joday! 


VIKING POPCORN =—"sivenenainn 
MACHINES, Inc. — 
114 W. 18th St., Kansas City 8, Mo. 





HANG CHAIN 
SUSPENSION FIXTURES 
IN A FEW MINUTES 


\ 

| | 
leads” furnished. Sell | with lel{YDiss HANGER 

| P 

| 





Just connect wires — screw to outlet box. No 
centering, punching, drilling. No tools except 
a screwdriver. 


Complete with receptacle, two 5-foot chains, 

“S” hooks and cord clips. Self-grounding — you 

can use 2-wire cord and plug. Fits $ 65 

standard 4” or 314" outlet box or 1 

plaster ring. each list 

Day 4 ange Lighting, Inc., 5405 Bulwer Av Louis 
oO. 


Nationally di stribute d through “ oe elec- 
tric al supply houses 


In con oe addre ved yg to An ialgamated 
Electr Orp., Led. "To nto 6, Onta 


IT'S EASY TO SEE WHEN IT’S 


TiN G ITE 


. ighting 








industrial locations. 








INSULATED CONDU IT END Busnines 
Molded of Impact Resistant Bakelite 


1. Threads are smooth, concentric and free of burrs. 
2. Provided with ribbed grip for easy tightening by hand or tool. 


3. Inside of lip beveled to remove cutting edges. Thus danger 
of injury to wire insulation is eliminated not only when wires 
and cables are "pulled" but after installation. 


4. "Union" Insulated Conduit-End Bushings economically prevent 

costly grounds and short circuits. 
Vibration often damages wire insulation 
where sharp edges are contacted. 


Priced to Make 
Insulated Bushings Preferred 


Compare! 


Particularly desirable in 


UNION INSULATING CO., INC. Parkersburg, W.Va. 
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| 
GENERAL PURPOSE 


Plugs and 
receptacles 





4-Gang 
Receptacle 





Single 
Receptacle 
2-Gang 
Receptacle 





Fusible Plug Fuseless Plug 


General purpose plugs and 
receptacles with round prong 
contacts are ideal for portable 
equipment wiring—available in 
2, 3, 4, and 5 pole types, 30 amp. 
125 volts DC, 250 volts AC. 

Fuseless plugs and receptacles 
are also available in 60, 100 and 
200 amp. ratings up to 600 volts, 
for disconnect service. 
- Consult your Pylet catalog for 


complete listings. 


LOST ee FIFTIETH ANNIVERSARY © 1947 


THE PYLE-NATIONAL COMPANY 


1352 N. Kostner Avenue, Chicago 51, Illinois 
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from the date when it opened to the 
public, which was October 6. 

The Electric Kitchen and Laundry 
Planning Center features the following 
displays, all of which will be changed 
at regularly scheduled intervals 

There will be five model kitchens 

The Kitchen of the Month—a well 
planned working kitchen or a combi 
nation modern kitchen and laundry. 

The four additional kitchens will be 
changed completely every two months 
They are: 

The Efficiency Kitchen—this will 
demonstrate the utilization of a small 
amount of space to the fullest extent 

The Philadelphian—this kitchen will 
demonstrate what can be done through 
modernizing the average Philadelphia 
row-house kitchen. 

The Kitchen Master—will present 
the ideal modern kitchen for the mid 
dle class home 

The DeLuxe—the ultimate in mod 
ern electric kitchens for those who 
want the best 

The entire display will be manned 
by a staff of well-qualified advisors, 
guides, home economists, et It will 
be open to the public Monday through 
Friday from 10:00 a.m. to 4:30 p.m., 
except Wednesday, when the Center 
will remain open from noon until 9:00 
p.m. 

Sixteen manufacturer and distributor 
members of the Electric Association 


are co-operating in this promotion 


Lighting Group to Sponsor Show 


The Lighting Equipment Manufac- 
turers Group of the Electrical Associa 
tion will sponsor a Lighting Show on 
November 18, 19 and 20th, in the sec 
ond floor auditorium of the Edison 
Suilding. 

The exhibit will feature industrial 
and commercial lighting equipment and 
sources. About thirty-four spaces are 
available, and approximately twenty 
five have already been reserved. 

It is planned to give the show wide 
spread publicity and it is anticipated 
that it will have a tremendous attend- 
ance of those interested in the newest 
types of lighting equipment. 

Plans for conducting the project are 
in the hands of a Cofmmittee on Ar- 
rangements and a Committee on Pub 
licity. The Committees are headed by 
H. A. Croasdale and C. E. Russel, re 
spectively 


Annual Fall Lamp Campaign 


October 1, the Electrical Association 
launched the eleventh in the series of 
October Lamp Campaigns. The cam 
paign will be of one month's duration 
and will be conducted along the same 
lines as past campaigns 

In addition to the three major lam» 


companies, Lamp Dept. of General 
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Up make 9 6000 J08 
LLL 


OLS 


~~ UNIVERSAL 


CLAY PRODUCTS CO. 


1549 EAST FIRST ST. 
SANDUSKY, OHIO 
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This big, heavy Sherman Ground 
Fitting is made of genuine Cast 
Bronze, It has plenty of capacity 
for handling heavy short-circuits, 
and it will never rust. Essential 
for copper ground pipe connec- 
tions — preferable for all kinds 
of grounds. For wire sizes from 
No. 8 to No. 4 stranded. Your 
wholesaler can give you prompt 
delivery of these. Order from 
him today. 


H. B. SHERMAN MFG. CO. 
BATTLE CREEK, MICHIGAN 


Shot 


ELECTRICAL CONNECTORS 
A 
(dp 
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Electric Company, Sylvania Electric 


Products, Inc. and Westinghouse 
Lamp Division, Westinghouse Electric 
Corp., twenty-two distributors and 
thirty-six hundred lamp agents will 
participate The lamp agents are 
located throughout the five-county tet 


ritory the association 


As is customary, the 


served by 
campaign will 
include two prize contests, one for the 
lamp agents with cash prizes totaling 
$1,020.00 


The other for distributor 
salesmen for which a substantial sum 
has also been allotted 

Educational Course on Lighting 
Fundamentals 
The Lighting Equipment Manufac- 


turers Group of the Electrical Associa- 
tion jointly with the Philadelphia Sec 
tion I.E.S. is sponsoring an educational 
“Tllumination 
mentals and Applications.” 
The 
nine lectures held on Thursday eve- 
ning of each week starting October 9, 
with the Thanksgiving 
week when the session will be held on 


course on Funda- 


course consists of a series of 


excepti mn of 


Tuesday evening, November 25 

Each lecture will be supplemented 
slide films, and a valuable 
eighteen books will 
be distributed, two at each of the nine 
regular sessions. 

The tenth which will con- 
clude the course on December 11 will 
be a dinner meeting for those success- 
fully completing the course, followed 
by an inspirational talk on sales pos 
sibilities. Each 
the 
the 
receive a 


by sound 


series of lesson 


session 


attends 
will 


enrollee who 


seven of nine sessions be 


eligible for dinner 


special 


and 
certificate of 


meeting, 
will 
merit. 


WASHINGTON, D. C.—The Electric 
Institute of Washington’s Bowling 
League started bowling on September 
19 at the Columbia Bowling Alleys, 
14th and Sts. A tough 26- 
week schedule is ahead of them. 

Bill Hills has been elected president 
of the Electrical Industry Bowling 
League represented by retailers, whole- 
salers and services. 
retary and A 


urer. 


Monroe 


Ed Harris is sec- 
H. Youngquist is treas 


foreign 
Statis 
Electri 
demonstration of 


More than fifty wives of 


delegates to the International 
tical Conference attended the 
Association's appli 
ances in Training Hall. Following the 
demonstrations of electric cooking and 
automatic laundering, 
the floor 

Potomac 


Company's Home 


the ladies toured 
after which 


Electric 


display tea was 


served by Power 


Service personnel 
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There’s time-delay on my 


circuits, mister! Maximum 
time-delay in the inrush cur- 
rent ranges where most need- 
ed, and maximum protection 


in the overload zone! 





It's done with the new 
SHAWMUT RENEWABLE FUSE; 
only 19 parts, 
changeable and every one re- 
newable; no 
other advantages. The neatest 
fuse ever made. Ask about 


each inter 


rivets; many 





THE CHASE -SHAWMUT COMPANY 
NEWBURYPORT, MASSACHUSETTS 


Please send me the details on your 
new T-D renewable fuse 








a more 
: . i 
~,, Light ® 
‘COLOVOLT 


Cold Cathode 
Lighting Equipment 


Ravizza Supermarket, West Hartford, Conn 


Only Colovolt cold cathode, 
low voltage, ballast-type flu- 
orescent lighting equipment 
can offer you all these extra 
advantages in good lighting. 


* Lamp life rated at 10,000 
hours 


* Lamps guaranteed for one 
year 


* Instant starting 
* No blinking or flicker 
* No starters or moving parts 


¢ Lower maintenance cost 





Write for 

SEE OUR . . 
f--* Cold € athode 
lighting in- 


me formation 


or Lighting 


Architectural & Sa les = phe 
Engineering Files Contractors, 
for 1947. Architects and 
Engineers. 


* Trade Mark Registered U.S. Pat. Off 


GENERAL 
LUMINESCENT CORP. 


6485S. FEDERAL STREET + CHICAGO 5, ILLINOIS 
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MORE FACTS 


ON PRODUCTS 





the 
issued by 


Anchoring Devices—Contained in 
44-page catalog, No. 4705, 
Star Expansion Bolt Co., Inc., 147 
Cedar St., New York 6, N. Y., is in- 
formation on the company, line of an- 
choring devices the machine bolt 
types, lag and wood screw types, nail 
anchors, chair shields, for hollow tile, 
drilling devices al d act essories 
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Battery Chargers and Rectifiers—A 
looseleaf folder, MD-7, has been pub 
lished by the General Electric Com- 


pany, Appliance and Merchandise De 
partment, Bridgeport, Conn., describ- 
ing its line of battery chargers and rec- 
tifiers. Included is a tabulated list by 
number of lead-in battery cells with 
suggested price to user, and illustra 


tions with descriptions of controls for 
battery 


chargers 






eeention  * ELECTRICAL WHOLESALING 


Ceramic Materials—Intormative data is 


contained in a booklet recently pub- 
lished by the General Ceramics and 
Steatite Corp., Keasbey, New Jersey, 
on improved ceramic dielectric mate 
rials for electrical xr electronic pur 
poses; improved stoneware, as used fot 
chemical engineering purposes; and 
chemical porcelain for industrial pur 


poses 


when writing ELECTRICAL WHOLESALING 


mention 


Fluorescent Fixtures— Bulletin No. 112 
has been published by the Keystone 
Mfg. Co., 2228-36 East Tioga St., Phila- 
delphia 34, Pa., describing and _ illus- 
trating the company’s fluorescent fix- 
tures designed for surface or suspen 
sion mounting, individual or continuous 
runs. 


ineration 2 ELECTRICAL WHOLESALING 


Fluorescent Fixtures—Practically two 
years of research has gone into the 
production of the recessed troffer bul 
letin, No. 20-A, prepared by the Day 
Brite Lighting, Inc., 5401 Bulwer Ave., 
St. Louis, Mo. The first half of the 
book covers listings on troffers for use 
with Tee-Bar ceiling construction and 
the last half of the book on troffers 
tor use with acoustical and plaster ceil 
ings of all types. Photometric data in 
the torm of utilization tables and direct 
reading tables for 
interior 


various 
treatments is also 


rooms ot 


and 
provided 


sizes 
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PUROZONE 





NEW 
$280,000,000 
MARKET 


(Most Spectacular Development for the 


Home Since the Radio) 


Get In On the Ground 
Floor with Fastest Selling, 


High-Profit Item in the 
Field. 


The most effective, economical air purifier 
known to science. Sixty-four million homes 


have been waiting for this low-cost. port- 
able unit. 


PUROZONE attacks and eliminates odors 
nature’s way. Floods the home with fra- 
grant, purified, mountain-like air containing 
150°, more oxygen. Recharges stale, used 
air with vital, health-building PUROZONE 
that actually increases vitality . .. relieves 
hay fever sufferers . . . helps prevent colds. 


Low initial cost and minimum operating 
expense (unit actually consumes one-half 
the current used in electric clocks) sells con- 
sumer immediately. 


NATIONAL ADVERTISING PROGRAM WILL 
TELL AND SELL THE CONSUMER FOR YOU! 


DISTRIBUTORS, JOBBERS, DEALERS 
—Some PUROZONE Franchises are 
still available. 
ticulars and merchandising plans. 


Send for full par- 


PUROZONE coups 


3254 Lincoln Ave., 





Chicago 13, Illinois 
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YOU CAN DEPEND ON 


P§$ 
DUPLEX OUTLETS 


Whatever your requirement, 
there is a P&S outlet — pre- 
cision-built to do the job. 










































































P&S 1560 — All-Bakelite body — 
Laminated Bakelite back insula- 
tion. 





P&S 1565 — Same body as P&S 
1560, but with. wide mounting 
ears for easy alignment with 
wall surface. 





P&S 1570 — Double grip contacts 
—Al||-Bakelite construction—Wide 
mounting ears with break-off 
washers — Attractive Uniline de- 
sign on face. Meets REA and 
Federal specifications. 


eo 


P&S 1530 






P&S 13202 
P&S 1530 — Positive one-piece 
contacts — Sturdy all-bakelite 
construction — wide mounting 
ears. T-slots. Meets REA and 


Federal specifications. 


P&S 13202 — Double grip con- 
tacts — Plate fastened by 2 
screws — Permits a matched P&S- 
Despard installation. Meets REA 
and Federal specifications. 


All furnished in Brown or Ivory. All 
approved by Underwriters. 


Send for complete P&S Catalog 


PASS & SEYMOUR, INC. 


SYRACUSE 9,N. Y. 








October. 


| for 


| wall brackets; 
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Fluorescent Fixtures \ 

commercial type fluorescent 
flush or suspension 
single or continuous 


folder on 

fixtures 
mounting in 
row; fluorescent 
channel type luminaires; 
and streamlined fluorescent kitchen 
units has been prepared by the Wil- 


liam Penn Co., 1639 So. Broad St., 
Phila. 48, Pa. Also available is a fold- 
er on industrial fluorescent fixtures 


| which includes diagrams pointing out 
| the convenient features for installation 


and maintenance of fixtures 
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Fluorescent Lighting—Catalog Section 
IC, recently published by the Miller 
Company, Meriden, Conn., contains il- 
lustrations, descriptive data, 
diagrams, and dimensional details of 
the company’s 50 and 100 footcandle 
continuous wireway fluorescent light- 
ing system for industrial application 
Another catalog published by this com- 
pany illustrates its dust and vapor tight 
fluorescent equipment. 


charts, 


eee eres ara 
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Fluorescent Lighting A colorful 
booklet released by the Edwin F. Guth 
Company, 2615 Washington Ave., St 
Louis 3, Mo., emphasizes the impor- 
tance and value of good lighting by 
pointing out the effects of bad light- 
ing. It defines the symptoms and de- 
scribes the hazards of bad lighting with 
carefully drawn illustrations. Typical 
application photos of fluorescent. fix 
tures in the office, in the school and in 
the factory are included 
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Electrical Tools—Bulletin No. 46T lists 
6 models of torque indicators with 
capacities ranging from 50 ft.-lbs. up 
to 1000 ft.-Ibs. manufactured by the 
Blackhawk Mfg. Co., 5325 W. Rogers 
St., Milwaukee 1, Wis. 
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Easy —Fast— Neat 


SOLDERLESS 


WIRE CONNECTIONS 
with SOLAR 


U S Patent No 1,933,555 


MR. SCRU-IT 
(Trade Mark Reg.) 


Solar SCRU-ITS are used for permanent wire con- 
nections or 'roughing-in’’ without tape, solder, flame 
or tools. They form mechanically and electrically effi- 
cient joints and are easily removed when required. 
Speed up work, make wiring easier and better—with 


economical SCRU-IT Wire Connectors. 


— Easy -te-Yse! — 


STRIP ENDS! 





EM rwars ‘i with Scru-Is! 















. thet 
and Doule a 
witch 


» PTIGHTS 


80 types available in price ranges 


from .75 cents up. All parts in 
stock. 
Complete line of “AMERICAN” 


incandescent lamps, our own prod- 
uct at best factory discounts. 


Send for complete information. 


THE SAVE LAMP COMPANY 


Baltimore, 11-P, Maryland 











FOUR SIZES FOR JOINING SOLID 
=... and/or STRANDED WIRES ll 
101 USES: 

e 


@ Fixtures 
@ Conduit Boxes 
@ Fuse Boxes 


HERE ARE 
A FEW... 


@ Lighting Devices 

®@ Radio Equipment 

@ Transformers 

® Motor Connections @ Circuit Breakers 

@ Light Switch Boxes @ Switch Controls 
Underwriters Laboratories Inc. Approved 


Write For... 


SAMPLES 
and 


SPECIFICATIONS 


SEND DATA SHEET No. B-10 TO: 






> 
a 
+ 
. 
. 


Name 
Company... 
Street 
City State 


Type of Business 


FRSeeeeeneseeeeeeseeeeeeeeee 
PTITTTITITILIT LLL 





SOLAR ELECTRIC CORPORATION 


FACTORY and SALES OFFICES 


WARREN PENNSYLVANIA 








Get behind this 
best-engineered tool that 
is setting new performance 
records in bending conduit. 


Hundreds of contractors have set new 
standards on all types of construction 
jobs, lowered their costs, gained valuable 
time with this great conduit bender... for 
a Tal machine bends cold, bends true, 
bends conduit to any radius up to90° in 
one single, uninterrupted operation. There 
is no need to waste time by replacing the 
conduit three to six times. 

With industrial and commercial con- 
struction just getting under way, with res- 
idential work only now building up a 
full load of steam, Tal offers you a money- 
making sales opportunity to build good- 
will among your 
contractor customers 
by demonstrating to 
them a quick, easy 
way to pull down 
costs and make in- 
stallations go easier 
and faster. Write 
today for complete 
information. 














cla\ |[Prestal Bender, inc. 


—— 











Electrical Div., EW-10, Milwaukee 2, Wis. 
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Fluorescent Lighting Fixtures—A de- 
scriptive folder has been published by 
Mobilite, Inc., 440 Mercer St., Jersey 
6, New Jersey, announcing the com- 
pany’s 600 and 700 series of fluorescent 
lighting fixtures. The folder also con- 
tains descriptive data as well as illus- 
trations of the company’s 500 
fluorescent fixtures. 


series 
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Heaters—A pocket size, 
manual entitled, “A 
Heating,” has been published by the 
La Salle Lighting Products, Inc., 145 
Seneca St., Buffalo 3, N. Y. The book- 
how heat is produced and 
transferred to the area of use by each 
of the six types of heaters (case, steam 
radiator, radiant, reflector bowl, black 
heat with fan, and radiant with fan): 
it has a merchandising section listing 
the various promotional materials that 
are available; and contains three pages 
devoted to point of-sale strategy in dis- 
playing heaters and in talking about 
them to customers 


36-page sales 
Guide to Quick 


let shows 
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Incandescent Wall Lamps Fifteen 
types of wall lamps, including the Pull 
Up Wallamp, are illustrated and de 


scribed in a 4-page folder published by 
la Salle Lighting Products, Inc., 143 
yseneca Nt Buffalo 3, N. ¥ 


When writing ELECTRICAL WT eleay Tene 


mention 





ontrol transformers 


Transformers ( 


and power circuit transformers are de 
s ribed im an S-page catalog, No CPC 
447 issued by the Chicago Transformer 


Division of the Essex Wire Corp., 3501 
W. Addison St., Chicago 18, Illinois. 


When =riting ELECTRICAL WHOLESALING 


mention 
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FLUORESCENT 


BALLASTS 


of QUALITY 
since 1939 


4 complete line of fine quality Fluor- 

cent Ballasts designed to meet indi- 
installation requirements. Made 
y men skilled in this particular type 
of manufacture Moderate in price— 
oiseless in operation Send for more 
facts 


RADIONIC TRANSFORMER CO. 


411 S. Sangamon St. Chicago 7, Ill. 








MANUFACTURER’S 
REPRESENTATIVES 
WANTED 


By: Manufacturer of 
aaa 


mercial an 


display, com- 
residential lighting fix- 
nation- 


jobber, 


*t acceptance. 


3 
srtised brand with 


and archite 


All territories open. A 


Give complete details of experi 


vered Line Ss now 


nce, 

ry carried 
ry be allied but not conflicting. 
RW2010, Electrical Wholesaling 

330 West 42nd St., New York 18, N. Y. 














LINE WANTED 


Established manufacturers’ repre- 
sentative with excellent following 
of electrical wholesalers desires 
additional line for New York 
Metropolitan Area. Also N. Y. 
State if desired. Two men in 


field. Intelligent thorough cov- 
erage assured. 
R.A. 2025 
ELECTRICAL WHOLESALING 


330 W. 42 St., New York, 18, N. Y. 














MANUFACTURER’S 
REPRESENTATIVES 
WANTED 


Electrical Wholesalers 
on vapor-proof fixtures, conduit 
fittings and junction boxes. 
Give complete details of territory 
and lines carried. 


RAB ELECTRIC 


MANUFACTURING CO. 


7 East 199 Street 
New York 58, N. Y. 


lo contact 


cast 


( overed 











LINES WANTED 


Manufacturers’) Representa- 
tives covering Michigan, Ohio 
and Indiana, desire additional 


line. Prefer wiring devices, 
wire, cable or top grade 
appliance. 


RA 2058 
Electrical Wholesaling 
520 N. Michigan Ave., Chicago 11, Ill. 
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Show the housewife how easy it is 


to keep her whole house clean and 
fresh with a Clipper installed in her 
kitchen! This is the magic sales story 
that is paying bigger profits to deal- 
ers everywhere. Are you cashing in 


on it, too? 
YW | KA 


ait 





The Clipper is a 





complete, pack- 
aged ventilator 
which is easily, 


quickly installed. 











It is mounted in os OH 
the ceiling be- vate 
= -J4,— | 
Saad Aus‘ 
tween joists and : 


vented outside—it traps and expels un- 
wanted heat and odors the instant they 
rise. Unlike any other equipment, the 
motor in the Clipper is entirely re- 
moved from the air stream—away from 
all contaminated air. This means greater 
efficiency, longer life and easier servic- 
ing. 

Effective in any small room—in old 
or new homes. Clipper blowers are 
available for immediate delivery. Write 
us for the special bulletin which ex- 
plains how simply the Trade-Wind 
Clipper Blower can be installed in old 
as well as new houses. You will also re- 
ceive details of the Cooperative Dealer 


Plan. 





Fi A: a (4) & i WV (iA (7) MOTORIANS. (WC 


5721 SO. MAIN ST., LOS ANGELES 37, CALIF. 
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Portable Pin-Up Fluorescent Units—p 
Bulletin AK P-47 describes two model 
of portable bed lamp pin-up fluorescent 
units manutactured by the Progres 
Mfg. Co., Germantown & Master 
Phila., Pa. The bulletin also describes 
the company’s pin-up fluorescent unit 
that can be installed in alcoves, powder 
booths and bars 
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rOOMS, 


Wiwention  ? ELECTRICAL WHOLESALING 





Wire and Cable —.\ 


as a concise 


ManUalL Gesiwnes 





and compact reterence 
the solution of problems related 


oO Wir¢ 
and 


t 
published by the 
Ron ee N \ | hie | 
manual contains over 250 pages of wir | 
and cable technical tables, engeineeri 
calculations, audio and 
wire and cable data 
prope rties of 
tables, 
nical information 


has bee nN 


Cable 


cable 


Rome Corp., 


radio Irequene 
national code data 
materials, 

tables, general tech 
Publishe dina] and 


mathematical 


conversion 


pocket size, the manual i 
$2.50 per copy 


lable at 
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Wire and Cable 


Catalog 55 contains | 
catalog number, size, number of feet. | 
and list prices of the line of wire and 
cable manufactured by the Cornish | 
Wire Company, Inc., 15 Park Row, | 
New York 7, N. Y. Listed in the cat 
alog are the company’s aerial wire, 
lead-in wire, antenna accessories, P-A 
wires and cables, intercommunication 
cables, and radio hool up wire | 


Wimension ? ELECTRICAL WHOLESALING 


Wrenches—Catalog No. 247 contai 
30 pages illustrating the line of socket, 
box-type and open end wrenches and 


sets, made by the Blackhawk Mfg. Co.. 
5525 W. Rogers St., Milwaukee 1, Wis. | 
Also listed in the catalog is the “Nu 
get’ double-dutv drive socket 


wrenches 
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TERRITORIES 
AVAILABLE 


CONDUIT FITTINGS 


DURO Brand High Quality All Steel In- 
dentor and Watertight Connectors & 
Couplings, Bushings, Locknuts, etc. 


MIDWESTERN, NEW ENGLAND, EAST- 
ERN & SOUTHEASTERN States. 


Send for 
MULTI-PRODUCTS MFG. CO. 


2044 Santa Fe Ave. 
Los Angeles 21, California 


Brochure and Particulars to 
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Really new! No more 
standing on chairs 
when resetting. Why 
risk broken limbs? 
With a cord or 
hooked stick, just a 
44" pull on the little 
ring and the minute 
hand goes 300 times 
faster. Sets clock for- 
ward 1 hr. in only 12 
seconds. 





Reflectionless 14” 
dial; spun aluminum 
case, polished, or 
baked enamel in 
white, black or ma- 
roon; dustproof and 
washable. 


Rugged self -starting 
synchronous motor; 
built for long service 
and reliability. 110 v. 
60 c. A.C. Priced from 
$15 list. 


ma 


MT. VERNON NEW YORK 
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Here 
es anoth 
serve er way Fus 
e 
your customers oe <a 
make 


sales for you 


Practi 
oe — every plant man h 
eed toe another, had a me 
pola. gg to single Fnac 
ee, gen though the ae 
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from Overloads 


or Single Phasing — 
Qnstalling 
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sage — in the eens wil) 
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Ir’s true that most \ otors are 
s or overload relays BUT expet! 
mes fail to operate, 7 


arge m 


cutout 
mechanica devices someti 
out 2 motor. 
At little or NO extra cost Fusetrons, on normal installations» 
eliminate this danget by giving your motors DOUBLE PRO- B Hi 
burnout from single phasing or any danger 7 calling this m 
ses used for short-circuit att ° es 
— ention of your cu an to the 
stome 
rs an 
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you m 
genuine penta -cd do 
you 


place fu 
¢ motorTU ing rectiol! 
ror-running 


TECTION against 
load. You si 
with Fusetrons © 

protection 


mply te 


ous overt 
plus mo 






















protection 
Then, you get short-circuit 
protection. 
Here's Proof from a Jusetron User may be able to 
“In Seven Years We have Not Lost avenues for open up new sale 
aq Motor Due f° single Phasing yourself. S 
d with Fusetrons- ge don’t forget th 

only o at this i 

ne of the many = IS 

ings 


four 20 h.p. three 


rors are equipped 


otor 
When protecte 
“City water pumps are drivet 
re motors: The mo 


e 440 volt 214 ampe 
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phas 
with overload relays- 
“In the first three years after these motors wet 
in 1935, two were burned out from single phasins- 
n, our City Water Works Electrician, insta 
Fusetrons to protect el lled throughout th : 
ectrical system e entire 


“Mr. S.O.- Petterso 
alled 30 ampere 


in August, 1938, inst 
| storm hit 














these Motors: 
“On September 5, 1938, @ severe electrica 
nany phase failures in powet lines. Three 
Alderwood Station were 
st pverigy Mfg. Co 
nou on Mo. Division 
ctric Company 


d and each came 
he blowing of the 
everything 
. In 


this area, causing! 
of the four pump motors at 
operating at the time. zach single phase 
off the line ith no damages other thant 
Fusetrons- When the Fusetrons were replaced, 
serfectly as though there had been no § 
ren years since then We hav lost a single © 


e not ne 



















the seven 
ot these motors. 
frer the storm, I said to Mr. Petterson» 
e certainly the finest 
é ovet 


“The next day 4 
‘Those gadgets you call Fusetrons are 
protection ever ¢ c motorTs- 
$300.00 last nig rt! 
ARSO 


HERBER TF.C 
City ot Everett, Washington 


jevised to 
. 
N, Asst. Supt. Watet Department 
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